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State of the Nation’s Economy: 











TV Ovtput—Production of tele- 
vision sets in July climbed 34 per- 
cent over the same month last year. 
It was estimated that/ 198,921 TV 
sets were produced, Versus 148,926 
a year ago. 

Suirts—June output of shirts ad- 
vanced 15 percent over comparable 
1951 month after several months 
of lagging behind. 

Business Faiures—In week 
ended Aug. 21, there were 154 
failures reported, against 141 the 
preceding week. Compares with 
130 the same week last year. 

SteeL—Operations in week ended 
Sept. 6 were scheduled at an esti- 
mated 98.7 percent of rated capac- 
ity. This compares with 97.1 percent 
of rated capacity a week earlier. 

Business Loans — Commercial, 
industrial and agricultural loans 
in 94 leading cities in week ended 
Aug. 20 totaled $20,799,000,000. 
This was up $77,000,000 from pre- 
ceding week and compares with 
$19,503,000,000 a year ago. 

Coat—Bituminous output in week 
ended Aug. 23 amounted to 11,000,- 
000 tons. Production for the prior 
week totaled 9,900,000. It amounted 
to 10,749,000 the same week last 
year. 

7 * . 
Down 

WHOLESALE Prices — Fell 0.3 per- 
cent in week ended Aug. 26 for the 
first time in seven weeks, according 
to Labor department. 

Exports—Dropped 20 percent in 





Top Cars 
New-car registrations for six 
months, plus 34 states for July: 
1952 Pos. Make 1951 Pos. 
1—487,770 Chev. 660,959— 1 
2—335,869 Ford 531,003— 2 
3—261,636 Plym. 334,164— 3 
4—177,728 Buick 241,117— 4 
5—148,986 Pontiac 202,422— 5 
6—147,133 Dodge. 173,444— 6 
7—124,885 Olds. 167,222— 7 
8— 98,851 Mercury 139,391— 8 
9— 97,181 Stude. 115,356— 9 
10— 81,318 Nash 74,464—11 
1l— 68,223 Chrysler 94,494—10 
12— 52,495 DeSoto 64,004—12 
13— 46,931 Cadillac 56,088—14 
14— 45,302 Hudson  62,138—13 
15— 39,857 Packard 39,319—15 
16— 22,058 Kaiser 33,478 —16 
17— 20,572 Willys 15,499—18 
18— 19,132 HenryJ 33,301—17 
19— 14,290 Lincoln 14,772—19 
20— 2,668 Austin 1,852—21 
21— 2,101 Crosley 3,329—20 
22— 1,927 Brit.Ford 1,618—22 
23— 886 Allstate 
Total All Makes 
2,358,265 3,068,332 
For further details see page 
42, today’s issue. 











July below the average monthly 
figure of the year to date, Com- 
merce department reported. Ex- 
ports totaled $1,058,000,000 that 
month, or 9 percent under June. 

New Securities —Flotations of 
stocks and bonds in August sagged 
to a six-month low, and there was lit- 
tle change in total from July offer- 
ings. There was a total of $510,349,- 
000 new bonds offered in 55 issues, 
against $509,042,000 for 69 issues in 
July. Stocks totaled $60,322,000, 
versus $80,223,000 in July. 

a . + 


General 


Bank Assets—Aggregated almost 
$102,000,000,000 on June 30, or nearly 
$3,000,000,000 higher than April, May 
and June. Figure represented $7,- 
000,000,000 gain in assets over the 
like 1951 period. Deposits gained 
$3,000,000,000 to $93,000,000,000 in the 
second quarter. 





Used-Car Sales, 
Prices Continue 


To Hold Firm 


Most Dealers Expect 
Drop to Occur After 
New-Model Debuts 


By Sam Sampson 
Staff Writer 
| CONTRAST to popular opinion 

a month or so ago, both sales 
and prices of used cars are holding 
up strongly, according to all evi- 
dence last week. 

Many dealers report to Auto- 
motive News that volume has 
actually increased in the last 
month, and most of them feel 
there will be no _ appreciable 
change until after new models 
appear. 

Even then, only one dealer looks 
for the price drop to be severe. 
Many expect the usual recession 
in used-car prices to occur after 
new -model introductions, but a 
large percentage of these forecast 
only a small price setback. 

In addition, Automotive News’ 
used-car price index shows that the 
overall average price is rising each 
week. This week’s $1,227 represents 
the highest point in more than a 
month. 

* * * 

i i fall auto market is going to 

be highly competitive, dealers 
agreed, for both new and used cars. 
One dealer said he was planning to 
expand his used-car facilities to 
meet the uncertain conditions 
ahead. 

“Dealers can survive under 
competition if they can success- 
fully retail used cars,” he de- 
clared. “I am concentrating on 
adding manpower to my used-car 
operations, as well as dressing up 
the lots.” 

In all cases, dealers said used-car 
activity was “normal,” and more 
than 60 percent noted increased 
sales at the lots recently. 

One factor being awaited in the 
fall used-car picture is whether ’53- 
model prices will be higher. If the 
new prices go too high, good used 
cars will take over a portion of the 
potential new-car field, they believe. 

* * * 


i CHICAGO, it was reported last 
week that the used-car market 
has improved greatly there, and 


(Continued on Page 46, Col. 1) 





Makers Set Output Hike 
To Reach 1952 Quotas 
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Intar-Industry Highway Safety Committee 


National Automobile Dealers Association 


ighway¢Saletyclward 


presented Co 


Sn appreciation and recognition of outstanding 
contribution to Highway Safety through the loan of 


automobiles for High School Driver Education Courses. 


wn 
ris public-spirited leadership in the interest 
of youth safety and safe driving is a significant 


service to the community, the state and the nation. 


“Chairman, Inter-lndustry Highway Sefcty Commitee 
President, National Automobile Dealers Association 
“President, State Dealers Association ——_ 


j “Chairman, State Dealers Safery Committee 


I oes 








Dealer Award for Lending Cars to Schools— 


This is the new highway safety award certificate which will be presented to dealers 
who have loaned cars to high schools for driver training courses. The award was 
created by the Inter-Industry Highway Safety Committee in cooperation with the 
National Automobile Dealers Assn., W. F. Hufstader, chairman of the committee and 
vice-president of General Motors, said. First awards will be made this fall at dealer 
conventions and civic meetings throughout the country. It was pointed out that 6,000 
cars, valued at $12,000,000, were provided to high schools by new-car dealers for 


driver training during the last school year. 





NPA Appeals Cut in 53 Output Proposal 


By William Ullman 
Washington Correspondent 
ASHINGTON.—A strong shad- 
ow of doubt was cast last week 
on the auto industry’s chances to 
obtain an allotment-supported au- 
thorization for the production of 
1,250,000 cars and 315,000 trucks in 
the first quarter of 1953. 
The Defense Production Ad- 


Crawford Succeeds Ward 


As Pontiac Sales Boss 


PONTIAC. — Appointment of 
Howard E. Crawford, assistant 
general sales manager of Chev- 
rolet, as gener- 
al sales man- 
ager of Pontiac 
Motor, suc- 
ceeding L. W. 
Ward, was 
announced 
Thursday by 
General Man- 
ager Robert M. 
Critchfield. 
Ward, 60, Pon- 

d tiac sales chief 
H. E. Crawford since 1946, is 
(See CRAWFORD, Page 53, Col. 5) 

















ministration, which holds the final 
say-so on the allocation of con- 
trolled materials, has turned 
thumbs down on the recommen- 
dation of the National Production 
Authority’s Motor Vehicle divi- 
sion that the first-quarter quota 
be set at 1,250,000 cars. 

However, DPA’s decision has not 
yet been finalized since the Motor 
Vehicle division has drafted a 
strong appeal for 1,250,000 cars in- 
stead of the 1,150,000 units which 
DPA has sanctioned. A decision on 
the appeal is due this week. 

* * * 

[pe is willing to go along with 

the allotment of sufficient cop- 
per and aluminum to support 1,- 
150,000 cars and 300,000 trucks dur- 
ing the first three months of 1953. 
In other words, DPA officials be- 
lieve that the first-quarter level 
should be the same as that set for 
the fourth quarter of this year. 

The Passenger Car Industry 
Advisory committee, at its recent 
meeting with NPA officials, had 
requested that the first-quarter 
level be raised to at least 1,500,- 
000 cars, while the truck manu- 





facturers’ IAC had urged that 
350,000 trucks be authorized. 
Informed NPA opinion is that 
neither of these two industry pro- 
posals has the slightest chance of 
winning support from DPA. 
To approve 1,500,000 cars and 
350,000 trucks per quarter would 
(Continued on Page 50, Col. 4) 





Quick Changes 
Due on Models 


Firms Hope to Build 
1.500.000 Cars in 
Next Few Months 


By Bernie Thomas 
Associate Editor 
| | gpoowd production rates ap- 
proached the highest level of 
the year in U. S. plants last week, 
and appeared to be headed higher 
for this week and succeeding weeks. 

Most car makers, and particu- 
larly the bigger producers, have 
started to dig their feet in for an 
ambitious production push aimed 
at recovering steel strike losses 
before the year is out. 

Dealers can expect the assembly 
of as many as 1,500,000 cars over 
the next few months. Trucks will 
be built in much greater volume, 
too. 


* + * 

ANY of the cars will be 1953 
models. The latest news on 
new modeis is that changeover pro- 
grams have been so streamlined in 
the past few weeks that relatively 
little downtime will be required at 
most plants to switch over to them. 
Although hampered by Labor 
Day shutdowns, U. S. plants last 

(Continued on Page 54, Col, 1) 


NADA Sees Hope 
For Blocking of 
OPS Inquisition 


|S yy of blocking the alleged 
OPS inquisition of 1,433 new- 
car dealers were seen in Washing- 
ton last week as resentment welled 





up through local association offices . 


to NADA headquarters. 

At press time Thursday, NADA 
was still pressing for solution to 
the problems growing out of the 
OPS test case in Utah, with a 
promising lead. 

James Moore, NADA general 
counsel, said that as far as NADA 
could learn OPS had not obtained 
approval for its questionnaire. 
designated as a nationwide survey 
in its press release, from the Bu- 
reau of the Budget. 

* * * 

NDER law, the bureau must re- 

view and approve all plans and 

forms for use by other agencies in 
collecting information from indus- 
try in a nationwide survey. 

The Bureau of the Budget is 
reviewing the entire matter, ac- 
cording to Moore, and has prom- 

(Continued on Page 53, Col. 1) 





Supply Tieups Threatening 
Pre-Election Auto Layoffs 


By Mac Gordon 
Associate Editor 

T= Taft-Hartley law, already 

a major issue in the Presiden- 
tial campaign, may become THE 
major issue if John L. Lewis orders 
his 400,000 coal miners to strike 
later this month. 
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With foreign policy apparently 
dismissed as a point of primary dis- 
pute between Messrs. Eisenhower 
and Stevenson, many auto observ- 
ers on both management and labor 
sides were pondering the effects 
October and November layoffs in 
coal, steel and autos might have on 
the voters. 

Such layoffs, on a more lim- 
ited basis, might occur even 
earlier should strikes at key 

Borg-Warner parts plants remain 
unsettled. 
(Continued on Page 51, Col, 1) 
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Firestone Predicts 359% Rise in Demand... 





| 


} 
} 


Truck Tire Upsurge Seen | 


AKRON.—An upsurge of “at least 
35 percent” in truck tire demand 
is predicted by Harvey S. Firestone 
jr., chairman of Firestone Tire & 
Rubber Co. 

Admitting that recently the re- 
placement demand for truck tires 
had been below normal, Firestone 
sees three developments at hand 
which will enhance demand: 

Trucking operators’ inventories 
are now down to normal again, 
dealers’ stocks are relatively low, 
and activity in a number of truck- 
service industries that had been 
feeling a lull is now on the up- 
grade. 

The return to normal of inven- 
tories both by the trucking op- 
erators and industries followed the 
“protective buying” spell of two 
years ago and the subsequent slack- 
ness, according to Firestone. 

“There are now signs of ex- 


Colbert Expects 


Strong Demand 
For 753 Models 


DALLAS. — Barring interrupted 
production and cuts in allocations 
of units or materials, Chrysler Corp. 
will be coming along with its 1953 
models “later this fall,” President 

L. L. Colbert told 
a group of Dallas 
businessmen. 

“A strong de- 
mand for automo- 
biles will continue 
throughout 1953 
and the industry 
as a whole will 
sell all the cars 
NPA wili let it 
produce,” Colbert 

lared 








ec 5 

L. L, Colbert Colbert was 
guest of honor at a luncheon given 
by Ben H. Wooten, president of the 
First National bank. The Chrysler 
chief was in Dallas en route to his 
boyhood home at Oakwood, Tex. 

Accompanying him were W. C. 
Newberg, president of Dodge; W. O. 
Briggs jr., president of Briggs Mfg. 
Co., Detroit, and J. T. Smith, pres- 
ident of Detroit Harvester Co. 

Colbert expressed optimism over 
the auto market despite the infla- 
tionary spiral. 

“We will produce by the end of 
the year all the cars that NPA has 
allocated us for 1952 despite the 
steel strike,” Colbert said. 


Chicago Seeks 
U. C. Swindler 


CHICAGO.—Assistant States At- 
torney William S. Winn said last 
week that he expected complaints 
against a former Chicago used-car 
dealer may eventually run to “30 or 
40,” involving alleged frauds of 
$100,000 or more. 

State and federal agents are 
hunting for Edward Hegland, 33, 
who operated Eddy’s Cadillac Auto 
Mart, to question him about alleged 
illegal sales involving mortgages he 
obtained after receiving payments 
= cars represented as mortgage- 
ree. 











Training Car for Colleges— 
Colleges are following high schools in 
the addition of driver courses to their 
curricula. Latest in the field is the North- 
western state college of education, Nachi- 


toches, Miss., where Dean John Robson 
accepted keys to a dual-control Chevrolet 


panding economic activity in the 
home appliance, furniture, car- 
peting and textile industries,” 
Firestone declares. “These indus- 
tries are all large shippers by 
truck. In addition, recovery in 
the automobile and steel indus- 
tries should also add to the de- 
mand for truck tires.” 

Although the retail demand for 
car tires returned to normal in the 
first quarter of 1952, truck tire de- 
mand lagged behind because the 








overbuying of truck tires was much 
greater than was the case with pas- 
senger tires. As a result, it has 
taken a longer time to work off | 
the oversupply, Firestone points | 
out. 
“Because of the slowdown in con- | 
sumer buying of truck tires, deal- 
ers have followed a cautious policy 
on inventories. Present low dealer 
inventories are an element of 
strength in the forward picture and | 
will need to be rebuilt as demand | 
picks up.” 





guests and friends attended the event. 





fagee.) 


Mayor Gives ‘keys to city’ to Indiana's Julian— 


South Bend's Mayor John A. Scott (left) presents the “keys to the city" to Arthur M. 
Julian, of Richmond, Ind., president of the Automobile Dealers Assn. of Indiana. The 
presentation was made at a recent summer outing held on the campus of the Univer- 
sity of Notre Dame, sponsored by the South Bend-Mishawaka Automtive Trades Assn. 
Looking on are Sol Gilman, president of the South Bend-Mishawaka association 
(second from right), and James F. Nelson, vice-president (far right). More than 75 





DALLAS.—A company has been 
formed in Dallas known as Willis 
Electronic Corp. to produce initial 
pilot quantities and to market an 
automatic dimmer for automobile 
lights invented by Floyd Willis jr., 
Dallas physicist and research scien- 
tist now connected with the Naval 
Ordnance laboratory in Washington. 

This device, involving utilization 
of the photo electric cell, or “elec- 
tric eye,” to dim the light of the 
vehicle on which it is installed, was 
first announced in Automotive News 
in the issue of Sept. 11, 1950. 

At that time it was revealed that 
at least one major car manufac- 
turer was experimenting with a car 
dimmer device (Oldsmobile and 
Cadillac now offer one made by 
Guide Lamp division as optional 
equipment). 

Currently it is announced by 
officials of the new Dallas com- 
pany that other auto manufac- 
turers, together with some inde- 
pendent supplier concerns, are 
considering manufacture of the 
Willis dimmer. Some of these con- 
cerns are reportedly experiment- 
ing with devices of their own. 

The Willis dimmer, it is said, dif- 
fers from others in that it includes 
an adjustable timing device that 
automatically switches back to the 


car has passed. 


claimed for the Willis dimmer, but 
use of which is being delayed pend- 
ing more general use of such de- 
vices, is a modification which also 
forces the dimming of the bright 
lights of the approaching car, pro- 
vided, of course, it carries such an 
installation. Control of the lights 
of the approaching car involves the 
use of an infra-red ray arrange- 
ment. 

Willis Electronic Corp. is headed 
by E. O. Cartwright, Dallas secur- 
ities brokerage firm head, as presi- 
dent; Bob Mayer jr., geophysical 





Connecticut Assn. Moves 


HARTFORD, Conn. — The Con- 
necticut Automotive Trades Assn. 
has moved into larger quarters in 
the Capitol Bldg. at 410 Asylum 
St., across the park from the State 
Capitol. The new offices, in Suite 
432, include room for committee 
meetings. CATA headquarters for- 





from B. B. Cobb (right), of Cobb Chevrolet. 


merly were at 252 Asylum St. 


Automatic Dimmer 


Willis Model Switches Back to Bright Lights 
After Oncoming Car Passes, Firm States 





bright lights after the approaching . 


Another distinctive feature | | 








instruments firm executive, vice- 
president, and Joe H. Cowdrey, Dal- 
las securities investment man, sec- 
retary-treasurer. 

Other owners of the closely- 
held stock in the corporation in- 
clude inventor Willis and his 
father, Floyd Willis sr., Dallas 
cotton man. 

The initial production of the de- 
vice is being turned out at 1707 
Cedar Springs Ave. by Radiant In- 
struments Co., under local contract. 

The limited initial supply being 
produced is designed for local di- 
rect sale, market analysis and for 
inspection of automobile and equip- 
ment manufacturing concerns said 
to be interested in mass-production 
of such an accessory. 


Plymouth Makes 


Somerville Sales 
Vice-President 


DETROIT.—Election of R. C. 
Somerville to vice-president and 
member of the board of directors 
of Plymouth was announced last 
week by President John P. Mans- 

— field. 

Somerville, who 
has been general 
sales manager for 
Plymouth since 
1947, will carry on 
those duties in his 
new position. He 
first joined the 
company in 1931 
in sales promo- 
tion work. 

Somerville be- 
gan his auto ca- 
reer as a stock clerk in a Detroit 
auto factory, and was soon building 
experimental motors for famous 
race drivers of that era. During 
World War I, he tested motors for 
the Air Corps. 

In 1925, Somerville was made 
manager of a training school for 
factory field sales representatives, 
and by 1927 had become general 
sales manager of one of the largest 
auto distributorships in the mid- 
west. 

During World War II he was put 
on special assignments for war 





R. C. Somerville 





Merry Widow Waltzes 


With Betts’ $16,305 

DES MOINES, Ia.—A widow, 
31-year-old Frances Strausbaugh, 
told Des Moines police that 
“drinking, pinball machines and 
the like” accounted for more 
than $6,200 of the $16,305 she 
admitted taking from Betts Cad- 
illac-Olds Co., where she was 
cashier. C. H. Betts, former mer- 
chandising manager of Cadillac, 
heads the company. 

Mrs. Strausbaugh also gave 
$210 to a girl friend who was 
short in her accounts with 
another firm, she said. But most 
of it just went for food, apart- 
ment rent and a car, she told 
detectives. 





Montagnet Heads 
Ford Car Sales 
In Big Shuffle 


DEARBORN. — Promotion of 
George P. Montagnet from assist- 
ant sales manager of the south- 
west region to national new-car 
sales manager was announced Sun- 
day by J. D. Ball, Ford division 
product sales and service manager. 

Montagnet succeeds T. J. O’Neil, 
named director of product sales and 
dealer organization planning for 
Ford Motor Co. E. S. Davidson, as- 
sistant district sales manager at 
New Orleans, succeeds Montagnet 
as assistant southwest regional 
manager. 

Other promotions in the south- 
west region were announced by Ira 
B. Groves, regional sales manager. 

L. T. Warinner, assistant district 
sales manager at Houston, succeeds 
Davidson at New Orleans. J. B. 
Browning, regional parts and serv- 
ice sales manager at Kansas City, 
replaces Warinner. R. P. Ruisinger, 
Kansas City district parts and 
service sales manager, succeeds 
Browning. 


Vernie W. Helard has been pro- 
moted from southwest regional 
fleet sales manager at Kansas City 
to regional truck manager. Arthur 
F. Love jr., manager of truck and 
fleet sales for the Charlotte, N. C., 
district, succeeds Helard. 


Montagnet joined Ford at New 
Orleans in 1923. Davidson started 
with Ford at the same city in 1946. 


On Top at Last 
Finally Wins Peak Climb 
After 20 Years 


COLORADO SPRINGS, Colo.— 
George Hammond, 49-year-old local 
driver, won the 30th annual Pike’s 
Peak climb here Labor Day, cov- 
ering the 12-mile, 2,200-foot course 
in 15 minutes, 31.35 seconds in an 
Offenhauser-powered car. 

The weather was cold, the course 
was clouded in fog but the roadbed 
was in excellent condition. Ham- 
mond has been competing for 20 
years in the event, but without a 
first place until this year. 

In second place was Louis Unser, 
of Colorado Springs. Third place 
was taken by Al Rogers, 1951 
winner. 








Packard Appoints 
Frost, Straughn 
To Sales Posts 


DETROIT.—Fred J. Walters, vice- 
president and general manager of 
Packard Motor Car Co. announced 
last week the appointment of two 
new marketing executives, effective 
immediately. They are: 

Frank Frost, 40, formerly central 
region manager of Oldsmobile, has 
been named assistant general sales 
manager in charge of Packard’s 
western zones, Previous to heading 
the Oldsmobile western division: he 
was zone manager at Chicago. 

Earlier assignments at Oldsmo- 
bile were national sales promotion 
manager and assistant general mer- 
chandising manager. He lives at 
8102 Britton Road, Perry, Mich. 

The other new Packard executive 
is Robert W. Straughn, 38, who be- 
comes merchandising manager. He 
comes from McManus, John and 
Adams Advertising Agency, where 
he has been assistant account exec- 
utive on Cadillac. 

He previously had been national 
merchandising manager for Lincoln- 
Mercury and before that held a 
similar post at Hudson Motor Car 
Co. Straughn lives at 1909 Latham 
Road, Birmingham, Mich. 


Where Next? 


Businessmen Help Hunt 
Post-Korean Dollars 

WASHINGTON. — Nineteen out- 
standing business economists will 
meet in Washington Sept. 16 to 
study progress made so far in a 
Department of Commerce survey of 
post-defense markets, Secretary of 
Commerce Charles Sawyer says. In- 
cluded in the group is Andrew T. 
Court, of General Motors. 

The study, in cooperation with 
the Committee for Economic De- 
velopment, is designed to provide 
“authentic information on the po- 
tential markets for goods and serv- 
ices which will be available or may 
be developed for a civilian peace- 
time economy,” Sawyer said. 

It will be published by Jan. 1, 
1953, he said. 


44 Cadillac Years 


End for Dunivan 


DETROIT.—Retirement of J. W. 
Dunivan, after 44 years of service 
on the Cadillac sales staff, was an- 
nounced last week by J. M. Roche, 
general sales 
manager. 

Currently work- 
ing on special as- 
signments for the 
general sales man- 
ager, Dunivan for 
many years served 
Cadillac as distri- 
bution manager. 

Joining Cadillac 
in 1908 as clerk in 
the sales depar- 
ment, he became 
distribution manager in 1923. He 
left this post to assume special du- 
ties with the general sales man- 
ager’s office last March. 











J. W. Dunivan 








New Officers of Ann Arbor (Mich.) Dealer Assn.— 


At a recent meeting of the Ann Arbor (Mich.) Automobile Dealers Assn., new 


officers were elected for the ensuing year. 


They are (from left): Peter Zahner, Huron 


Motor Sales, Inc. (Chevrolet), secretary; Ella Prochow, Ann Arbor Buick Service Co., 
treasurer; Herb Estes, Herb Estes Inc. (Ford), president, and H. Richard Coffey, Ann 





production, and in 1943 was named 
staff executive at Plymouth. 


Arbor Motor Sales and Service, Inc. (Cadillac), vice-president. 
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N RECENT years the NADA an- 

nual convention has been held in 
various cities in America. This has 
been an excellent procedure and 
has brought the association closer 
to many dealers. But conventions 
in a different city each year is an 
expensive practice. Much expense 
is involved by the association in 
sending a large number of the 
members of its staff to far away 
places. 

The expenses of the directors, 
some of whom must make trips 
across the entire continent, 
amounts to a tidy sum. It costs 
more to produce a program in a 
different city each year. It costs 
dealers more money in the ag- 
gregate to attend meetings held 
in all sections of the country. 


As the industry returns to a 
competitive state, would it not be 
wise to give careful consideration 
to holding the NADA annual con- 
vention in the same city every 
year? Chicago and Detroit have 
often been suggested as the natural 
permanent location of the NADA 
conventions, Both cities have suf- 
ficient facilities to entertain meet- 
ings the size of the NADA group. 
The central location of both cities 
would assure maximum attendance 
and minimum expenses both for the 
association and its members. 

And convention expense is going 
to loom bigger and bigger for both 
the association and its members. 
So, when we consider national 
meetings for the future we must 
provide meetings just as construc- 
tive and just as enjoyable, but ones 
that can be conducted at far less 
expense in time and travel as well 
as money. 

* a. 


State Groups Grow 


_— those that say that national 
meetings must be moved around 
to pay homage to dealers in various 
sections of the country, I will say 
that very few other national asso- 
ciations, particularly the larger 
ones or associations that hold an 
exposition in connection with their 
convention, move around. It is true 
that meetings of such associations 
as the American Legion are held in 
various spots in various towns. But 
associations where business or pro- 
fessional activities are the keynote 
of the program hold conventions 
in the same city year after year. 
In the dental profession, for in- 
stance, the national meeting is held 
in Chicago every year. This is re- 
enforced by annual state chapter 
meetings in many of the states, as 
well as local society meetings that 
meet in the cities or counties some- 
times as frequently as once a week. 
Since NADA started to move 
conventions to different cities 
each year, our state associations 
have grown. Many of them con- 
duct outstanding conventions. 
Some of them also include an 
equipment show. Local dealer 
groups also meet regularly. 
Therefore, if it is determined 
that the national association 
should in the future meet in one 
place, no individual dealer or 
group of dealers will be neglected 
as far as having a convenient 


| Sealers toll me 


By John O. Munn 
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and outstanding convention avail- 

able to him. 

There are other reasons for lo- 
cating the national convention each 
year in Chicago or Detroit. The 
NADA convention was held in Chi- 
cago for many, many years, always 
taking place at the time of the 
Chicago Automobile Show. This 
event not only brought the dealers 
together, but also factory officials. 
Detroit is just starting an exposi- 
tion hall as well as an auditorium 
on a new riverfront park. Much of 
the money to produce this out- 
standing civic improvement came 
from the automobile industry. 

* * * 


Killing 2 Birds 

ORD dealers, for instance, have 

collected $2,000,000 for a me- 
morial in the shape of any audi- 
torium in honor of Edsel Ford on 
this Detroit site. These new facili- 
ties in Detroit will be available for 
dealer meetings if arrangements 
are made long enough in advance. 
Detroit is the headquarters of the 
automobile industry, anyway. Deal- 
ers are the ambassadors for the 
products of Detroit in their com- 
munities. 

This industry, as it grows, will 
have more need for cooperation be- 
tween the manufacturers and the 
dealers. Having a national dealers’ 
meeting in Detroit will aid in that 
accomplishment. Dealers go to De- 
troit occasionally on their own 
initiative, so in attending the con- 
vention they can kill two birds with 
one stone. 

I have talked with many of the 
NADA directors on this subject, 
and few of them agree with me. 
Of course, a normal term of di- 
rector is only three years. They 
don’t like to vote for changing 
an established practice that has 
so much appeal. Perhaps now, 
however, as we look to the future, 
it is time to revise our opinion 
and consider the commercial as- 
pects of the meeting. It is time 
to consider, too, the equipment 
exposition. When we move it 
from town to town, it will never 
become a national exposition. 

If it was held annually in one 
town, I feel sure that it eventually 
would absorb other national shows 
that are now being held in the 
equipment field. Moving the show 
around costs the exhibitor a lot 
more than if it was permanently 
located in one town, and then the 
permanent location would develop 
it into an outstanding show and 
many of the exhibitors would con- 
centrate on the NADA show. 

Up until now, the NADA exposi- 
tion financially has been breaking 
even. If it was held in the same 
city every year, I am sure that the 
equipment show would be ulti- 
mately made to pay for itself and 
at the same time return a hand- 
some profit to NADA. Many trade 
associations could not live and 
function without the income from 
their national shows or exhibits. 
Some, in fact, are entirely financed 
by national shows, When we advo- 
cate a single location for the NADA 
convention, we must bear this 
added reason in mind. Talk to your 
NADA director about it. He is al- 
ways glad to get membership 
reaction on any subject. 





Use Tax Levies 


Curbed in Texas 


AUSTIN, Tex.—Cars bought out- 
side Texas and brought into the 
state for sale to a dealer are im- 
ported cars, and not subject to 
Texas registration or payment of 
the $15 Texas use tax until sold by 
the dealer, Attorney-General Price 
Daniel has ruled. 

Comptroller Robert S. Calvert 
had ordered tax collectors to collect 
the use tax and registration fee 
from out-of-state owners before 


they could sell their cars to Texas 
dealers, if the cars came from non- 
title states. 

New instructions 
shortly. 


are expected 


Hatch Elected President . . 





Mail Mulcting 


Parts Racket is Reported 
Still Active in East 


PHILADELPHIA. — An _ outfit 
called H. B. Sales Co., which has 
been mailing unordered fender 
skirts to Philadelphia area auto 
dealers, has now taken an Upper} 


Darby, Pa., address, the New York | GLACIER NATIONAL PARK 
a Automobile Dealers, Inc., re" | Mont. aa, The Montana Automobile 
: , | Dealers Assn., at its th annua 
ing payment of $9.75 for the skirts, | meeting, went on record as favor- 
the report says. One dealer has pte An aga mOrense Uh the State 
come up with this stopper: He says | & - 
he’ll send the skirts back to H. B.—| Members adopted a resolution 
providing the firm sends along 48 | backing the proposed boost, which 
cents for postage, first. will be voted upon in the coming 
“It has come to our attention,” | general election, and the associa- 
this dealer writes, “that certain un- | tion’s board of directors earmarked 
scrupulous parts distributors have | $500 to aid in the campaign. 
made a practice of shipping parts However, MADA also adopted a 
without authority, on the premise! resolution urging partial or en- 
that acceptance and payment will! tire elimination of federal auto- 
be made. We trust that your firm! motive excise taxes “if and as 
is not among these .. .” there is imposed an equivalent 














; ai! 
Aspirants for Teen-Age Safety Panel— 

Students in a tryout to participate in a teen-age driver training panel to be held 
in connection with the annual convention of the Pennsylvania Automotive Assn., in 
Atlantic City Oct. 9-11, have been announced by Claude S. Klugh, general manager 
of PAA. All graduates of driver training programs in their respective schools and now 
licensed drivers, finalists and alternates in the tryout are (left to right): Sally Firestone, 
Kittanning high school; James Raleigh, State College high school; Charles Johnson 
(alternate), Warren high school; Grace Steffen (alternate), Wilkinsburg high school, 
and Cecily Kline, Allentown high school. Not present when the picture was taken was 
another finalist, Jody Montgomery, State College high school. 


Safety Awards Go to 143 
At N. Y. Dealer Parley 


ALBANY, N. Y.—Highway safety 
awards will be presented to 143 
members of the New York State 
Automobile Dealers Assn. at the or- 
ganization’s 29th annual conven- 
tion, Sept. 14-16, at Syracuse, N. Y. 
Recipients will be honored for their 
donations of new cars to high school 
driver-training programs. 

Each dealer has loaned one or 





government agencies will repeat 
their 1951 convention perform- 
ance, which proved popular with 
the members, by sitting together 
as a panel of official experts, to 
answer questions fired at them by 
dealers on subjects ranging from 
OPS and WSB regulations to 
specific tax problems. 


Other featured events of the 


more automobiles to school authori- 
ties for at least one year. Many 
dealers have loaned as many as 
three cars for five or more years. 

Another highlight of the 1952 con- 
vention is the selection of the “deal- 
er of the year” from the 2,046-mem- 
ber New York state dealer group. 

More than 500 dealers and their 


Syracuse convention will be a full- 
scale clambake with a German 
band, sports, games and prizes; a 
first-night “round-up party;” recep- 
tions each evening, and a final 
night banquet. 

New officers of the association 
will be elected Sept. 15. 





wives are expected to attend this 


Montana Dealers Back 
More Cash for Roads 


state tax with specific provision 
for use of the tax for roads.” 


A resolution endorsing the prin- 
ciples and policies of PAR (Proj- 
ect—Adequate Roads) was ap- 
proved, as were the policies of 
NADA regarding industry relations. 

Convened in the Many Glacier 
hotel here, the association elected 
Charlie Hatch (Studebaker), of 
Miles City, as president. Other of- 
ficers are Harry Hendricksen (Olds- 
mobile), of Kalispell, first vice-pres- 
ident; Arnold Hannah (Dodge- 
Plymouth), of Shelby, second vice- 
president, and John J. Jewell, of 
Helena, secretary-treasurer. 

Ray Sorrells, of Billings, was 
named chairman of the board. 
Members, besides Hatch, Hendrick- 


sen and Hannah, are Alfred Tur- 


mell (Oldsmobile), of Missoula; Bob 
Blotkamp (Ford), of Anaconda; 
Ernie Anderson (Chevrolet), of 
Helena; Frank Strong (Pontiac), of 
Bozeman; Ray Wirth (Dodge- 


Plymouth), of Great Falls; LeRoy 
McBee (DeSoto-Plymouth), of Bill- 


ings; Bob Cotherman (Ford), of 
Lewistown; Bert Hilger (Chevro- 


let), of Glendive; Norman Brekke 


(Ford), of Scobey, and Pete Dob- 
son (Dodge-Plymouth), of Malta. 

Addressing the convention, Alan 
G. Rude, vice-president in charge 
of sales of Universal C.LT. Credit 
Corp., forecast a high level of 
business activity in the auto in- 
dustry. 

But he cautioned dealers that “it 
will take a good, hard-hitting or- 
ganization and the best kind of 
executive management of which 
you are capable to produce the kind 
of net profits to which your invest- 
ment and your public service right- 
fully entitle you.” 

In addition to high-quality man- 
agement, Rude declared that deal- 
ers would rely on a well-established 
backlog of good public relations to 
keep their businesses prospering 
during the period ahead when the 
auto industry expects rapidly shift- 
ing conditions and a revival of vig- 
orous competition. 

A highlight of MADA’s annual 
meeting, which had a strong at- 


tendance of about 350, was the pres- 
(See MONTANA, Page 46, Col. 3) 


Grand Rapids 
Plans °53 Show 


GRAND RAPIDS, Mich. — The 
first automobile show to take place 
here since World War II will be 
held at the Civic Auditorium dur- 
ing the week of Jan. 24, 1953, it 
was announced last week by Harold 
W. Rockwell, president of the 
Grand Rapids Passenger Car Deal- 
ers Assn. and chairman of the 
committee to arrange for the show. 

The last auto show held here was 
in 1941. It was attended by 48,000 
persons. 








three-day business conference and 
social holiday. Convention head- 
quarters will be located at the 


On the House .. . 





Hotel Syracuse. 

Principal speakers at the annual 
meeting will be Robert S. Armacost, 
first vice-president of NADA and 
chairman of NADA’s Industry Re- 
lations committee; U. S. Sen. Irving 
M. Ives, New York Republican, and 
Arthur Motley, president of Parade 
magazine. 


Three high-school graduates will 
be presented with $500 scholarships 
in automotive technology, spon- 
sored by the New York association. 
The three boys, selected by State 
university of New York officials 
from a statewide field of candi- 
dates on the basis of their scholas- 
tic records, will enter State univer- 
sity technical institutes this month 
for two-year courses which will 
train them for careers in auto deal- 
erships. 


Experts from state and federal 


officials in Washington emphasized 
the move, dealers 
tion is tremendou 
expensive job of 


eliminate the tro 
suit, the current 


dealerships sent 
Meanwhile, th 


public relations 





Wemhoft 


ticipation in the training program 
ever done from a public-service 





Osborne Motor Sold second operation . . 
Claude M. Brookshire and Associ- 
ates, of Beaumont, Tex., have pur- 
chased Osborne Motor Co. at 
Orange, Tex., from T. P. Osborne. 
The firm name has been changed 
to Brookshire Oldsmobile and Cad- 
illac, Inc. 


have been elected Wisconsin associ 


group by Oct. 15.” 








OPS’ “interrogation” of 1,400 dealers on new-car price breakdowns 
stirred up loud protests in dealer circles last week. While OPS 


feel that, since CPR 83 has already been revised to 
suspect OPS may be on a “spy hunt” in the 


members to abide by OPS regulations still on the 
books, “since your business can sustain serious 


that your firm is under investigation.” ... Recent 
announcement that new-car dealers donated 6,000 
cars to high-school driver training courses last year points up a 
statement by C. H. Elins, Lumberton (N. C.) dealer: “Our par- 


point and we urge all dealers to join in the program.” ... 

“Cap” Williamson, Texas manager, is back in the hospital for a 
. Missouri dealers are being urged to express 
views on three proposed state turnpikes . 
has added 32 new members recently .. . Irv Deising and Frank Kuhl 


association has set as its goal: “Every dealer a member of state 


there was no “persecution” behind 
pointed out the required informa- 
sly complicated and entails a very 
red tape. The “selected” dealers 


uble involved in the Utah dealer 
quiz is unjustified and therefore 


questionnaires. 


e Chicago association urges its 


damage from an OPS release 


is one of the best things we have 
relations and advertising stand- 


. . Minnesota association 


ation directors ... North Carolina 


—Pete WEMHoFr, Editor, 
Automotive News 
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4. The elimination of government and bureaucratic controls over this 
ndustry. § 5. A return to the precepts of independence and the rewards of 
— energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 


The Road to Public Service 
Has Some Rough Spots 


ANY auto dealers, school principals and teachers are 
performing a splendid service for all of us through co- 
operation ih driver training in the nation’s high schools. 


There are few problems more important than teaching 
youth proper handling of automobiles. The auto means so 
much to our way of life; yet, without training, young people 
are inclined to endanger others through reckless use of cars. 


The extent to which new-car dealers have encouraged and 
promoted this great service can be seen in a report from 
the Inter-Industry Highway Safety committee that dealers 
have loaned 6,000 cars, valued at $12,000,000, to schools 
the past term. 


An interesting facet of this is that, while many school men 
have recognized the importance of this endeavor and have 
cooperated fully, others have resisted it. 


No doubt this is discouraging to dealers who are taking 
money out of their own pocket to promote driver training in 
the interest of everyone. 


Yet this brings up a general matter in which dealers and 
all businessmen should take an interest. 


Too often schools ignore the practical facts of life and 
bow low to an academic curriculum that has little to do 
with the world in which their pupils must make their way. 


We can’t lay all the blame on the school system. How 
many of us take an interest in what the schools teach our 
kids? We are prone to shove the responsibility off on the 
school men and hope for the best. 


And many of us ourselves bow low to the great god edu- 
cation—without asking ourselves, education for what? 


How many young people come to you from high schools 
and colleges, looking for jobs, but lacking even an idea of 
how they can be of service to you? Many of them even lack 
awareness of the elemental ingredient of business—how to 
get along with others. 


A large share of our public-relations problem stems 
from this. 


So we urge dealers not to become discouraged in their 
efforts to Fp soe driver training despite the reluctance of 
some stuffy school men, but to press for this as well as a 
more practical turn to the school curriculum. 
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up on the wrong side of the tax.” 








—Jack E. Leonard. 


* * * 


Wish Granted 


“I’m happy to be chosen, but 
I’m hoping to be accepted as 
just one of the boys.”—ARTHUR 
WEINFELT, of Detroit, upon be- 
ing designated the millionth 
draftee since the Korean War. 

* * 


Sounds Like Ike 


“It is time for our people not 
to be lulled into a sense of false 
security. It is time for our peo- 
ple to know that living costs 
are steadily advancing and for 
our people to undertake to do 
something about it.”—Ellis Ar- 
nall, recently resigned OPA ad- 
ministrator. 

* * + 


Glitter Polished Off | 
“The American people have | ( : | 
become so baffled by pod un- ‘ on SET TIN’ == | 
American approach to facts, so , KIN © 
ar \ SHNORKEL ; | 


around the world, that the war 
in Korea is no longer headline | 
news.”—Donald R, Wilson, na- 
tional commander, American 
Legion. 


amazed and emotionally dead- \ THE K 
ened by one crisis — _ PUT oraigsy 
other, so involved in whirling es VONDEE 


* * * 


“When an advertiser throws 
a party for media men, there’s 
always a full turn-out; those 
who already have the busi- 
ness, and those who have 
hopes of getting it.” — ApvEr- 
TISING AGE. 

* * * 


Recipe for Erasing Red 

“The empire of Soviet Com- 
munism can be disintegrated 
from within. Already it is over- 
extended, covering 8,000,000 peo- 
ple of what were recently 19 in- 
dependent nations. The structure 
could be cracked by passive re- 
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sistance, slowdowns and non- 
cooperation.” John Foster 





Dulles, Republican foreign policy 
adviser. 





—— Letterbox 


Praise for Labor 


“I think workers are getting 
better. They have shown a lot 
more interest in what they are 
doing and in the products of 
the company. Labor efficiency 





‘Any Suggestions? ..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


? 


No attention is given to unsigned 








has come up quite a good deal 
from three years ago.”—E. C. 
Quinn, general manager, 
Chrysler division. 

* a = 


Wanted: Some for All 


“So long as the world is di- 
vided between those who are 
slaves, between those who are 
hungry and those who are fed, 


Pictures 

I’m seeking pictures of the last 
output of the Jordan Playboy, 
Windsor-White Prince and Reo 
Royal coupe or coach. 


If you have any leads, where I 
might borrow or buy these pictures, 
for my story on the prewar great 
names in the American automobile 
neither peace nor freedom will | business, I shall be obliged.—Georce 
be secure. Peace and freedom | A. Morritt, New York City. 
cannot be made secure so long . = 2 
as we divide up economic scar- ° 
city. Peace and freedom can be Winter Fronts 
made secure only when the I would like the name and ad- 
world learns to live with and di- | dress of a manufacturer for 
vide up abundance.—Walter P. automobile ‘winter fronts.’—THOoMAS 
Reuther, UAW-CIO president. C. Murray, Rochester, N. Y. 

Eprror’s Note: Niagara Fabric 


* = > 
3 © Mfg. Co., 161 Grand St., New 
Medical Advice York. 

“Slow down your manner of 
living. Take restful one-month 
vacations twice a year.”—Dr. 
Sarah Jordon. 


* > 7 


“In order to enable countries 
of Western Europe to curtail 
their trade with the Soviet 
orbit, alternative trade chan- 
nels need to be developed.”— 
U. S. Councn., International 
C of C. 


* * * 


European Steering 


It has been brought to my atten- 
tion by owners of European auto- 
mobiles that these cars have a very 
desirable steering gear as standard 
equipment, not requiring power 
added for easier or faster steering. 

If this can be accomplished in 
Europe, I would be very interested 
in knowing why the same achieve- 
ment cannot be had in American 














10 Years Ago... 


The Big Story 


A program aimed at keeping automotive servicemen on the job is 
being planned by the industry, and the plan has been approved by 
many government officials. It is expected that an announcement from 
a federal official will kick off the campaign in about two or three 
weeks .. . Regulation governing the care of frozen cars, including 
a stipulation that they must be stored inside, were issued last week 
by four government agencies—OPA, RFC, WPB and ODT. Enforce- 
ment of the regulation will be made through forbidding the dealers 
to collect the 1 percent monthly premium. 


—From the files of Automotive News. 














automobiles, without adding ap- 
proximately $200 to the price. 


There must be something to their 
type of mechanism, or else Euro- 
pean car sales wouldn’t be making 
such inroads in America.—M. J. 
Grant, State Motor, Inc. (Lincoln- 
Mercury), Manchester, N. H. 


Eprror’s Note: We will look 
into the situation. 
= a * 


Award 

Your January 7 issue, carried a 
news item about the Chrysler V-8 
getting an award as the best engi- 


neered car from Motor Trend 
Magazine. 
I would like the address of 


Motor’s publisher.—Rosert H. Lem, 
Rye, N. Y. 


Eprror’s Note: R. E. Petersen, 
Motor Trend Magazine, 5959 
Hollywood Blvd., Hollywood, 
Calif. 


Wrong Address 


You printed an incorrect address 
for the Round Chain Co., Cleveland 
in your August 4 issue. 

We would like the correct mail- 
ing address.—H. K. F.ercuer, presi- 
dent, Packard Country Club Mtrs., 
Kansas City. 

Eprror’s Note: We’re sorry; the 
address is Round Chain Mfg. Co., 
— & Henry St., Cleve- 
and. 


Back-Rest 


Your New Products section, in 
a@ recent issue, described a tapered 
back-rest. 


May we have the name of the 
product and address of the manu- 
facturer?—Epwin H. Graver, Scho- 
field Mfg. Co., Cleveland. 


Eprror’s Note: Back-Ease, man- 
ufactured by Bliss, Inc., 9118 


Sunset Bivd., Los Angeles. 
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privilege 
becomes 
a duty... 






. — Call your 
ee alitomobile dealer 
or transportation if you need it 


Nov. 4, Election Day 


T 


vote as you please 
but VOTE! 









KEKE REE RK KK KK KK KK KK OK KK KK KK = HY] RKKKKAKKAAKKKAKA 


As the nation braces itself for new and massive responsibility . . . 
and the world watches to see how widely we participate in the 
choosing of our leadership . . . the traditional right of franchise 
passes out of the realm of abstract privilege and into the sterner area 
of duty. Our nation needs citizens who will be masters, not 

mere spectators, of its affairs. 


We automobile dealers can help to get out the vote on Nov. 4th. 
Let’s make it mobile . . . let’s roll it out on wheels! Every new car 
dealer in the nation can help to swell the voice of democracy by 
sending now for his NADA promotional “Get-Out-The-Vote”’ 
Package. We can all earn the respect of our communities 

by displaying this handsome NADA poster and taking an 

active part in this vital public service. - 


CH. 
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Used-Car Bulletin from Detroit... 





Sept. 3 
(Plenty of good buyers, so sale 

went fast. Sold 53 ears out of 81 

offerings.) 

BUICK 49 RM 4-dr $1,215" 1s KM 
4-dr., $705. ‘47 Super 2-dr $650. '46 
RM 4-dr.. $390 

CADILLAC 51 (62) 4-dr $3,250" 

CHEVROLET 52 Bel-Air, $2,275*, 
$2,165; \%-ton pickup, $1,240. '50 Bel- 


Air, $1,455; SL Deluxe 2-dr., $1,305* 
‘46 FL Aerosedan, $540. 
CHRYSLER—'47 Windsor 4-dr., $695°*. 
DeSOTO—’52 Firedome (8) club coupe, 
$3,160*. 
DODGE—'51 Coronet 4-dr., $1,490*. 
FORD—'52 Custom (8) 4-dr., $2,045. 
’51 Custom (6) 2-dr., $1,250. '50 %- 
ton panel, $515; Custom (8) club 
coupe, $1,225. '49 Custom (6) 2-dr., 
$830. ‘48 SD (8) 4-dr., $620. ‘47 SD 
(8) 2-dr., $590. "46 SD (8) Sports- 


HUDSON '51 Commodore (8) 4-dr., 
$1,725*. 48 Super (6) 4-dr., $650. '46 
Super (6) 2-dr., $275. 

KAISER—'52 4-dr., $1,480. ‘51 Henry 
J (4) 2-dr., $705, $815. °47 4-dr., 


$230. 

MERCURY—'50 club coupe, $1,325", 
$1,250. 49 stationwagon, $995. 

NASH — ‘51 Rambler conv., $1,280*; 
stationwagon, $1,100. '49 (600) 2-dr., 
$910. '46 Ambassador 4-dr., $435. 

OLDSMOBILE—’52 Super (88) conv.. 
$2,890*; (98) Holiday, $3,280*. ’'49 
(98) 2-dr., $1,300%; (88) 2-dr., $1,- 
060*. "46 (66) 4-dr., $440. 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Aug. 27 


(Not enough cars. Sale very fast. 
Sold 54 units out of 88 cars entered.) 
BUICK-—-'52 RM 4-dr., $2,880*. '51 Su- 

per Riviera 4-dr., $2,235*. °50 Special 

2-dr., $1,405*; Super Riviera 4-dr., 
$1,885* '49 RM 4-dr., $1,280. ‘'47 
Special 4-dr., $580. 

CADILLAC —'51 (62 4-dr., $3,410* 

CHEVROLET —’'52 SL Special 2-dr., $1,- 
560. '51 SL Deluxe 2-dr., $1,430. '50 
SL Deluxe 4-dr., $1,290*, $1,200; Bel- 
Air, $1,470*. '47 SM club coupe, $590. 
‘46 conv., $535. '41 club coupe, $125. 

DeSOTO—’'51 Deluxe 4-dr., $1,730. 

DODGE—’51 2-ton tractor, $1,130; 1- 
ton express, $850. ‘47 %-ton panel, 
$200. '46 Deluxe 4-dr., $535. 

FORD —’52 Victoria, $2,425*. °51 conv., 
$1,615*, $1,610*. '49 Deluxe (6) 2-dr., 
$800. '48 Deluxe (6) 4-dr., $625. 

KAISER—’51 4-dr., $1,270. '49 4-dr., 
$650, $665, $675. ‘48 4-dr., $385, 


$410. 

LINCOLN—’52 Cosmopolitan club coupe, 
$3,565*. 

MERCURY—’49 club coupe, $1,125. '46 
4-dr., $500. 

NASH—’51 Rambler stationwagon, $1,- 
315; conv., $1,205. '50 Statesman 4- 


dr., $1,000. 

OLDSMOBILE—'47 (78) 4-dr., $585; 
(98) 4-dr., $625*. 

PACKARD—’'48 conv., $700. 

PLYMOUTH—’52 Cranbrook conv., $1,- 
545; suburban, $2,075. '51 Cranbrook 
conv., $1,615. '49 Deluxe 4-dr., $800. 


such trade through betterment of | 


to be one of the best means for 
Britain to get the much-needed dol- 
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Ottawa Supports Move to Help Dollar Rebuilding. . . 





By M. L. Schwartz 


Staff Correspondent 
OTTAWA.-~— Dealers handling} 
British-made cars from coast to 
coast may have to push their sales 
efforts more than during 1952 if 
the Canadian government’s plans 
materialize to aid development of | 
Britain’s financial position. 
Canada reportedly is anxious to 
provide Britain with the neces- 
sary dollars to buy wheat and 
other farm products, and other 
raw materials, and it is hinted 
that Canada’s defense program 
may venture into such arrange- 
ments in the future. This would 
enable Britain to get the neces- 
sary money to buy food and other 
products in Canada, and Canada 
in turn would be able to dispose 
of its farm surplus, 
Selling cars in Canada has proven 





NPA Red Tape 


lars and, according to industry 


sources, proposals have been made} 
to increase car shipments to Can-| 


ada greatly. 

The auto trade is buzzing with 
excitement about what is in store, 
especially in view of rumors that 
the point to be stressed in promo- 
tions may be lower prices for Brit- 
ish-made vehicles. Dealers are spec- 
ulating that there may be “some- 


thing big” in the cards for the 


British car business. 

This year Canada has been 
buying less and less from Britain. 
Total volume for the half year 
was only $55,300,000, compared 
with $69,300,000 in the same per- 
iod last year. The industry here 
agrees that a change must be 


Canada Awaits British Car Deluge 


made in present trading arrange 
ments. 

Latest available figures show in.- 
ports of British-made cars, trucks 
and parts for the first five months 
of 1952 included: New cars under 
$1,200 valuation, 3,694 units; new 
cars, $1,200-$2,100, 224 units; new 
cars not otherwise provided, 29 
units; automobile parts, $1,265,351 
worth; new trucks, 383 units; motor 
vehicles, not otherwise provided, 28 


| units; automobile engines and 
|parts, $96,475; truck engines and 
| parts, $11,971. 


If the two-way trade arrange- 
ment is made, these imports could 
be doubled or tripled within the 
next year or so, according to the 
industry. 








OT 





PLYMOUTH—’'50 Suburban, $1,365. P ; : 
, .—s . q ONTIAC — '48 stationwagon, $605; 
PONTIAC—-'52 Chieftain (6) 4-dr., $2, he Rr gs ge ut tor Smaller 

















250*. ’51 Chieftain (8) 2-dr., $1,700*. e . 
*50 Catalina, 2 at $1,730*; conv., $1,- ae (8) SS, es T l B ild 
525. 47 SL (8) 2dr, $640. STUDEBAKER — '52 Commander (8) ralier Dbulders 
STUDEBAKER—’51 Commander (8) 4- club coupe, ,020*. ’ ommander 
dr., $1,450°. “50 Champion club coupe, (8) 4-dr., $1,460. '50 Champion 4-dr., WASHINGTON. — The National 
$1,090*, '47 Champion 4-dr., $665. $985. Production Authority has decided 
*Indicates automatic transmission or overdrive. to relieve 86 percent of the com- ; 
‘ panies manufacturing truck-trail- 
Other Auction reports are on Pages 38439, 43. ers from the necessity of filing 
CMP 4B applications under the’ Plymouth Paces Detroit Race— 
s. 


Controlled Materials Program, ac- 


‘ 
* cording to the Truck-Trailer Manu- Tony Bettenhausen, of Bettenhausen and Schuldt (Chrysler-Plymouth), Tinley Park, 
Dealers / C Ad Boycott. facturers Assn. Ill., drove the official pace car, a Plymouth convertible, at the AAA 100-mile national 
- - The companies affected ac- championship races at Detroit Aug. 30. He is shown above with (left) John P. Mans- 
field, president of Plymouth; Pete DePaola, and (right) Gene Casaroll, president of 


count for 22.24 
Now in Fourth Month truck-trailer seeetion, p a Auto Shippers Inc., the owner of one of the competing race cars. 


makers will continue to be re- 





——— 8 8=—htté«<Y 





WILKES-BARRE, Pa.— For the|ing company’s regulations in con- yg eM gg CMP-4B requests | ‘Mi d dl R d’ ~ d 
18th consecutive week, Wyoming | nection with Friday and Saturday NPA a lish h _—, ] eS oa on pee 
Valley’s auto dealers withheld clas-|advertising. The dealers have]. 2 ae r ed t | ‘Se ‘ : i 
sified display advertising of their|learned that Friday evening and rll, a igy an Regen nd 4 Majority of States Permit Motorists to Clip 
used-car departments from the|Saturday morning ads were the automatic allotment procedures in| At 60 mph or Better, Survey Shows j 


Wilkes-Barre Publishing Co.’s two | most productive of the entire week. | ©. . i 
daily newspapers, the morning|But in order for the dealers to be Direction 18 to CAEP Regulation 1. WASHINGTON. — Car speeds of|land, higher speeds are allowed on 
Record and the evening Times-|covered with advertising during Truck-body manufacturers also 60 miles or more per hour are now dual-lane highways 
Leader. This action is an unde- poms Sve “hot” periods, be 4 pub- 2 tbe gloria aged ——— * ac hey dakiaen deltas te ay dy 
7 ” of protest against shing company reportedly re- e : ‘ 
nll yp aoa Sieael un-|quired them to also run identical| with third-quarter 1951 allotments | ™°Te than half of the states, a sur Butler, director of the Confer 
vey by the National Highway Users| ence: “No matter what speed is 





; ; i Fri i f the following quanti- : 

just ad placement regulations|ads, without any fixes, Friday|!n excess o ase: Conference discloses. legally permitted, a really good 
S. morning and Saturday evening. The |ties need file CMP-4B applications 2 ; , 

maintained by the newspaper desteas ceed Gat Palle & orn. |for the first quarter: Recognition of the time -saving| 4river adjusts his speed to road 





advantages of adequate roads is| Conditions so that no emergency 


The newspapers, despite loss of}. 2 
ing and Saturday evening ads were Carbon steel (including wrought reflected by the higher speeds per-| Will catch him in a_ position 


revenue estimated by the car deal- 


h next to useless and not wanted. iron), 500 tons; alloy steel (ex- : r : where his vehicle’ loc ' 
Sale as siest > ome the rates,| There is no break in the boycott| cept nickel-bearing stainless), 90 mone wel pen Sig Pree of control ae 
it is reported. expected, on the part of the dealers,| tons; nickel - bearing stainless eight of the states, the survey} “On the other hand, drivers 


at least, until final disposition is| Steel, 10,000 pounds; copper and houl ‘ -pok- 
made of a similar pM involv-| copper-base alloy brass mill prod- sewed. Vor camels, cantediied- oF eee ood my Poesy ~ 
. the New Orleans Times-Pica-| ucts, copper and copper-base al- access highways in Illinois may be i 4 eet is no 
ing Jo, & pti ie ties Genius and tam zoned up to 15 miles per hour faster|°Mly discourteous to other drivers 
yune an e New Orleans States, than other state roads. In Mary-|>ut actually can be dangerous.” 


The main contention of the deal- 
ers is that it is “unfair” for the 
publishing company to require 





“6 i ver- ‘ P 
Rm FF a ducler wishes to adver.|morming and evening papers, re- Sep rere enen, ae Cem, The survey shows that 16 states | | 
tise in the morning Record, the spectively, which were charged in id pounds. if " permit car speeds of 60 or more | 
sublishing company requires that Federal Courts in Louisiana with} Under the new procedure, no pro- DTA Seeking to Speed miles per hour in daytime except ; 
he run the same ad, the same day, requiring the same sort of “pack- vision is made for supplemental al- T ks Th h Port where otherwise posted, Twelve ~ 

J age” advertising by auto dealers.|locations, but the policy has been rucks roug: orts states have no specific maximum © 


in the a Times-Leader. A ruling by this district Federal|to grant supplemental allotments; WASHINGTON. — The Defense|or “prima facie” speed limits for 

By being required to run the/Court in Louisiana, against the|only for urgent military programs| Transport Administration is hunt-| daytime travel but require careful, | 
same ads, without privilege Of|/newspapers, is under appeal in|and for civilian programs where | ing a set of “ground rules” to help| reasonable and prudent driving 
“fixes” in their ads, in both morn-| higher Federal Courts. public health and safety are in-| speed trucks into and out of the| Seven states limit cars to 55 _ 
ing ~~ papers Pheer While not advertising in the two| volved. nation’s ports. miles per hour, both day and : 
pir ~~ or wi Pan rig cn daily papers, the car dealers have| Details of the changeover will be| Assisting in a DTA pilot study on| night, except where otherwise | 
f ° pte pene ie oxa cae increased their lineage in three/discussed at a meeting of the|the Port of Philadelphia are the| posted. In four states the maxi- 
Bde ee ev ereised a certain) weekly newspapers which serve|Truck-Trailer Industry Advisory| American Trucking Assns. and| mum speed limit is 45 miles per 




















1942-model used car in the morning | ¢poj , : ; 
paper and sold it before noon that eir area. committee Friday (Sept. 12). Pennsylvania Motor Truck Assn. po Thirteen states 
day, this same car would be adver- lite os on maximum speed 


tised in the evening paper. The 
dealer would have the burden of 
trying to explain to the prospect, 


f 

The survey revealed that in a 
substantial majority of the states 
truck speed limits are below those ’ 











who read the evening ad, why the 
model was not available. In numer- tag = . = — ones 'te- : 
ous instances, the dealers assert, = Gite appees to Buses. § 
this situation caused them consid- e / 
erable embarrassment and possible Rotarians Place i 
loss of a customer’s goodwill. Th 
The dealers also have been loud ’ 
in their protest against the publish- ree Dealers 
; ; In Major Posts 
Light Engines CHICAGO. — Three automobile 
dealers are 1952-53 officials of Ro- 
Alcoa Tests Plan to Weld tary International, worldwide serv- § 


ice organization. 

Clare C. Rossell of Rusterholz and 
Rossell, Inc., Svracuse. N. Y., is ex- 
tension committee chairman, super- 
vising organization of new Rotary 
clubs in the U. S., Canada and Ber- 
muda. Delivan Gates sr., owner of 
Gates-Pontiac in Watkins Glen, N 
Y., is one of six district governors 
in the state, and will supervise 49 
clubs during the coming year. 


Cylinders in Pairs 

CLEVELAND.—Aluminum Co. of 
America says it can show the auto 
industry how to roll four-, six-, and 
eight-cylinder cars off the same 
assembly line. 

Alcoa engineers are testing a six- 
cylinder engine made by welding 
aluminum castings together, two 
ee at a time. The castings 
were fused solid with a brazing al- i 
loy, they say, with the resulting en- = = W. Teme pe gel tg oo ) 
gine twice as strong as one made | Ford's Yando, O'Donohue Honored by Chicago Dealers— Iowa-Nebraska district sian Oe 
from an iron casting and half again It was “Hello, Fred" and “So long, Chick" for O. F. Yando and C. H. O'Donohue, respectively, as 400 Ford dealers of the|clubs, Lentz is a partner and gen- 
as strong as one from an iron | Chicago district gathered for a luncheon meeting honoring the executives. Yando was officially introduced as district sales man-|eral manager of Lentz Motors 
forging. ager, succeeding O'Donohve, who has been transferred to Dearborn, Mich., as national fleet sales manager. (Buick-Pontiac-IHC). 
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HUDSON HORNETS SET ALL-TIME 


STOGK CAR RECORD! 


33 VICTORIES IN 37 STARTS! 





Hudson dealers have the greatest performance record in history to help them sell! 


Dick Rathman leads the field across the 
finish line in a Hudson Hornet at Langhorne, 
Pa. More and more, people are looking to 
stock car races for impartial proof of auto- 





(some as long as 500 miles) compare all 
makes of cars for power, stamina and safety. 
Hudson has won 33 victories in 37 starts 
since January of this year. In these races, 
no other make of car has won more than twice! 





Marshall Teague (left), driving a Hudson, becomes first man in 


history to win the Daytona Beach Classic two years running. 
‘Hudsons are easy to service and keep in top con- 


Says Teague, ‘ 
Tim Flock, Bud Shuman and Herb Thomas (right), 


dition.” 


driving Hudsons, made clean sweep of Detroit’s 250-mile Anni- 
versary Race, finishing first, second and third! What a powerful 


**closer”’ 


for Hudson salesmen! 





Hudson’s exclusive “step-down” design provides 


America’s lowest center of gravity for safest, surest driving 


and the best ride in any car at any price 


mobile superiority. 





At the 100-mile Stock Car Classic at Dar- 
lington, S. C., Hudsons won both first and 
second places. Almost a million people have 
witnessed Hudson’s great victories; millions 
more have read about them in their news- 
papers. What wonderful preselling for 
Hudson dealers! 





HUDSON’S NEW 
LOW-PRICE WONDER CAR 


in all the world, no other car like this . . a low-price car that 


These grueling contests 





Hudson’s unmatched record in stock car 
competition is helping to build sales and 
profits for Hudson dealers all over the 
country. People are coming to realize that 
the very qualities that make Hudson a 
winner on the race track are the same 
qualities they want in their own cars! 











HUDSON 


Hudson lowers the floor down 
within the base frame (‘“‘step- 
down’”’ design) to provide 
America’s lowest center of 
gravity and the greatest 
safety, steadiest ride, surest 
handling in any car, regard- 
less of price. 


OTHER CARS 


In all other makes of cars, 
the floor is placed on top of 
the frame—the result is a 
higher center of gravity, with 
less stability on curves and 
straightaways, and lesssafety 
in handling than a Hudson. 








A few choice dealer franchises are still available. For full and confidential information 
on the Hudson franchise and advance details on the new, low-priced wonder car, send 


in this coupon today! 


performs like the fabulous Hudson Hornet... a low-built, 


tighter, rides smoother and is safer than anything except 
another Hudson...acar that seats six passengers comfortably 
- «. with all the quality features and conveniences of cars 


costing thousands more! 


| 
| 
| 
| 
| 
| 
| 
“step-down” designed, compact car that clings to the road ; 
| 
| 
| 
| 
| 
| 


NAME 


ADDRESS 


CITY & STATE 


BUSINESS 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit 14, Michigan 


ee: eee 


Send me complete information on the Hudson dealer franchise and advance details on the 
new wonder car. | understand that all such information is to be confidential. 
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New Home for K-F Outlet in Brazil— 


Carvalho, S. A., Kaiser-Frazer distributor in Brazil, has opened new facilities in the 
main business section of Rio de Janeiro. Modern in design, the new showroom is an 


addition to the Carvalho distributorship facilities at Recife, Brazil 
eastern tip of the South American continent. 


ian seaport on the 





Beard Now Sole Qwner 


Merritt Beard has acquired the| Miss., 
full stock of Beard Motor Co.|owned by J. Dud 
(Lincoln - Mercury), Columbus, 





by purchase of the stock 


ley Hutchinson 


and Luther Wallin jr. 








Engineering Centennial On 


60,000 Expected to Get Glimpse of Spectacle; 
22 Nations Represented at Sessions 


By Mel Adams 
Staff Correspondent 

CHICAGO.—This city became the 
hub for scientists and other techni- 

cal experts as 64 societies joined 
last week in inaugurating the 11- 
day Centennial of Engineering. 
They practically took over all ma- 
jor hotels, as well as the Museum 
of Science and Industry, whose 
president, Lenox R. Lohr, is Cen- 
tennial chairman, and the Eighth 
St. theater. 

Registrations by the time the 
curtain drops Saturday are ex- 
pected to hit 30,000, but the ac- 
tual number in attendance, it was 
stated, may double that figure, 

since all sessions are open to non- 
members of the various societies 
and to the general public. 

In addition to the United States, 
some 22 foreign nations are being 
represented among those sitting in 
at sessions, at which about 1,000 
papers will be delivered. 

President Truman, former Presi- 
dent Hoover and Canadian Prime 
Minister St. Laurent extended 


| greetings to the Centennial, prais- 
,ing engineers for making possible 
the mighty accomplishments of the 
world. Gov. Stevenson of Illinois 
issued a proclamation. 

Foreign nations represented in- 
clude Algeria, Australia, Belgium, 
Canada, Nationalist China, Eng- 
land, France, Japan, the Nether- 
lands, Portugal, Sweden, Switzer- 
land, Germany, Denmark, Italy, 
Luxembourg, Thailand, Indonesia, 
Greece, Turkey, Austria, Mexico, 
Brazil, Argentina and Chile. 

Plans call for the foreign visitors 
to spend at least five weeks in this 
country, taking in the Centennial 
and touring key cities and produc- 
tion centers, as well as other areas 
with important engineering instal- 
lations, 

Among the largest organiza- 
tions participating in the Cen- 
tennial are the American So- 
ciety of Civil Engineers, founded 
100 years ago; American Insti- 
tute of Mining and Metallurgical 
Engineers; American Society of 
Mechanical Engineers; Society 








See what a Pittsburgh Store Front can do? 


PPLE LE LOL IRIEL SI TORRE ITA 2, RIS 





bacher, Morris & Taylor, Toledo, Ohio. 


BEFORE ... just a showroom 


AFTER ... it’s loaded with buy-appeal ! 


MODERNIZED FOR MODERN EYES. These “before” and “after” photographs illustrate how effec- 
tively Pittsburgh Products can be used to give an old building a new sales personality. The modern- 
ized showroom in Toledo, Ohio, uses large panels of Pittsburgh Polished Plate Glass to show off the 
interior to the public. The division bars and sash are sturdy, lustrous Pittco De Luxe Store Front 
Metal. The inviting entrance features two Herculite Tempered Plate Glass Doors, with custom Pitts- 
burgh Free-Standing Door Frames, automatically operated by Pittcomatic Hinges. Architects: Sanzen- 





MODERN Pittsburgh Store Front has an 
appeal that opens shoppers’ eyes . . . 
and their pocketbooks! It helps create an 
atmosphere of progressiveness . . . suggests 
to the public that here is an up-to-date busi- 
ness which will treat its customers fairly and 


too. For it’s the complete job that brings 
the biggest returns in increased business. 
Meanwhile, why not write for our free 
modernization booklet, ““How To Give Your 
Store The Look That Sells”? It’s packed 





courteously. 

To give their showrooms an inviting, up- 
to-the-minute look, many alert automobile 
dealers have modernized with attention-get- 
ting Pittsburgh Glass and Pittco Store Front 
Metal . . . and have won new customers, 
widened their trading areas, boosted their 
sales volumes. 

Why don’t you? 

And when you modernize, be sure to 





\ 


Store Fronts 
and Interiors 
by Pittsburgh 








brighten up the interior of your showroom 


PAINTS - 


PITTSBURGH 


GLASS - 


ie Se 


Ce a ee 


with information about specific Pittsburgh 
modernization materials, and examples of 
how other retailers have used these products 
to get the edge over their competition. The 
coupon below is for your convenience. 


> r oe oe oe oe es ee ee Se ee ee ee ee es ee ee ee 1 
| Pittsburgh Plate Glass Company I 
| 2119 Grant Building, Pittsburgh 19, Pa. 
| Without obligation on my part, please send me a FREE copy of | 

your modernization booklet, ‘How To Give Your Store The 
; Look That Sells.” | 
| 
] NEE Ee hE NA en ean en ee | 
| 
| EEN EEE COCR TEY FAO ORT OTR EOE COOL EE ee 
Bn ioc badna seca une nis Amok ek eons ee | 
2 | 
ee ee ae ry ae ee ee 4 
CHEMICALS - BRUSHES -: PLASTICS 
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of Automotive Engineers; Ameri- 
can Institute of Electrical Engi- 
neers, and American Institute of 
Chemical Engineers. 

Charles F. Kettering is the fore- 
most figure here among automo- 
tive men. The GM vice-president 
and inventive genius is chairman 
of the Centennial executive com- 
mittee. He delivered the principal 
address before a dinner meeting 
sponsored by the Chicago section 
of the SAE. 

Kettering will appear again as 
the main speaker at a big Centen- 
nial day dinner meeting Wednes- 
day in the arena of the Interna- 
tional Amphitheater, site of the 
past eight Chicago automobile show 
classics and recent national politi- 
cal conventions. 

John L. McCaffrey, president of 
International Harvester Co., and 
Dr. Robert E. Wilson, chairman 
of Standard Oil Co. (Indiana), 
are other headline speakers of 
the industry. 

Among subjects to be covered at 
the numerous sessions are tools, 
transportation, mining, iron and 
steel production, structures and 
construction, chemical industries, 
communications, energy, oil prod- 

ucts, military, steam and electric 
nower, health and human engineer- 
ing, and urbanization. 

Major panels will be devoted by 
speakers and other participants to 
such subjects as “The Engineer and 
the Scientist” and “The Technical 
Institute: Its Relation to Engineer- 
ing Education and to Trade Train- 
ing.” 

Along with depicting the influ- 
ence of engineers and their achieve- 
ments, the Centennial is intended 
to stress the need for more voung 
men to enter this profession. Being 
shown, with this idea in mind, for 
instance. is a technicolor sound 
movie, “Miracles for Millions.” 

More than 150 leading technical 
schools and universities have been 
urged to encourage present stu- 
dents to participate actively in 
Centennial events. 

Popular among the delegates 
while not attending program ses- 
sions is the musical “Adam to 
Atom,” a pageant of engineering 
and invention at the Museum of 
Science and Industry. 

* * 


New Products Placed 


On Market by 3 Firms 

CHICAGO.—Although not repre- 
sented as a tie-in with the Centen- 
nial of Engineering, newly-perfect- 
ed products were announced by 
three firms last week. 

Minnesota Mining & Mfg. Co. re- 
ported the development of a trans- 
parent liquid coating to protect the 
chrome on automobiles from water, 
slush, salt, industrial fumes or other 
producers of corrosion. It was 
stated that an application dries in 
12 minutes, lasts an average of six 
months without discoloration, and 
a second and third coat may be ap- 
plied over the original one without 
loss of brightness or transparency. 

From the Armour research foun- 
dation of the Illinois Institute of 
Technology came an announcement 
of a new industrial process which 
the maker claims dries paints, inks 
and varnishes in seconds. It is 
called Chem-Dry and utilizes sul- 
phur dichloride vapor. 

Bell & Howell Co., disclosed the 
perfection of a sound stripe permit- 
ting amateur movie photographers 
to combine sound with pictures. All 
types of film in 16-mm movie cam- 
eras can use the new stripe, the 
firm says. 


Lonely ‘Orphan’ 
Defective Fan Belts 


Often Overlooked 


AKRON. — Even a motorist who 
has “everything” checked fre- 
quently is likely to overlook one 
item—the fan belt. 

The fan belt is the “orphan” in 
almost everyone’s car, B. F. Good- 
rich engineers say. And it can 
cause serious inconvenience and 
delay, as well as damage to the 
ear. Since the fan belt drives the 
water pump on many cars, a de- 
fective or slipping belt can cause 
overheating and damage to the 
motor, they say. 

An occasional fan belt check 
should reveal weak spots which 
may result in the belt breaking at 
an inconvenient time or place. Such 
a checkup will enable the car 
owner to replace a weak or dam- | 
aged belt before it breaks, but 
Goodrich engineers say it’s a wise 
idea to carry a spare, especially on 








long trips—just in case. 








this 1s our country... 
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... be doesn’t ride the 5:15 


e There’s nothing wrong with commuters as customers. Still, 
the fact remains that more than half the automobile dealers 
and the owners of more than half the cars live in what we call 
the Country-Side* market where almost no one commutes. 


e Helping automotive advertisers to better reach and sell 
the Country-Side market has helped make our business big 
business—for we cover this market as no one else does. 


e We publish FARM JOURNAL, the largest and most success- 
ful farm magazine in America, recognized by automotive 
advertisers as a prime instrument for reaching and influ- 
encing farm families. 


e To reach and sell the big non-farm side of the Country- 
Side market, we publish PATHFINDER—the magazine that 
brings news and views on products and people, business 
and government, to a country-wide audience of Country- 
Side families. PATHFINDER, the No. 1 news magazine in 
your No. 1 market, reaches and sells the newsminded 
families other news magazines miss. 





e Like the people of the Country-Side market, farm and 
non-farm, PATHFINDER and FARM JOURNAL belong side- 
by-side. Now you can buy them as a 4-million package-buy 
at a package price—the Country-Side Unit—the most power- 
ful sales approach we know of for reaching and selling 
America’s greatest automotive market. 


* The 19 million families, more than 
half the people of America, who live 
in trade centers of less than 10,000 
population, in crossroads villages, down 


country lanes and on farms. 


Farm Journal, Inc. 


Washington Square, 
Phila. 5, Pa. 
GRAHAM PATTERSON, Publisher 
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K F Distributor 


Wins Zoning Fight 


At Wilkes-Barre 


WILKES - BARRE, Pa. John 
Cresko, Kaiser-Frazer distributor, 
has received permission from King- 
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La. Tax Cut a Milestone 


Two-Cent Reduction in Gas Levy, Rarity in Itself, 


Puts State in L 


NEW ORLEANS.—The 
two-cent cut in the Louisiana gaso- 


current 


ine with Others 


pushed by the Earl Long adminis- 
tration. Before that, the top rate 


pte line tax—-from nine to seven cents|was seven cents per gallon here 
ston borough officials to erect a per gallon—comes as something | and in Florida and Tennessee, with 
sales and service warehouse despite |more than a little out of the ordi- | Kentucky going to seven cents be- 
the protests of nearby homeowners. nary fore the year ended. 


The new 240-foot long warehouse 
will be used by Cresko to serve 42 


K-F retail dealers in 14 northeast- | 


ern Pennsylvania counties. 





While any tax cut these days is 
uncommon, a gasoline-tax reduction 
|is a real rarity. Here are some of 


| the unusual aspects of this two-cent | 


|cut, which was a top item on the 


Tourists from throughout the 
country carried back home the 
word that in Louisiana they got 
clipped for a total state and fed- 
| eral tax of $1.05 on every 10: gal- 


Cresko two months ago moved 
his firm from Wilkes-Barre’s N. | 


Main St. into Kingston's automo-| N@tional Teen-Age Road-E-O Champion— 


bile row on Market St., and he re-| perin G. Oeclen. t 4 M Ae —! ' jon 
claimed wasteland along the Sus- | rn ° estiets, ongmeadow, ass., receives congratulations rom ommerce 


, P p Secretary Charles Sawyer (right) and ATA national truck roadeo champion James E. 
quehanna river dike as a site for Tucker, Charlotte, N. C., driver for Great Southern Trucking Co., Jacksonville, Fla. 
the warehouse. However, property Desilets, 18, topped champions from 33 other states and Canada in a contest spon- 
owners went to court protesting | sored by the U. S. Junior Chamber of Commerce and Liberty Mutual Insurance Co., 
that the structure would be a nui-| Boston. Tucker, the trucking industry's national champion in straight-truck competition, 
sance and would violate Kingston | presented a traveling clock to each contestant on behalf of the American Trucking 
borough zoning regulations. Assns. at a banquet following the Road-E-O. The driving contest was patterned after 

The complaint held up granting 


ATA's national truck roadeo. 
of a building permit for four weeks oe 

while hearings were held. The 

Kingston board of adjustment 
finally ruled in Cresko’s favor. 


NEW 


lons of gasoline. By 1952, with a 
federal tax increase of half a cent 
1. No longer will one state (it | Ber gallon, the total tax take on 
was Louisiana for four years) | gasoline here was $1.10 on each 
stand out like a sore thumb with | 10-gallon purchase. 
an abnormally high gasoline tax. Now Louisiana has pulled in its 
2. This is the first cut in the! neck slightly—at least to the ex- 
Louisiana gasoline-tax rate since| tent that she has become one of 
1921, when a one-cent levy was] seven states with a seven-cent 
instituted. state tax rate. The others are 
3. Only three other gasoline-tax| Florida, Tennessee, South Caro- 
cuts made in 20 years are still in| lina, North Carolina, Mississippi 
ca —__—.| effect, compared with 55 increases.| and Kentucky. Georgia had a 
> P Louisiana jumped into tax noto-| seven-cent rate before a tem- 
25th Anniversary for Ratliff Motor | riety in 1948 when the gasoline levy| porary one-cent portion of it ex- 
Ratliff Motor Co., Clinton, Miss.,| celebrated its 25th anniversary as/| was upped to nine cents per gallon| pired a year ago. 
owned by Fred and Ed Ratliff, has| a Chevrolet dealer. in a broad tax-raising program In the last 20 years, there has 


been a total of 55 increases in state 


|program of the governor and the 
legislature: 




















nation, and only six reductions. 
Even some of the reductions, how- 
ever, have been erased, in whole or 
in part, by subsequent increases. 

| New York cut its rate one cent in 
|1935, but the next year raised it 
again. Minnesota did likewise in 
| 1939. In Oklahoma, motorists got a 
|two-cent gas-tax reduction in 1947 
| but lost half of it at the next legis- 
|lative session. Only in Nebraska, 
New Mexico and Georgia do mo- 
torists still enjoy tax reductions, 
made in 1949 and 1951. 

While gas-tax rates, being ex- 
pressed in pennies, sound low, the 
actual burden of taxation is high. 
In many states, the gasoline tax 
brings in more money than any | 
other single levy. j 

Based on 1952 estimates, the gas- 
tax reductions which have _ re- 
mained effective mean this to mo- 
torists in a year: Louisiana, $11,- 
270,000; Nebraska, $4,540,000; New 
Mexico, $2,600,000, and Georgia, 
$8,480,000. 

Observers doubt that these tax 
reductions actually cost the states 
that much revenue for several 
reasons. For instance, in Louisi- 
ana it is expected that many per- 
sons who had made it a point to 
“fill up” in neighboring states 
with lower tax rates will no long- 
er make this effort. 

While it is true that the three- 
cent differential between the Loui- 
siana rate and the four-cent Texas 
tax may still draw many motorists 
over the border, motor-vehicle own- 
ers no longer will see much advan- 
tage in filling up in Arkansas, with 
its 61%-cent rate, nor in Mississippi, 
which has a seven-cent tax. 

Further, observers believe that 
because Louisiana motorists will 
get more miles for their gasoline 
money, they will be inclined to 
drive more. i 


Bakersfield’s 
Auto Row Digs 
Out After Quake 


BAKERSFIELD, Calif.—Rebuild- | 
2 ing projects have been started by 


HEAVY-DUTY PLUS! Increased detergent action! a 
Meets military specifications (MIL-0-2104) 


Keeps Engines 
ew... longer! 


Chester Ave., a main thoroughfare, 
CUSTOMERS STAY WITH YOU WHEN YOU SELL SUNOCO PRODUCTS! 








gasoline-tax rates throughout the 


MOTOR OIL 








were closed down after the tremblor, 
although the Lincoln-Mercury firm 
of Kitchen-Boyd, using a rear en- 
trance, managed to keep its service 
department operating. 

Damaged and forced by _ th: 
quake to suspend business were th+ 
Chrysler, Studebaker and Hudson 
dealerships, along with Motor 
Center, which sells Chevrolet, Buick 
and Cadillac. Ford, Packard and 
Nash dealerships remained open. 

The most severe damage re- | 
portedly was to older buildings. | 
Some of the firms which escaped | 
damage dre near the central busi- | 
ness district, which was closed off 
by police after the quake. 

Willard Kitchen, of Kitchen- 
Boyd, said his firm planned to 
remove the top story of its brick 
building after razing the fire wal! 
on the north side. 





Exceeds All car manufac- 
turers’ recommendations for 
All passenger cars. 
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, = to Cal — aie Hold a oa re / 


It's not too hard to lure new business . . . but only honest-to-goodness satisfaction from the 
start will turn those "first time’ visitors into year-'round contented customers. 
That's why you should always recommend a product that you yourself have faith in. 
Like BLUE CORAL, for instance. This famous finishing treatment has been unsurpassed 
in excellence for almost twenty-five years. Dealers all over the country know it is 
absolutely tops for safe, gentle, cleaning and perfect protection of a car's entire surface. 
It takes nothing from the finish but dirt — actually deepens colors, makes the car 
appear newer, more lustrous than the day it left the factory. Recommend BLUE CORAL 
to your customers and guarantee Today's Sales—Tomorrow's Reputation—and Future Good Will. 


H. D. T. COMPANY FACTORS, INC. Creators of the Blue Coral Treatment WHITE PLAINS, NEW YORK 


© 1952 H.D.T. Co. Factors, Inc. 
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U. S., State Receipts Will Top $2% Billion in ’52... 





Gas Tax ‘Take’ Heads for Record 


NEW YORK.—State and federal | that 1952 state gasoline tax collec- , according to the APIC. Collections 


gasoline tax collections will shatter 
all records this year, the American 
Petroleum Industries Committee 
predicts, estimating that 1952 com- 
bined receipts will exceed $2% 
billion. 

This prediction is based on the 
committee’s semi-annual survey, 
which shows that motor fuel tax 
receipts from Jan. 1 through June 
30, 1952, totaled $918,681,000, a 10 
percent increase over state gaso- 
line tax collections during the 
same period last year. 

Assuming that motor fuel use 
continues at its present pace, the 
APIC estimates that state gasoline 
tax collections will reach $1,984,000,- 
000 by year’s end, as compared with 
$1,803,802,000 collected in 1951. 

Gains in tax receipts were re- 
ported by 44 states and the District 
of Columbia. The APIC predicts 


tions will run about 87 percent 
ahead of 1946 totals. 

The federal gasoline tax of two 
cents per gallon will also yield a 
record high of $804,223,000 this year, 


New Lube Booklet 
Offered by API 


WASHINGTON. — The American 
Petroleum Institute announced last 
week that the booklet on new serv- 
ice classifications and designations 
for lubricating oils will be available 
around the middle of September. 

Orders for the booklet may be 
placed with the division of market- 
ing at 1625 K St., N. W., Washing- 
ton 6. 

The booklet is priced as follows: 
in lots of 1,000—$47 per thousand, 
FOB Baltimore; in lots of 500—$25 
per 500, FOB Baltimore; in lots of 
100—$6 per hundred, postpaid; in 








lots of 14—$1 per 14, postpaid. 


in 1951 amounted to $607,756,000, al- 
| most one-third less than the antici- 
pated 1952 total. 

The committee points out that 
the jump in revenue is due in 
part to the Nov. 1, 1951 hike in 
the federal gasoline tax rate, from 
1% to two cents per gallon. 

A comparison of state gasoline 
tax receipts since 1946 shows a 
year-by-year increase as follows: 


Total of $1,058,605,000 collected in 
1946; $1,199,718,000 collected in 1947, 
up 13 percent; $1,342,973,000 collect- 
ed in 1948, up 12 percent; $1,466,- 
247,000 collected in 1949, up 9 per- 
cent; $1,658,937,000 collected in 1950, 
up 13 percent; $1,803,802,000 collect- 
ed in 1951, up 8 percent, and an es- 
timated $1,984,000,000 in 1952 collec- 
tions, up 10 percent. 





£ 


Chester, Pa., Ford Dealers at Management Seminar— 


Among the Ford dealers in the Chester, Pa., district who attended a seminar for top 
management conducted by Dan Beck, sales consultant and trainer, were (standing): 
Beck; Robert A. Barr, Philadelphia; A. E. Lankford, Pletcher Motor Co., Philadelphia; 
Peter D. Bricker, Rice & Holman, Merchantville, N. J.; M. B. Janes, John F. Daly, Inc., 
Phil.; Henry S. Cline, J. J. Conroy, Inc., Doylestown, Pa. Sitting: Jack L. Koch, Porter 
Motor Co., Wilmington, Del.; David Hall, Porter Motor Co., Wilmington; John F. 
Robinson, Russell E. Nittinger, Inc., Phil.; Warren Esworthy, H. R. Jacob, Ardmore, Po. 





ord-breaking 1952 tax total of $2,- 
788,223,000 is arrived at by adding 
the $1,984,000,000 in anticipated 
state gasoline tax receipts and the 
$804,223,000 the federal gasoline tax 








The AIPC explains that the rec- 


is expected to produce. 





A SIMPLE TURN of the 


changes jobs in a second—gives choice of any 


four accounting operations 


sensing panel. Any number of panels may be 
used, so there’s no limit to the number of jobs 


a. Sensimatic will do. 


IT DOES THESE JOBS—AND MORE! 


Accounts Receivable Ledgers and 


Statements * New-Car Deposits 
Monthly Financial Statement 
General Ledger * Payroll 
Accounts Payable * Age 

Revenue Distribution 


Analysis ° 


job selector knob 


controlled by each 

















No other accounting machine is so universally useful— 
can do so many accounting jobs with such speed, 
. at such a saving! 


There’s practically no limit to the number of accounting 
problems your Sensimatic can solve! Its most 
remarkable feature—the sensing panel or “mechanical 
brain”—automatically directs it through every 
operation—effortlessly, unerringly. Moreover, the 
Sensimatic’s many other automatic features and highly 
efficient design save costly working time and operator 
effort . . . make it simple to learn, easy to use! 


such ease. . 


Why not see for yourself how much more Sensimatics 
can do for you? Simply call your nearby 
Burroughs office, listed in the yellow pages of the 
telephone book. Burroughs Adding Machine Company, 


WHEREVER THERE’S BUSINESS THERE’S 





Sensimatic 300 with 11 totals 


Sensimatic 200 with 5 totals 


Detroit 32, Michigan. 


Sensimatic 100 with 2 totals 








Two Bus Makers 
Join Forces to 


Spur Production 


CLEVELAND.—Two Ohio motor- 
bus builders have disclosed that 
they are working under a coopera- 
tive manufacturing program de- 
signed to speed deliveries, cut pro- 
duction costs and assure more uni- 
form production schedules. 

Principals in the plan, which will 
pool engineering and manufactur- 
ing facilities on some types of tran- 
sit vehicles, are Twin Coach Co., 
of Kent, and Fixible Co., of Lou- 
donville. 

Under the plan, each company 
makes available to the other cer- 
tain portions of its manufacturing 
capacity so that this can be util- 
ized in the filling of large orders 
or in the meeting of urgent deliv- 
ery dates. 

The result, the firms reported, 
is that the potential production of 
each company is substantially in- 
creased without additional capital 
investment for new equipment or 
the employment of additional work- 
ers. Furthermore, it was said, many 
of the production peaks and val- 
leys common to the bus industry 
are eliminated for each company by 
this pooling of available work. 

The plan, according to L. J. 
Fageol, Twin Coach president, was 
inaugurated early in 1951 when that 
company received an Army order 
for 1,509 “convertible” bus-trucks. 

In order to facilitate deliveries on 
these urgently needed _ vehicles, 
Twin Coach asked Fixible to take 
over the production of certain 
parts. As a result, an arrangement 
was effected with T. P. Butler, 
Flxible vice-president, which per- 
mitted the building and delivery of 
the “convertibles” in record time. 

Based on the success of the “con- 
vertible” program, the companies 
again joined forces recently to build 
22 deluxe intercity buses for Viacao 
Cometa, S. A., Sao Pauro, Brazil. 


U. S. on View 


Chevrolet Releases Epic Film 


Through Dealers 

DETROIT. — Chevrolet’s 29-min- 
ute color film, “American Harvest,” 
which has been viewed by millions 
of moviegoers in commercial thea- 
ters, now has been released to 
churches, schools and social and 
business groups. 

Available in 16-millimeter size, 
the film may be booked through 
Chevrolet dealers or the Jam Han- 
dy Organization, 2821 E. Grand 
Blvd., Detroit. 

“American Harvest” depicts the 
manufacture of an automobile, 
starting from the time raw mate- 
rials are dug from the earth or 
grown on the nation’s farms. “he 
implications go beyond the auto in- 
dustry, however, as the film actu- 
ally is a chronicle of this country’s 
bountiful resources. 

William G. Power, Chevrolet ad- 
vertising manager, who described 
the film as “commercial” only in 
the sense that it “sells America,” 
said it had been screened at thea- 
ters throughout the country at no 
cost to Chevrolet. 











| ns ns ae eo A on 


=e ee 


a> 7 4 =" © FO 


Oo, ® 


“—r Coecncnms a>. > = 


> A 





s 
7 





ies FRA 





__ AUTOMOTIVE NEWS. SEPTEMBER §, 1952 _ 





FOB FACTORY 





To the Rear 





Shift in Weight Seen 


| success, Big auto producers still in- 





of Car 


Epitor’s Note: This is another article in a series on an engineer’s 


conception of the car of tomorrow. 


r — use of compact, high compression engines has been 


helpful to U. S. motorists 


in many ways. Nevertheless, 


the trend with these engines has been to put more and more 
weight on the front end of the car. If the compact V-type 
engines were changed over to aluminum, for example, a more 





favorable weight distribution® ‘i 


would be possible, say in- 
formed auto engineers. Brak- 
ing on the front wheels of our cars 
has become a serious problem. Dur- 
ing the past 10 years, braking ef- 
fort on the front of the car has 
gone up from about 55 percent to 
as much as 62 or 63 percent. This 
has resulted primarily from _ in- 
creased weight on the front end re- 
sulting from shifting the engines 
forward. 

Many experienced car designers 
look for a reversal of this trend 
in the next few years. Lighter 
weight engines would make possi- 
ble a much more equalized weight 
distribution between front and 
rear braking without disturbing 
other major factors in car design. 
The trend toward higher output 

engines for a given weight is evi- 





dent. 


+ ” + 

Rear Engines? 
a future of the rear engine car 

in America is still debatable. It 
is reliably reported that two divi- 
sions of General Motors are experi- 
menting with rear engine cars. 
Since such experiments have been 
carried on regularly for a number 
of years, no conclusions should be 
drawn about the future of rear en- 
gine cars, particularly among the 
large producers. 

Undoubtedly the most promis- 
ing future for a rear engine car 
in this country is in the small car 
field. A small, rear engine car 
that is highly efficient and which 
has outstanding roadability can 
undoubtedly be built. 

The power train, it is argued, can 
be inserted so as to give equally 
satisfactory traction on both rear 
wheels. This would be an advan- 
tage over our conventional cars on 
the highways today. | 

The future of the light car in this 
country will depend on a great 
many factors, including styling, per- 
formance and what the motorist 
will pay for a small car that is 
really “different.” Thus far, Amer- 
ican light cars have not been an 





outstanding success in the U. S.| 
market although the growing inter- 
est in sports cars and foreign cars | 
has undoubtedly attracted the at- 


tention of many auto executives, 
* * * 


Not in Near Future 
A lightweight car built by the Big | 
+% Three and directed to the mass | 
market where it will compete di- | 
rectly with Ford, Chevrolet and | 
Plymouth seems out of the ques- 
tion for several years at least. Up 


65 Papers to Be Featured 


At Oct. Welding Parley 

PHILADELPHIA. — Some 65 pa- 
pers covering welding techniques in 
defense industries will be featured 
at the 33rd annual meeting of the 
American Welding Society during 
the week of Oct. 19 at the Bellevue- 
Stratford hotel. 

The society also will participate 
as one of the sponsoring organiza- 
tions in the National Metal Expo- 
sition and Congress to be held dur- 
ing the same week at Convention 
hall. 

Special events during the meet- 
ing include the Adams lecture, pre- 
sentation of awards, a tour through 
a naval plant for a closeup of ship 
assemblies and a trip to the air | 
materiel center. 

* * | 


” 
Flame Rectifier 

An air-cooled flame rectifier head 
for use on applications where tem- 
peratures around furnace walls are 
more than 1300 degrees F. has been 
developed by the industrial division 
of Minneapolis-Honeywell Regula- 
tor Co. A companion device, a 
chuck adapter, has been designed 
for changing any Honeywell insu- 
lator-type flame head to a right 

angle electrode holder. 











to now, every attempt to scale down 
a big car has met with only partial 


|cars and aimed at a small segment 


|have to be built on 








sist they cannot cut out enough 
expense, merely by reducing the 
weight, to make such cars attrac- 
tive to the buying public. 
However, says an optimistic seg- 
ment of the auto engineering fra- 
ternity, suppose a light car were 
designed and built along radically 
different lines than our present 


of the market? Such cars would 
inexpensive 
tooling. 

As a service vehicle, they would 
not compete with our present 





cars. Their chief attraction would 
be that they would be “different” | 
from our standard cars. 
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Family Operates Deal— 


Danielson Motor, Fairfield, la., which has handled the Chrysler line since 1931, 


| occupies these remodeled and enlarged facilities. Mrs. Frank Danielson is bookkeeper 


Only when such a car is designed, | and a son, Chet, is head of the parts and service departments. Frank Danielson, head 
tooled, built and offered for sale to | of the firm, has been in the auto business more than 30 years. 


the American public will the | 


swer to this question be known. 





The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? 





ii you'd rather count 


than count inventory; 





better be sure your seat covers are made with 








Seat Covers by 


National Auto Fabrics Mfg. Co., Inc., 
Los Angeles, Calif. 





Jason Sealtuft, Chevron Pattern. 


Certified for Quality by the United States Testing Company! 


Important! For the news in Sealtuft styling, write Dept. ANS 


THE 


JASON CORPORATION, 


'S 





is the only quilted plastic that carries this famous Seal of Approval. 
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AUTOMOTIVE WASHINGTON 





Defense Progress Cited, 
But Big Job Remains 


By William Ullman 
Washington Correspondent ” 
ERE, IN PART, is a Labor Day statement prepared by | , . 

DPA-NPA Administrator Henry Fowler. It contains|New Lot for Mayes in Centralia— 
many references of interest to the automotive industry and 
trade. Therefore, it is deemed good material for this column, 
which devotes itself largely to® — 
such matters. Asking first, 
“Where do we stand on this 
first day of September ?”, the 











. Semen Gu 


| after 19 years for Dodge in its former location. Mayes was president of the Washing- 
ton State Auto Dealers Assn., last year and is a member of the state legislature. The 


; 2 rary display room has 1,400 feet of coil light in the ceiling. A feature of the used-car lot 
worth of products and facilities had | is that it has no signs. 


been delivered or | 


completed as of | . ‘ 
the end of June,| funds appropriated are still to be- 










But our current military pro- 


nation’s production chief said: 1952. | come the subject of additional con- duction rates, in terms of deliv- 
As far as time is concerned, 18 Some 52 bil- | tracts. eries, are greater than they were 
months have elapsed — or one-half lions are the . ¢ ¢ six months ago, and six times 


of the three-year period we set for 
ourselves for the initial program to 
achieve a minimum level of armed 
readiness. We are now barely half- 
way through. 

Of the 128 billion appropriated by 
Congress for the military procure- 
ment and construction programs 
since June, 1950, only 34 billions 


subject of exist- 
ing contracts, 
but you cannot 
very well fight 
a war with ma- 
terials that are 
Henry Fowler still in the pipe- 
lines of production. 

Forty-two billion dollars of the 


I CAN sum it up in this way: In | the rate at the time of Korea. 
terms of military production and| Our production of machine tools 
atomic weapons, if there were de-| has doubled in the last 12 months, 
liveries on outstanding orders, plus | quadrupled since Korea. But there 
unplaced orders at current rates of | are still long backlogs of quite a 
delivery, we should still be some | few types of the highly specialized 
distance away from the comple-|large tools that must be whittled 
tion of the program that is to make | down. 

us secure. The present program calls for a 
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e fenders awaiting 
ent to a dealer who 
t well be you, are well 
cted from damage by 
WRAP beld in place 
DCLIPS. They are 
to handle, nest nicely, 
ill store in minimum 











































YOU MUST KNow Cadwrap 

You may not have known it’s name 
until now, but most dealers now re- 
ceive sheet metal parts from their 
factories wrapped in CADWRAP 
First developed to protect fenders, 
it is now used on all such items as 
doors, decks, hoods, fenders, etc. 


WHAT Is Cadwrap? 


It is a patented wrapping consisting of tough, 
extra-heavy, creped paper, laminated to ex- 
celsior cushioning pads. Because it conforms to 
the shape of the part, it is easily handled and 
fastened in place. 


WHAT ARE Cadclips? 
A patented metal device which ies 
over the doubled edge of CAD- 
WRAP and is easily clipped in place. 
They eliminate the un po wire or 
cords formerly used, making the 
parts easy to hendi and, perhaps 
most important, cut down storage 
space because they nest so well. 
hey cut down the necessary time 
taken to unwrap the part. 


4 


Since back in ‘47, when a few of the 

ufacturers started to ship their fenders pro- 

d by Cadwrap , the automobile dealers 

been saved time and money. The use of this 

e, patented, cushion-type wrapping has in- 

he arrival of the part at the dealer's service 

pent in condition for immediate use. 

most of the car and truck manufacturers use 

D for shipping all sheet metal parts to their 
factory men realize that for a dealer to give 
mised AT A PROFIT, these parts must be in 
andition when they arrive. And they do 
when Cadwrap protects them. 

ive sheet metal parts, take a second 
jd. That heavy, tough, creped 


adwrap - You may 
at the factory 


| Edward S. Mayes (Dodge-Plymouth), Centralia, Wash., has moved to 500 N. Tower | 


|continued acceleration in deliver 
lies, particularly of the complicate: 
\“hard goods” consisting of ke} 
weapons and equipment. We mus 
see that the plan for acceleratio: 
becomes a reality. 
This will not be easy. 
* > > 


N STEEL, aluminum, electri 
power, petroleum -- and suc} 
|“have-not” materials as chromite 
manganese, co p- 
per, nickel, tung- 
sten, we are mak- 
ling gratifying 
progress. 

But only about 
55 percent of the 
new capacity was 
in place in mid- 
1952, which leaves 
45 percent to be 
completed — a 











most vital remain- 
der. 

This, also, will not be easy to 
accomplish. 

The question as to whether the 
American economy insofar as 
available resources are concerned 
can stand the weights of military 
expansions already scheduled, has 
been answered in the affirmative 
as the advantages of the expan- 
sion of the nation’s capacity to 
produce and process basic mate- 
rials, earlier undertaken, are be- 
ing realized. Those are the fruits 
of American labor’s efforts over 
the past two years. 

Today, it is possible to schedule 
accelerating rates of military pro- 
duction beyond those currently pro- 
jected without any further diver- 
sions from the civilian economy of 
the quantities of materials and fa- 
cilities available to it at its current 
fairly liveable level. 

In 1953 — unless new shortages 
appear —- we shall have to choose, 
whether, as increased supplies of 
materials and facilities be come 
available, some of these increased 
supplies should not be put into in- 
creased production for defense, 
particularly of vital weapons need- 
ed by our armed forces and those 
of our allies, instead of turning all 
the increased supplies over into the 
civilian economy. 

‘ 


William Uliman 


Metals Picture Brighter 


pene sestges and copper supplies 
~% under existing controls now are 
sufficient to meet all important 
needs of both defense and civilian 
production, DPA officials announced 
last week. 

The new list shows for the first 
time both copper and aluminum 
in Group II, which comprises 
“materials in approximate bal- 
ance with defense and essential 
civilian demand.” 

Viewing the outlook for controlled 
materials, DPA Administrator Fow- 
ler pointed to an approximate loss 
of 2% months of steel production 
since March, 1952. 

“It is expected,” he said, “that 
under existing controls and bar- 
ring further production delays, the 
industry will return, during the 
first quarter of 1953, to approxi- 
mately the situation existing prior 
to the strike in most of the steel 
products.” 


Woods to Take Stump 


IGHE WOODS, new director of 

the Office of Price Stabilization, 
in his quickest statement following 
his appointment, said he would de- 
vote the first weeks of his office 
to touring the nation in order to 
learn at first hand what consumers 
think. In each city where he ap- 
pears, he declared, he would invite 

(Continued on Page 45, Col. 1) 
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leading L dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 
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Auto News from Japan 


Government Strives to Save Industry While Giving 
Foreign Producers an Opening 
ee oe eee As a means of | around $3,333. These cars are simi- | 


saving the Japanese automobile |lar to the American Crosley. The 
industry, which could never com-| Datsun is priced at $2,777. 


te with foreign-made cars, the | 


Ministry of International Trade and 
Industry has announced that the 
cost of Japanese cars would be re- 
duced 10 to 15 percent and that the 
20 percent commodity tax would be 
abolished. 

Furthermore, the ministry has 
promised to try to introduce new 
blood into the Japanese motor-car 
industry by the induction of for- 
eign capital. It is believed that 
foreign investors naturally would 
bring with them the know-how 
which Japan lacks. 

The ministry has_ indicated, 
however, that foreign automobile 
manufacturers who hope to set 
up assembly or sales agencies 
here will not be permitted to do 
so unless they enter into a tech- 
nical-assistance contract with one 
of the Japanese manufacturers, 
or agree to help in the promo- 
tion of the domestic industry. 

Japan’s fear for the survival of 

its automobile industry is pretty 
deep. When it was announced that 
Fuji Automobile Co. would start 
assembling Plymouths, Dodges and 
DeSotos by the end of this year, 
immediate opposition was expressed 
by the ministry and the Japanese 
industry in general. 

Fuji officials said they planned to 
assemble about 1,000 cars a year 
after having their engineers learn 
the Chrysler technique. And what 
is more important, they hoped to 
cut about $550 off the price of a 
foreign car in Japan. 

* * 


Foreign Firms Interested 


aS to government 
sources here, manufacturers 
from Great Britain, Germany, Italy 
and France, as well as the United 
States, have given evidence that 
they would like to assemble auto- 
mobiles in Japan. 

The most active of this group 
was Rootes, of Britain, which 
planned early establishment of a 
Rootes assembly and sales company 
here. Standard Co., also British, 
reportedly has applied for permis- 
sion to start assembly operations 
here. 

The purpose behind the assem- 
bly-plant idea is to circumvent 
Japan’s 40 percent tax on finished 
automobiles, to which must be 
added the 20 percent commodity 
tax and several other charges. 


APANESE 
that their 


easy to cut. 


|50% Cut Held Necessary 


be reduced by at least 50 percent | 
before anyone would buy them in | 
preference to a foreign car. 
first 20 percent of the 50 would be | 


20 percent commodity tax. But the | 
other 30 percent is not easy, for the 
raw materials which go into mak- 
ing a car come high in Japan. 
The president of Nissan Motor 


l 
|Co., a manufacturer, admits that | 
it is not economically feasible for | 
Japan to manufacture passenger | 
cars. But he feels that the industry 
|should be kept going in order to 
avoid creating an unemployment | 
| problem. 
| The Anzen Motor Co. chairman, | 
| Tamotsu Nakaya, believes that the | 
importation of foreign cars by his 
|}company has stimulated Japan’s | 
auto manufacturers and that im- | 
ports should not be stopped. 
Fumio Niikura, of Daiwa Trans- 
port Co., a taxicab concern which 
uses foreign cars, contends that 
the Japanese manufacturer wants 

to make too much money on a 

car—about $1,000—and that the 
dealer likewise expects a _ fat 

profit. 

As a Japanese, Niikura would 
like to see a going automobile in- 
dustry in his country, but he says 
he cannot understand how this 





* * * 


manufacturers admit 
cars would have to| 


The | 


Simply abolish the | 








Nash Dealer Sponsors Beauty— 





Sponsored by Welden Auto (Nash), lowa Falls, la., Maureen Guggisberg, Miss lowa 








The tax on imported parts is 30 | 


percent—low enough to make a 
foreign car assembled here 
cheaper than a Japanese car. 


Further anxiety was felt by Japa- | 


nese producers when the Fuji com- 
pany president, Soji Yamada, an- 
nounced that he intended to sell 
cars on the American installment 
plan and thereby reach a wider 
market. 

In price alone, Japanese manu- 
facturers are unable to compete 
with foreign firms. 

Today, the 1952 Hudson, with all 
taxes, can be bought in Japan for 
$4,720, and a 1952 Italian car can 
be had for $1,935. The Japanese- 
made Toyopet and Prince sell for 


Competition? 
Canadian Govt. Reports 


Used-Car Profit 


OTTAWA.— The Canadian gov- 
ernment is a successful used-car 
dealer, according to Crown Assets 
Disposal Corp., a government 
agency. 

The corporation sold a used Buick 
to a Yugoslavian colonel in Bel- 
grade for $8,715.76—at least three 
times what the same model would 
bring in Ottawa, and nearly $3,800 





more than a new Buick would cost | 


in the Canadian capital. 


The car, used by the Canadian 


embassy in Belgrade, was sold on 
the spot to save transportation 
costs. 


Weight Fines Help Fla. 

TALLAHASSEE, Fla.—Floridu 
collected $10,435 in fines against 
overweight trucks last month, ac- 
cording to a report from the Flor- 
ida highway patrol. Patrolmen 
checked 7,940 trucks and found 177 
overweight, 127 from Florida and 
50 from out-of-state. 








Top 10 cars (on miles-per-gallon basis) including Sweepstakes winner 
—all equipped with this famous Borg-Warner Transmission unit—averaged 


Again this year the records proved: B-W Overdrive means 
more miles per gallon of gas! 


In the grueling, 1415.4-mile Mobilgas Economy Run— 


sanctioned and supervised by the Contest Board of the AAA 
—the 10 best actual miles-per-gallon records were made by 
1952-model cars equipped with Borg-Warner Overdrive. 


And in every year of this annual contest, the ton-miles- 


per-gallon Sweepstakes winner has been equipped with this 
famous Borg-Warner transmission unit. 


What better proof could you want of real fuel economy! 
3 MILES “FREE” IN EVERY 10! 


An advanced-type transmission, B-W Overdrive automatically 
cuts engine revolutions 30%. At 50, for instance, the engine is 
taking it easy at only 35! That saves gas—hands the owner as 
much as 3 miles “‘free”’ in every 10. Saves engine wear, too— 
means longer life and fewer repair bills. 


Made exclusively by B-W’s Warner Gear Division, Over- 


drive is now offered on 11 leading makes of cars. Proof again 


that . 


. . B-W engineering makes it work—B-W production 


makes it available. 


Borg-Warner 





= fe 





THESE UNITS FORM BORG-WARNER, Executiy 


. 


MILES PER 
GALLON 








Mobilgas 
1952 Economy Run 
April 14-15-16 


Sanctioned and Supervised by 
Contest Board A.A.A. 


Toughest car driving contest in all the world . . . spanning all four 
seasons and all-year driving conditions in a 35-hour run of 1415.4 miles 
from Los Angeles to Sun Valley, Idaho, over a course with altitude 
from 70 ft. below sea level to 8010 ft. above . . . from mountains to 
desert, and from icy roads to intense heat. 


Falls, is shown atop her float on her way to the Miss lowa contest. Miss Guggisberg 
placed third in the finals. 


could be accomplished by shutting| ing any technical and competitive 
out foreign cars and thus remov-| stimulus. 
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Reports from Various Areas. . . 


Auto Market Page 


Louisville 
Dealers here are not too optimis- | 
tic about the outlook for sales of 
either new or used cars over the 
balance of the year. Looking back 
at the steel strike and ahead at the 


Dodge, 9; Ford, 8; GMC, 5; Inter- 
national, 6; Mack, 2, and Studebak- 
er, 4. 


Pittsburgh 


Used-car market very slow, but 


Fords, °49-’50 Chevrolets or Mer- 
curys. 

Prospects are shoppers, shoppers 
looking for ‘deals’ or those ready 
to buy better cars, Service work is 
extremely heavy—(Leon M. Leffing- 


possibility of a coal strike, they|there’s a lot of money around, so} well.) 


are somewhat pessimistic. 

Moreover, tobacco is Kentucky’s 
big money crop and the drought 
has played havoc with tobacco this 
year. 

Another big revenue producer for 
Kentucky, whisky, is at a virtual 
standstill due to over-production in 
1950-51. The whisky industry, fear- 
ful of an allout war, produced 
enough to get inventories 50 per- 
cent above normal. 

The outlook now is that few Ken- 
tucky distilleries will be doing much 
this fall or winter—(A. W. Wil- 


liams.) 
+ * * 


Rochester, N. Y. 


Auto dealers are looking for cus- 
tomer interest to perk up as soon 
as cars begin coming in from fac- 
tories. 

Most showrooms are practically 
empty because of factory shutdowns 
during the steel strike, and buyer 
interest has been at a low ebb. 
Dealers figure that auto owners, 
knowing about the car shortage, 
decided to wait until the situation 
cleared up, but they’ll be back in a 
buying mood when they begin to 
see new cars in their neighborhood. 

They expect a relatively short 
buying period for present models, 
since the first of the 1953 cars are 
due to arrive early this autumn.— 
(George E. Toles.) 


* * * 


Binghamton, N.Y. 

Varying reactions concerning ef- 
fects of the recent cut in new-car 
output are expressed by dealers in 
the Binghamton (N.Y.) area, 

One dealer said he hasn’t had de- 
livery of a 1952 car for three or 
four weeks and has a long waiting 
list of customers. A dealer in an- 
other make thinks that high car 
prices have kept demand pretty 
well in line with the supply. 

Meanwhile, dealers in the Bing- 
hamton area generally are not look- 
ing for 1953 car models to hit the 
retail level much before October 
because of the steel shortage. — 
(George E. Toles.) 


* * * 


Cleveland 


For the first time in several 
weeks, sales of new motor vehicles 
went upward as a trickle of post- 
steel-strike passenger units began 
to make an appearance. 

For the week ending Aug. 23, 
sales of new cars climbed to 714, 
at least 100 over the previous week. 
New-truck sales of 69 were above 
the 55 of the previous seven-day 
period. 

As for used vehicles, sales| 
amounted to 2,348, an increase of | 
almost 200 over the previous week, 
while trucks dropped to 144 used 
vehicles as against the 154 of a 
week ago.—(Sanford Markey.) 


* * * 


Columbus, O. 


New-car registrations fell off dur- 
ing the first 15 days of August in 
Franklin county (Columbus), ac- 
cording to the Columbus Automo- 
bile Trade Assn. and the clerk of 
courts. 

A total of 394 cars was sold dur- 
ing the period, as compared with | 
570 for the first half of July and 
498 during the latter part of July. 
New-truck sales were off even fur- 
ther, with 59 new units sold in early 
August as against 73 in early July, 
and 101 in the latter 15 days. 


By makes, new cars sold in the | 
August period were as follows: Bu- | 
ick, 18; Cadillac, 14; Chevrolet, 81; 
Chrysler, 14; DeSoto, 17; Dodge, 21; 
Ford, 61; Henry J, 7; Hillman, 1; 
Hudson, 19; Jaguar, 1; Kaiser, 7; 
Lincoln, 3; , 5; Mercury, 18; 
Nash, 13; Oldsmobile, 18; Packard, 
16; Plymouth, 25; Pontiac, 18; Stu- 
debaker, 8, and Volkswagen, and 
Willys, 8. 

For trucks, the registration fig- 
ures were: Chevrolet, 23; Divco, 2; 


dealers hope business will pick up 
early in September. 

Prospects purchase wnen they 
see what they want: any good 
car under $1,000 (’46 to ’50), ’49 


* + * 


Philadelphia 
The Philadelphia market is now 
engulfed in “the calm before the 


Frees wheels, 
for lubrication 
and brake work 


AWAKD 


Award to Morris— 


Morris Nash Motors, Camden, S. C., re- | 
cently received Nash's 10-point select 
dealer award. Shown presenting the 
plaque to W. C. Morris (right), owner of 
the dealership, is A. R. Seaburn, assistant 
Charlotte zone manager. 


storm,” as one dealer assessed the 
current market situation. 
Mort Willens, a buyer at Lou 


Green, a big used-car dealer, sai 
that the firm has found buying anc 
selling to be slow during the pas 
two weeks. 

However, A. A. Martin, Pontiac 
dealer and past president of the 
Philadelphia Automobile Trade 
Assn., claims that “business has 
been very good for us. Of course, 
some dealers claim that business 
has not been too good because of 
such factors as the steel strike. 
However, now that dealers are 
beginning to get cars, the situa- 
tion should clear up.” 

Martin added: “The used-car 
market is holding up better than ‘is 
normal for this time of year. I be- 
lieve that it will improve because 
of higher prices on new cars.” 
(Norman Shigon.) 


Relaxes all 


spring 
suspensions 


Gives maximum 
accessibility to 
undercar parts 
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this stripling on a test trip through 
my mental laboratory .. . find out 
how much he thinks he knows. 





Sir Isaac Newton saw that apple 
fall from the tree and conceived 
the principle of gravity ... It per- 


sists in the modern period only be- 
cause the mass of the _ voters 
haven’t formed the habit of think- 
ing for themselves as most of the 
younger students are doing. Now, 
I’m told the old men are trying to 
disfrancise young men and women 


. r . > ons just for the crime of thinking. 
a ee wae: Sa Even the colleges are afraid to 


utes later I was almost sorry I ia ; hire a professor for fear he may 
had ever opened my mouth. — ' re ‘ have been called “subversive” by 
“I'm not yet 17, but I'm deeply| Dicicco's Opens in Detroit for K-F— some headline hungry politician.” 


. rn bright looking young] interested in astronomy,” he began. Headed by Bernard and Angelo Dicicco, Dicicco'’s Sales & Service has opened a + * & 
‘X Jad, about 16, sat down oppo-| “I have rsa a co peer a new Detroit Kaiser-Frazer dealership. A 150-foot used-car lot adjoins the brick and| Moon Data 

site me at the “Automat” the other| vations have already been made) gjq., block building. a J 

morning, sipped his coffee, and| for the first trip of the first space Dwain teu Range oh a 
started reading what proved to be} ship to the moon. Id like to go. nominated for the presidency of|continuation of a tribal argument distes to the ae s 
a text book on “advanced algebra.”| “Don’t kid Grandpa, my lad ...|the United States?” = which originated long ae — Well” ee rabies a6 teendeel 
Here, I thought, is a chance to take| aren’t you even interested in who is N-o-o-h . that’s simply the] time of the Caesars... long before oie “a : pcs oo Rl | uaikion 


= wrote a fictional story of an acci- 
dental flight to the moon. It was 
entitled “True History.” Then for 
more than 14 centuries he remained 
the only story teller to write of a 
trip into space. Then Johannes 
Kepler, discoverer of the laws of 
planetary motion, wrote a book 
called “Somnium.” From Kepler on 
there has been a steady trickle of 
such stories, until in the last 
quarter century the trickle has be- 
come a rushing stream. You see, 
before Kepler, astronomy had 
slipped back to the idea that the 
earth was not only the center of 
the universe but all other rlanets 
were immaterial.” 

“Today ... the selection of the 
Book of the Month Club is “The 
Exploration of Space,” by Arthur 
C. Clarke, Now the idea of space 
travel has advanced from the 
realm of fiction to the realm of 
science. Before Clarke, the books 
were stuffed. with tables, equa- 
tions and differential calculus... 
unreadable for the average per- 
son. 

“Since the ‘twenties’ some eye 
opening events have occurred. The 
V-2 rocket smashed into London 
from a point 200 miles away, rising 
60 miles along its trajectory. Later 
the V-2 soared beyond the strato- 
sphere from the White Sands prov- 
ing grounds in New Mexico, reach- 
ing 114 miles above sea level. The 
American - built rocket Viking 
climbed to 135 miles. Then the 
American WAC Corporal shot to 
250 miles ... an altitude at which 
the atmosphere is a fraction of 
what it is inside the best vacuum 
tube they can produce.” 

“Okay, lad when do we 
leave? ... I’m a little fed up with 
this rise in the crime wave of 
stupidity. Could we make it before 
election?” 

“Well . . . I couldn’t promise we 
would make it before November 
. .. but the engineers have drawn 
up detailed plans for a space sta- 
tion, including all human comfort 
conveniences, In Mr. Clarke’s book 
are answers to all the questions 
that might come up in a discussion 
period good questions, mis- 
taken ones . .. also those which are 
simply dumb. Those he does not 
attempt to answer must be left to 
the scientists and engineers just as 
we leave the technicalities of a jet 


with 


Ned 
Jordan 


So, I began, in a slightly pa- 
tronizing tone... “Tell me, does 
‘A square, plus 2 AB, plus B 
square’... still total... X’... ? 
He never looked up, but he 
grinned and replied ... “elemen- 









































EASY-SPOT WHEEL GROOVES 








simplified spotting 
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Handles practically | 
all cars without 
using adapters 


Flush 
2" overhang Fa 








POSITIVE GRIP PICK-UP PADS 
(Oil resistant synthetic rubber) 
5I/." x 8" x 134" thick 


| PAYS FOR ITSELF IN A FEW MONTHS! 


Inexpensive to buy ... fo install ves to maintain plane 06 the silat on & Mane EN 
The initial cost of a Rotary Frame Pick-Up Lift is in few thousand miles an hour. 
line with that of other standard single-jack lifts. Installa- + * * 
tion is also about the same; no additional excavation or ey Plans 
2 _e ee ° — a . CLARKE does confide in 
piping is involved. Maintenance expense is negligible. the endee, aback ts iene 
Mail coupon below for catalog and prices on this new purpose of the proposed space 
profit-making Rotary Lift. ships, There will be at least three 
ROTARY LIFT CO., Memphis, Tenn. 


This new Frame Pick-Up Lift is the greatest labor-saver 
you ever saw .. . makes hard jobs unbelievably simple. 
Lubrication is so much easier and more effective because 
wheels are freed and springs relaxed. Repair and service 
jobs are donc “in a breeze” because transmissions, universal 
joints and other hard-to-reach parts are out in the open 
and easily accessible. Almost before you know it, lowered 
costs and increased profits will pay for this lift. 





types ... one to land on planets 
with an atmosphere like the earth 
. another to land on an airless 
body like the moon and a third to 
stay in space . Then he de- 
scribes a future base on the moon 
. @ thriving city on Mars... 
And, of course, interplanetary com- 
munication.” 
“Gosh,” said I meditatively ... 
“how short sighted can a guy be? 
. Here was I thinking about a 
cartoon in the New York Times 
showing a paunchy politician in a 
high silk hat, carrying a heavy 
gladstone loaded with “deals” ... 
as happy as a fat relative going to 
Grandma’s funeral ... and... now 
. here was a young man who 
wants to make an advance reserva- 
tion for the first flight to the moon. 
On an adjoining page is the ad- 
vice of Ralph J. Cordiner, presi- 
dent of General Electric, who 
admonished leaders to “slow down 
and live longer” .. . quit acting 
like opera singers and baseball 
stars, while a scholarly Britisher 
told them it is difficult to teach 
new tricks to an aging corporation 
executive,” 7 











dent, United Refining Co., presid- 


© 9 ing. NPA Associate Counsel Don 
Free Markets and Men jald C. O'Hara will follow with a 
ae a review of NPA history. 
Petroleum Association to Hear Ford Executive Thursday afternoon, President 
Tell Why One Insures Other Frank M. Porter, of American Pe- 
¢ troleum Institute, and President R 
WASHINGTON.—T. O. Yntema, | will take a look at their past, pres- age ig oe tn yy sense Prone 
Ford finance vice-president, will | ent and future. Se ee oe ae 
| tell oil refiners why “Free Markets Other speakers from the auto- to NPA. Fayette B. Dow, NPA _—. 
, | Mean Free Men” Wednesday after-, motive industry will include eral counsel, will reply. The world 
} z : . yer ‘ s premiere of “Crossroads, U. S. A., 
ina |noon during the 50th anniversary | Stanley Smith, of Bendix Prod- |, pojlywood production sponsored 
> P sessions of the National Petroleum | ucts, who will take part in asym- | py the Oil Industry Informatior 
Quantrell's New Home in Wyandotte, Mich.— Assn., meeting Wednesday, Thurs-; posium on jet fuels Thursday po EB Fl is pees Thursday 
Art Quantrell, a GM dealer for 15 years, recently completed this new and larger| day and Friday in Atlantic City’s; morning. Also on Thursday morn- | afternoon feature. 
quarters at 2154 Eureka Ave., Wyandotte, Mich. Place has 30,000 square feet of | Hotel Traymore. ing, S. F. Niness, president, Lea- Thomas F. Patton, Republic 
sales, service and used-car facilities, with a 30-unit service department that features} npa President Earle M. Craig | man Transportation Corp., will Steel Corp. general counsel, will 
the latest in equipment, reports Quantrell. ——. _______| board chairman, Freedom-Valvoline | discuss postwar development of discuss the aftermath of the steel 
>) Dees ae ie | Co., Freedom, Pa., said he expects a | tank trucks. strike Thursday afternoon. 
©'| record turnout for the meeting, at Other program highlights include Besides Smith, members of the 
J. Ralph Mason, of Mason Mo-| board. He neld the same post in| which NPA members, concentrated | an “Old Timers Hour” Wednesday | jet fuels symposium Thursday 
tors, Inc., has been elected presi- | 1950-51. largely in eastern United States, ' afternoon, with H. A. Logan, presi- morning will include: Dr. Carl W 
6cits a ae ar eS Ae a ae a See ee ge Soe aie : rE, a : = aa ~ | Kelley, Technical division, Office of 
Petroleum Programs, Munitions 
Board; Maurice Granville, assistant 
refining director, Petroleum Ad- 
ministration for Defense; E. A. 
Droegemuller, Pratt-Whitney Air- 
craft division of United Aircraft 
Corp.; H. A. Fremont, Aircraft Gas 
Turbine department, General Elec- 
tric Co.; Dr. J. Bennett Hill, direc- 
tor, Chemical and Engineering divi- 
sion, Research and Development 
department, Sun Oil Co., and W. F. 
Krause, chief chemist, Globe Oil 
Refining Co. 
Speaking with Niness Thursday 
morning, in a group meeting of the 


i A 
department of traffic and transpor- 
tation, will be Fred Carpi, traffic 
vice-president of Pennsylvania Rail- 


+ 


Mason Reelected dent of the Kokomo (Ind.) school 


road Co. He will discuss “Random 
Thoughts on Transportation.” 


Craig will open the sessions Wed- 


nesday with a brief welcoming ad- 
dress. A dinner meeting and social 
hour is scheduled for Thursday 
evening, with a breakfast party 
ending sessions Friday morning. 


: British Can Buy 
of Luxury Models 
| : ‘Off Peg’ Now 


LONDON (UTPS).—For the first 


time since 1938, some British cars 
can be bought “off the peg” in the 
home market. These are cars in the 
$2,850-and-above bracket. 
There is reduced home demand 
in this class and consequently no 
? point in retaining the covenant 
a, which forbids resale until after two 
° years’ use. These luxury-type cars 
are now fairly plentiful, and in 
some cases are seeking buyers. 


9 First big demonstration of this po- 
sition will be given at the forth- 
coming Motor Show in Earl’s Court, 
London, in October. But models 


about $2,000 are ufflikely to be 
LARGEST AND MOST MODERN ing an 
| Demand for these remains so heavy 


|and supplies so limited that con- 


ion scarcity is anticipated. 
ye) D Li T {@) iN ze) | N —D R F ~ British car manufacturers are 
cutting staff to cut costs to gain 


added markets. Latest example is 

the Austin layoff of 800 workers 

at Birmingham. Policy of the firm 

*k is that “deadwood” just cannot be 
kept. There is no scope now for 

carrying labor not fully employed, 

and policv is to assess production 

jobs and keep onlv those workers 

Fp S TA B L | S H E 8) 1 8 fe) fe) fully employed and fully produc- 
| tive. Emvloves have imposed an 

overtime ban on the works, saying 


dismissals are being made while 
some workers are putting in up to 
10 hours overtime a week. 


$5,000 Contest Booms 
FOUNDRY DIVISION Clip-On Ker-Tisewes 
NEW YORK.—A_ $5,000 jingle 
contest, with $500 in additional 
prizes to dealers, is being used by 
Reiser Co., Inc., 119 W. 40th St., 


MAIN OFFICE AND MANUFACTURING PLANTS New York 18, to boost sales of its 


newest product, Kar-Tissues. 


The absorbent paper tissues are 
CHATTANOOGA 2, TENNESSEE | geek oe span a 
sumer prize is a Buick Riviera. The 


contest will continue to Nov. 1. 


Halpert Buys in Erie 

Sale of the 12 Street Market 
Bldg., Erie, Pa., to Times Square 
Motors has been negotiated in a 
deal approximating $250,000 it is 
reported. It was learned that 
Joseph Halpert, owner of the auto 
firm, plans to move his Lincoln- 
Mercury franchise after extensive 
remodeling of the market building, 
badly gutted by a fire last year. 














( ‘hamber of Commerce Thinks So... 
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U. S. Inflating Piggy Bank? 


WASHINGTON.—A Congression- 
11 committee, headed by Sen. Byrd 
D., Va.), reports that the govern- 
ment has $164 billion in its piggy 
bank—all of it available for spend- 
ng this fiscal year if federal agen- 
cies can find ways to do it. 

There’s no such $164 billion, 
says the U. S. Chamber of Com- 
merce. 


The chamber points out that this 
sum of money is seven times the 
value of all gold in the U. S.; five 
times the value of all gold in the 
world, outside Russia; six times the 
amount of currency in circulation 
in the U. S.; more than all the 
checking and savings bank ac- 
counts of all American individuals 
and corporations, even including 
the money in the postal savings 
system; more than three times the 
value of all automobiles and trucks 
in the U. S., and more than the 
value of all construction put in 
place in the U. S. in the past 10 
years. 

Nevertheless, it is charged, the 
Byrd committee says that $164 bil- 
lion is in Uncle Sam’s till—ready 
to be spent whenever the govern- 
ment gets around to it. The fund 
reportedly consists of $91 billion 
of unspent funds which the federal 
agencies still carried on their books 
when the last fiscal year expired 
June 30, and $73 billion of new 
funds appropriated by Congress for 
this year. 

Of the unspent funds, $21 billion 
have not even been obligated, which 
means that the agencies haven’t 
even been able to promise the mon- 
ey to anyone, let alone find ways 
to spend it. The remaining $70 bil- 
lion in this category has been ob- 
ligated —tied up in commitments 


for future delivery of goods and) 


services. 


The biggest chunk of unspent 
funds from earlier years is in the 





Dealers Continue 
Aid to Schools 
At South Bend 


SOUTH BEND.— For the sixth 
consecutive year the New Car Deal- 
ers Assn. of St. Joseph county will 
provide automobiles for driver- 
training programs in South Bend 
and Mishawaka high schools. 

Sol Gilman, association president, 
said the dealers have provided the 
schools with about $50,000 worth of 
equipment. The program this year 
will cost $10,000. Besides providing 
cars, the dealers maintain the ve- 
hicles without cost to the schools. 

Cars this year will be provided by 
Ben Feferman Motor Sales, the 
L. O. Gates Chevrolet, Yeager 
Motor and Goes Motors. 


53 Show Set 


In Johnstown 


JOHNSTOWN, Pa. — Johnstown 
Automobile Dealers Assn. has se- 
lected Feb. 28- Mar. 7 for its 1953 
automobile show. 

The announcement signaled the 
first step in arranging what the 
association said would be a show 
twice as large as one held early 
this year. It will be staged in Cam- 
bria county war memorial, site of 
last year’s display, which attracted 
17,000 persons. 





Nevada Tightens Rules 
On Title Transfers 


CARSON CITY, Nev.—Adminis- 
trative changes in Nevada’s motor 
vehicle registration department, 
which are expected to result in 
substantial savings, have been in- 
stituted by Ellis Folsom, chief of 
the department. 


Revenue increases amounting to | 
as much as $12,000 annually are ex- | 


pected to result from strict en- 
forcement of laws governing trans- 
fer of vehicles. Folsom said major 
savings will result from issuing of 
permanent registration slips 
through county assessors’ offices. 
Other savings will result from issu- 
ing permanent exempt plates to all 
vehicles owned and operated by 
public agencies and local and state 
governments, 








Defense department, which had 
$57 billion left over June 30, all 
but $5 billion of which had been 
obligated. New appropriations for 
the department come to $47 bil- 
lion, making possible a total po- 
tential spending of $104 billion 
for defense in this fiscal year. 
The second biggest is $9.4 billion 
for the Mutual Security Agency, of 
which about $700 million is unob- 
ligated. New funds granted to MSA 
for 1953 total another $6 billion, 
making $15.4 billion available for 


Record Utah Gas Take 


SALT LAKE CITY.—Utah gaso- 
line tax receipts reached a record 
high of $10,294,384 in the fiscal year 
ended June 30, an increase of 26.5 
percent over the preceding year, it 
was reported by the state tax com- 
mission. License-plate fee receipts 
totaled $2,743,335, up 4 percent. 
Diesel-fuel tax collections amounted 
to $596,240, an increase of 67.4 per- 
cent. 











ace-high 


New, improved DULUX Black for low-cost jobs 
gives the richest black enamel you ever saw 


You deal yourself in on extra profits with Du Pont DULUX Black. This 
money-saving enamel dries fast to a high-gloss, deep black that really 


pleases the customer. 


And you save material, too. New DULUX 
Black deposits a maximum amount of solids to 
give a higher build. It’s easy to use, too... 
flows out freely to give asmooth, beautiful finish. 


Any way you look at it, DULUX Black En- 
amels give youa winning hand. Call your Du Pont 
jobber today. Get more business and profits 
with improved DULUX Black. 


jall types of foreign aid spending 
| between now and next July 1. 

By piling up billions upon billions 
|in unspent funds, the chamber says 
|the federal agencies are providing 
| themselves with a nice, soft cushion 

to fall back on in the event of a 
| sudden economy drive in Congress. 
| With a few billions tucked away 
|for a rainy day, so to speak, they 
don’t have to worry too much about 
the immediate effect of any cuts 
Congress may make in their regu- 
lar appropriations, it is added. 

Another result of the practice of 
carrying over unspent funds from 
year to year is to strip Congress 
of much of its direct control over 
Government spending, the chamber 
charges. 

The chamber takes the position 
that the next Congress ought to 
review all existing appropriations 
and spending operations, and can- 
cel all those which have gotten too 
far out of hand. And the money 
saved should be applied to the cred- 
it of all taxpayers. 





| Torque Converter— 








A new torque converter coupling, de- 
signed 
vantages plus new ease of operation for 


to provide dual cost-saving ad- 


materials handling and delivery vehicles, 





has been announced by Fuller Mfg., Kala- 
mazoo, Mich. It is being used in tow) 
trucks, lift trucks, delivery trucks, loaders, | 


cranes and other industrial applications | _ 


where fluid drive relieves strains of heavy 
start-and-stop loads on engines, gears, 
drive lines and tires, and sharply relieves | 
operator fatigue, the firm states. 
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Fralick Resumes 


Post at Midland 


DETROIT. — William A. McKin- 
ley, president of Midland Steel 
Products Co., announces the return 
of LeRoy J. Fra- 
lick as vice-presi- 
dent and director 
of sales. 

Fralick had 
held this position 
prior to July, 
1950, when he 
started serving in 
a consulting ca- 
pacity. His sales j 
career with Mid- 
land dates back a somes 
to 1924, and he LeRoy J. Fralick 
has been identified with the de- 
velopment of both the automotive- 
frame and power-brake divisions in 
Cleveland and Detroit. 








Del Nero Moves 
Toney Del Nero is the new serv- 
ice manager for Andy C. Thomp- 
son Motors (Nash), Phoenix, Ariz. 
Del Nero came to Phoenix from 
Enid, Okla., where he was a Nash 
agency service manager. 
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Latest Hudson Deal in Buffalo— 


Floor traffic was heavy for the grand opening of Buffalo Hudson, a new dealer in 
Buffalo. Door prizes included a 20-inch TV set as the main prize. Ladies received 
orchids and gold-covered key cases, and novelties were given to every visitor. New-car 
sales totaled 21 in the first week. Here, Paul B. Johnston, president and general 
manager, describes the convertible construction to a prospect. 





Lathan Opens Buick Deal 


Edward Lathan jr. under the| Mill Valley, Calif., according to 
firm name of Lathan Motors, has!/ Robert W. Crust, San Francisco 


Reichhold Plans Output 


|icals, Inc., has announced plans to 





been appointed Buick dealer at} zone manager for Buick. 
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Autos Not Luxuries 


Nor Are They Beasts of Burden for High Taxes, 
Chrysler of Canada Head Says 


TORONTO, Ont.—The automobile | 
can no longer be considered a lux- 
ury—or a beast of burden for heavy | 
taxes, E. C. Row, president of | 
Chrysler Corp. of Canada, told the | 
“automotive and electrical day” | 
luncheon at the Canadian National 
Exhibition. 

Row questioned the fairness of 





Of Powdered Phenolics 
NEW YORK.—Reichhold Chem- 


manufacture and market powdered 
phenolics for a wide variety of in- 
dustrial applications, including 
molding compounds, foundry shell 
molds and cores, brake linings, 
grinding wheels and wood waste 
products. 

As a result of expanded facilities 
at its Tuscaloosa, Ala., plant, Reich- 
hold will produce annually 60,000,- 
000 pounds of phenol, according to 
P. J. Ryan, vice-president of the 





firm’s southern division. 


” 


applying to a “proven necessity 
a tax burden of approximately 
$350 on a low-priced car, and ex- 
pressed confidence that the gov- 
ernment will “fairly adjust the 
tax load on such an essential 
product.” 

About 3,500,000 adult Canadians 


use a motor car every day, and 84| 


percent of all miles they drive is 
for an essential purpose, Row said, 
quoting from a survey by the Cana- 
dian Automobile Chamber of Com- 
merce. Further, he said, six out of 
10 cars in Canada are bought for 
work or business. 

The automobile industry is back- 
ing its “unlimited faith” in Can- 
ada’s future with dollars, Row de- 
clared. “Since the end of World 
War II our industry has spent, or 
is about to spend in capital invest- 
ment a total of over $125,000,000.” 

Importance of the automobile 
industry in the Canadian econ- 
omy was pointed up by the ex- 
hibit of the trade and industry 
branch in the Ontario govern- 





COMMON 
SENSE 


BUILDS 
BUSINESS 


I. an important factor, sales control... if your salesmen know and practice it. 









We can help. Call on your local Associates representative to set up and conduct a training and 


instruction class. He’ll show your staff how the closing of an Associates time deal when the sale is 


made can produce more sales, bring repeat business and referrals, save buyer “shopping around” that 


often means lost business. He'll impress on them how control of the time sale keeps the 


entire transaction in your hands, helps bring the buyer back for maintenance and 


repair work, builds commissions, strengthens the salesman’s position and builds your dealership. 
S p y 


“Controlling Time Sales” is one of many helpful training programs Associates makes available. 


Ask your Associates representative about it. He’ll co-operate. 





Associates Investment Company 
Associates Discount Corporation 


Emmco Insurance Company 
South Bend, Indiana 


ment building. It shows graphic- 
ally that one out of every 20 
Canadians is supported by the 
industry, 99 percent of which is 
concentrated in Ontario. 

The exhibit shows that 233,00/ 
| Canadians are actively employed ir 
|the industry, with an annual pay 
roll of $360,000,000 supporting, wit! 
dependants, an estimated 700,00‘ 
persons. 

Automotive manufacturers em 
ploy 30,000 persons and have ar 
annual payroll of $116,000,000, the 
exhibit shows. Suppliers of parts 
and accessories provide another 
148,000 jobs, paying $112,000,000 a 
year, while automotive dealers giv: 
employment to 55,000 persons and 
have an annual payroll of $132,- 
000,000. 


Goodrich Reports 
Tubeless Tire 
Output at Peak 


AKRON, O.—Production of tube- 
less tires, is currently at an all- 
time high, according to John L. 
Collyer, president of B. F. Good- 
rich Co., which introduced the first 
tubeless tire in 1947. 

“More than a million tubeless 
tires have already been delivered 
to American motorists, and the 
present rate of tubeless tire pro- 
duction in our plants is nearly 
triple of that of last year as a 
result of the new standards of safe- 
ty, service and mileage the new 
tire has established,” Collyer de- 
clared. 

“While the tubeless tire was first 
introduced for cars, B. F. Goodrich 
scientists and engineers have also 
perfected tubeless tires for certain 
farm implements. It is to be ex- 
pected that the substantial advan- 
tages of tubeless tires will be ex- 
tended to tires for airplanes, trucks, 
buses and tractors in the foresee- 
able future. 

“A new tubeless car tire, com- 
panion to the Life-Saver puncture- 
sealing tubeless tire, has now been 
developed by our company. This 
tire, because it will not include the 
puncture-sealing construction or 
the ‘grip block’ tread of the Life- 
Saver, will be priced lower when 
offered for sale. 

“This companion tire will elimin- 
ate the disadvantages of inner 
tubes while retaining many safety 
features of the Life-Saver tire, in- 
cluding longer mileage, improved 
riding qualities and _ protection 
against blowouts,” Collyer said. 








Aluminum Boom? 
Alcoa Chief Expects Hunt 


For More Capacity 


NEW YORK.—I. W. Wilson, 
president of Aluminum Co. of 
America, said recently that the 
aluminum industry would probably 
be “scratching for more production 
capacity” when the nation’s econ- 
omy returns to normal, rather than 
worrying about what to do with 
its aluminum supply. 

Speaking before a meeting of the 
New York Society of Security 
Analysts, Wilson expressed confi- 
dence that “aluminum has only 
begun to realize” it ultimate poten- 
tials, 

As to short-term aluminum sup- 
ply, Wilson said there is an “ap- 
parent easing of the aluminum 
shortage” which had prevailed for 
some months. He indicated three 
main reasons: 

1. The stretch-out of the military 
program, which has reduced cur- 
rent military needs. 

2. Mal-distribution of aluminum 
as a result of the inflexibility of 
allocations under CMP. 

3. The production from new 
capacities under the _ industry’s 
expansion program. 


New Cleveland Building 


Opened by Raytheon 


CLEVELAND. — Raytheon Mfg 
Co., of Waltham, Mass., has offici- 
ally opened its newly constructed 
office building at 3076 W. 117th St 
here. 

Opening-day ceremonies and 
demonstrations of Raytheon elec- 
tronic products were under the 
direction of Harold L.- Herndon, 
manager of the Cleveland district 

Besides offices, the new building 
contains display rooms and demon- 
stration and storage facilities. 
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Highways & Safety... 





Auto Death 


Hit 20,000 


CHICAGO. Twenty thousand 
wrsons were killed in auto acci- 
jents in the U. S. in the first seven 
months of this year. Fewer than 
3.000 Americans were killed in ac- 
tion and died of wounds in Korea 
during the same period. 

That comparison was made last 
week by Ned H. Dearborn, presi- 
dent of the National Safety Coun- 
cil, who said: 

“The comparison of battle front 
combat casualties with home front 
traffic casualties is not meant to 
minimize the hazards of war, but 
rather to emphasize the highway 
hazards here at home. 

“We shudder at war, and of 
course we should. But we accept 
needless killing in traffic with 
hardly a raised eyebrow. Yet the 
traffic death toll for only one 
month is about equal to the Korean 
combat death toll for all seven 
months this year.” 

Traffic deaths for July totaled 
3,210, an increase of 2 percent 
from the toll for July of last year. 
The total of 20,000 deaths for sev-° 
en months also was 2 percent up 
over the comparable period of 
1951. 

Despite the slight increase in 
death rate (deaths per 100,000,000 
vehicle miles) was at the lowest 
point on record because of an even 
greater increase in motor vehicle 





travel than in deaths, the council | 


said. 
Information is not yet available 


for seven months, but at the end | 


of six months mileage was up about 
6 percent as compared with the 2 
percent death rise. Thus, the mile- 
age death rate for the first six 


months was 6.8—the lowest rate on | 


record for the six-month period 
and equalled in previous years only 
in 1949. 

Twenty-eight states of the 46 re- 
porting for July had increases in 
deaths and only 18 showed reduc- 
tions. For the seven-month period, 
the score was 26 up and 20 down. 

In the 20 states with fewer 
deaths at the end of seven 

months, the improvements ranged 
from 40 percent down to 1 per- 
cent, as follows: 

New Hampshire, 40 percent; Ver- 
mont, 21; Minnesota, 19; North Da- 
kota, 19; Iowa, 15; Connecticut, 13; 
Idaho, 13; Wyoming, 13; Missis- 
sippi, 11; Rhode Island, 11; Vir- 
ginia, 10; Maryland, 7; Oklahoma, 
6; Colorado, 5; Tennessee, 5; New 
York, 2; Pennsylvania, 2; Michigan, 
2; Oregon, 1; New Mexico, 1. 

In July, traffic deaths continued 


to be largely a rural problem. In| 


contrast with the 2 percent increase 
in deaths for the nation as a whole, 
446 reporting cities showed a 6 per- 
cent decrease. 

For the first seven months of 
1952, these cities show a 4 percent 
decrease, compared with the 2 per- 
cent increase for the entire nation. 

Of these cities, 317 had no mo- 
tor vehicle deaths in July. The 

three largest were Miami, Fla. 

(249,300); Providence (248,700), 
and Syracuse (220,600). 

For the seven months, 127 still 
had no-death records. The three 
largest were Little Rock, Ark. (102,- 
200); Evanston, Ill. (73,600), and 
Oak Park, Ill. (63,500). 

Cities with fewer deaths at the 
end of seven months, compared 


with the corresponding months of | 


the previous year, totaled 176. The 
following 23 have populations of 
more than 200,000: 


Ft. Worth, Tex., 58 percent; St. 
Paul, Minn., 50; Omaha, Neb., 50; 
Rochester, N. Y., 42; Oakland, 
Calif., 33; Worcester, Mass., 33; Buf- 
falo, N. Y., 30; Providence, R. I., 25; 
Dallas, Tex., 20; Toledo, O., 20; 


Reed Buys Nash Firm 


Ted Reed, Nash dealer at Rose- 
burg, Ore., has purchased the Eu- 
gene, Ore., Nash dealership from 
Plummer Motor Co. The Eugene 


agency will be known as Ted Reed- | 


Nash Co. William T. Plummer will 
operate a used car lot. 


otal 
in °52 


Birmingham, Ala., 20; Memphis, 
Tenn., 19; San Francisco, Calif., 18; 


Milwaukee, Wis., 15; Norfolk, Va., | 
Philadel- | 


15; 


phia, Pa., 


Syracuse, N. Y., 14; 
10; Washington, D. C., 


10; Detroit, Mich., 9; Cleveland, O., | 


8; San Antonio, Tex., 8; Oklahoma 
City, Okla., 7, and Los Angeles, 
Calif., 4. 

The leading cities at the end of 
seven months in each of the nine 
size groups, ranked according to 
the number of deaths per 10,000 
registered vehicles, were: 

Over 1,000,000 population: Detroit, 


2.8; Los Angeles, 2.9; Philadelphia, | 


3.6. 
750,000-1,000,000 population: Wash- 
ington, 2.4; San Francisco, 2.8; 


Cleveland, 3.2. 

500,000-750,000 population: Minne- 
apolis, 1.9; Milwaukee, 2.1; Buf- 
falo, 2.2. 

350,000-500,000 population: Dal- 





= | for 


Dealer Gives Car for Safety Training— 

R. S. Lincoln (second from right), president of Reliable Chevrolet Co., Meridian, | drivers, “the majority of whom are 
Miss., presents the Meridian police traffic department with a Chevrolet, equipped with | Not affiliated with NASCAR,” have 
loudspeakers, which will be used for safety education in schools and adult programs. | been convicted of highway traffic 
| Mayor L. B. Paine (third from left) is receiving the keys from Lincoln. Others in the | Violations. 


| picture are Traffic Director C. C. Currie (extreme left); Lt. W. A. Haag, and Police | 


| Chief O. A. Booker (extreme right). 





las, 2.1; Oakland, Calif., 2.4; Seat- 
tle, 2.4. 

200,000-350,000 population: Provi- 
dence, 0.6; Rochester, 0.9; St. Paul, 
| Eis 
100,000-200,000 population: Little 
|Rock, Ark., 0.0; Des Moines, 0.2; 
| Reading, Pa., 0.5. 
| 50,000-100,000 population: Kala- 





t-la-M mlilielaulelilcli Mm celais 
passing on 


if a car has a wheel out of balance. . . just one ounce 


WEAVER dynamic 
WHEEL TESTER 


shows car owners any shimmy due 
to unbalanced wheels 


to car owners 


mazoo, Mich., 0.0; Evanston, IIL, 
0.0; Bay City, Mich., 0.0. 
25,000-50,000 population: Mans- 
field, O., 0.0; Ann Arbor, Mich., 
0.0; Palo Alto, Calif., 0.0. 
10,000-25,000 population: Birming- 
ham, Mich., 0.0; Klamath Falls, 





Ore., 0.0; Kingsport, Tenn., 0.0. 
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| Roads No Place 


For Speeding, 


| Racers Warned 


Reckless driving on the highways 
| by members of the National Assn. 
Stock Car Auto Racing 
| (NASCAR) will be considered a 
| violation of racing rules and driv- 
| ers will be punished, according to 
| E. L. Baker, national commissioner. 
Baker pointed out that in recent 
|months it has been called to his 
jattention that many auto racing 


“NASCAR offers almost any 
speed-minded person a chance to 
go as fast as possible in races con- 
ducted under close supervision with 
;every possible safety regulation 
| carefully enforced,” Baker said. 

“There is no excuse, however, for 
speeding on the highways, and if 
NASCAR members are convicted of 
such highway violations it will be 
tantamount to a fine, suspension 
and loss of championship points.” 





out of balance becomes a 12 Ib. hammer 
at car speed of 60 m.p.h. 


Model WJ-69 Dynamic Wheel tester “‘merchandises”’ 
service. It makes a “road test’’ right in the shop and shows 
shimmy due to unbalanced wheels. Customers get a 


dramatic picture of 
how it may pit, cup 


the effect of dynamic unbalance and 
and gouge the tire tread. It not only 


sells wheel balancing service, but also invites a complete 


front-end check-up. 


Shops equipped with the Weaver Tester and Counter- 
balancer are making big profits from wheel balancing 
because this equipment sells the jobs and does them 
quickly and accurately. The Tester dramatically shows 
the need for balancing and the Counterbalancer (de- 
scribed below) balances the wheel while it spins. 


SE Pee en 
* 


WEAVER 


COUNT 


dynamic 
ERBALANCER 


makes an accurate dynamic balance 
in a few minutes 


The exclusive features of the Weaver Dynamic, Counter- 
balancer put your customers in an enviable position to 
properly render an essential service to car owners. It helps 


attract Custorners 


Counterbalancer makes an mstant and accurate correc- 
tion for wheel dynamic unbalance by direct ee 
> 


of counterbalancing centrifugal force. Dynamic 


alance is 


restored to running wheel. 


“Cut and try" met 


hods are eliminated Perfect dynamic 


balance is obtained the first time. For details on Model 
WJ-41, write for Bulletin AN-G603. 





Twin Post 


Brake Testers. 





















Lifts... Unit Lifts... Wheel 
.. Wheel Balancing Equipment... Jacks .. 


SERVICE SHOP EQUIPMENT 


WEAVER MANUFACTURING COMPANY, SPRINGFIELD, ILL. 


Alignment Equipment... Headlight Testers... 
. Dollys . . 


.and Air Compressors 
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News in Brief 





square feet of space to their plant 
here, more than doubling the size 
of the plant. The Steel products 
company began operations here in 
Sept. 1947. 

Approximately 40 percent of its 


Kansas Gas Take Up 

TOPEKA, Kans.—Kansas gasoline 
| tax receipts for the first 11 months 
of the current fiscal year totaled 
$35,343,366.29, an increase of 4.99 
percent over the corresponding pe-| work is in the manufacture of new 
riod of the preceding year, accord- | automotive parts and replacements. 
| ing to William Gough jr., chairman | Howard Almdale, Bluffton, is vice- 
| of the state commission of revenue | president, general manager and 
and taxation. | treasurer. 
| * * * * 
} | 
| Driving Record Honored | School Buses Bought 
| BOSTON.—For 20 years of acci-| PARIS, Ky.—The Bourbon county 
| dent-free driving for the New Eng- | board of education has announced 
}land Greyhound Lines, Daniel A.|the purchase of two new school 
| Gass, now working on the Boston-:| buses. An International chasis was 
| Bangor, Me., run, was presented an | bought from the Paris Garage and 
| engraved mantel clock by H. Peirce | a Dodge chasis from Worick Broth- 
Brawner, president of the company. | ers. A 60-seat Superior body and a 
Brawner estimated that in the|54-seat Blue Bird body are to be 
course of the 20 years, Gass drove | installed. 
at least 1,500,000 miles and carried 
350,000 passengers. 

* * 


* na 





Norwegian Cadets Visit Studebaker Plant— 


Norwegian aviation cadets spending a month in the U. S. under the sponsorship 
of the U. S. Air Force and the Civil Air Patrol, included a visit to the Studebaker 
plant in South Bend as one of their official stops. They are shown watching an engine | 
undergoing tests in one of the Studebaker engineering laboratories. Capt. Per Waaler, 
royal Norwegian air force, third from left, was in charge of the group. Milton Kamins, | 
Studebaker engineer, extreme right, is explaining the test to the cadets. 
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Phoenix Registry Hits Peak 
. PHOENIX, Ariz.—A record total 
Almco Products Expands of 164,558 cars, trucks, trailers and 
BLUFFTON, Ind.—Almco Steel / motorcycles was registered in Mari- 
Products Corp. has added 3,000/copa county (Phoenix) this last 
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NEW permacel 8 UNIVERSAL MASKER—The 
most versatile masker on the market. Dispenses 
masking aprons up to 36” wide. Can be equipped 
to dispense 2 or 3 aprons, totalling 36” in width. 







—Permits use of PERMACEL 750 Masking paper 12” 
in width, plus a second roll of 3”, 6”, 9” aprons. é 


NEW permacet 7k/072 DousLe puTy MASKER————- > 


ALSO AVAILABLE—other maskers and conversion f 
kits for all-around, all-weather masking purposes. 
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MASKING 
TAPES 


THE TAPE THAT STICKS TO THE JOB IN ALL KINDS OF WEATHER 





INDUSTRIAL TAPE CORP., NEW BRUNSWICK, NEW JERSEY World-famous specialists in pressure-sensitive tapes. 


fiscal year. This was an 11,000 in 
crease over the year before. 
* * k 


Conn. Gas Sales Soar 

HARTFORD, Conn.—This state’s 
motorists last year used more gaso 
line than in any previous year, anc 
August is their favorite driving 
month, according to Connecticut's 
oil industry information committee 
The committee says that 541,920,00( 


gallons were used in 1951, a 6.2 
percent increase over 1950. 
> * * 
Ky. Buses Hike Fare 
FRANKFORT, Ky.—Fare __in- 


creases up to 10 percent for seven 
bus companies serving most of 
Kentucky have been approved by 
the state department of motor 
transportation. Higher operating 
costs and fewer passengers were 
cited as the main reasons for the 
increases. 
” * * 
Data for Inventors 

WASHINGTON. — A comprehen- 
sive program for adequately recog- 
nizing and rewarding government 
employe-inventors is described in a 
publication issued by the Govern- 
ment Patents Board. Entitled “A 
Proposed Government Incentives, 
Awards, and Rewards Program 
with Respect to Government Em- 
ployes,” the booklet discusses and 
analyzes the problems involved in 
such a program, examines already 
existing statutory provisions and 
compares them with the practices 
and experiences of American in- 
dustry and foreign governments. 

* * * 


General Teleradio, Inc. 
AKRON.—The name of Thomas 
S. Lee Enterprises, Inc., has been 
officially changed to General Tele- 
radio, Inc. General Teleradio is a 
subsidiary of General Tire & Rub- 


ber Co. and includes all of the 
company’s interests in radio and 
television. 


* * * 


Delaware Fuel Take 
WILMINGTON, Del. — Delaware 
motor fuel tax receipts during the 
fiscal year ended June 30 reached 
a record high total of $5,485,949.68, 
an increase of $311,208.34 over the 
total for the preceding year, it is 
announced by the state highway 
department’s motor fuel tax divi- 
sion. 

* * * 


Scholarships Awarded 
NEW YORK.—Utica Drop Forge 


|& Tool Corp. has announced the 


establishment of two scholarships 
for undergraduate students at Ste- 
vens Institute of Technology. This 
year the Stevens faculty committee 
on student aid designated two sec- 
ond-semester juniors, Laurence A. 
Minck, of Yonkers, N. Y., and Rob- 
ert A. Lohmann, of Orange Grove, 
N. J. 


* * * 


Mills Hires Walker 

CHICAGO. — Appointment of 
George W. Walker’s Detroit indus- 
trial design organization as product 
stylists for Mills Industries, Inc., 
here, is announced by A. E. Tre- 
genza, executive vice - president. 
| Tregenza said that the Walker or- 
ganization would restyle the com- 
|pany’s line of automatic machines 
which range from floor to counter 
types, dispensing candy, gum, car- 
bonated drinks and citrus juices. 

ao * ok 





Back From Korea 
CLEVELAND.—L. M. Field, vice- 
president and general manager of 
Marshall Motors (Ford), has re- 
turned from a 17-month assignment 
|in Korea. A major in the Army. 
|Field served as a port and area 
|commander in the war zone. 
* * * 
Wyoming Gas Take Up 
CHEYENNE, Wyo.— Wyoming 





gasoline tax receipts for July 
totaled $564,545, an increase of $42,- 
646.78 over the corresponding 


month last year. 
* + + 


New Urea Plastic Out 

TOLEDO.—A new, low-cost black 
and brown urea plastic molding 
compound is being marketed b) 
Plaskon division, Libbey - Owens- 
Ford Glass Co., Toledo. The divi 
sion’s molding compound § sale 
manager, Henry W. Devore, say: 
the product is non-bleeding unde 
water, light fast, color uniform 
stable and easy to mold. 
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1 & oming Events OFti Mon Boris Court London. England. | 


tional exposition, Conrad Hilton hotel, 
Chicago. 





Nov. 10-13—American Petroleum Institute 





Dealer Conventions 

Sept. I1-12—Colorado Motor Car Dealers 
Assn., Shirley Savoy hotel, Denver. 

Sept. 12-13— Maine Automobile Dealers 
Assn., Samoset hotel, Rockland, Me. 

Sept. 12-13— New Mexico Automotive 
Dealers Assn., El Rancho hotel, Gal 
up, N. M. 

ept. 14- 16—Kentu ucky Automobile Dealers 
Assn., DuPont lodge, Cumberland Falls 
State Park, Ky 

Sept. 14-16—New York State Auto Dealers 
Assn., Hotel Syracuse, Syracuse. 

Sept. 15-l6—Wisconsin Automotive Trade 
Assn., Schroeder hotel, Milwaukee. 

Sept. 20-22 — South Carolina Automobile 
Dealers Assn., Ocean Forest hotel, Myr- 
tie Beach, S. 

Sept. 2!- 23 — South Dakota Automobile 
— Assn., Cataract hotel, Sioux 


Sept. ‘2 -23—Arkansas Automobile Dealers 
Assn., Arlington hotel, Hot Springs 
Nat'l, Park, Ark. 

Sept. 22- 23—Automobile Dealers Assn. of 
North Dakota, Elks Club, Fargo, N. D. 

Sept. 22-26 — Federation of Automobile 
Dealers Assns. of Canada, Montreal. 

Sept. 25-26 — Kansas Motor Car Dealers 
Assn., Hotel Broadview, Wichita. 

Sept. 25-26—New Jersey Automotive Trade 
Traymore hotel, Atlantic City, 

J. 


seni. 29-30—Minnesota Automobile Deal- 
ers Assn., Nicollet hotel, Minneapolis. 

Oct. 5-7—Texas Automotive Dealers Assn., 
El Paso. 

Oct. 9-11—Pennsylvania Automotive Assn. 
a ema Haddon Hall, Atlantic City, 


Oct: 12. 14— Arizona Automobile Dealers 
Assn., Pioneer hotel, Tucson. 
Oct. 16-18 — National Used Car Dealers 
Assn., Hotel Hollenden, Cleveland. 
Oct. 19-21 — Florida Automobile Dealers 
Assn., Sans Souci hotel, Miami Beach. 
Oct. 26-28 — Automobile Dealers of Ala- 
bama, Buena Vista hotel, Biloxi, Miss. 
Oct, 26-28 — Tennessee Automotive Assh., 
Noll hotel, Nashville, 

Oct. 27-29 — Automotive Trade Assn. of 
Virginia, John Marshall hotel, Richmond. 

Nov. 16-17—Texas Used-Car Dealers Assn., 
Buccaneer hotel, Galveston. 

Nov. 19-20—Oklahoma Automobile Deal- 
ers Assn., Skirvin hotel, Oklahoma City. 

Dec. 1-2—Idaho Automobile Dealers Assn., 
Boise. 

Dec. 3—Oregon Automobile Dealers Assn., 
Columbia Athletic Club, Portland. 

Dec. 4— Utah Automobile Dealers Assn., 
Newhouse hotel, Salt Lake City. 

Dec. 8-I0—Ohio Automobile Dealers Assn., 
Statler hotel, Cleveland. 

Feb. 14-18, 1953 — National Automobile 
Dealers Assn. Francisco. 

Feb. 28- March 7, 1953—Johnstown Auto- 
mobile Dealers Assn., Cambria County 


Tool Men Voice 
Concern About 


Lack of Orders 


WASHINGTON. — The machine 
tool industry is becoming seriously 
concerned about a decline in new 
business. Operations at some com- 
panies, it is reported, are being 
sustained on backlog orders alone. 

Spokesmen for the industry have 
told NPA that unless new business 
is forthcoming they face slowdowns 
and eventual closings. 

They blamed the current decline 
in new orders on anticipated re- 
ductions in appropriations to the 
military services, particularly for 
the Navy. 

NPA has agreed that the tool in- 
dustry faces a problem, and that 
something must be done if produc- 
tion is to be maintained. 

The placing of orders against 

anticipated defense needs was 
offered as a suggestion, but how 
this could be accomplished was left 
unanswered. 
Several spokesmen for the tool 
industry said it was high time the 
government decided at what pro- 
duction capacity their facilities 
should be maintained and for how 
long. 

They warned that they will be in 
“bad shape” from a defense stand- 
point if production is not main- 
tained at healthy levels. 


Rinshed-Mason 


Boosts Barrett 


DETROIT. — Frederick G. Weed, 
president of Rinshed- Mason Co., 
has announced the promotion of 
William R. Bar- 
rett to vice-presi- 
dent and general 
manager of the 
Detroit plant. 
Barrett was for- 
merly vice - presi- 
dent in charge of 
sales, 

Barrett, 34, 
came to Rinshed- 
Mason from De- 
troit’s Reichhold 
Co., where he was 
sales manager. Lyle E. Frohberg 
will succeed Barrett as general 
Sales manager, and William L. Vyn 
steps up to sales manager of the 
industrial finishes division. 











Wm. R. Barrett 











annual meeting, Conrad Hilton hotel 





nameok ecg Johnstown, Pa. and Palmer House, Chicago. | 
arc -10, 1953 — Canadian Automotive ye mative Serv adustetaa 
Wholesalers & Mfars. Assn., King Ed gy ay ir iea puditoriom InAtlantie 
ward hotel, Toronto. City, N. J. ‘ 
* * * Wity, 
| Feb. 26 - March |, 1953 Pacific Automo 
Dealer Auto Shows Hea Shoe Cicke auilietam. tan ewe 
March 14-22, 1953 — Chicago Automobile 
show, International Amphitheater, Chi- , * . 
cago. . . 
+ * # Engineering 
Aftermarket Shows Sept. 9-11—Society of Automotive Enai- | $ 2 e 
March 26-29, 1953—Southwest Automotive neers, national ‘tractor meetina, Hotel | Dealer Hickey Lights 30th Candi 


show, Automobile bidg., Fair Park, Schroder, Milwaukee. This is Hickey Auto Sales, which recently observed its 30th anniversary as an 


Dallas. | m ci of j i i . . f : see 
OW hg | eg oat kndiatanion eauite. Oldsmobile dealer in Saginaw, Mich. A new 7,200-square-foot addition to house serv- 
General Hotel William Penn, Pittsburgh, ice and other activities of the dealership was completed last year. Next door to the 
Sept. 10-12— National Petroleum Assn. | Nov. 3-4—Society of Automotive Engi- main building is a large used-car lot. 
50th annual meeting, Traymore hotel, neers, Chase hotel, St. Louis. | 7 _ ; - a 
Atlantic City, N. J. Nov. 6-7 — Society of Automotive Engi- | Trucks | hotel, St. Louis. 
Oct. 10-18—International Auto Show, Oak neers, Mayo hotel, Tulsa, Okla. 7 Oct. 6-10—American Trucking Assn., con- 
land Exposition bldg., Oakland, Calif. | Nov. 30- Dec. 5— Society of Automotive Sept. 15-17 — Truck Body & Equipment vention and roadeo, Waldorf Astoria, 
Oct. 20-24—National Safety Council, na- Engineers, Statler hotel, New York City. Assn. convention and exhibit, Chase | New York City. 





Facilities of 13 Strategically Located Plants of L. A. Young, 
World’s Largest Manufacturer of Springs and Diversified 
Wire Products for American Industries for 45 Years Are 
In Defense Production for Both Government and Industry. 


L. A. YOUNG SPRING & WIRE CORPORATION 


GENERAL OFFICES: Detroit 11, Michigan . . . IN CANADA: L. A. YOUNG INDUSTRIES, Ltd., Windsor, Ont, 


13 PLANTS: 3 in Detroit, Mich. © Chicago and Joliet, Ill. © Trenton, N. J. © Memphis, Tenn. 
Leeds, Ala. © Los Angeles and San Leandro, Calif. © Windsor, Toronto and Montreal, Canada 
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Bosak Motor Sales, Inc. (Chrys- 
ler - Plymouth), 3568 Broadway, 
Gary, Ind., is remodeling its origi- 
nal building and erecting a new 75 
by 116-foot structure adjoining it, 
providing a total frontage of 125 
feet. Ultra-modern service equip- 


ment, including two-post lifts, also | 


is being installed, according to the 
owner. 

* t * 
Studebaker Concern Sold 
In East Hartford, Conn. 


Lamphier Motors, Inc., 
baker dealership in East Hartford, 
Conn., has been sold to Arthur | 
Motor Sales, a new firm. Revenue 
stamps on the deed indicated that 
the cash consideration was $35,500, 
with the buyers also assuming a 
mortgage of approximately $31,200. 

Origen W. Lamphier, as presi- 
dent of Lamphier Motors, executed 
the deed. 


Stude- | 


= 


Pontiac Deal Expanding 

Bob Longpre Pontiac Co., Mon- 
rovia, Calif., has just bought eight 
lots on the northeast corner of 
Huntington Dr. and Alta Vista 


Ave., and construction for a new] 


and larger dealership is scheduled 
to begin within 60 days. Plans are 
not quite completed by the archi- 








tect, but are expected to be finished 
within a few days. 


Dealer Landlord 


Springfield’s Krieder Owns 


New Democratic HQ 


An Oldsmobile-Cadillac dealer is | 
the owner of the Springfield (IIl.) | 
home from which the Democratic | 
party is running its Presidential 
campaign. | 

George Krieder, president of Illini 
Motor Co. in the Illinois state cap- 
ital, recently purchased the proper- 
ty and was in the process of reno- 
vating it when Gov. Stevenson’s 
campaign director, Wilson Wyatt, | 
arranged to rent it until Nov. 10. 

A two-story, 10-room structure of 
brick and stone, the house is at 630 | 
S. Fifth Ave. It was built in 1921. | 

.— «© 


New GMC Dealership 


Formed in Buffalo 


Harry M. Schule, Buffalo zone | 
manager for GMC Truck & Coach, | 
and Edwin A. Maier, Buffalo retail | 
sales manager, have formed Maier- 
Schule, Inc. (GMC trucks), replac- | 
ing the retail truck outlet in Buf- | 
falo that had been operated by the 
General Motors division. 

The zone offices will be abolished 
and its territory will be divided 
between the New York and Pitts- | 
burgh zones. About 50 factory-out- 
let employes will be retained by the 
new dealership. 

+ *” * 


2 Claremont (N. H.) Dealers 
Raided in Burglary Spree 


Two automobile dealerships and 
three gasoline stations were vic- 
tims of a weekend burglary spree 
in Claremont, N. H. 

Sims Motor Co. reported several | 
dollars in cash taken, but there | 
seemed to be nothing missing at) 
Howe Motor Co. In both cases, en- 
trance was gained through a rear | 
window. 

* 


* * 


Miller Motorport Picked | 


As ‘Dealer of Week’ 


The Bud Miller Motorport 
(Ford), Monrovia, Calif., is the 
latest dealership chosen by the 
Monrovia News-Post as its “deale: 
of the week.” Miller has systemat- 
ically enlarged and improved his 
dealership in all departments, in- 
cluding service and used-car. 

He says he relies on “outstanding 
repair work and good mechanics, 
and first-class modern shop equip- 
ment used in clean, well-lighted 
rooms” to pull customers inside. 
His used-car and service depart- 
ments have carried much of his 
overhead for the past year, he says. 

co * * 


Phila. Thief Nabbed 
Police captured the burglar who 
had looted $405 from Pletcher Mo- 
tors Co. (Ford), Philadelphia. The 
man was captured when patrolmen 
grew suspicious of two men walk- 
ing along the street at 4:30 a.m., 









| room had been sold the day 

















° a” 1 WV, . | before. The firm is headed by 
D oO I n Ss 4 , i YAy Vhea fr, & ff Charles Matthews. 
TYING PAV A AN AVES | owe + 
f th ; sents i IVE é f vA Vance Takes Presidency 
one o em carrying a ban ag . . » 
| although neither man looked like a | \ f Of Goldsmith (Hudson) 
| businessman on his way to work. | (@ Claude C. Daley jr., zone man 
re a ; lager of Hudson, announces 
Buffalo Sales Heads ' |change in the ownership of one ot 
. 17 4 | Atlanta’s oldest auto dealerships 
Hold Annual Outing J. W. Goldsmith, Inc., 486 Peach 
Buffalo Auto Sales Managers | tree. 
| Assn. held its annual picnic at the George R. Vance, a former part 
| George F. Lamm Post of the Amer- }ner in Quality Farm Supply Co., is 
jican Legion in Williamsville. |the new president and genera! 
Committee members were Carl |manager. The dealership will con- 
Sofia, George Sullivan, Donald) tinue operation under the nam« 
Julius, Raymond Kirtland and/| lof J. W. Goldsmith, Inc. J. W. Gold- 
Ruper W. Welch. | smith, a Hudson dealer for 40 years, 
ae ee } will retain office space with the 
V oight-McW hirter | prot . . firm in an advisory capacity. 
r n — 
Voight - McWhirter Motors, Ine, | "alse Honors Noonan at Chicago Meeting S| @ | 
Summerville, S. C., has obtained a| C. P. Noonan (front, left), midwest divisional general sales manager of Kaiser- Chevrolet Zone Chief | 
charter from the secretory of state, | Frazer, accepts a scroll and congratulations from Edgar Kaiser, president of the) _. ‘ 
Authorized capital stock is $40,000. | company, at a meeting praising Chicagoland K-F dealers and divisional personnel for Gets Jacksonville Deal 
D. Y. MeWhirter is president. | their sales upswing. Fall plans of the company also were discussed at the conference. A new Chevrolet franchise in 
¢ , * | Standing are (from left): James J. Hallinan, assistant divisional sales manager; Tim | Jacksonville, Fla., has been granted | 
° . a | Bedford, production vice-president; John Hallett, executive vice-president and general | to Gordon Thompson, who resigned 
‘Business as Usual’ Starts | manager, and Cruse Moss, administrative director of sales. as Chevrolet’s "Sdheanatiie zone | 
Within Week After Fire ers eae sate a ole = manager to take the dealership. He | 
A Pontiac dealer in Dover, Del. | fire started by an electrical storm. | car lost was one already stripped |had held the post since March, | 
since 1926, Matthews Motor Co. General Manager Everett G. | down. Another car upstairs and | 1947. 
was doing “business as usual” Matthews says the second-floor two downstairs were driven out— The firm, to be known as Gordon 
within a week after a four-hour repair shop is being rebuilt, Only and the last new car in the show- (Continued on Page 25, Col. 3) 
Two Questions and a 
° 
Are you too busy with a thousand costs 
@ to care about cost-per-thousand ? ; 
All advertising costs are UP. But the one to really watch is cost-per- | 
thousand circulation. At the current rates of some magazines, you can 
easily pay too much for your space if you don’t buy wisely. 
Today, thanks entirely to the high editorial character of The American 
Magazine, it has attracted and held a great national audience of 2,500,000 
Hometown families. Yet The American Magazine’s unusually low page 
rate makes it possible for you to get the coverage of these premium 
“ye e 5 
homes and families at a substantially lower cost-per-thousand. 
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Thompson Chevrolet, Inc., will have | 
temporary quarters at 3494 Phillips | 
Hwy. Construction of a permanent | 
building is planned, with comple- 
tion scheduled for early in 1953. 

* * * 


Rowe Nash Opens 





Bob's Opens Chrysler Showroom— 
Bob's Motors, (Chrysler-Plymouth), Dixon, Calif., recently completed this building. | now dealership was announced by 


The showroom is walled on three sides for the ‘‘jewel case" idea. There are 5,000 | r 
square feet of floor space. Robert P. Mcintyre is the owner. This town has a population | manager for Nash. 


of approximately 2,000 persons. 


i ? 
Any Questions? 
Dealer-Candidate Stars 
In Quiz Show 
Charles F. Stafford, one of the 
owners of Stafford Buick Co. in 
Laconia, N. H., and member of the 
governor’s council, used a new tac- 
tic in his quest for the Republican 
gubernatorial nomination. 
He invited all the state’s news- 





paper publishers and radio station 


for Advertisers 


2. 


ABC circulation 
per dollar 


Number of family 
members per dollar 


Number of families with income 


over $3000 per dollar 


Number of home-owning 
families per dollar 


managers to meet him at dinner at 
the Laconia tavern, of which he is 
also one of the owners. His guests 
were invited to criticize his plat- 
form, and promised an answer to 
all questions. 
* * * 
Strick-Klauson K-F 
Ashmore Motors, Inc., Kaiser- 
Frazer distributor, has announced 
the appointment of Strick-Klauson- 
Kaiser-Frazer, 4515 Troost, Kansas 
City, as a K-F dealership. 
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J. D. Rowe and Noble D. Witcher | 
|are the owners of J. D. Rowe Nash 
Co., Lodi, Calif. Appointment of the 


E. Boyer, San Francisco zone 


* * 


| Montreal Firm Bankrupt 


Main Motors Sales Ltd., of Mon- 
treal, has made an assignment in 
bankruptcy. David Grobstein has 
been appointed custodian of the 
estate, according to official notice 
filed in Ottawa. 

* * + 
| Watkins Campaigning 
Ralph A. Watkins, Buckeye, 
Ariz., Chevrolet dealer who has 
been active in politics and civic 
improvements, is now dividing 








his time between selling cars and 


(Continued from Page 24) 


campaigning for Congress. His 
campaign headquarters is in 
Phoenix. 

* * + 


Three New Members Added 
By Cincinnati Association 


The board of trustees of the Cin- 
cinnati Automobile Dealers Assn. 
has accepted the membership ap- 
plications of two Cincinnati dealer- 
ships and one in Reading, O. 

They are Gene Steinkamp, Inc. 
(Dodge - Plymouth), 3741 Warsaw, 
Ave.; Arroway Pontiac, 5020 Whet- 
sel Ave., and Reading Nash Sales, 
1612 Reading Rd., Reading. 


* * * 
Baumert-Moran Takes Over 


White’s Hartford Branch 


The White Motor Co. branch in 
Hartford, Conn., has been taken 
over by Baumert-Moran Sales Co., 
Inc., as area distributor of White 
and Sterling trucks. 

The new firm is owned by Frank 
X. Baumert and William H. Moran, 





Isn’t it obvious which of these big, family 
magazines gives you the most for your money? 





Look Post The American Magazine 

279 276 gives from 16% to 31% 
more per dollar. 

Post Life | The American Magazine 

998 971 gives from 18% to 34% 
more per dollar. 

Look Life | The American Magazine 

192 188 gives from 20% to 39% 
more per dollar. 

Look Life | The American Wy 10 32% 
gives from 14% to 32 

183 sas more per dollar. 





(Sources: Dec. 31, 1951, ABC statement, 


B&W page costs 


Because it reaches so many of America’s substantial Home- 
town families, The American Magazine produces coupon and 
inquiry response at a lower cost than any other family 
magazine. We challenge you to test The American Magazine 
against any other major publication with any measurement 
of reader influence—readership studies, advertising impact, 
or actual coupon response! 
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640 Fifth Ave. 
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H. E. Cole 

333 N. Michigan Ave. 
RAndolph 6-6850 
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DETROIT (2) 

E. W. Hellier 
Gen. Motors Bldg. 
TRinity 5-5613 


and Stewart Dougall & Associates qualitative survey covering the above magazines.) 
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D. M. Mikkelsen 

235 Montgomery St. 
EXbrook 2-3342 


The Crowell-Colller Publishing Company, 640 Fifth Avenue, New York 19, N. ¥., Publishers of The American Magazine, Collier's and Woman's Home Companion. 
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of experience in the sales and serv- 
ice of White trucks. As assistants, 
the company will have Harry Lord, 
Ken Porter, Al Ramsay and George 
Russell. 

Sterling sales, to be handled large- 
ly by Porter, will be aimed at 
heavy-duty and off-highway users. 


* k * 


Robison-Henley 


Robison - Henley Motor. Co. 
(Dodge), Daingerfield, Tex., owned 
and operated by Carlton Robison 
and Cowboy Henley, won third 
place in the recent statewide sales 
contest in which 97 dealers in the 
same class participated. 

* * * 


Brownlee a College Trustee 

Ivan S. Brownlee, president of 
Brownlee Chevrolet, in suburban 
Lakewood, O., near Cleveland, has 
been elected to the board of trus- 
tees of Baldwin-Wallace college, 
Berea, O. 

* * * 

Sports-Car Enthusiasts 
Get Cafeteria Garage 


Possibly the first self-serve 
mechanics’ station exclusively for 
sports-car owners in southern 
California has been opened by 
Peter Satori Motors, 2301 E. Colo- 
rado Blvd., Eagle Rock, Calif. 
Satori sells British cars in Pasa- 
dena, Beverly Hills and Los 
Angeles. 

He says most sports-car owners 
delight in tinkering with and 
Servicing their cars—thus_ the 
self-serve station. A complete 
parts stock will be on hand, plus 
a factory-trained instructor to 
give advice or assistance. 

* * a 


Toronto Austin Dealer 


Bedford and Aylette Motors, 2190 
W. Eglinton Ave., Toronto, has 
been appointed an Austin dealer by 
Austin Motors of Canada. 

*~ * * 


Neel Buys Out Partner 


Fred Neel, co-owner of Eaker- 
Neel Motor Co. (Hudson), Big 
Spring, Tex., has purchased the 
half interest of his partner, Julius 
Eaker, in the business, and has 
changed the name of the firm to 
Neel Motor. 

* * * 


Longpre Pontiac Chosen 
For Paper’s Citation 


Bob Longpre Pontiac Co. was the 
most recent choice of the Monrovia, 
Calif., News-Post as its “dealer of 
the week.” President Bob Longpre 
has been a resident of Monrovia 
only a little more than two years, 
but his dealership, considered out- 
standing in southern California, has 
already been cited by Pontiac as 
one of its “better dealer” organiza- 


tions. 
. ” * 


Dealers Pack Roster 
Of Balboa Bay Club 


The largest percentage of auto 
dealers membership of any club 
in southern California is claimed 
by the Balboa Bay club, according 
to C. T. Kendall, its manager. 

He says that the last unofficial 
count showed that the club list 
included more than 75 automobile 
dealers from the Southland. 


* * x 


New Name in Ottawa 


Anderson Buick Pontiac, Ltd., 
has received supplementary letters 
patent in Ottawa for the purpose 
of changing its corporate name to 
Rurland, Ltd. 

* 


* * 


Kees Gets Service Award 

Kees Motor Co., Brookhaven, 
Miss., owned and operated by Ger- 
ald Earl Kees, has been awarded 
a medal of merit service award 
plaque. The plaque was presented 
to the company by Ray Moss, 
Chrysler regional manager. 





“BORROUGHS BINS" 


SLIDING SHELVES 


SNAP-ON DIVIDERS 
“DON'T BE A CAPTIVE OF OLD 
FASHIONED PARTS BINS, ANY LONGER" 


DELAWARE OLDS INC. 
WILMINGTON, DELAWARE 


“HAVE BORROUGHS BINS" 


EAST COAST DISTRIBUTING CO. 
Berwyn, Pa. Tel. Berwyn 0405 
327 Hopkins Road, Baltimore 12, Md. 


Covering Eastern Pa., Del., Southern 
Jersey, Md., Va., and D.C. 
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Lawsuits Affecting Dealers .. . 





By Leo T. Parker 


Attorney at Law 
os to a late higher 
\4* court decision, an automobile 


|dealer who borrows money to buy 
government bonds cannot list the 
profits as “invested capital” for ex- 
cess profits tax purposes, under 
section 719, Internal Revenue Code, 
jand Regulations 112, section 
| 35.719-1. 
| This is so because the money 
so borrowed is not used in his 
automobile business. 
Putting a Piece of Road ‘on Ice'— For example, in Mahoney Motor 
Education and industry work together in an effort to make bituminous pavements |Co. v. Commissioner of Internal 
last longer by adding rubber. Here (left to right), Leo M. Chamberlain, vice-president | Revenue, 15 T. C. No. 18, it was 
of the University of Kentucky; D. V. Terrell, dean of the university's college of engi-|shown an automobile dealer bor- 
neering, and Carl R. Shaffer, president of Xylos Rubber Co., subsidiary of Firestone rowed substantial amounts from 
Tire & Rubber Co., look over a ‘fatigue tester" in the university's highway laboratory. lbanks to purchase U. S. govern- 
The device is installed in a refrigerating unit and samples of aged paving materials 
to which rubber hos been added are put under stress at varying temperatures. 
Constant motion of the machine simulates the pounding the rubberized mixtures 
would take from cars and trucks on the nation's highways. 





ment bonds, securing the borrow- 
ings with the bonds. 
He realized considerable profits 


Court Decisions 


on the sale of the bonds, and on the 
interest collected. 
* * * 


Court Rules 


HE court held that the 
borrowed did not 
“borrowed invested capital” for ex- 
cess profits tax purposes. In other 
words; the automobile dealer was 
compelled to pay deficiencies in ex- 
cess profits tax for the two years 
in the respective amounts of 
$8,377.85 and $11,319.76. The court 
said: 
“Here petitioner was an automo- 


money 





N. C. Fund Hits New High 


RALEIGH, N. C.—North Caro- 
lina’s highway fund reached a new 
record high total of $94,212,834 dur- 


|ing the fiscal year ended June 30, 


an increase of 7.44 or $6,525,814 
over the preceding year, it is re- 
ported by State Revenue Commis- 
sioner Eugene Shaw. The increase 
came largely from greater gasoline 
tax receipts. 





Many fine new cars rolling off the assembly line are equipped with 
the latest advance to promote passenger comfort .. . the L-O-F 
Hoodliner that muffles engine sounds. 





L0:F fiber-Glass Hoodliner reduces 
high-frequency sounds fo a whisper 


L-O-F Fiber*Glass also insulates roofs, trunks, and fire walls 


ODAY, passengers enjoy the comfort of near 

silence in new cars and trucks through the 
use of the L-O-F Hoodliner. Installed under the 
hood, the Fiber-Glass Hoodliner mutes high- 
frequency engine sounds, tire whine and air- 
stream whistle. 

Highly efficient, Fiber-Glass insulation ab- 
sorbs sound and substantially reduces air-borne 
noise in cars and trucks. Lightweight, flexible, 
oil- and grease-resistant, the L-O-F Hoodliner 
is easily installed on the assembly line. 


on time! 


FIBER* GLASS DIVISION 





FIBERGLASS r I 


ce ae i verte tiniest atte a AA na it 


ER: GLASS 


L-O-F Fiber-Glass is also supplied as superior 
insulation for roof liners, on fire walls, under 
package trays and as dash liners. And Libbey- 
Owens:Ford lives up to its reputation in the 
industry of meeting your schedules .. . right 


For more information, call L-O-F’s Detroit 
office, 610 Fisher Building, Trinity 5-0080; or 
write, wire or phone Libbey-Owens: Ford, Dept. 
F-G 592, Nicholas Building, Toledo 3, Ohio. 


LIBBEY» OWENS- FORD GLASS COMPANY 


ee 
eae eat: a ileal eau i a, 


constitute | 


bile dealer. It was not in the in 
vestment business. The program o 
borrowing from banks and invest 
ing in government securities her 
embarked upon by petitioner was 
purely collateral undertaking so fa 
as its automobile dealer busines 
| Was concerned. 

“The borrowings were at no time 
placed at the risk of the automo 
| bile dealer’s business, but were usec 
to buy government obligations anc 
secured by the obligations pur 
chased. 

“We accordingly conclude tha 
|the amounts borrowed herein wer: 
|not borrowed for business reasons 
}and that they did not constitut« 
| borrowed invested capital under 
| section 719 of the Internal Revenu 
| Code.” 


2 * * 


Heme Phone Deductible 

LATE court held that an auto- 

mobile dealer may deduct from 
his gross income, when filing his 
federal income tax returns, the 
costs of his residential telephones 
if he uses them at all to take night 
business calls. See Moline, 11 B. T. 
A. 934. 


Also, this court held that if an 
automobile owner purchases two 
automobiles for his use, the cost 
|of the automobiles cannot be in- 
}cluded in his tax returns as “in- 
| vested capital.” 





|Mass. Youth Wins 
‘Laurels as Top 


Teen-Age Driver 


| WASHINGTON.—Martin G. De- 
|silets, an 18-year-old from Long- 
meadow, Mass., was crowned “teen- 
age driving champion” here last 
| week at the first annual National 
Teen-Age Roadeo. 
| Along with the title, Desilets 
picked up a $1,000 scholarship and 
a three-foot trophy for outscoring 
| 34 other young drivers. 
| Runner-up scholarship winners 
'in the three-day competition were 
Milton Vaverck, 18, Pontiac; Ken- 
jneth McGarr, 18, Akron; Edward 
Miller, 18, State College, Pa., and 
| Dale Hopkins, 18, St. Albans, W. Va. 
The contest was sponsored by the 
U. S. Junior Chamber of Commerce 
and Liberty Mutual Insurance Co. 
|Guest speaker at an awards ban- 
|quet was Commerce Secretary 
| Sawyer. 





M anagement Assn. 


‘Sets Panel Series 


NEW YORK.—The American 
|Management Assn. last week an- 
|/nounced that four of its divisions 
;will conduct series of workshop 
|seminars between September and 
February. 

Marketing division meetings will 
be held in Chicago Oct. 8-10 and in 
New York Dec. 3-5, and the per- 
sonnel division will conduct its 
seminars in Chicago Sept. 8-10 and 
New York Nov. 19-21 and Jan. 28-30. 

Two other divisions will hold 
their meetings in New York only. 
They are: Manufacturing, Sept. 17- 
|19, Oct. 15-17, Dec. 17-19; finance, 
| Oct. 29-31, Jan. 14-16. 


30 Years with Roberts 


Marie Miller, secretary of Rob- 
erts Motor Co. (Federal-Kenworth), 
| Portland, Ore., recently completed 
30 years with the firm. 





New Capital Squeeze, 


| This Time on ‘Lemons’ 
WASHINGTON.—The Capital 
takes a dim view of painting 
lemons on the side of cars, and 
Corp. Frank Farcas, an unhap- 
py owner of a 1949 used car, 
was convicted of casting “scorn- 
ful derision or ridicule” on a 
make of car. 
Farcas said he became sour 
after he owned the car 80 days 
| and spent $600 in repairs. He 
| painted a picture of two lemons 
on the vehicle, and wrote the 
| word “Lemon” in three places in 
| bright gold letters. 
| HL Clifford Allder, Farcas’ at- 
torney, said the municipal regu- 
lation violated the individual’: 
right of free expression, but 
Judge Andrew Howard foun¢c 
Farcas guilty of the offense and 
deferred sentence. 
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(¢n the Financial Front. . 





Auto Shares Liked 
For Good Income 


By George Deery 
Associate Editor 
LEADING investment advisory 
bulletin the Value Line — 
takes a look at the auto industry 
ind comes up with this recom- 
.endation: 

“Investors primarily interested 
in appreciation are not advised to 
buy automobile stocks at this 
time. The Value Line ratings 
reveal that the majority of motor 
equities are overvalued at pres- 
ent, although moderately higher 
prices are foreseen in some cases 
for the longer terms — 1954-56— 
and current dividend yields are 
generous.” 





Sizing up individual firms, Value 
Line suggests that Chrysler may be | 
held for generous dividend income | 
and moderate gain in value over| 
the longer term (1954-56). The serv- | 
ice concluded that “A price of 93) 
would capitalize estimated future 
earnings and dividends in line with 
past experience.” 

x * * 

‘(HE same course, for the same 

reasons, is advised for General 
Motors, with a prediction that a 
price of “71 could be attained if | 
past yield experience is applied to! 
future earnings and _ dividends.” | 
Again, as in the case of each 
recommendation, the long term is} 
1954-56. 

This analytical firm thinks that 
holders of Hudson should switch 
“to a stock that is currently 
undervalued such as Pan-Ameri- 
can, International Telephone & 
Telegraph, or American Airlines.” 

Its evaluation of Nash-Kelvinator | 
has been changed to “May be held,” | 
from “May be held—Switch” be-| 
cause of the “extremely liberal divi- | 
dend income and long-term price | 
appreciation.” Over the long period, | 
“worthwhile appreciation is indi-| 
cated. A price of 25 would capitalize | 
a ‘secure’. $2 annual dividend in| 
line with the yield experience of 
the last 10 years.” 

* * x 

pPaceanD is classified as a “May- 

be-held or switch” issue. The| 
reasoning for holding these shares | 
is because of their “satisfactory” | 
dividend yield. If higher price is 
wanted, a switch to an undervalued 
issue is advised by Value Line. 


Studebaker also comes under 
the same label as Packard, with | 
the comment that “there is no | 


e 
Another Split 
Federal-Mogul to Divide 
On 3-for-2 Basis 

Directors of Federal-Mogul have | 
announced a plan to increase capi- 
talization and split its stock on a} 
three-for-two basis. 

“A” resolution was" passed by the} 
directors to call a special meeting | 
of stockholders Oct. 8 to vote on} 
increasing the number of author- 
ized shares from 600,000 to 900,000 | 
shares. As of Aug. 28 there were} 
560,956 shares outstanding. Stock- 
holders of record Sept. 17 will be| 
eligible to vote at this meeting. 

The resolution further stated 
that the directors planned to dis- | 
tribute the new stock on Oct. 31, 
to stockholders of record Oct. 20, 
on the basis of ‘2 share of new 
stock for each share of old stock. 

This is the third stock split for | 
Federal-Mogul in the last 13 years. 
Shares were increased by 3 for 1 in 
1939 and 2 for 1 in 1947. During the 
same period owners of record have 
risen from 869 in 1939 to 2,283 
today. 

Branch Opens Newark HQ 

NEWARK, N. J.— Branch Motor 
Express Co., of New York, has 
opened a new and much larger 
Newark terminal on a 10-acre site 
directly connected to the Pulaski 
skyway. The new facility, with a 
0-truck loading dock and parking 
for more than 200 tracter-trailer 
inits, will serve jointly with the 
firm’s new million-dollar Manhat- | 

eastern 

terminus for Branch, . 
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great danger of a significant 
drop in price since a stock will 
tend to stay above rising rating.” 
“An average price only a shade! 
higher than the current market is 


indicated for the 1954-56 period, Hahn Motor Home in Washington, Pa.— 
based on our forecast of average | 
annual earnings of $6.60 a share! 
and dividends of $3 a share.” 


Willys-Overland rates a “Buy-or- 


Hahn Motor, Inc., Oldsmobile-Cadillac dealer, has opened this spacious new build- 
ing on Murtland Ave. Extension in Washington, Pa. Ample service facilities and a 
highly visible showroom feature the new dealership. 


hold” classification “in risk ac- . Che , . |Ore. Formerly head of used-car 
counts for appreciation over the Slack Shifts Fleming : he 
long term, as well as in the year, Robert L. Fleming has been) Ss. Se eee. eee eee 


named sales manager for Lyman | who resigned to become co-owner 
Slack Motors (Mercury), Portland,! of a dealership in Michigan. 


ahead.” Over the long term, an 
average price of 12 is seen possible. 


Edihlot Why ~YOURE ON 


THE ROAD TO BETTER 
POWER BRAKING! 


There's no need to be puzzled about the question of efficient 
power braking for any commercial vehicle. Where the 
preference is for a hydraulic system, Hydrovac, with over 
two and a half million installations, has proven itself the 
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Tell Me, Why? 


Britons Now Must Give 


Reasons for New Car 

LONDON.—Buying a new car in 
|England is getting to be a pretty 
rough proposition. 

Prospective buyers, who general- 
ly have to wait for a car about four 
years after their name is put on 
the dealer’s list, now are faced 
with new woes—they have to speci- 
fy why they need it. 

Owners of postwar cars will have 
to be satisfied with the one they 
have, unless they establish the need 
for a newer model. 


The new restrictions were an- 


;nounced by Brig. A. R. W. Low, 
Parliamentary secretary to the min- 
jister of supply. He said that only 
|60,000 new cars would reach the 
home market this year. 








undisputed leader in its field. And for vehicles where air 
actuated brakes are the choice, the new Bendix Air-Pak 
air-hydraulic power braking unit is foremost in its field. 


Air-Pak, similar in design and principle to the Hydrovac, 
changes air pressure into hydraulic pressure by means of 
two direct connected pistons, thus combining all the well 
proven advantages of hydraulic brake action with an air 
brake system. 


Products of twenty-five years of practical braking experi- 
ence, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And in 
both the vacuum and the air actuated units, brakes can be 
applied instantly by foot power alone—a safety factor of 
tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 
systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 

R06. U.S. PAT. OFF. 








Hydrovac 
vacuum-hydraulic 
power brake unit 


BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY 
BENDIX: Sivhicx- SOUTH BEND 


DIVISION 
Export Soles: Bendix International Division, 72 Fifth 
Ave., New York 11, N.Y. ¢ Canadien Seles: Bendix- 
Eclipse of Canede, Lid., Windsor, Onterie, Cenade 





aviation 





Bendix 
Products 
Owision 
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Tom and his wife Cynthia look over the 120-hp 
Ambassador engine—with help from Joe. 


The 1952 Ambassador was one of only two cars Tom has 
driven which was able to make a back-breaking test hill, 
near his New Jersey home, in high gear all the way. 
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“Finest shock-proof ride in 
the world today” says Uncle Tom 
of the new Nash line of cars 


which Farina designed. 


(An article by Tom McCahill reprinted by courtesy of Mechanix Illustrated Magazine, September Issue.) 


F I ONLY HAD wavy hair, I might be able to sing “Pina is the Belle of 
Gasolina.” But being as bald as a worm, I'll have to settle for a non- 
singing statement: Pinin Farina is the Rembrandt of automobile design. 
For those of you who don’t read the ads, Farina is the guy who designed 


the new Nashes. 


Some anonymous wag on the West Coast is 
reputed to have remarked that “there was more 
Wheatena than Farina in the new Nash line.” 
When I rudely asked one of the Nash brass just 
how much of the design was actually Farina, he 
admitted that there was, through necessity, a bit of 
the Midwest mixed in with Sunny Italy. This is 
quite easy to understand, once the facts are rolled 
out on the table. 

All those sexy Farina body jobs we have seen on 
imported chassis have as much interior room as the 
average-size soap box. Most of them are two-seated 


jobs with just enough baggage space for a fast 
weekend for a short midget. When Americans hit 
the road they like to take everything along from 
Junior’s surf board to Aunt Mamie’s skis, to say 
nothing of at least twelve changes of clothes. In 
Europe if a guy has enough room to carry a spare 
tail for his beret and a Bikini bathing suit for his 
little pigeon, he’s as happy as a Coney Island clam 
at high tide. Faced with the problem of getting that 
Farina look on what would amount to an overgrown 
jitney on the Continent, I think Pinin has done a 
pretty good job. He has turned out the best-looking 


Nash in the company’s history yet it is still loaded 
with room. All the Nash features, such as the re- 
clining bed seats, Weather Eye air conditioning 
and Pullman ride are still there. 

Incidentally, the new Ambassador has, in my 
book, the finest shock-proof ride in the world today. 
When I was testing this car I took it to the rough- 
est, gouged-out testing road I know in the East. At 
varied speeds up to 60 I hit bumps and even large 
rocks that would have broken your back and ripped 
away the front axle assembly of any car made ten 
years ago and even of some cars made today. The 
Nash Ambassador, however, remained silent and 
absolutely unruffled by these blows. This car is 
undoubtedly the best bump-leveler we have. Both 
the wide front and back seats are as comfortable as 
a French feather bed and in every other way it is a 
pure champion of ease for Madame Tenderbottom. 

To get behind the wheel of the Ambassador is 
like being on the bridge of the Queen Mary. Farina 
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He 52 NASH Ambassador 
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Plenty of changes have been made in the 
looks of the new Nashes both inside and out. 


has dropped the hood between the fenders so that 
the front visibility is good, but it still gives the 
sensation of steering a three-acre lot or going 
through the Tunnel of Love in a coal barge. Well, 
bub, if you buy cars by the area they cover, you'll 
have to go a long way to beat the Ambassador. On 
an acre-per-dollar basis, this is the bargain of the 
year. 

In performance, Pinin’s design has done nothing 
for the new Nash. This year’s engine has had the 
horsepower boosted to 120 from 115 and the torque 
was raised to 220 from 210 by increasing the bore 
by an eighth of an inch. In spite of this I found all 
acceleration figures slightly slower than those of 
1951. Zero to 60 in 1951 took 15.3 with an overdrive 
unit and the best I could get out of the new job, 
also with overdrive, was 15.9. Top speed is about 
the same as last year, with overdrive, meaning 
somewhere between 96 and 98 miles an hour. With 
special available speed equipment under perfect 
conditions on the Dry Lakes, some Nashes have 
been clocked at better than 100 but for all practical 
purposes such cars can be considered just about as 
stock as moonglow. 

The Nash Ambassadors are, however, among the 
best performing cars made in America and in hill- 
climbing they take a back seat to none. I have a 
special test road in New Jersey that’s a real back- 
breaker. The grade has a fast twist at the bottom 
and quickly goes from a 12 degree pitch to 26 de- 
grees a quarter of a mile beyond. Of the dozens of 


Famed designer Pinin Farina retained features 
such as air-conditioning, reclining seats. 


Healey as I look like Venus de Milo. Regardless, the 
fact that the Nash Ambassador engine, with the 
Healey touch, beat five souped-up American V8 
engines, cannot be overlooked. It takes a lot of 
luck to win a Le Mans race but the fact remains it 
takes a hell of an engine to place third at an average 
speed of 90-plus for the 24 hours and that is what 
the Nash engine did. 

This year’s Nash line is by far the best that Nash 
has ever offered and that’s saying a lot. The Nash 
Ambassador is a magnificent riding car, big as a 
house boat but better on the hills. It corners rea- 


nme 


Symbolizing new Nash isFarinacrest. Ambas- 
sador’s performance is “‘among the very best.”’ 


sonably well for a balloon-type design and Le Mans 
again proved the reliability of the power plant. As 
soon as this is in the mail to Bill Parker, I’m head- 
ing for Farina’s body shop in Italy to find out 
what’s on the stove for next year. I am writing this 
in France but just before I left the States, I put in 
one pitch with the Nash brass I wish they’d listen 
to. Nash has Farina under contract for some time, 
so I said how about giving him a real free hand, no 
holds barred, on next year’s Rambler? If they do, 
which is doubtful, I’ll bet they’ll have the hottest 
selling car since the Model T.—Tom McCahill 
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cars I have driven on this, only two ever made it all 
the way in high gear. One was my high-powered 
car with three-speed synchromesh and the other 
was this new Nash Ambassador. So it was quite a 
ball of amazement when the not-too-highly pow- 
ered Nash went right up without a buck. 

By now, many of you know that a Nash-Healey 
finished third at Le Mans, France, in the famous 
24-hour race. This is a tremendous testimonial for 
the Nash Ambassador engine. I spoke to Donald 
Healey the day the race started and he told me he’d 

| be happy to finish in the first ten and had no hopes 

| Of winning at all. The Nash Ambassador engine 

really has a better post-war record at Le Mans for 

| consistency and reliability than any of the hot shot 
European race cars. 

This year’s third-place Nash-Healey, which was 

| beaten only by two Mercedes-Benzes, actually 

looks as much like the American showroom Nash- 


“The best-looking Nash in the com- 
pany’shistory” is Uncle Tom’s opinion 
of the Ambassador, which was a com- 
promise between ultra-radical Conti- 
nental styling and the American pref- 
erence for lots of room. 








e THE AMBASSADOR 
yy, e THE STATESMAN 
e THE RAMBLER 





Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich, 
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German Experts Visit DeSoto Plant— 


“A group of seven materials handling experts from Germany visited the DeSoto body 
plant in Detroit last week to study the latest American techniques in automotive 
materials handling. They are shown watching the body assembly line as Sheldon 
Kavieff (in white shirt, pointnig), explains the operation to Erika Feldmann, inter- 
preter for the group. German experts on the tour, which was under the auspices of 
the Mutual Security Agency, included. Hans J. Stengert, Walter Fischer, Johannes 
Renker, Herman Schaeuble, Dr. Horst E. Wagon, Dr. Dietrich Weyerman, and G. V. 
Wiesemann. 





Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every week throughout the year. 





helped sell cars in 1907 
when left-hand steering | 
was introduced... 


| 
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Dealers Miss Territory Protection .. . 





Sales Raids Irk Missourians 


By L. H. Houck 
Staff Correspondent 
N ARYVILLE, Mo.—Dealers 
here are complaining that other 
dealers from as far away as Iowa 
are systematically raiding their 
territory of sales. 

One dealer sharply criticized 
the lack of territory protection 
clauses in factory agreements, 
but said he was sending his sales- 
men into the territory of the 
“raiders” to make two sales for 


every one made in his area. §~—| 140 Gar Wood Units 
Oddly enough, this is the home ‘ 


7 " 

town of Homer Croy, who wrote] tite iy delivering 140 of its. load: 

Jesse — Was My Neighbor. |packers to New York City, bring- 

The “raiding” practices appear to | ing to 640 the number of such units 

have developed as much from 4|making daily collections in the 
stagnant market situation as from | city’s five boroughs. 

anything else. | 


“gave the automobile business a 
shot in the arm. It was a blessing 
in disguises.” 

Farmers represent most of the 
potential for new-car sales here. 
They have had two bad years and 
are looking forward to the possi- 
bility of another one. 

However, dealers believe that 
|farmers, while they may not be as 


New York City Adds 


New York collects more tons of 
Bae ae fu | waste material than any city in the 
EMAND for all makes of new | world. In addition to the 640 load- 
cars is said to be down, and| packers and 260 other makes of 
dealers refuse to blame the steel compacting-type units, the city also 
strike. Medium-price cars are re-| operates several hundred custom- 
ported hardest to sell. made conveyor type loaders and 
“The steel strike,” said one dealer, ' conventional body units. 
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When he slides in behind the wheel, 

your customer is won or lost by 

the comfort that he finds. That’s the time to 
tell him about Ranco automatic temperature 
controls. Try it—you’ll discover that you’re 
telling a major comfort story— 

one that sells the man in the driver’s seat! 


THE FINEST CARS ARE COMFORT CONTROLLED BY RANCO 


Kanco De. 


COLUMBUS 1, OHIO 


WORLD'S LARGEST MANUFACTURER OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 


prosperous as in former years, are 
by no means broke. Most farmers 
dealers say, have made money or 
some part of their operations. 
* . om 


UT if farmers have money i: 
their pockets, few dealers have 
discovered any method of getting 
them to shell it out for automobiles 
Most of the deals that are 
made are being closed for cash 
on the line. The farmer is said to 
be loath to encumber himself 
with a mortgage, because he 
views the future with a good 

deal of uncertainty. 
Generally, say dealers, the farme: 

ck * * 


is more cautious than he has been 
in years. 
NE dealer says his used-car 
volume is off 50 percent from 
vear-ago levels, while his inventory 
is higher than at anytime in the 
last five years. 

Late-model cars are being offered 
at prices well below OPS ceilings, 
and still not luring many takers. 

Another dealer says his service 
department did almost no busi- 
ness at ail during the first two 
weeks of August, and that service 
work is down to the lowest level 
in nine years, 

To fight the situation, some deal- 
ers are turning to more newspaper 
and direct mail advertising. How- 
ever, a few are taking the position 
that nothing short of a miracle will 
jar people into buying again, and 
they are just concentrating on 
keeping overhead down. 


Rails Challenge 
Truck Hauling 
Of Explosives 


WASHINGTON. — The railroad 
industry and defense officials lined 
|up on opposite sides of the fence 
last week over highway hauling of 
explosives, 
| Defense department officials said 
highway hauling is required by the 
| defense program. Railroad spokes- 
men countered that the department 
is showing an “irresponsible atti- 
tude” toward the public’s safety. 

The statements were filed in con- 
nection with pending applications 
| by Riss & Co., Kansas City, and a 
|score of other motor carriers for 
|; permanent authority to handle ex- 
|plosives and ammunitions as a 
| regular part of their trucking oper- 
ations. 
| (Ohio recently cited Riss & Co. 
before the Interstate Commerce 
Commission for carelessness. in 
hauling explosives through that 
| state.) 

Riss & Co. told the ICC early 
last week that it has been hauling 
explosives since early 1949 and had 
not experienced one fatality in 
such shipments. 


Coast Show Plans 


Near Completion 


SAN FRANCISCO.— Plans for 
next year’s Pacific Automotive 
Show are nearing completion, ac- 
cording to executive manager J 
|Leonard Gibson. The 1953 show, 
| sponsored by automotive wholesal- 
ers in 11 western states, is sched- 
uled for the Civic auditorium Feb 
26-March 1. 

Gibson said all branches of th: 
industry, including garages, repair 
shops, service stations and other 
automotive service operations will 
be invited to attend. 
| Pre-show features will include re- 
|gional meetings of the National 
Standard Parts Assn. and the Mo- 
|tor Equipment Wholesalers Assn.., 
both Feb. 25. The kick-off banquet 
| is scheduled for the evening of Feb 
25. Fred Aurel, American Gear and 
Motor Service, San Francisco, i: 
president of the 1953 show. 








Denver Revenue Rises 

DENVER. — Total cash receipt 
of the Denver motor vehicle bureau 
—income representing license fees 
title fees and ownership taxes—ar¢ 
running ahead of those of a year 
ago, according to Moldon V. Ad- 
cock, supervisor. Receipts for the 
first seven months of this yea 
totaled $2,975,234, compared witl 
$2,897,959 at the same time last 
year, 
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James E. Goodman, general man- 
iger of Fisher Body, has announced 
he appointment of L. J. McCarren 
is general director of Fisher Body’s 
service division. McCarren joined 
Fisher Body in 1920 as a cost ac- 
ountant. 

* = * 


Ragsdale Heads Chicago 


For General Tire 

Appointment of John G. Rags- 
dale as Chicago division sales man- 
ager for General Tire & Rubber 
C is announced by Howard A. 


VV. 


Bellows, vice-president. Ragsdale 
succeeds Ralph L. Countryman, 
who has resigned to become a 


partner in Mathisen Tire Co., Du- 


luth, Minn., a General distributor- | 


ship. 

Ragsdale comes to Chicago from 
Los Angeles where he has been 
assistant division sales manager. 
He previously had served as a ter- 
ritory manager and also as man- 
ager of car dealer sales for the Los 
Angeles office. Prior to joining Gen- 
eral Tire, Ragsdale was with 
Standard Oil of Indiana. 


Walker Plant Manager 
Of Ford Oakville Div. 


Announcement is made of three 


major appointments to Ford of | 


Canada’s Oakville organization. 
William D. Walker, formerly assist- 
ant general superintendent of pro- 
duction for the company, was 
named plant manager of the Oak- 
ville plant. 

Kenneth W. Atkinson, formerly 
assistant controller - general ac- 
counting, becomes divisional con- 
troller of Ford Oakville, while L. 
Douglas Maxwell, a senior official 
of the purchasing division, who has 
been assistant to Cochrane for the 
past two years, will continue in 
that capacity in the Oakville organ- 
ization. — 

* 


Ebbert Made Sales Chief 


By Gustin-Bacon Mfg. 

Gustin-Bacon Mfg. Co., Kansas 
City, announces appointment of F. 
H, Ebbert as 
vice-president and 
general sales 
manager. 

Ebbert has been 
vice-president and 
sales manager of 
the company’s au- 
tomotive division 
since 1946. In his 
new capacity, he 


F. H. Ebbert 
sions, which are glass fiber insula- 


four sales divi- 


tion products, industrial, railroad 
and automotive. 


Pittsburgh Steel Names Four 


In Sales Realignment 


Appointment of Allison R. Max- 
well jr. as sales vice-president is 
announced by Pittsburgh Steel Co. 
Maxwell had been assistant general 
sales manager since 1949. 

At the same time, Marvin J. Bair 
was named general sales manager 
and Norman J. Froelich, an as- 
sistant sales manager, was dele- 
gated responsibility for sales of 
rods, manufacturers wire, merchant 
products and chain link fence. John 
C. Cercone was named to head sales 
of sheets and semi-finished prod- 
ucts. 


x * * 


Ford Advances Two 


At Chicago Plant 


Appointment of P. C. Walther as 
manager of the manufacturing en- 
gineering department and Frank 
Pavelin as plant layout and equip- 
ment engineer at the Ford assem- 
bly plant in Chicago are announced 
by S. L. Simmons, plant manager. 

* * 


Coughlin Succeeds Warren 


Retirement of T. V. Warren as 
sales manager in Peoria, IIll., after 


47 years of service and the pro-| 


motion of C. H. Coughlin to suc- 
ceed Warren, have been announced 
by Standard Oil Co. (Ind.). 

* a . 
Horner Heads Promotion 


At Champion Spark Plug 


will have charge | 
of the company’s | 


R. Horner to the newly-created post | 
of sales promotion manager. 


Prior to joining Champion, | 

Horner served as sales and adver- | 
| tising manager of Oiljak Mfg. Co., 
|Inc., Montclair, N. J., maker of the 
|spark plug cleaning and testing | 
| equipment supplied by Champion to | 
| garages and service stations. 
| * * * 


Chrysler Honors Jenkins 


Frederick L. Jenkins, paymaster | 
of Chrysler division, Detroit, since | 


pany since 1910, was honored by a 
group of executive and supervisory 
|associates at a dinner signalizing 
his retirement from Chrysler. 

ok * 


Kennedy, Taber Given 


Promotions at Buick 


Promotion of John F. Kennedy 
to assistant general superintendent 
on the J-65 Sapphire jet engine 
project and Justus IL. Taber, to su- | 
perintendent of the transmission 
plant at Buick has been announced 
(Continued on Page 32, Col. 1) 
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Goodyear Cites 2 Women for Longtime Service— 

Two Detroit area women were honored recently at a testimonial dinner for having 
completed a combined total of 75 years’ service with Goodyear. Marie Maloney 
(second from left), a secretary in the Detroit district office, was presented with a 
35-year pin, and Catherine V. Lynch received an emblem commemorating 40 years’ 


| service as a telephone operator. At left is P. K. Coe, assistant to the vice-president in 


charge of the Detroit sales office, while J. M. Linforth, sales vice-president of Good- 










year's main offices in Akron, looks on. 


Smoother Operation {| 


with HYATTS 


There are over 52 million automobiles and 
trucks in service in the U.S.A. 

Most of them depend on Hyatt Quiet Roller 
Bearings for some of their smoother operation. 


You will find these better bearings doing 
duty in differentials—rear wheels—pinions— 
transmissions—steering gears and other vital 
positions. 

Millions and millions of Hyatt Quiet Roller 
Bearings, since 1892 have proved by their per- 
formance, that in design, precision and quality 
Hyatts are thoroughly dependable. 

Leaders in the automotive industry since its 
inception, have built Hyatts into cars, trucks 
and buses for smoother operation. Long, satis- 
factory experience justifies their choice. Hyatts 
make a money-saving contribution to smoother 
operation. Hyatt Bearings Division, General 
Motors Corporation, Harrison, N. J., and 
Detroit, Mich. 





FLASH-A-CALL 
Service Control 


offers you 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken, Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or you owe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for 
this purpose alone, having 
the highest known standard 
of quality, in t=wo complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories. Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 
SERVICE CONTROL SYSTEM 


1112 South Wabash Avenve, 
Dept. AN-19, Chicago 5, Ill. 
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| HYATT ROLLER BEARINGS 


Champion Spark Plug Co. has an- | 
nounced the appointment of E, F. 





32 


___ AUTOMOTIVE 


NEWS. SEPTEMBER 8, 1952 








Auto Personnel 








(Continued from Page 


by Edward T. Ragsdale, general 
manufacturing manager. 

Kennedy succeeds Joseph J. 
Schweinfurt, who was named a 
general superintendent on automo- 
bile production. Taber succeeds 
Walter Madison, who retired June 


30. Both Kennedy and Taber have | 


long records of service at Buick. 
* * * 


Ferguson, Whitney Get 
Ford, L-M Sales Posts 


Appointment of Joseph W. Fer- 
guson as new and used-car sales 
manager in Ford’s New York sales 
district has been announced by 
J. F. Connors jr., district sales 
manager. Ferguson joined Ford in 
1947, 

Simultaneously, appointment of 
Melvin E. Whitney as parts and 
accessories sales manager for Lin- 
coln-Mercury’s New York sales dis- 
trict was announced by R. S. Bou- 
telle, L-M district sales manager. 
Boutelle has been with Ford since 
1949. 


£ * * 


Brakeblok Gives Robison 


Replacement Sales Post 


Ralph Robison is returning to De- 
troit as assistant manager of re- 
placement sales for American 
Brakeblok division of American 
Brake Shoe Co. He will be at 
Brakeblok’s Detroit plant, where 
he joined the firm in 1947. 

Recently he had been covering 
the Denver and Salt Lake City 
sales territory for the division. 

* * 


Fiber Glass K. C. Rep 


Arthur S. White, Chicago archi- 
tect and engineer, has been named 
Kansas City area field representa- 
tive for the new Fiber Glass divi- 
sion of Libbey-Owens-Ford Glass 
Co., Toledo. 

He will work with aviation, elec- 
trical, industrial insulation and re- 
frigeration industries in the terri- 
tory, which includes Kansas City, 
St. Louis and several southwestern 
states, according to division Gen- 
eral Sales Manager C. F. Hegg. 

* * 


Bohn Appoints Adams 


Assistant to President 

J. L. Adams, divisional sales 
manager of Bohn Aluminum and 
Brass Corp., has been promoted to 
assistant to the president of the 
firm, it is announced by S. D. 
DenUyl, president. 

Raymond C. McCullough, district 
sales manager of the Chicago office, 
has been named divisional sales 


manager and will make Detroit his 


headquarters. 
Succeeding McCullough, Richard 
C. Aylward, a Bohn sales repre- 
sentative, becomes manager of the 
Chicago office. 
x 


* * 


United Motors Promotes 


Keesee to Zone Manager 


James R. Keesee, former Dallas 
assistant zone manager, has been 
appointed San Francisco zone 
manager of United Motors Service 
division of General Motors. 

Keesee joined the firm in 1936 
in Atlanta. He became a district 
sales manager in the Atlanta zone 
in 1941, just before three years’ 
army service. He returned to that 
position in 1945, and moved to the 
Dallas post in 1951. 

* x * 


Ford’s Washington Office 
Gets Ex-State Dept. Aide 

Appointment of Joseph A. Frank 
as an associate in Ford Motor Co.’s 
Washington office has been an- 
nounced by Gerald J. Lynch, direc- 
tor of the office. 

Frank, formerly special assistant 
to the U. S. undersecretary of 
state, will be responsible—in close 
association with Ford International 
—for the company’s international 
interests in Washington, according 
to Lynch. 

« 
Ford Civic Group in East 
Elects Lewis Chairman 


Joseph G. Lewis, eastern regional 
sales manager for Lincoln-Mercury, 
has been elected chairman of Ford 
Motor Co.’s New York-New Jersey 
community relations committee for 
the coming year. He _ succeeds 
Angus M. Harris, manager of the 


* 


7 
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Ford assembly plant in Edgewater, 


| 


N. J., who served as chairman for | 


the 1951-52 term. 
The committee was organized 
July 7, 1950, as a means of co- 


| ordinating the activities of various 
|Ford plants and offices in matters 
| of community interest. 

+ a aa 


Firestone Aide to Present 
Views on U. S. Manpower 


Firestone’s production vice- 
president, J. E, Trainer, is among 
major speakers slated to address 
a conference on manpower and 
national security Sept. 7 in Chi- 
cago. 

The conference is sponsored by 
the engineering manpower com- 
mission of the Engineers’ Joint 
Council, to get views of industry 
and government on programs 
involving mass use of manpower, 
such as Selective Service and 
Universal Military Training. 
Other speakers will include Gen. 











|How New Chevrolet Plant Will Look— | 









HERE'S astounding profit in body work for shops 
equipped with the entire “Porto-Power” package. Lead- 
ing insurance men report one of five car-repair claims ex- 
ceeds $250! And, whether it’s big wrecks or wrinkled 
fenders — “Porto-Power” covers the field! You'll salvage 
more body sections . . , cut costs . , , make bigger profits. 


job. Order today from your Blackhawk jobber, 


“We couldn’t handle major wrecks profitably 
without the entire ‘Porte-Power’ package!”’ 
And the key assortment in that “package” is the 
S-200 (above). It pays out fast in both small and 


Only Blackhawk gives youa complete 


Cleveland Graphite Names 
ogee Equipment Heads 


| Two executive appointments at 
|Cleveland Graphite Bronze Co.’s 
|newly established original equip- 
ment division are announced by 
William G. Laffer, operations vice- 
president. 

Frederick P. Salzman becomes 
works manager of the division, in 
charge of manufacturing opera- 
tions at the Cleveland, Bridgeport 
Fort Wayne, Caldwell and McCon- 
nelsville plants. William H. Hagy is 
named comptroller of the division 

* fol * 


Jeffers Ups Lohnes 


John W. Lohnes has been ap- 
| pointed sales vice-president for 
| Jeffers Electronics and Speer Re- 










th; 





Inspecting a scale model of the new buildings and additions being erected at 
the Chevrolet plant in Tonawanda, N. Y., are E. H. Kelley, general manufacturing | sistor divisions of Speer Carbon 
manager of Chevrolet; B. D. Marshall, manager of defense production, and W. J. |Co. Previously sales vice-president 
Scott, executive assistant in charge of manufacturing. The model shows the new forge for Speer Carbon and its Interna- 
plant, the new foundry, the expansion of the power plant and the addition to the tional Graphite and Electrode divi- 
existing plant. It is now being exhibited at various locations in Buffalo. sion, Lohnes now holds that office 

. for the entire company. 
Lewis B. Hershey, Selective Serv- | pointed assistant sales manager of | . ae wf . 
ice director, and deputy Secretary Kellogg division, American Brake | 4/uminum Industries Elects 
of Defense William &: Foster. Shoe Co. Formerly sales represen- | Eckerle General Manager 
. tative for Kellogg in New York,| Aluminum Industries, Inc.. Cin- 

Brake Shoe Ups Duncan Duncan started with the division in | cinnati, announces the election of 

Bazil B. Duncan II has been ap- | 1947. (Continued on Page 33, Col. 3) 











Our body shop nets 
we use the entire 








big shops—on body jobs, auxiliary frame and axle 
service and repair work. Includes 4, 7 and 10-ton 
hydraulic rams, plus spreaders, attachments and a 
versatile press. A must for today’s cars, 


line of vital body equipment 





IF IT DOESN’T OFFER YOU ALL THIS 
+ +. IT’S NOT A “PORTO-POWER” 


OA full range of essential rams! 
0 Ability to PULL with FULL 
POWER! 










FIRST 
CHOICE 


in over 90% 
of all body 


fe) Easier handling . . . a single 
hose . . . revolving coupler . . - 
all-directional ram! 

(0 Interchangeability of rams! 

0 Spreaders with built-in hydraulic 
rams! 











i . shops CA complete line of body shop 
Save the time of valuable men and keep ’em happier on the P attachments ! 
0D) Specialized attachments for re- 





PORTO POWER 


1S PROFIT POWER pair service. 
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Nash Reps ‘See Off’ Cars Bound Abroad— 


Shown are several Nash representatives who visited the Swedish Chicago line 


when it docked in Milwaukee to take on a number of Nash automobiles for foreign | 


delivery. Left to right are: Charles Pflug, plant engineer; H. G. Bethune, president, 
General Steamship Co.; W. J. Reagan, assistant exports sales manager, Kenosha, and 
Frank DeMarsh, head of the cost accounting department, Kenosha. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every weck throughout the year. 





gE 
whopping profits. . 
Porto-Power 
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“‘Every body man has his own 
Bantam.” Its 2 tons of power zips 
up sheet metal work and rounds 
out your essential package of 
“Porto-Power” equipment. And 
“Reck-Rack” slashes off-car metal 
rough-out time 50% by rigidly 
holding body sections. 


up to date.” 
like this Bantam 


pull more ways! 





more true today than ever: there’s no 


substitute for Porto-Power 


Body shop business is greater! And replacement body sec- 
tions and body experts are scarce. That’s why you need the 


— 

- best body shop equipment . , . why the great “Porto-Power” 
! superiority is so important to your income. Make sure you 
L 


have the complete “Porto-Power” package! 


**Porto-Power’’ is the exclusive (trademark registered) product of Blackhawk Mfg. Co, 


\BLACKHAWK 





“We keep our ‘Porto-Power’ package 
No body shop is fully 
equipped without all essential extras 
“Pull Kit.’” Remem- 
ber — “Porto-Power” can push or 
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Eugene F. Eckerle as general man- 
ager. He had served as vice-presi- 
dent since 1941. 

Richard G. Tessendorf, sales 
|manager of the firm’s original- 
equipment division since 1943, has 
been promoted to assistant general 
| manager in charge of manufactur- 
jing. John H. Hater succeeds Eck- 
| erle as secretary. 
* * 
| 
| Goodrich Picks Stevens 


For Treasurer Post 

Elmer A. Stevens, director of 
purchase at B. F. Goodrich since 
1947, will become treasurer of 


©" | the company Sept. 1, when L. L. 


Smith, treasurer since 1940 
reaches retirement age, it is an- 
nounced by John L. Collyer, pres- 
ident. 

| Stevens joined Goodrich in 1928. 
| He was first assigned to the 


company’s rubber processing di- 
vision, and in 1929 became a 
member of the raw materials de- 
partment. In 1940 he became man- 





. because 


package! 


FOR FREE BOOK 
CLIP THIS COUPON 
AND MAIL TODAY! 


fe a ee 


BLACKHAWK MFG. CO. 
Dept. P-4092, Milwaukee 1, Wis. 





Please rush your free catalog on the complete 
**Porto-Power’’ package including all attachments, 
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aging director of B. F. Goodrich | 
Co., Ltd., Singapore, S. S. 
* * 


Campbell, Withrow Get 
GM Lab Promotions 

Two staff promotions in General | 
Motors Research Laboratories are | 
announced by Charles L. McCuen, 
general manager of the laborato- 
ries. 
| Named assistant technical direc- 
tor on the general manager’s staff 
is John M. Campbell. Succeeding 
him as head of organic chemistry 
is Dr. Lloyd L. Withrow. Both 
Campbell and Dr. Withrow joined 
GM in 1926. 


* 


* * * 


| General Tire Elevates 

| Three in Purchasing 

Three promotions to key posi- 

| tions in the General Tire and 

| Rubber Co. purchasing depart- 

| ment have filled the gap left by 
the death of Robert M. Graham, 
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General’s purchasing director for 
more than 20 years. 

Donald A. Kepler, Graham's 
assistant for 13 years, becomes 
general purchasing agent. Chester 
J. Zabik moves up to purchasing 
agent for rubber and tire fabrics, 
and Emil F. Schnedarek becomes 
purchasing agent for engineering 
projects and _ services. Both 
Zabik and Schnedarek have been 
with the firm more than 20 years. 

x * * 


Executive Sales Post Goes 


To Seiberling’s Johnson 


Walter T. Johnson, a 25-year em- 
ploye, will become assistant gen- 
eral sales manager for Seiberling 
Rubber Co. on Sept. 15, Vice-Presi- 
dent L. M. Seiberling announces. 

Johnson will assist C. A. Reed, 
general sales manager. The posi- 
tion is a newly created one. 

To replace Johnson as Atlanta 
district manager, a position he has 
held since 1943, the company has 
transferred his brother, Ralph C. 
Johnson, a truck tire sales repre- 
sentative in the company’s Dallas 
district, to Atlanta. 

Another promotion is that of 
George Rice, former sales repre- 
sentative in the Atlanta territory, 
who was named assistant district 
manager in Atlanta, also a new 
position. To replace Ralph Johnson 
in Dallas, Seiberling named Hern- 
don S. Howard, a sales represen- 





* 













Name 





Firm 





Address 





City Zone 


tative there, to the truck tire sales 


| post. 


* * * 


| Universal C.1.T. Names 


| Three District Heads 


Universal C.I.T. Credit Corp. has 
moved three more of its employes 
up from the ranks to become dis- 
trict managers. The men and cities 
involved are: 

John B. Haynes, Hempstead, N. 
Y.; Fred B. Marrs, Owensburg, Ky., 
and Joseph E. Smith, Abilene, Tex. 
Haynes has been with his company 
since 1939; Marrs, since 1947, and 
Smith, since 1939. 

ok 





* * 


_Pontiac Names Meidlein 
As Traffic Director 


Pontiac has named J. Basil Meid- 
lein as traffic director, succeeding 
Elmer J. Klebba, resigned. Meidlein 
has been with Pontiac’s traffic de- 
partment 18 years. Prior to his ap- 
pointment he was supervisor of the 
rate department. He will continue 
to be assisted by H. Verne Lankey, 
department manager. 

Before joining Pontiac, Meidlein 
was six years with Grand Truck 
Western Railroad Co. Meidlein will 


direct all Pontiac incoming and 
outgoing air, rail and trucking 
operations, 

* ok 





Roth Succeeds Rowland 


|At Gould National 

| Frederick W. Roth, assistant sec- 
| retary of Gould-National Batteries, 
|Inc., St. Paul, has been elected in- 
| dustrial division vice-president, suc- 
| conding Richard H. Rowland, re- 
signed. 

Roth began working for Philco 
Corp. in 1933. He was appointed 
office manager of Philco’s storage 
battery plant at Trenton, N. J., in 
1940, and was named plant man- 
ager in 1946. He continued in that 
capacity when the Philco plant was 
acquired by Gould-National, July 
1, 1947. 


* * * 


Chief GM Chorister 
Robert Stephen Hines, of New 
York, has been named director of 
the General Motors chorus, He suc- 
ceeds the late Eduard Ossko, who 
died July 1. The GM chorus in- 
cludes approximately 150 mixed 
voices, mainly of Detroit employes. 
* * * 


Chevrolet Shifts Lindsey 

M. C. Lindsey has been named 

assistant zone manager for Chev- 

rolet in Denver, succeeding Art 

Borror, who has purchased a Chev- 

rolet dealership in Alliance, Neb. 

Lindsey was formerly in Chevro- 
let’s Kansas City office. 
* * a” 


Crescent Co. Names Utech 


Aide in Auto Division 

Appointment of Howard A. 
Utech as field sales manager of the 
automotive division has been an- 
nounced by K. R. MacLean, sales 
manager of Crescent Co., Inc., Paw- 
tucket, R. I. 

Utech formerly was associated 
with Dayton Tire and Rubber Co. 
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SERVICE ORGANIZER—Kleer-Flo Co. 250 W. 57th St., New York 19, has added a 
new product called the service organizer. Designed especjally for service depart- 
ments and incorporating two clock dials, it indicates to the service manager at a 
glance, the amount of work in the shop and the progress of every job, states the firm. 
The manager estimates the time required for completion of the work assigned to an 
individual mechanic, setting the large clock dial for the time of day when the 
mechanic's work will be completed. Small clock dial is set for the estimated comple- 
tion of current job and is moved forward on completion of every job. Insert panels 
are provided for mechanic's name. Units are made of steel and finished in baked 


enamel. 

+ oo * a 

porates Ruvial. Totrust instant dry 

sage ’ is a free-flowing, extremely high 
Wilbur & Williams Co., 130 Lin- gloss, tough enamel, highly re- 

coln St., Boston 35, announces 4| sistant to chemical fumes and dries 


new type of enamel which incor-| in minutes, states the firm. 


Ak 


Enamel with Ruvial 


ok 





Long Torque Converters 


for Smooth Power 


Power moves smoothly through Long torqu 
e 


They give velvet-smooth pickup and infinitely variable torque multiplication. 
Designed for direct air-cooling, our converter helps you simplify your transmission system. 
You get an economical package . . . we achieve low-cost production by fabricating 


the assembly units almost entirely from stampings. 


LONG MANUFACTURING DIVISION 


Borg - Warner Corporation 
DETROIT 12, and WINDSOR, ONT. 
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New Products 











world’s smallest commercial 
mounted wheel, or as it is some- 
times known, abrasive point. 

Only 1/16-inch in diameter, these 
miniature mounted wheels are ex-| 
tensively used for grinding ex-| 
tremely small holes in miniature | 
‘bearings, bushings, instruments and | 
for similar precision applications, 

* cd - 
Aluminum Finish | 

Master Bronze Powder Co., Box 
X, Hammond, Ind., announces an | 
aluminum finish said to be suitable | 
for brushing, spraying or dipping. | 
The finish contains an agent said 
to prevent and stop rust. 

* + x 


Red Tiger Products Lists 
Office Items in Catalog 


storage, maintenance and light ma- | 
terials handling equipment. 
* 


* 





CAR CLEANER—Easy Glitter wax con- 
| tains an exclusive chemical agent that 
| penetrates and hardens the car finish to 
| a brilliant lasting luster, the maker states. 
Cleans by friction instead of abrasion. 

Red Tiger Products, Inc., 20 N./| Easy Glitter cleans, waxes, polishes and 
Wacker Dr., Chicago 6, lists a/| protects in one jiffy operation, according 
variety of products for day-to- ~day to Easy Glitter Wax, West Palm Beach, 








WF stig Se 
ene at 


e converters. 





i 
PROOUCTION | 
iccnniendintetelieel 


ONG 


CLUTCHES @ RADIATORS e TORQUE CONVERTERS 
OlL COOLERS 


»/ing department, 


Smallest Mounted Wheel? |use in office, plant, warehouse 
Chicago Wheel and Mfg. Co., 1101 terminal or institution, in a cata- 
W. Monroe St., Chicago 7, now is | log. 
producing what is claimed to be the The 16-page booklet pictures 









1 Reniingion Rand Offers Date 
On Keeping Purchase Records 


A case history on how Kardex 
| visible purchasing records help the 
| Heywood-Wakefield Co. of Gardner, 
| Mass., maintain a smooth purchas- 
has been an- 
nounced by Remington Rand Inc., 
|315 Fourth Ave., New York 10. 
| “The first of two records used is 
| the Kardex visible purchase history 
and quotation record, which pro- 
vides basic facts useful in deter- 
mining the best way to buy against 
specific requisitions, states Rem- 
ington Rand. 

The second record used is an 
open-order file, housed in followup 
folders. Requisitions, quotations, 
correspondence, telephone conver- 
sations and any other pertinent 
papers are all kept in one place 
for quick reference when needed, 
according to the company. 

+ * a 


Jet Mfg. Co. Announces 


Handee-Marker for Autos 


Jet Mfg. Co., Inc., 288 Hyde Park 
Ave., Boston 30, has announced the 
marketing of the Jet Handee- 
Marker for automobiles. 

A valve, which controls the sup- 
ply of ink, is mounted in the neck 
of the bottle and marking is done 
by writing with the bottle in hand. 
The Handee-Marker is available in 
eight different colors, the company 














said. 





ST. CHRISTOPHER PLAQUE —C. Bruner 
Religious Specialties, 61-07 Woodside 
77, N. Y., announces it is offering the 
trade the St. Christopher automobile 
plaque with matching key chain and 
medal in a set gift-boxed. The firm states 
that the plaque and medal are burnished 
and silver oxidized to prevent tarnishing. 


* 


Fuse Replacements Guide 
Littelfuse, Inc., 1865 Miner St., 
Des Plaines, IIll., is offering an auto 
fuse guide which shows the fuses 
for all makes of cars beginning 
with 1940 and all 1952 models. It 
includes information on car make- 
model, circuit protected, fuse loca- 
tion, type and amperage. 


* 


* * 


* * 








HOSE COUPLINGS —A 
couplings that can be used over and over 
again is announced by Lincoln Engineer- 
nig Co., 5709 Natural Bridge Ave., St. 


line of hose 


Lovis. The couplings, says the company 
eliminate hose extrusion and feature “‘lok- 
tite’ positive grip, faster and easier 
assembly and larger volume flow. 
(Continued on Page 35, Col. 1) 





POSITIVE REAR DOOR 


SAFETY LOCKS 


ates. a > )| 
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REMOVE 
HANDLE 
INSTALL SAFETY 


OOOR LOCK 


@ 


inca Gu 


100% EFFECTIVE—Cannot Fail 
The perfect door lock for all Plym- 
outh, Dodge, DeSoto and Chrysler 
cars— All General Motors cars and 
Ford and Mercury. 

Quickly Installed or Remove. Re- 


fi places Inside Door Handle Rear 
Doors are Always Locked From In- 

side, but can be opened from out- 

side as usual. No Mechanical 

Changes To Make. Handle can be 

replaced if desired. No Delicate 

Parts to Break and Cause Failure. 

Mounted on Attractive Display Card. 

IMMEDIATE DELIVERY 

QZ | 1f your jobber cannot furnish order 
direct. Write today for free catalog 

of over 200 HOUSER service items. 
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(Continued from Page 34) 








HEAT MACHINE—Fageo! Heat Machine | 
Co., 5725 Mt. Elliott Ave., Detroit 11, an- 
nounces a new 168,000 Btu unit with an 
adjustable vent for permanent installation 
or portable on-the-job use. The model 
VO-168 heat machine operates on the 
counterflow principle of spraying heated 
air out across floor areas to form a six- 
foot-high blanket of warmth in the work 
zone, states Fageol. According to the 
manufacturer, this principle of heating 
from the floor up avoids wasting heat in | 
unused, overhead areas. 
ss © 








AUTRONIC-EYE TESTER—The Sun Av- | 
tronic-Eye tester, for use in car factories 
and service shops, has been announced 
by Sun Electric Corp., 6323 Avondale, | 
Chicago 31. The extreme sensitivity of | 
the Autronic-Eye demands even greater 
sensitivity and precision in the Autronic- 
Eye tester. The tester not only measures 
dim sensitivity and hold sensitivity but | 
aiming and leveling as well—quickly and | 
accurately, says Sun. 
. 2 6 } 

| 














SHIELD AGAINST GLARE — Bur-Mon- 


Hath Products, 130 Cooper St., Jackson, 
Mich., has announced distribution of its | 
new product, Nite Rider, a clear vision 
shield for night driving. The shield is 
attached to the sun visor to the left of 
the driver's vision. It gives the driver com- 
plete protection from headlight glare 
within 150 to 200 yards, according to 
the manufacturer. 


Rotobin Catalog Offered 
By Frick-Gallagher 

Frick-Gallagher Mfg. Co., Well- 
ston, O., has announced publica- 
tion of a 16-page catalog, “The 
Science of Economical Shelf Stor- | 
age.” 

The company says that the cata- 
log discusses the benefits of the 
Rotabin rotary shelving system for 
parts, tools and materials. Rotabin | 
saves up to 50 percent in floor space | 
and will reduce handling costs as | 
much as 50 percent, it adds. 

| 


* * * 


Perforated Fiberok Offered 


By Pearson Industries 

Perforated Fiberok, a new, non-| 
metallic material is announced by | 
Pearson Industries, 4554 N. Broad-| 
places perforated metals at a great- | 
ly reduced cost, provides superior 
acoustical properties, and permits 





BALKAMP 


BRIDGEPORT 


BRIGGS 


CELORON 


DETROIT 


grinding attachment 
Corp., Box 966, Dayton 1, O. The com- 


extensive decorative 
states the firm. 

According to the maker, Fiberok 
can be stapled, nailed, glued, 
screwed, cut with shears, knife or 
scissors. 


treatments, 


Car Pre-Paint Cleaner 
Developed by Gunk 


A new auto body pre-cleaning 
technique has been developed by 


|Gunk Corp., Lawrence, Mass., it is 


announced. 

The company says the process, 
called Gunking, removes the silicon | 
polish film from the surface before | 
body is sprayed with paint. 

* om x 


|} is also claimed that it will not stain 


| 





ABRASIVE ATTACHMENT—A maneuver- 
way, Chicago 40. The material re-| able portable grinder and abrasive belt 


have been combined to form a new belt 
by Buckeye Tools 


pany says the attachment, available in 
two sizes, consists of a contact wheel, a 
supporting arm mechanism and an idler 
pully which supports and aligns 
abrasive belt. 

* + + 


Metal Preservative Compound 


Offered by Detroit Firm 
Midwest General Corp., 440 E. 
Jefferson Ave., Detroit 26, an- 
nounces a new metal preservative 
compound called Nocor. 
According to the manufacturer, | 
the compound prevents rust and} 
corrosion and will not chip or peel 
on surface to which it is applied. It 


paint, varnish or enamel. 

comes in 12-ounce aerosol 

packages and gallon cans. 
ok * tk 


Nocor 
spray | 


Flexrock Co. Is Marketing 


Concrete-Floor Hardener 
Flintcrust Liquid, a preservative 
for concrete floors that is flushed 
on just like water, is being offered 
by Flexrock Co., 3601 S. Filbert St., 
Philadelphia 4. 
The manufacturer says the prep- 


the | 


35 


| interruption of traffic. It is said to 
prevent “sanding” of floors and to 
| make them resistant to acid, grease, 
oil and water. 








INSTANT SOLDERING—An instant heat 
soldering unit for soldering steel, brass, 


copper, aluminum, stainless steel and 
silver has been developed by Sunrise 
Products, Box 173, Hawthorne, N. J. The 
company claims that the unit is safer, 
more economical and capable of doing 


heavy-duty soldering. Sunrise produces 
three units, model K-72, heavy-duty 
soldering; model XK-72 for thin metal 


parts, and model L-72, for soldering con- 
densers, condenser lugs, terminal boards, 
jewelry and instrument parts. 





aration may be applied without 


(Continued on Page 36, Col. 1) 





<¢ Key Factor. 


in your profit picture! 


@ In your shop, jobber service és 


master stocks in the 
Warehouse. 


nearby NAPA 


DITTMER 


DUCKWORTH 
€CHLIn 
| ee 


Sted 
(ALOE APO 


MARTIN-SENOUR 
Microlest 
Modac 


Monmouth 


a key profit factor. Time spent 
on securing parts... fit and dura- 
bility of the parts themselves— 
all influence the profit you pocket. 
That’s why it pays—in many 
ways—to concentrate your pur- 
chases with your NAPA Jobber. 


@ Under one roof, your NAPA 
Jobber has immediately available 
the vast majority of your normal 
requirements: parts and supplies 
for cars and trucks of all makes. 
Even rarely used numbers he.can 
get for you in record time from 


@ The lines your NAPA Jobber 
stocks are quality lines. As nation- 
ally advertised in The Post and 
Collier’s, the NAPA Seal on any 
part is your assurance of genuine 
quality—your protection in every 
purchase. 





Add it all up. For fast, time-sav- 
ing service... for job-protecting 
parts and supplies of unsurpassed 
quality . . . your NAPA Jobber 
is 2 good man to know! 
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from Page 35) 


|Improvements Offered 
In Equipment Cleaner 


To meet industrial demands for 
faster and more effective cleaning 
of processing equipment, machine 
| tools, window and lighting fixtures 
in the plant during regular work- 
ing hours. Livingstone Engineering | 
| Co. announces improvements in the | 
Speedylectric Steam-Jet cleaner 
model JC-30. 

Similar in general design and 
construction to the original JC-30, 
this latest improved unit operates | 
at highe r pressures (to 200-psi), in- | 
creasing effectiveness and speed 
|with steam jets of supersonic ve- | 





FOR BRAKE SHOES—A precision reliner- 
grinder unit is offered by Barrett Equip- 
ment Co., St. Louis. Designed for com- 
plete servicing of 8-inch to 16-inch steel | 
brake shoes, the new unit, Model B-51C- 


75-1, derivets, drills, countersinks, rivets, | locity. Address is 100 Grove St. 

7 » 
radius grinds and chamfers. Advantages | wo oocter 5. Mass | 
claimed by manufacturer are lower equip- | * P : | 


ment cost with the one machine taking 
the place of separate reliner and radius | 
grinder units; a saving in time and labor, 
as six essential operations can be per- 
formed from one operating position, and | Automotive Research Corp., 3322 W. 
a reduction in shop space required. ' Forrest Home Ave., Milwaukee, an- 


Rajo Power Is Offered 
For °41°52 Chevrolets 





Joseph W. Jagersberger, of Rajo | 


| offers 


| quires 
| possibility of leakage due to improperly 


nounces production of the 
power kit that he claims provides 
Chevrolets with more power and 


less fuel consumption. 

The power kit is a high compres- 
sion compound induction head, says 
Jagersberger, and is constructed to 
fit all models of Chevrolets from 
1941 through 1952. 

* * 


a 





LOW PRESSURE FILTER—This oil filter 
“no pressure” filtration that re- 
no gaskets and eliminates any 


| seated gaskets, and a visual plastic top 
|enables the owner to see when oil be- 


| 





comes dirty, the maker states. Both oil 


intake and return are in bottom of filter 
housing, allowing oil to return to engine 
by gravity. Tube from housing case e top to 
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Rajo|air cleaner pulls off water vapor, 


| prospective 


thus 
due to 
Filter cartridge has special 
is claimed to hold 


minimizing contamination of oil 
condensation. 
material that 


matters and water, without noticeably in 
creasing its density, according to Oil Life 
Filter Co., 2300 E. 31st, Minneapolis. 

* * * 


Binder Book Keeps Data 


On Prospective Buyers 

An Auto Sales Binder with re- 
movable cards for keeping tabs on 
buyers is being pro- 


|duced for auto dealers and sales- 


| 


| 
j 
| 





men by Recordplate Co., Pasadena, 
Calif. 

The five-by-eight-inch ring bind- 
er holds three-by-five cards that 
are colored for quick reference. On 
the cards, a salesman may enter 
such information as name, address, 
car, appraisal, offer, comments and 
a history of the transaction. There 
also is a handy reminder system 
for future followups. 

* * 


Detroit Firm Announces 


* 


|Mechanical Pilot Device 


Jervis B. Webb Co., 8951 Alpine, 
Detroit 4, announces the Flexi- 
Switch- -a mechanically operated 





sub- | 
stantially greater accumulation of foreign | 





pilot device for controlling relays, 
motor starters, solenoid valves. 

It is particularly adapted for op 
erating switches, stops and feeders 
automatic transfers and_ similar 


| devices on conveyors, says the com 
| pany. 


* * * 


Golden Gloves Promotion Ki‘ 


Introduced by Cappel 

A Golden Gloves kit of promo 
tional tools is announced by Cap 
pel, MacDonald and Co., Dayto: 
1, O. 

Designed to take advantage. of 
the growing interest in boxing, th: 
Golden Gloves kit can be adapted 
to meet any type of sales or effi 
ciency objective, said the company 
. * 


* 


ALL pulling job 


swiftly...easily...profitably...with 








INTERCHANGEABLE 
PULLER TOOLS QR 


ON EVERY COUNT you’re money ahead with Snap-on Pullers. 


Money ahead in first cost, because fewer Snap-on units cover 
a far wider range of pulling operations. Money ahead 

in time saved per job... right down the line Snap-on gives 
you the fastest, most efficient and adaptable pullers 

yet designed. Money ahead in durability ... because they’re 
Snap-ons, finely manufactured to traditional Snap-on 
standards of rugged strength and long life. 

Let your Snap-on Man show you how the right 
combination of puller units can do more work 
for you...more easily...at lowest cost! Let him 
demonstrate these typical Snap-on puller units: 


—2-jaw medium slide-hammer puller—8 1" jaw capacity. 

—2-jaw basic gear puller—4 9" jaw capacity. ° 

—Axle puller head—fits all sizes. 

—Chrysler grease retainer puller. 

—13-jaw medium basic puller, 84” jaw capacity. 

—Valve puller head. 

—Bearing puller tool. 

—Long jaws—fits yokes of (A) and (B). 

—Chevy bearing race remover unit. 

—Brake cable remover. 

—Large gear puller—14” jaw capacity. 

—Chevy truck axle puller unit. 

M —Bearing separators, for pulling double 
bearings, closely fit gears, etc. 

Note: Units (D), (F), (G), (ID, (J), and (L) are 

used with slide hammer and shaft of (A). 


Anmnmonew> 


H 








SNAP-ON TOOLS 
CORPORATION 


8082-1 28th Ave., Kenosha, Wis. 


*Snap-on is the trademark of Snap-on Tools Corporation. 














































TRAFFIC GUIDE—Barton Mfg. Co., 920 
S. Michigan Ave., Chicago 5, announces 
Traffic Guide, an automatic stop, go and 
slow signal for all cars. According to the 
company, Traffic Guide indicates to the 
drivers behind whether the vehicle is go- 
ing to stop, is slowing down, or is accel- 
erating. Signals are the conventional col- 
ors. A red light automatically flashes on 
to signal stop when brakes are applied. 
An amber light signals slow when gas 
pedal is released and car coasts or slows 
down. A green light signals go as car 
accelerates or maintains its speed. 


EXHAUST ANALYZER—Permutit Co., 330 
W. 42nd St., New York, announces a gas 
analyzer. This unit operates on the prin- 
ciple of weighing the exhaust gases from 
an automobile engine by mechanical 
means, taking advantage of the fact that 
some components of the gas are heavier 
than others. The results of engine adjust- 
ment are visually shown by means of a 
pointer on the unit's dial. This device 
also equipped with a_ builtin 
gauge, says the company. 
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Auto News from Be 


lgium 


British and American Military Vehicle Orders Lay 
Foundation for New Industry 


By John Ashton 

Staff Correspondent 
BRUSSELS, Belgium.—(UTPS)— 
British and American orders for 
iilitary vehicles, 


enters that foreign automobile 
manufacturers are setting up in 
Belgium, have unknowingly 
the technical and financial founda- 
tion for a rebirth of the Belgian 
automobile industry. 

This rebirth will become instant- 
ly effective once the international 
situation should permit the steam 
to be taken off the current western 
rearmament effort. 

Already automotive technicians, 
engineers and inventors are look- 
ing toward that future, and the 
number of patents declared in 
that field is rising every month. 


Also experts who used to work at 
the former Minerva automobile 
plant are planning a comeback 
with a new, revolutionary model. 
Inventions for this model, which is 
said to include an automatic trans- 
mission based on the pressure of a 
column of water, are piling up. 

The Belgian automobile industry 
slowly dropped into oblivion in the 
years following the first world war. 
Only one or two of the major plants 
continued up to the eve of World 
War II but, in 1946, only one, the 


Imperia works, attempted a short- | 


lived comeback. 

Reasons for this failure of a 
national automotive industry to 
exist were the price of Belgian 
cars, as compared to American, 
German, French, British and even 
Italian makes, and an almost to- 
tal lack of government interest 
in such ventures. From a techni- 
cal and quality viewpoint Bel- 
gian cars were as good as any 
other. 

Today, however, and unwittingly, 


Canadians Told 
Britain Can Meet 
Their Auto Needs 


TORONTO.—Citing the mounting 
popularity of British-made cars and 
trucks in Canada, Robert Fennell, 
president of Rootes Motors (Can- 
ada), Ltd., declared that Britain 
had learned what the Canadian 
market needed and was prepared 
to do more to meet this need. 


Fennell addressed a convention 
of some 200 Rootes auto dealers 
and distributors, together with 
Rootes Motors executives from the 
U. S. The convention was held in 
conjunction with the Canadian Na- 
tional Exhibition. 

Fennell’s company distributes the 
Hillman Minx and Sunbeam-Talbot 
cars, manufactured by the Rootes 
Group of England. 

Urging greater trade between 
Canada and Britain, Fennell as- 
serted that Canada’s present pros- 
perity and industrial expansion 
could “assist immeasurably” in 
healing the United Kingdom's eco- 





laid | 
| Well as the assembly lines, are Bel- 





nomic wounds. 

He suggested that stimulus such| 
as the popularity of British cars in| 
Canada and the U. S. could be an 
important factor in getting Eng- 
land back on her feet. 





4. British Firms Build 
Gas-Turbine Autos 


LONDON.—Four British auto 
manufacturers now are building 
gas-turbine cars. Rover Co., a 
pioneer in this field, recently 
demonstrated the power of its 
gas-turbo car in a speed trial in 
which the car was driven a mile 
at the rate of 156.96 miles per | 
hour. 

Now Austin Co., after two 
years of research, is building a | 
gas-turbo car, and the Rolls- | 
Royce and Armstrong Siddeley | 
firms also are engaged in ex- | 
periments, 

Research is said to be going 
ahead rapidly, although the 
firms admit that many “bugs” 
remain to be ironed out. 





the U. S. and Britain are preparing 
the ground for a resurrection of 
the industry along modern and 


..,, | competitive lines. 
combined with | 
he increasing number of assembly 


New plants near Ghent, in Fland- 
ers, are pouring out trucks, half- 
tracks and British-type jeeps. The 
machines and machine-tools, as 


gian, while 55 percent of the ma- 
terial used in the production of 
these vehicles is foreign. 


At the vast General Motors 
plant near Antwerp, Belgians are 
turning out other trucks that will 
service the armed forces of west- 
ern Europe. Willys jeeps and sta- 
tion wagons, Rover, Vanguard 
and French Renault passenger 
cars are being assembled or made 
in Belgium. 

All combine to give this country 
the technical knowledge and facili- 
ties needed to give the green light 
to national production which, ex- 
perts believe, will enable Belgium 





to produce passenger vehicles 15! 








| 


| 
| 
| 
| 
| 





Two Phone-Equipped Nash Cars for Ad Agency— 


Bob Bauman (fourth from left), of Nash Wilkinsburg Motors, 


Inc., 
delivers a 1952 Ambassador sedan and a Rambler equipped with mobile telephones 
to Lee English & Associates, advertising agency. Others in photo (from left) are the 
| advertising agency's executives; Shirley Jones, Miss Pittsburgh choice of Nash dealers; 
Lee English, and two sales executives from Bell Telephone Co. 


Pittsburgh, 





percent cheaper per type than | sharply, for the Belgians plan to 
American or other foreign cars | concentrate on the construction of 
once the emergency is over. fast, medium-sized cars combining 

From the moment Belgian cars| the finish and comfort of the U. S. 
start rolling off the assembly lines, | Makes with the European’s natural 
they assert, sales of American and | inhibition for a low gas consump- 
powerful British cars will drop! tion. 
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McQUAY-NORRIS MANUFACTURING CO. 


ST. LOUIS 10, MO, 





Tried, and proved for over 
40 years, the performance 
of McQuay- Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 
no matter how exacting. 


10,000 Hudsons 
Built with New 


Twin Carburetor 


DETROIT. Public response to 
Hudson’s new Twin H-Power has 
been “even greater than we antici- 
pated,” according to N. K. VanDer- 
zee, sales vice-president, who re- 
vealed that more than 10,000 Hud- 
son cars equipped with the multiple 
carburetion unit had been produced 
since its recent introduction. 

The new device boosts power out- 
put in the low-speed ranges used 
most in daily driving, VanDerzee 
explained. 

“Dealers report unprecedented re- 
quests for Twin H-Power demon- 
stration rides,” he said, “Their 
problem has been to convince the 
prospect that this Hudson carbure- 
tion development delivers such ex- 
tra response and acceleration on 
regular gasoline.” 

VanDerzee said that more than 
50 percent of Hudson Hornets and 
nearly 30 percent of Hudson Wasps 
now being produced were equipped 
with Twin H-Power, which is listed 
as optional equipment. He added 
that these production ratios prob- 
ably would be increased. 






















Used-Car Auction Prices 








Market Trend 


Wholesale used-car prices changed abruptly last week, according to 
Automotive News’ index, but a general upward trend was reflected by 
the overall average price, which moved up $7 to stand at $1,227. 

The price of ’48s led the gainers with a hike of $30. Others to move 
up were ’51s, $20; ’47s, $13, and ’46s, $10. 

Those dropping off during the week were headed by '50s, which 
were off $37, according to the index. Others were ’52s, off $13, and 
"49s, down $8, 

Meanwhile, activity at the auctions remained unchanged during the 
period. At nine representative auctions last week, 1,123 used units were 
sold out of 1,659 offerings for an average of 68 percent. At the same 
auctions a week earlier, 1,166 used cars were sold from 1,707 offerings 
for the same percentage ratio. 


Prices marked with om * indicate a wnit equipped with 
an automatic transmission or overdrive. 


OTT > 4 ‘ 2-dr., $1.680,. $1,650: club cou $1.525 
CHARL E, N. C. SL Special 2-dr.. $1,475. "50. Bel-Air 

(E. M. Staftord, Inc. Sale every Wed- $1.505, $1,500, $1,465; SL Deluxe 2-dr 
nesday. Prices are for sale of Aug. 27.) $1,345, $1,250; club coupe, §1.375. ‘49 

(Sold 105 Units out of 155 offerings.) FL Deluxe 2-dr $900. °48 FL 2-dr 
BUICK—'52 Super Riviera 2-dr., $2,700* $955. '47 FL 4-dr., $770; FM club coupe, 

"50 Special 2-dr., $1,350°, $1,275. '47/ $825. $720, $675 

Super 2-dr., $690. CHRYSLER—'52 Imperial 4-dr., $3.100*. 
CADILLAC—'51 (62) 4-dr., $3,480*. °50 49 NY 4-dr., $1.370° 

sa T00* - “ 2 625° 

‘Sf (98) ear. 91,180". ay vane DesOTO "50 Custom 4-dr., §1,550* 

CHEVROLET—'52 Bel-Air, $2,265*, $2.- DODGE 47 Custom 4-dr., $630 
*, $2,150; conv., $2,300*. ‘51 Bel-Air, FORD—'52 Custom (8) 2-dr.. $2.150. °51 
$1,850, $1,800; conv., $1,765°, $1.605: Victoria, $1.780*: conv., $1,800*: Custom 
SL Deluxe 4-dr., $1,700, $1,650, $1,575: (8) 4-dr., $1,600; 2-dr.. $1.700*: club 





the sensational new 


FRIGAIR JR- 


N 
OBILE REFRIGERATED AIR CONDITIO 


especially for 


EGR! 


HERE IT 1S! Big-car air conditioning 
in the low-price field! It’s REFRIGAIR 
JR., the refrigerated air conditioner for 1952 Ford V-8 cars 
— sold only through authorized Ford dealers. REFRIGAIR 
JR. has all the features of the most expensive auto air condi- 
tioners, scaled to the Ford car and the Ford price. This new 
luxury accessory offers unlimited sales opportunity. /mme- 


diate delivery! Investigate REFRIGAIR JR. today! 


PRICED FOR THE FORD MARKET! 



























Sold only through Authorized Ford Dealers 


Write, wire or call about 


profit-making REFRIGAIR JR. 


Distributed thru 
A.R.A. MFG. CO., 1041 FOCH ST., EDison 9461, FT. WORTH, TEXAS 





coupe, $1.600; Deluxe (8) 2-dr.. $1,525 
50 conv., $1,350: Custom (8) 2-dr 
$1,410, $1,400; Deluxe (8) 2-dr.. $1,250 
Deluxe (6) 2-dr., $1,195, $1,150 49 
conv., $1,190; Custom (8) 4-dr., $1,035 
2-dr $1,010, $980; club coupe, $1,050 
47 conv., $665; SD (8) 4-dr., $700 

HUDSON—'49 Super (6) 2-dr., $560 

MERCURY—'52 4-dr $2,.580° 49 4-dr 
$1,100; club coupe, $1,050 

NASH—'51 Rambler conv., $1,400*, $1,125 

OLDSMOBILE—'52 (95) 4-dr.. $3,325*. °49 
(98) 4-dr.. $1,225*: (8S) 4-dr., $1,325* 
47 (98) 4-dr $550" 

PACKARD—'51 (200) 4-dr., $1.815 

PLYMOUTH—'52 Savoy $2,150 Cran- 
brook club coupe, §$2.050. '51 Cambridge 
4-dr $1,500. '50 Deluxe club coupe 
$1,230 

PONTIAC—’52 Catalina, $2,750*. '51 Chief- 
tain (8) 2-dr., $1,910*. '50 SL (6) 4-dr 
$1.450*. "48 conv $825. ‘46 SL (6) 4- 
dr., $625 

STUDEBAKER—'50 Champion 4-dr., $900 
47 Champion 4-dr., $595 

WILLYS—'50 Jeep, $885. '48 Jeep, $300 

MISCELLANEOUS—'52 Midget MG sports 
ear, $1,750 


NORTH PLAINFIELD, N. J. 


(Lebanon Auto Auction, Sale every Wed- 

nesday. Prices are for sale of Aug. 27.) 
(Market firm, activity brisk. Sold 99 
units out of 137 offerings.) 

BUICK—’50 Super conv.. $1,750*: sedan 
$1.540°; Special sedan, $1,260. "49 Super 
sedan, $1,190. $1.170, $1,155; Special 
sedan, $920. ‘48 RM sedan, $920, $890. 
"47 Super conv., $760. '46 Super sedan 
$750 

CADILLAC—'51 (62) 
(61) sedan, $2,580*. 
250°, $2,150*. ‘48 (62) sedan, $1,.575°. 
‘47 (60) sedan, $1.125* (62) sedan, 
$715. '46 (61) sedan, $SS0 

CHEVROLET—'51 SL Deluxe sedan, $1,- 
660°. "50 SL Deluxe sedan, $1.450*°, $1,- 
280°; SL Special sedan, $1,100. $1.070, 
$1,035. ‘49 FL Deluxe sedan, $1.920. 
FM sedan, $850. °47 FM conv 
"41 SD sedan, $120. '40 SD sedan. $140 

CHRYSLER—'52 Saratoga sedan. $2.850°* 
Windsor conv., $2.825*. ‘51 Windsor se- 
dan, $2,075*. ‘50 Windsor Newport, $1.- 

| 800°. '49 Windsor sedan, $1.400°. ‘48 

Windsor conv., $1,050*. 

| DeSOTO—'52 Custom sedan 

| Custom sedan, $1,495*. ‘50 
dan, $1,400. 

DODGE—'52 Coronet conv 
Meadowbrook sedan, $1,340*. 
sedan, $790, $720 

FORD—'52 Victoria, 
(8) conv., $1,725*; Custom (8) Victoria, 
$1,845*; Custom (S) sedan, $1.700, $1.- 
640. °50 Deluxe (6) sedan, $1,070; Cus- 
tom (8) sedan, $1.285. ‘49 Custom (8) 
sedan, $1,070. $1,055, $1,025 

| FRAZER—’51 sedan, $1.240*. 

HUDSON—'50 Commodore (5%) 


sedan, $3.300°. ‘50 
"49 (60) sedan, $2,- 


$2.350°* 
Deluxe 


"50 
se- 


$2.520°, 
"47 


"50 
Custom 
9 75 


2.575*. ‘51 Custom 


sedan, $1,- 
125. 

KAISER—’'51 Special sedan, $1.300°. 

LINCOLN—’49 Cosmopolitan sedan, $1,060. 

MERCU RY—’52 Monterey, $2,630°. ‘50 se- 
dan, $1,440. '49 sedan, $1,090. '47 conv.. 
$640: sedan, $585. ‘46 sedan, $625: 
conv.. $675. 

NASH—’50 Statesman sedan. $1.160; Ram- 
bler conv., $1.120. '48 (600) sedan, $685 
"46 (600) sedan. $395. 


OLDSMOBILE—'51 (98) sedan. $2,250*. 
$2.100°. °'50 (98) sedan, $1.575*: (88) 
conv., $1,675*. "49 (98) conv.. $1,285°*, 
$1,240°. "48 (76) sedan, $940. "47 (76) 
sedan. $620. 

PACKARD—'41 conv., $150. 

PLYMOUTH—'51 Cranbrook conv.. $1.675 
Cambridge sedan, $1.440. $1.435. “50 SD 
conv., $1,500. "48 SD sedan, $860; De- 


luxe sedan, $600. "47 SD sedan, $660. 
PONTIAC—'52 Chieftain (8) Catalina, $2,- 


825*. °51 Chieftain (8) sedan, $2,010*. 
’50 Chieftain «(S) sedan, $1.629. ‘49 
Chieftain (8) sedan, $1,325. "48 SL (8) 


sedan, $820. ‘47 Torpedo (8) conv.. $625 
"40 sedan. $225 

STUDEBAKER — 52 Commander (8) sedan 
$2.030* 51 Champion sedan, $1.340* 
47 Champion sedan, $710 


VALDOSTA, GA. 
‘Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Aug. 22.) 
(Brices were high. Sold 166 units out 
of 263 offerings.) 


BUICK—'50 Super Riviera 2-dr., $1.990° 
conv $1.575: RM 4-dr.. $1,590, $1.500 
$1,445 

CADILLAC—'51 (62) 4-dr., $3.625*, $3.- 
400°. $3,225*; (61) club coupe, $3,510*; 
(62) Coupe de Ville, $3,300. "49 (62) club 
coupe. $2.500°; (61) 2-dr.. $2.090°*. 

CHEV ROLET—'52 conv.. $2.000°: SL De- 
luxe 4-dr.. $1.925*;: SL Special 4-dr., $1, 
900: ‘%2-ton pickup. $1,480. "51 conv 


$1.725; SL Deluxe 4-dr., $1,700, $1,625. 


$1.600. $1.575. $1,550, $1,300: FL De- 
luxe 2-dr.. $1,675. "50 SL Deluxe 2-dr. 
$1.410. $1.200. $1,000 | 
CHRYSLER—'51 NY Newport. $2.475*; | 
Windsor 4-dr $1.850*. '50 Windsor Pa 
dr., $1.600*: Royal club coupe, $1,475. | 
DeSOTO—'51 Custom Sportsman, $1,.925°. 


*50 Sportsman. $1,660; Custom 4-dr., $1,- 
350. | 


DODGE—'52 1%4-ton stake, $1,300. 50 
Coronet club coupe, $1,625*. ‘49 Coronet 
club coupe, $885, $800. 47 Custom club | 


coupe, $550. 
FORD—'52 Custom (8) 4-dr., $2.250*. 51} 
conv., $2,000*: Custom (8) 2-dr., $1,690, | 


$1,665, $1,650, $1,630: Victoria, $1,650°; | 
Crestliner, $1,620*, $1.550: Deluxe 4-dr., | 


$1,475, $1,330, 2 at $1.250. ‘50 Custom! 
(8) station wagon. $1,350: club coupe 
$1,250. °49 Custom (8) 2-dr., $1,010 
$995. $980, $950 

HUDSON—'50 Pacemaker 4-dr $960 
Commodore 4-dr.. $925. 

KAISER—'51 4-dr., $1.250*, $1,150; Spe- 
cial 4-dr., $1,175. 

LINCOLN—'52 Cosmopolitan club coupe 
$3.250°. 

MERCURY-—'52 Monterey 4-dr., $2.600*; 
4-dr., $2,500*. °51 2-dr.. $1,725, $1.590 
50 4-dr., $S75. ‘49 club coupe. $1.040 

NASH—'51 Rambler station wagon. §$1,- 
350°, $1,260 

OLDSMOBILE—'52 (98) 4-dr $3,140° 
$3.090°; Super (SS) conv., §2.800*, $2,- 
785°. ‘S51 (98) 4-dr.. $2,270°, $2,200°; 
Super (S8) 4-dr., §1.925*. °49 (8S) 2-dr., 
$1,.160°. '47 (76) 2-dr., $360 

PACKARD—'52 (200) 4-dr., §2,210°. ‘46 
Clipper 4-dr., $375. 

PLYMOUTH—'52 Concord 2-dr., $1,820. 51 


Cranbrook 4-dr., $1,510; Cambridge club 
} coupe, $1,400; 4-dr.. $1,360. "50 Subur- 
| ban, $1,400 


PONTIAC—'52 Chieftain (8) 4-dr., $2,600. | 
talina, 50 Catalina, $1,- | 


| ‘Sl Ca’ $2,350°, 


48 | 
$700. | 
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° 
Av erage Used-Car r rices 
(Compiled by Automotive News) 
Ser 1952 Lug July 
Mode to Date 1952 1952 
$1,227 = $1,220 $1,208 1952 $2,372 $2,385 $2,377 
1951 1,717 1,697 1,662 
1950 1,346 1,383 1,342 
1949 1,076 1,034 1,060 i 
1948 832 802 808 | 
1947 660 7 661 | 
1946 548 538 550 | 
Sept Aug July Overall H 
Average $1,227 $1,220 $1,208 | 
| 
(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News./ 
| 
750* 46 SL (8) 2-dr $660 41 club $1.050 "47 Super 4-dr $690, °46 Supe 
coupe, $22 4-dr., $630. 
WILLYS—’50 jeepster, $870 CADILLAC $9 (61) seds ¢ 1.715* 47 
MIBCELLANEOUS—'50 English Austin 4- | “SQ oe, Pet seen te as 
dr., $650 $735° 
FORT WAYNE IND CHEVROLET 52 FL Deluxe 4-dr., §$1.- 
é i VEseg &- . 900; 2-dr., $1,890; Bel-Air. $2,340°. "51 
(Carl Marker’s Auto Auction. Sale ever; SL Deluxe 2-dr.. $1,580. "50 SL Deluxe 
Tuesday. Prices are for sale of Aug. 26.) Aa En ge ene ae a 
cou + ) %Y SL Jeiuxe -ar.. 
(Market Is good on all clean models. 060; FL Deluxe 2-dr.. $1,145, $1,175. °45 
Sold 136 units out of 161 offerings.) FM conv 710 
BUICK—'52 Super Riviera, $2,780*, $2,- | SEL ER_’52 Ss F ‘ . 
R75*. “50 Special sedanet, $1.375: RM 4- CHRYSLER—’52 Saratoga club coupe, $2 
48 Super sedanet (Continued on Page 39, Col. 1) 





dr 


$1.595, $1,620 





SUPER-MARKET VALUES 


IN AUTOMOTIVE NECESSITIES 


Genuine Lambs Wool 


POLISHING BONNETS 


These bonnets are sold direct to car dealers only. For 
that reason, our prices reflect tremendous savings te 
you. They are all first-quality. Satisfaction guaranteed. 


Look At These Savings! 








g" "25"" $18.00 Sik. $12.50 27 
9" "qs" $21.00 Suk. $13,502" 


Specify Center Hole — With or Without Drawstring 


| Joma 4° ROUND HEAD MIRROR 


Left or right side. In- 














Snap-On ARM REST COVERS 


Tailor-made. Custom-fit. 
eath t P 








Leatherette top. acked dividually boxed. Chrome 
ag 3 Coteogese | plated. Outstanding 
—- "36 to "52. Chrysler Prod value 
Grey, “ate yw | $1 10 ea 
$goo per doz. : - : . . 
he a” (lin SRS ene = 
e ° 
Softee Knit Cloth WHEEL DISCS 
25 Ib. rolls. | 15" and 16" 
Bargain price. 4 to a set in cartons. 
78 Ib | Polished Aluminum $4.50 set 
Cc ib. | Polished Stainless Steel $7.35 set 
- White Sidewalls $3.65 set 


Limited Quantity 


Cello GRILLE GUARDS and END RAILS 


Guaranteed perfect. 





Original cartons. 
Pontiac 1951-42 O30 “a” 
ontiac -5, ; 
hevrolet 1951-52 29.00 COMPLETE 
Dodge 1951-52 29.50 


ORDER TODAY: oupeseP OPEN pecount 59 RATED DEALERS. 


0. B. HACKENSACK, N. J. 








AUTOMOTIVE MANUFACTURERS OUTLET CO. 


a lola aciakiela aum . pam E 


292 Main Street, 











GET ON THE 
PROFIT BEAM 


wm AVIS 


Mr. J. C. Smart, AVIS RENT-A-CAR 
Licensee of Toronto, Ontario, Canada, 
writes ... “We are proud to be a member of the AVIS Rent- 
A-Car System and value highly our AVIS Franchise. This system 
has GROWN LIKE WILDFIRE... due to the many privileges en- 
joyed by the licensees. The insurance set-up is second to none. 
. . . Another reason for the rapid growth of the AVIS Rent-A-Car 
System is due to the selection of AVIS Licensees from leaders 
in the Car Rental Business . . ." 
“Our new customers tell us they are receiving better service 
Nationwide from AVIS. Each month our airport business has 
increased considerably . . . The Future Is BIG"... 

(Mr. Smart's letter is on file in ovr office.) 


AVIS RENT-A-CAR SYSTEM IS WORLD WIDE .. . GOOD DEALER 
FRANCHISES ARE STILL AVAILABLE IN 
UNITED STATES AND CANADA. 






















Learn how you can join this profit mak- 
ing organization by mailing this coupon. 
Mr. Paul Larson, Manager, Licensee Division 
AVIS Rent-A-Car System, 
10734 Fullerton Ave., Detroit 4, Mich. 

I am interested in profits. Please send 
me complete details 












Name 


Address 





City 
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big By $1,325°; conv., $1,450° dan $1,710, $2,070° "50 Chieftain (8) dan, $1,.625*. $1.735*. $1,750°. '49 Wind- 
e e 46 T & C conv., $550 sedan ‘$1 550; Chieftain (6) conv., §$1,- sor sedan $1,120° $1,340°, $1.395°, 
Ss - or uction DeSOTO—'52 Firedome (8) sedan, $2.400* 650. “48 SL (8) stationwagon, $720. ‘47 $1,500° 

s $2.600°. ‘51 Custom conv., $2,000°; se- ao sedan, $750; Torpedo (6) sedan. pesoro—'51 Custom sedan, $1,740*, $1,- 
dan, $1,525*. '50 Custom sedan, $1,660* 625 810° ae sedan, s © 47 
conv.. $1. e78* STUDEBAKER—'51 Commander (8) sedan ae Seber, . "49 sedan, $1,110°. '47 

. . o $1,700°. ‘50 C I (8) s ] . - <a 
Continued from Page 38 DODGE—' 51 Coronet club coupe. $1.870* 020° juamesen aaaee sr eaeee i on DODGE—'50 Diplomat, $1,530*; Meadow- 
50 Wayfarer 2-dr.. $1,085. ‘47 Custom cruiser sedan $1,075* 49 Gommneander brook sedan, $1,175, $1,190. $1,205*, ‘49 
750" 45 NY 4-dr $895" 46 Windsor | Chieftain ‘S) sedan. $1.025, $965, $900 club coupe, $700 sedan $SS0* 48 Commander sedan Coronet sedan, $1,190*. °48 Custom se- 
4-dr.. $760: conv.. $665 | 46 SL (6) sedan $500 FORD—'52 Custom (5) sedan, $2,290° $625 dan, $645° 47 Custom sedan, $565, 

DeSOTO—'52 Custom club coupe. $2,210°* | STUDEBAKER —'52 Commander Starliner conv., $2,586° 51 -ton rack, $920 $625, $700. 

50 Sportsman. $1.760* |} $2,270 50 Champion sedan, $1,075* Custom (8) conv., $1 830; Deluxe (8 DENVER FORD—'52 Country Squire. §2,715*: Vic- 

DODGE—'51 Coronet 2-dr., $1,760*; Way- ~~ «2 w sedan, $1,250. °50 Custom (8) sedan rr ‘ toria, $2,300°, $2,425", $2,610*, $2,635°, 
faeer 3-ér.. 92 365 *50 lecokeatniete 4.1 ALBANY, N, we $1 300 $1,280; Crestline sedan $1,340 Denver Auto Auction. Sale every Tues- $2.715*; Deluxe (6) sedan, $1,890, $1,- 
dr.. $1,200. °49 Coronet 4-d: ‘anhe ae 49 Custom (6) sedan, $730, $950; Cus- day at Littleton, Colo. Prices are for eale 900, $2,010. "51 Custom (8) sedan, §$1,- 
47 Custom ‘ as 035. 4-dr., $1,255 oa oe 8 — a Sale every tom (8) stationwagon, $1.120 o-ton of Aug. 26.) ' 455, $1,460, $1,685", $1,690". '50 Custom 

7 Custom 4-dr., $635 Monday. Prices are for sale of Aug. 25 pickup, $650. '46 Deluxe (6) business : (8) sed $955 55° 275* $1.- 

FORD--'51 Victoria. $1,850: Custom (& (Market appeared firm on all modéets coupe $425 ) F (Prices steady. Sold 236 units out of py ge * med 
2-dr., $1,520. '50 Deluxe (8) 2-dr., $1,-| except mew or near new cars; converti- pepsoON—'51 Cc i ; coh agony $950, §980, $1,005, $1,015. $1 055 48 
065; conv., $1,320. '49 Custom (S) 2-dr..| bles and stationwagons. Those models 400°. °49 Super (6) sedan. tory §1:2 | BUICK—'52 RM sedan, $2,60°, §2,970° SD (8) sedan, $595 $625, $680. $605. °47 
$900; 4-dr., $900, $1,000. '48 Deluxe (8) | Showed @ fringe of weakness and were Super (8) businecs coupe, $528 "a5 gar $3,200°; Super sedan, $2,765". §2,800°.| sD (8) sedan $3625 ae sp Ne} sotea, 
conv., $720: 2-dr.. $585. °47 SD (6) | harder to sell. Sold 143 units out of 182 (8) es says 23 $2,830°. $2.550*. ‘51 Super sedan, $1,-| 75, $500, $50 j : 
2-dr., $575. "46 Deluxe (8) 2-dr., $535, | offerings.) oo 880", $1,915°, $1,975", $2.120°. 50 Super |. *440 $475, re 

$ “ , aes - 2 i LINCOLN—'49 Cosmopolitan sedan, $900* sed 2 Sas 9 PS HUDSON—'51 Hornet sedan, $1,500*, $1,- 
(6) 2-dr., $570. BUICK—'51 Super conv., $2,250°; Riviera MERCURY —'52 sedan. §2.910*. $2350" sedan, , 52.545". $2,555°. "49 RM sedan. | s79°, 50 PM sedan, $960. 49 Super (6) 
FPRAZER—'47 4-dr., $465 Sens, $2.150°, $2,050*; Special sedan $2.535: conv 2.700°. '51 conv $i. 875 gh 230°. ‘47 Special sedan, $615. | sedan, $800 8 
e 25°. '50 Special sedan, $1.600*. °49 a 700" "50 €1.425 *40 2s : mn “ae , 

HUDSON—'S1 Pacemaker 4-dr.. $1.450. 49 | Super sedan, $1,200°, $1,375°. $1.410°, seca" Boos FO teen te: aot’ | CADILLAC—'S2 (60) sedan, $5,200°. ‘51 | LINCOLN— 52 Capri sedan, $3,485*; Cos- 
Commodore & sedanet, $750. '46 Com- 97 s os *» 050, $1,100; sedan, $1,125 mopolitan sedan, $3,290*%, $3,330*°, $3,- 
modore (8) 4 "$305. $1,275. '48 Special sedan, $915. ‘47 Super $1.200, $900. 47 sedan. $720. "46 sedan (62) sedan, $3,495°. ‘50 (61) sedan 75* . ’ : : : “ ” 

| conv. $740. "46 Super sedan, $660. $670. $550. $570 : $2.545°, $2,555°. 49 (62) sedan, $2,130°. 475°. 

KAISER—’51 eeane 4-4. $1.030; Henry | CADILLAC—’50 (62) sedan, §2,885°. "49 NASH '52 ‘Rambler sedan $1,770. °51 $2,195°, $2.305°. "48 (62) sedan, $1,760°. | MERCURY—'52 sedan, $2,700°. ‘51 conv.. 
J (4) 2-dr., $685. °49 traveler, $800; 4-| (60) geten $2.325*. “48 (62) sedan Rambler conv., $1,370. '50 Rambler 46 (62) sedan, $990°. $1,885°. '50 sedan, $1,100*, $1,125°. °49 
dr., $755. | $1,850*. '39 Fleetwood limousine, $620. conv., $1,200. 49 (600) sedan. $700 CHEVROLET—'52 SL Deluxe sedan, $1,-| 8€44M, $950, $1,025°, $1,095°, $1,160°. 

LINCOLN—'52 Capri 4-dr., $3,310°. CHEVROLET— 52 Bel-Air, 350°. $2.- OLDSMOBILE—'52 (98) sedan. $3,025" 770, $1,795, $2,020, $2,105*; %-ton pick- 48 sedan, $695, $730. '46 sedan, $550. 

MERCURY 52 2-dr., $2,600°. °51 sii. | 250°; SL Deluxe sedan, $2,060 $2,000; ‘51 (98) Holiday. $2.150*; Super (88) up, $1,450, $1,495, $1,645. ‘51 Bel-Air, | NASH—'49 (600) sedan, $725. ‘48 Ambas- 

$2,050". | club coupe, $1,900; %-ton pickup, $1,- sedan, $2,225*. "50 (8S) sedan, $1.675°* $1,865", $1,880*; SL Deluxe sedan, §$1,- sador sedan, $505. 

NASH "50 Statesman 4-dr.. $860. '47 Am- 350. '51 SL Special sedan, $1,450; FL $1.690°. 460°, $1,550, $1,580, $1,655*, $1,685*; | OLDSMOBILE—'52 (98) Holiday, $3,600*; 
bassador club coupe, $475. Deluxe sedan, $1,415; SL Deluxe club PACKARD—'49 (200) sedan, §830*. ‘48 l,-ton pickup, $1,130, $1,150, $1,175, sedan, $2.910*, $3,055*. '51 (98) Holiday, 

OLDSMOBILE—’52 (98) 4-dr., $3,250: Su- coupe, $1,700; sedan, $1,710, $1,550 sedan, $730: (200) sedan. $700: conv., $1,240. ‘50 FL Deluxe sedan, $1,150°, $2,625*; (88) sedan, §$1,755*, $1,850*, 
per (88) 4-dr., §$2,850°. '50 (98) 4-dr..| $1:690. "50 Special sedan, $1,170, $1,150; $1,000. $1,200, $1,310, §1,330, $1,430°. “49 SL| $2.250*! "50 (88) sedan, $1,510°, $1,620°, 
$1,605°; (88) sedanet, $1,650°: 4-dr.. | SL Special sedan, $1,230, $1,085, $1,050. PLYMOUTH—'51 Cranbrook conv., $1.460:@ Deluxe sedan, $1.000, $1,050, $1,075. $1,660*, $1,830*. "49 (88) sedan, $1,255°. 
$1,555. '47 (78) 4-dr., $775*. | $1,260, $900. $920; carryall, $760. ‘49 club coupe, $1,450; Cambridge sedan 1s-ton pickup, $760, $765, $825, $830. | PLYMOUTH—'52 Belvedere, $2,170. ‘51 

PLYMOUTH—’51 Cranbrook conv., $1,535: | SL Special sedan, $860: FM conv.. $1,- $1.430. ‘50 Deluxe sedan, §$1.200. ‘49 $840. '48 FM sedan, $675, $795, $830. "47| Savoy. $1,830; conv.. $1.350, $1,640, 
club coupe, $1.4 ‘50 Deluxe ‘club | 150, "45 SM sedan, $830; FM conv SD sedan, $1.030, $1,110, $1,120, $1,125: FM sedan. $659. $670, $810. "46 FM! = 745. '49 SD sedan, $955. 
coupe, $1,050. ay SD 4- dr., $525. ety psy 47 FL aerosedan, $750; SM sedan Deluxe sedan, $710; conv.. $1,150. sedan, $595, $515. $595, $675. ONTIAC—'52 Catalina. $2,.730*, $2,775°, 
SD club coupe, $600. CHRYSLER ‘50 NY ———— PONTIAC—'52 Catalina, $2 885°; Chieftain CHRYSLER—'51 NY sedan, $1.995. §2.- P32 850°; Chieftain (8) sedan, $2,350, 

4 0 2 sedan, $1.600*. ‘49 (8) sedan, $2.570*. °51 Chieftain (S) se- 220°, $2.340°, $2.345*°. °50 Windsor se- (Continued on Page 43, Col. 1) 


PONTIAC—’52 Chieftain (8) 4-dr., $2,300* 
$2,365°. °51 SL (8) sedanet, $1.975°. "50 
SL (8) sedanet, $1,550; 2-dr.. $1,625°, 
$1,405. "49 Chieftain (8) sedanet, $1,090. 


} 


oo SL (6) 4-dr., $685. '46 Chieftain (8) | 


$700: sedanet, $680. 
STUDEBARER” 52 Commander (8) Star- 


liner, $2,150*. ‘51 Champion 4-dr., $1,- | 


200; club coupe, $1.300. ‘50 Champion 
2-dr., $1,075. 48 Commander conv.. 
$790. 


MANHEIM, PA. 


(Manheim Auto Sales and Auction. Inc. 
Sale every Friday. Prices are for sale of 
Aug. 22.) 

(Sold 113 units out of 173 offerings.) 


BUICK—’52 Super conv., $3,260%; RM 4- 
dr.. $3,030*°, $2,860; Special 2-dr.. $2,- 
730. '51 RM 4-dr., $2,300*; Special 2-dr.. 
$1,880°. ‘50 Super 2-dr., $1,625*. °49 
2-dr., $1.285. 

CADILLAC—'52 (60) 4-dr.. $5,100*. ‘51 
(62) 4-dr., $3,425°. '50 (62) conv., $3,- 
260°; (60) 4-dr., $2.930*. "49 (61) 4-dr., 
$1,880°. 47 (62) 4-dr., $1,220°. 

CHEVROLET—’52 Bel-Air, $2,350°: conv... 
$2,310°; FL Deluxe 2-dr.. $2.110; 4-dr. 
$1.990; SL Deluxe 2-dr.. $1,880. ‘51 SL 
Deluxe 2-dr., $1,675; 4-dr., $1,625. °50 
SL Deluxe 4-dr., $1,190. 

CHRYSLER—’52 NY 4-dr., $2.975*; Sara- 
toga 4-dr., $2,780*. °51 Windsor 4-dr. 
$1,930. 49 Windsor conv. $1.430*. °46 
Windsor 4-dr., $865. 

DeSOTO—’52 Firedome (8) 4-dr., $2.725°*: 
Custom 4-dr., $2,320°. '51 Custom 4-dr.. 
$1,940°*. ’48 conv.. $990. 

DODGE—’52 Diplomat, $2,460*: Meadow- 
brook 4-dr., $2,110°. ‘51 Coronet 4-dr.. 
$1,790°; Meadowbrook 4-dr., $1,640*. °50 
Meadowbrook 4-dr., $1,370*. 

FORD—'52 Victoria, $2,440*; conv., $2.- 
440°, $2.300°. °51 Victoria. $2. 010°; 
Custom (8) 2-dr., $1,685. '49 Custom (S) 
2-dr., $1,035. "46 SD (8) 2-dr., $660. 

FRAZER—'47 Manhattan 4-dr., $580. 

HUDSON—’52 Hornet 4-dr., $2,000. 

KAISER—’51 2-dr., $1,290. 

LINCOLN—’'52 Cosmopolitan 4-dr $3, - 
460°. '51 4-dr.. $2,270°. 

MERCURY—’52 Monterey, $2,780*; 4-dr. 
$2,655°, $2,575°. °47 4-dr., $685; conv. 

15. 


$61 

NASH—’51 Rambler conv., $1,360; Ram- 
bier stationwagon, $1, 360. ’50 Rambler 
conv., $1,070; Statesman 2-dr., $930. 

OLDSMOBILE—’52 Super (88) 4-dr.. $2.- 
750°. '51 Super (88) 4-dr.. $2.025*. ‘50 
(98) 2-dr., $1.600*. '49 (98) 4-dr., $1.- 
365°. ‘48 (98) conv., $855*. ‘47 (98) 
conv., $760 

PACKARD— 48 Deluxe 4-dr., $805. 

PLYMOUTH—'52 Cranbrook 4-dr.. $1,875: 
club coupe, $1,860. "51 Belvedere, $1,780. 
"48 SD —- $850. °'46 Deluxe club 
coupe. $530. 

PONTIAC—’'52 Catalina. $2,.930*: Chieftain 
(8) 4-dr., $2.445*. "51 Catalina, $2,230°*. 
"48 SL (8) 2-dr., $980. '47 Torpedo (8) 
4-dr.. $750. 

STUDEBAKER—’50 Commander (8) 2-dr. 
$1,160. ‘48 Champion 2-dr.. $750. ‘47 
Commander Landcruiser. $680. 

WILLYS—’51 stationwagon. $1.310. ‘50 
jeepster, $590. "48 jeep, $595. 


ATLANTA, GA. 


(Dixie Motors Auto Auction. Sale every 
Tuesday. Prices are for sale of Aug. 26.) 


(Market good. Late model »rices high- 
. Sold 110 units out of 135 offerings.) 

BUICK—’51 Super sedan. $2,.110*: Special 
sedan, $1,790. "50 RM sedan, $1,360*. '49 
Svecial sedan, $1,225. 

CADILLAC—'47 (62) sedan. $1,160*. ‘'46 
(61) sedan, $750. 

CHEVROLET—’52 Bel-Air. $2.300*. ‘51 
Bel-Air 2-dr., $1.900*. $1,805; SL De- 
luxe sedanet, $1,650, $1,635, $1,600, $1.- 
560: %-ton pickup. $1,020. ’50 Bel-Air. 
$1,555, $1,455: SL Deluxe sedan. $1.425 
$1,400, $1,385: *4-ton pickup, $900. °49 
SL Deluxe sedan, $1,200. $1,180, $1,125. 
$1,050; %-ton pickup, $675. °48 SM se- 
dan, $940, $925. °47 FM sedan. $775: 
SM sedan, $700. 

FORD—'52 Victoria, $2.450*,. $2.425*: %- 
ton pickup. $1.305. '51 Custom (8) sedan 
$1,655, $1.630, $1.625, $1.610; ‘%+-ton 
pickup, $1,170, $1,050. "50 Custom (8) 
sedan, $1.450, $1,365. $1,360. $1.325 
$1.275: %4-ton pickup. $840. '49 Custom 
(8) sedan, $1,190, $1,175, $1,170, $1.100. 
$1,070, $1,035, $965. '48 SD (8) sedan 
$740. '47 SD (8) sedan, $800, $715. $690 
"46 SD (8) sedan, $730, $710, $705, $700 
'37 sedan. $240. 

MERCURY—'52 sedan. $2,565*. '51 sedan 
$1,610*. '50 sedan, $1,400*°, $1.310*, $1,- 
240. '49 sedan, $1,415. '48 sedan, $865. 


OLDSMOBILE—’50 (88) sedan, $1,225. "47 | 


(98) sedan, $725. 
PACKARD—’'48 sedan, $850. 


PLYMOUTH—'52 Cranbrook sedan, $1,- | 
910°. '51 Cambridge sedan, $1.415. ‘50 | 


Deluxe sedan, $1,015. ‘49 SD sedan, 
1 


$1,060. 
PONTIAC—’52 Chieftain (8) sedan, $2.- 
490°. ‘50 SL (8) sedan, $1,350. ‘48 


OUT OF THE ENTIRE UNITED STATES: 
SOUTH DAKOTA RANKS 9th IN 

















AUTOMOTIVE SALES PER FAMILY 








IN CASH 
FARM INCOME INCREASE 


In Sth Fegera! Reserve District 
1951 up 132% of 1950 


SGURCE 2 YSDA “Fatm Income Situations” 


IN INCREASED 
ELECTRIC POWER PRODUCED 


tr 9th Federal Reserve District 
1954 up 13% of 1950 


SOURCE: Federal Power Commission 















1S RICH... 


A decade of dramatic and continued increase of 
cash farm income has resulted in a stepped-up 
demand for, and production of, electric power. 
The abundance of low-cost electricity and the 
high income per family has created new demands 
for electric milkers and mangles, motors and 
mixers, refrigerators, vacuum cleaners... any- 
thing that will help to provide greater comfort and 
convenience! 


From the homes of the diversified farms 1n the 
east to the ranch houses in the west river ‘cow 
country’... from the urban centers or ‘hubs’, of 
this great agricultural empire, there’s an in- 
creased demand for beverages and breakfast 
foods, canned goods and clothing, drugs, home 
furnishings, permanents, portable radios, farm 
machinery, motor Cars . . . an increased demand 
for ev areas that makes life good! 


There’s just one thing that stands between this 
pent-up demand and soaring sales for your prod- 
uct—Selling...and South Dakota Dailies deliver 
those sales. 


HIGHEST INCREASE IN 


INDEX OF LAND VALUES 
In Sth Federal Reserve District 
1951 up 132% of 1950 
SOURCE: USDA “Current Davelopments in 
Fatm Real Estate Markets” 


KESPOMSIVE 10 re 


DAILIES 


.-- locally managed, locally edited for the /ocal markets 
... PEOPLE... people who purchase on preference 
for a product that’s /ocally recommended . ..§ AND 
ALL BUYING IS LOCAL! South Dakota Dailies 
reach 85% of all homes, both rural and urban! No 
other media gives this coverage. No other media 
costs so little. On your next sales promotion in the 
rich South Dakota market, consider COST, COVER- 
AGE, CONVICTION. The S. D. Dailies are your 
best buy. Can you afford to settle for less? 


DAILIES 














Comprise Six Locally Managed and Locally 
Edited Newspapers sornng The Six Primary 
Markets of South Dakota... Rural and Urban. 
FOR COMPLETE, HELPFUL INFORMATION, 
WRITE TODAY! 


SOUTH DAKOTA DAILIES 
BOX 1278 HURON, SOUTH DAKOTA 
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U.S. Job Shuffle Unlikely 


Vast Majority of Employes Expected to Stay 
After New President Steps In 


WASHINGTON.—Probably the; to fill policy-making positions with | 


most discussed topic in government 
circles here these days is what a 
change in administration next Jan- 
uary would mean to federal em- 
ployes, as far as their jobs are 
concerned. 

The best guess, according to 
Joe Young, editor of the Federal 
Spotlight, is that there would not 
be much change for rank-and-file 
federal career employes with civil 
service status. 

In all likelihood, Young says, 
most of them will keep their jobs, 
whether the Democrats or Republi- 
cans win control of the executive 
branch. 

Of the 248,000 federal jobs in 
Washington, it’s estimated that 
about 3,000 are in the political- 
appointee category. There undoubt- 
edly will be a change in most of 
the latter positions if the Republi- 
cans win. And there will be many 
changes if the Democrats win, 
since a new President has the right 





his own appointees. 

The remaining 245,000 
jobs here are under the civil serv- 
ice merit system. During the na- 
tional emergency program, some 
employes have been appointed 
without having to pass exams, but 
this is the exception rather than 
the rule. Since both the Demo- 
cratic and Republican parties are 
on record as favoring a strong 
merit system, it doesn’t seem likely 
that many of these employes would 
be disturbed. 

In addition to the 3,000 political 
job plums in Washington, there 
are about 10,000 additional ones 
throughout the country and over- 
seas. Jobs filled outside the con- 
tinental U. S. are not under civil 
service, and some of them, par- 
ticularly in Europe under the 
economic aid program, are po- 
litical in nature. 

The total number of excepted 
jobs in government —those not 
under civil service—is 314,756. But 


federal | 









Symbol of Study— 


A plaque symbolizing successful com- 
pletion of two years’ study in the DeSoto- 
Plymouth master technicians service confer- 
ence has been awarded service personnel 
of Hyde Park Motor Co., Inc., Hyde Park, 
N. Y. Elmer Van Wagner (left), president 
of the firm, is shown accepting the award 
from J. C. Griffin, DeSoto New York dis- 
trict manager. 





most of them are nonpolitical in 
character. They include the Federal 
Bureau of Investigation, the Atomic 
Energy Commission, legal positions, 
more than 145,000 positions over- 
seas, and VA doctors and nurses. 


New Cross Unit Points Up 


By Bob Sheldon 
Staff Writer 
DETROIT.—“In all the U. S, 
| there are not enough human hands 
ito shape the kind of automobiles 
|we want at the prices we can af- 
|ford to pay. Our company endeav- 
ors to make machines that will sub- 
| stitute for these hands.” 
| Milton O. Cross jr., president of 
Cross Co., spoke these words to 
visitors attending an open house at 
|the firm’s newly acquired third 
plant here. Then, with a wave of 
his hand, he directed the group’s 
attention to a 50-foot-long machine 
that stood in the background on 
the assembly floor. 

It was a machine that at first 
struck the layman as incredible. 
Its purpose, processing Ford trac- 
tor cylinder blocks, could readily 
be grasped. But, from that point, 
the complexities of the Transfer- 
matic’s 188 operations challenged 
the imagination. 

Though it seemed to be idling, 
the machine could, at 100 percent 
efficiency, turn out 72% pieces an 








Schrader Contributions to the Tire Industry 






















LINE. 


HERE’S THE AIR-OPERATED VALVE 
BENDING MACHINE FROM SCHRADER 
FOR OUR TUBE PROPUCTION 

















BUSINESS WITH SCHRADER! 


BEAT SCHRADER SERVICE, AND 
ANOTHER THING: THIS EQUIPMENT 
IS DEVELOPED AT SCHRADER’S 


EXPENSE FoR OuR USE/ 





IT SURE PAYS TO DO 
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I GUESS ITS HARD TO 
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FIRST NAME 








A MINIMUM. 





THE SCHRADER ENGINEER TOLD ME 
THEY MADE THIS EQUIPMENT TO 
HELP US GET A CLOSER BEND AND 
SPEED UP OUR PRODUCTION LINE. 
IT CUTS HAND OPERATION To 





NOTE TO THE TIRE INDUSTRY: 


Schrader service extends right to 


the tube 


production line. We make available special 


equipment to help you speed production of 


pneumatic tubes. Are you taking full advan- 


tage of this phase of Schrader service? 


A. SCHRADER’S SON, BROOKLYN 17, N. Y. 


Division of Scovill Manufacturing Company, Incorporated 


IN TIRE VALVES 











FOR QRIGINAL EQUIPMENT AND REPLACEMENT 


\ Tool’s Conquest Over Toil 


| hour. Its 23 stations loaded, milled 
| drilled, reamed, chamfered and 
spot-faced, tapped, and unloaded. 

Relays on a vast electrical con- 
trol panel served as the brain of 
the 85-ton monster, timing its op- 
erations as each cylinder block 
was passed from station to station 
A Toolometer unit stopped the ma- 
chine whenever one of the many 
cutting edges required changing 
All lubrication was automatic. 

And, most important of all, th« 
machine needed only one pair of 
human hands to tend to it. 

Robert B. Read, the company’s 
service manager, said this latest 
Transfer-matic incorporated de- 
velopments which made for a 
minimum of “down time,” always 
a major problem to builders and 
users of special machine tools. 

On this machine, Read said, a 
drill may be changed in about a 
minute and a half, which means 
that the machine need be shut 
down only about three hours out 
of the 24. In the past, such equip- 
ment often was out of production 
half the time. 

Ford has ordered two of the ma- 
chines, at a cost of more than $300,- 
000 each, from the Cross company, 
much of whose work is in the auto- 
| motive field. 

Because of a backlog of defense 
and other orders, Cross is taking 
12 to 14 months on special designs, 
but actual assembly is completed 
in a matter of days. The company 
makes most component parts, ex- 
cept for articles such as relays, 
motors and hydraulic pumps. 

As president, Milton Cross over- 
sees the company’s manufactur- 
ing activities while his brother, 
Ralph E., executive vice-presi- 
dent, supervises sales and engi- 
neering. The firm has about 250 
| employes but is expanding to 375. 
| Milton O. Cross sr. founded the 
|company in 1898 and made gears 
|and marine engines. He still drops 
around to the factory occasionally 
to see how things are getting along 

Speaking of the elder Cross, 
Michael Zajac, chief draftsman, 
said: “He really knows his gears. 
There isn’t anything that can fool 
him.” 








Chicago Union Officials 
Guarded After Bombing 


CHICAGO.—Officials of vari- 
ous AFL Teamsters locals here, 
accompanied by protectors and 
their homes guarded, are frank- 
ly worried over what police the- 
| orize are attempts by the “syn- 
| dicate,” or hoodlum element, to 
“muscle” into their unions. The 
Teamsters recently suspended a 
drive to organize new-car sales- 
men here. 

The latest act of terrorism was 

the setting off of a black pow- 
der bomb on the porch of the 
home of Jean Frank, secretary- 
treasurer of the laundry drivers 
local. 
} While refraining from direct 
accusations, Henry G. Burger, 
international organizer in Chi- 
cago, said that “whoever is 
causing these bombings will find 
they are scaring no one and will 
also find that they are not going 
to get into any of our unions.” 
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WHOLESALE 
USED CARS 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 
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Affecting Factories and Dealers... 
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By George Deery 
Associate Editor 

Automotive ads in newspapers 
dropped 25 percent in July, com- 
pared with the same month a year 
ago and were 6.5 percent below last 
year during the first seven months 
of 1952, according to Media Records. 

While linage for all classifica- 
tions in July decreased 1.6 during 
July, versus the like month a 
year ago, for the year so far, 
there was a gain of 0.2 percent. 

The best gain among all classifi- 
cations in July was chalked up by 
financial—up 10.4 percent for the 
month and 7 percent for the first 
seven months. General space in- 
creased 8.4 percent for the month. 

Figures for other groups for July 
and the year were: total display, 
off 1.7 and 1.5 percent; retail, in- 
cluding department stores, off 2 and 
up 4 percent; and department 
stores, off 5.7 and 2 percent. 

* * * 


GM Promotes Botsford 

Henry C. Botsford, assistant ad 
manager of Buick, has been named 
in charge of the ad department of 
the sales section of General Motors, 
it has been announced by Spencer 
D. Hopkins, director of the GM 
sales section. Botsford succeeds 
Dolph H. Odell, retiring from Gen- 
eral Motors after more than 36 
years of service. 

Botsford joined Buick in 1939 as 
chassis lecturer at the New York 





a ate 
D. H. Odell 


H. C. Botsford 


Auto Advertising 





world’s fair. In 1941 he went to the | 
General Motors proving ground as | 
test driver, and the same year was | 
transferred to the standards de- 
partment where he handled cost 
estimates. 
Odell, in 1916, joined Delco Light, | 
Dayton, O., which later became a/| 
unit of GM. He came to the Gen- 
eral Motors central office in De- 
troit in 1932 as assistant director 
of the ad section. The advertising 
section was merged with the sales 
section in 1936 and Mr. Odell has | 
been in charge of the advertising 
activity since that time. 
* * * 


Kummer Joins Ross Roy 


Frederic A. Kummer, formerly of 
Baltimore, has joined the Detroit 
staff of Ross Roy, ad agency. He 
has been named ad copy supervis- 
or on the Dodge 
truck account, 
Thomas G. Mc- 
Cormick, execu- 
tive vice-presi- 
dent, has an- 
nounced. Kummer 
was with Van 
Sant-Dugdale 
agency of Balti- 
more for 11 years 
before joining 
Ross Roy. For the 
past several years 
he served as copy chief and plans 
director for that company. 

1” x 


Nash Starts Ad Drive 


Nash Motors has launched an ad 
and sales promotion campaign fea- 
turing a recent story in Mechanix 
Illustrated by Tom McCahill, veter- 
an writer and test 
driver, on the 1952 
Nash Ambassador 
Golden Airflyte. 
In the September 
issue, McCahill 
hailed the new 
Ambassador, 
styled by Pinin 
Farina, as the 
“finest shock- 
proof ride in the 
world today” and 
its performance 
“among the very best.” 


According to N. F. Lawler, direc- 





F. a Kummer 


N. F. Lawler 





tor of Nash advertising and sales 





promotion, the campaign, dubbed 
“Operation MI,” ranges from net- 
work televsion, covering 54 cities 
throughout the country, to local 
dealer showroom displays. 

During the first week in Septem- 
ber, Lawler said, a 1,500-line news- 
paper ad featuring the McCahill 
story appeared in 63 metropolitan 
city dealer points. This space will 
be followed by 1,000 and 800-line| 
ads in papers at all Nash local deal- | 
er points throughout the U. S. 


Material used in newspaper and | 
trade ads has been converted to 
showroom posters for dealers’ use. 
Window trim also has been pro- 
vided to dealer on the Mechanix 
Illustrated story, he said. 


Lawler said Nash expects to get 
heavy impact on the story through 
the use of over 500,000 reprints of 
the four-page article. Novel meth- 
ods are being employed in distribu- 
ting the reprints. 

Some 200,000 reprints have been 
sent to Nash dealers for general 
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This car, propelled by the feet, 
was introduced in England in 1928. 
According to the advertising, the 
foot-propelling mechanism made it 
possible to go from 20 to 30 miles 
an hour without much effort. 





distribution to new car prospects, 
he said. Dealers using direct mail 
advertising will use more than 100,- 


|| crease 





000 copies. 
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GET 50% 
MORE 
PROFIT — 


ON YOUR 
UNDERCOATING 


JOBS 


Credit Insurance 
Expected to Triple 
Within Decade 


HOT SPRINGS, Va. — Cecil 
Woods, president of Consumer 
Credit Insurance Assn., predicted 
at its first convention here that 
there would be a 300 percent in- 
in consumer credit insur- 
ance coverage within the next 10 


|| years. 


Woods, who also is president of 


|} Volunteer State Life Insurance Co., 


Chattanooga, Tenn., based his pre- 
diction on the expansion of con- 
sumer credit and the growing de- 
mand for security on the part of 


|| credit users. 


Fifteen million Americans took 
out consumer credit insurance in 
1951, covering payments of their 
personal loans or installment debts 
in the event of their death or dis- 
ability, Woods said. The life cover- 
age alone amounted to $5 billion 
of the $20,610,000,000 total consum- 
er credit outstanding, he said. 

“That represents only 25 percent 
of the public’s total consumer 
credit debt,” Woods pointed out. 
“The other 75 percent represents 





the area of probable expansion in 
credit insurance sales. 


“Consumer credit insurance grew 
out of the expansion of installment 
buying because it provided the 
debtor with greater security. The 
relationship it has to consumer 
credit itself makes it certain that 
within 10 years virtually all con- 
sumer credit debts will be covered 
by life, accident and health insur- 
ance,” he declared. 


John-Alden Reps Gather 
For Summer Conclave 


PITTSBURGH. — John-Alden 
Sales Co. representatives from 
eastern and southern territories 
“spoke for themselves” in round- 
table fashion at the new company’s 
first summer sales meeting, at Con- 
neaut lake, O. 

Art Stevens, company manager, 
reviewed first-year progress in ce- 
menting relationships with jobbers 
and dealers, and outlined a new 
merchandising program for Palmer 
Wel-loct and Fence Master tools. 

John P. Palmer and Alden W. 
Phelps, president and vice-presi- 
dent of Palmer Wel-loct Tool Corp., 
said the first of a series of new 
products will be on the market 
shortly. 
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LION Wokorode 


UNDER-CAR SEALER AND SILENCER 


50% More Jobs 
e Per Drum 


Nokorode is concentrated—no excess 
solvent. You spray Nokorode to 1/16” 
thickness —and it dries to almost 
1/16”. It’s made entirely by Lion un- 
der U. S. Patent 2393774, assuring 


controlled uniformity, controlled qual- Nokorode is stable, made of highly Nemes 
ity. Nokorode goes 50% farther, yet compatible materials—won’t separate 
costs no more than ordinary under- in storage, won’t clog guns or hoses. 
coatings. That means 50% more pro- You avoid unnecessary clean-up jobs Address 
fit for you. —you save man-hours and money. 

Made and Guaranteed By City 

<« ; 
LION OIL@) COMPANY a 


EL DORADO, 








2. 


Lower Labor 





ote. ARKANSAS 


Easier Application. . 


Nokorode is uniform for smooth ap- 
plication— no troublesome “blobs” 
... flows freely permitting steady pres- 
sure in the gun. There’s no lost time 
due to lost pressure. 





Cost 


FREE! Details on how to increase 
undercoating profit. 


LION OIL COMPANY 
El Dorado, Arkansas 


Please send information on higher 
profits with LION NOKORODE. 
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Passenger Car Registrations, 34 States for July, 1992- 1951 
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pe tak 51/265) 148) 485|_—-997|_—«1895|—«1302|_~— 23} _—«385|_—s710| ~—«$70|_—i119|_—*1837/ —-400|_—«486| 3412 41| 9%) 137 3 -97|_—«252| ~—s7S| 310) S28] 4} 7923 
Maryland "52 136} 116; 421!) 699) 1372) 700) 40, 146, 886) 294 78 812 195 271 1650 | 118 57 175) 7 5 2 171 253) j 172 76 24; 4926 
ps ia z ‘5! 209 | 136 388; 873 1606 | Hitt} 35) 255) 1401 395 97 1523 347 416 2778 93 55 148 | 2 5 142 204 235 20 15 6646 
Massachusetts ‘52 275 274; + =734); +1242) 2525) 891) 87 298; 1276) 529 170 1153; 415 508 2775 80 79 159 5 24 18 212 Sil 159 330 115) 108; 8217 
‘Sti 304) = 303) = 797} 1499} + = 2903) ~—«1633) 47; 450] 2130 842) += 230|—«2158| 741/794 4765 107) 95; 202 8 14, 20> 194) 437 140| _437| 82 41} _ 1137 
Michigan ‘52 479' 427| 1083) 1975) 3964; 3182) 208 732| 4122) 1630; 636; 4505 996; 1498 9265 ! 84 229,314 | 8 366; 9785 327; 435) 151) 43; 19780 
a — ‘SI 615} 551! 1559/ 3000; 5725) 5995) 126| 1277) 7398) 2328} 553} 6489 1792) 2344) 13506 248 280 528 12 | 8 425 779 288 740 71} It] 2949 
Ohio "52 682 463; 1518; 2259; 4922; 2647 164 757; 3568) 1387) 461) | 3683; 885; 1251 7667, | 124) 255 379 1 30 475| 732; +4448) 9«616| = 353) 62| 19253 ? 
me = ‘Si| 698 __ 516 1727; 2915; 5856) 4114 98; 1075 5287; 1939; 482) 5550) 1362) 1877) 11210 253 311 564 3 | 34 466 666 326 900 | 171) 21} 25505 
Oregon "52; 214) 154) 347; 663; 1378 978 50, 316; 1344; 490 115; 1389) +409; 408) 2811) 106) 125; = 231) 13 18 2; 202 358 208; 281; 118) 47; 701! 
: - ‘51 150 108} 196| 412 866 727 18; 252) 997 311 72 870; 252 270 1775) 38 45 83 14) 12 3 79| 162 85 193 79| 18 4366 
South Dakota ‘52 54 33 115 202 404 233 15 85 333 5 27) 282 | 65) 119) 608. 10, 8 18) | | 1) 26) 51) 40 66 27) 2) 1576 
x ‘ ‘S| 55 4 89 247 425 290 9) 82 381 146 24 396 95 107) 768 | tt} 13 24) | 38 44 27 64 12 | 1783 
Texas "52 704; 395; 1987; 2810; 5896; 4005) 182; 1178 6365; 1902 486, 4886) 1404; 1550) 10228 89) 196 142 427) 6) 6 17 382; 759; 485; 830) 227) 62! 24690 
eee ‘BI| 651) 378) 1094) 2369) 4492); 4289) 113) 1250 5652, 1771 434 4967; 1169) 1473 9814 itt 110 221) 2 3 13 185 353 195 800 100, 25! = 21855 
Virginia "52; 215) 150; 527; 955) 1847; 1040 51 244) 1335; 548 160 1355; 341; 463) 2867 | 22) 67) 80 169, 7 T it 209; 272 165) 245) 90} 53; 7281 
eo: 51] 214} 145 445| 1203 2007 | 1618) 37 317 1972 547 131 1774; 455) 524} 3431) | 114] 82 196 6 ° 10 140 168) 115) 308) 37) 21; 8417 
34 States Reported "52; 6705| 4887| 16117; 26281; 53990; 31022; 1814; 9188; 42024; 16259; 4914, 41634) 11115) 14169) 88091 | 148; 1646) 2261; 4055) 122 145; 226; 4933; 9062; 4548; 7423) 2848 923) 218390 
To Date for July "BI; 7415) 5226) 15466) 30767; 58874; 43817; 1062) 11517! 56396; 20056; 4732) 55357) 14209) 17622| 111976 | 2483) 2530; 5013 145 97; 253) 4526! 7403; 3222) 9730) 1480; 631; 259746 
Year *52| 68223| 52495|147132|261636| 529487; 385869; 14290; 98851; 499010|177728| 46931; 487770|124885| 148986; 986300; 886) 19132) 22058; 42076; 1927; 2668) 2101, 45302| 81318| 39657| 97181| 20572| 104662358265 
To Date '51| 94494} 64004) 173444/ 334164) 666106 531/003) 14772| 139891) 685666 241117, 56088) 660959 167222) 202422) 1327808 | 33301; 33478; 66779; 1618; 1852) 3329; 62138| 74464] 39819|115356| 15499| 7898 | 3068332 








for July, 1952-1951 


New Commercial Car Registrations, 37 States 






























































































































































wv 
e al 
Truck registrations by states are 7" 2 “ = Fy Truck registrations by states are 
released here weekly, as compiled ” > * vo 2 £ - + 6 € released here weekly, as compiled 
by R. L. Polk representatives in 8 z ° yy $ “ © r Py oO 2 3 3 ¥ 2 e es S S a by R. L. Polk representatives in 
state capitals. £ 8 = Fs 5 > 3 3 5 > z = E 3 s = 9 2 = 35 = 3 PS state capitals. 
< os 6o|6/]4 sa1eaise a oo} £ S baie Te 2e|a Sisal siz = 
20 States Previously 52 | 30 31| sa? | 68) 80| 2668) 67| 4843) 1| 2059; 2466) i177) 6| 10 79| 773; = 232; 5; 515) 91| 21213)'52 20 States Previously 
Reported for July 51) 5I 44| 10391 14) 145) 112) 2626) 28| 6688) 4; 2618) 2224 ' 233) 2) 25 74 800 283) 16| 620) 23) 27032) '5i Reported for July 
Alabama bs | pf | a nf ‘ ae | 7 = % | : | cal e 7 | lar Alabama 
| | | | | | | u u ‘51 
Colorado *52) | | -374| 1 5) 5) 162 | 198) 118) 123) 1 19 | ! | 45 1} | 64 2) 1120; '52 Colorado 
‘51 | 332) 2| I} 5 56) | 207 % 62 ! | I 38) 5 | 27) 834 ‘5! 
Georgia EI | p--{ | 4 | 249 378) 180; 207; | 10 | I 82 16) 15 | 1775 | "52 Georgia 
51 | 312] 186 544) 190! 1011 8 2} Bl, 22 1) 2033'S! 
Indiana "52 4) | a 1 5 7; 290 1; 411 | 124; 308) 7\ 2 7 87 15 | 36 6 1979 ‘52 Indiana 
51] | 902) 1 8 5) 275 556 | | 194) 243 10 4 115 23 37 | 2375 | ‘5! 
cam a Ht | at Sis oon 
| | | | | i | I 473 |'51 
Massachusetts ‘52 | 5) 8 336 7) 8) 223) 3 194) | 135; 25 | 8 37 23, 20 1117 "52 Massachusetts 
SI) 12 I 370) | 15} 19) 144) 2 __ 261) 91| 88) 34) 2 il 35 19 I 18) 1133'S! 
Minnesota ‘52 | | 484) | 15} 9) 174 ~ 370) 6 154; 235) | 15 7 50 17 34 | 1572 | ‘52 Minnesota 
51 5) 583) 3) 7) 2) 134) 395) 3 109; 228) 2 8) 6 4 52) 12 12 8 1573 |'51 
Ohio 52, 9) 788 | 4 5) 10; 518) 3; 669) 208; 386| 19 4 23 140 64 84 4, 2938 /'52 Ohio 
51| 9 1136 2) 14 33 a 5 942) 3 249 339) 33 i 20 106 102 ti 3494 | '5) 
Oklahoma 52) | 626) 1) 1} 202 356 | 214; +256 6 | 2 78 13 16 3 1776 |'52 Oklahoma 
51 846) | 7 180} 509 Net) 122 2 | 36 24 2! ! 1910) ‘5! 
Oregon 52 2 344 TT 9| 181) 4) 242) 159) -182) 12 32 3 + 34 26 9 9 1363 |'52 Oregon 
SI 3) 451 | 8) I} 179} | 253) 162! 138) * 17 5 35 22 l 47 12 1341} "5! 
Rhode Island ‘52 4) | 39 | 1} 41) | 45 ih} 13 5 3 13 9 3 i 187 | "52 Rhode Island 
51! 5 59| 1] 3) 18) | 58! 7| 26! 3 8 7 ! ! | 197 ‘51 
Texas 52) 19) 2577) 10) 9) 12 791 | 7 1662) || 768) 746) 3 43 | 3 19 327, «131 122 7 7256 | ‘52 Texas 
51) 2) | 3303) 3) i 7| ~=582) 1796 | 64) 431) 35 8 9' 205) 63 134 2 7455 | ‘5! 
Vermont 52) | 3 40) | | | 26 16 20) 12) 2 5 I 4 2 131 |*52 Vermont 
i 51 2 89 | | L. Zi 48 17| 26! 2 4 5| 2! 15 233 |'5! 
Virginia "52 1) ] 484) | 5; 258 2; = 346) 151} 190) 8 8 70 18| 5! 3, 1597 |"S2 Virginia 
; 51\ 8 1] 778} 1 6 6) 155) 2| 484!) 3) 201 | 150] | 23 2 6) 62 18 | 46 | 1949 | ‘5! 
Washington "52 | 334) 15) 2; 258 | 246) 149) 161} 5 i5 5) 40 26 1 63 3 1323 |*52 Washington 
; . 51} ! 430) I} 9) 193) 282! | 172! 182| 3) 17} | 5 30; 24! | 43 3) 1406 | ‘5! 
Wisconsin ‘52 499) I 4, «184 2; 271) 8 «17 190) 2 | 9 40 13 | 35 2 1378 | ‘52 Wisconsin 
51! 502 5 2) 124} '} = 322) a 105 147 5 2 3) 37) It! | 26! 2 1298 | ‘51 
Wyoming "52 142 39 78 55 64 3 14! 3) | 40 | 438 | "52 Wyomi 
‘SI | 167) | 3 | 25| _) te 75 47) 3 3) ! 6) 5! | 62) | 506 | ‘5! pitied 
- paseo, Renones ‘52 | 75| 43) 15904) 27) 144) 144, 6588 89) 106 T0667) 19, 4759) 5864) 33| 412) 10) 23 177) 1907) 622 6| 1276 135! 48924 |'52 37 States Reported 
‘o Date for July 51} 9 60| 22328) 26} 239; 218) 5514} 41| 14050! 18! 5512! 4681! 26! 452!) 2 60 149| 1736 656 19! 1279 55| 57219 'S! To Date for July 
zou ‘52, 874) 845/ 150110! 202) 1956) 1668) 53936 481 | 102236 281 43712 50769 384, 3996 128! 309) 1704) 16137) 6183) 135! 10474) 1336| 447856 ‘52 Year 
° Date 51) 1259! 1386/204259' 270! 2768) 2325) 60723! 6651142115! 271! 57236! 51044! 393! 6248 166 447| 2151! 17276! 7421' 207) 13840 724' 573194''5! To Date 
The following advertised delivered prices (Ultramatic standard on 400, optional at 
are based on factory retail prices sug- $189 on other ) 
gested by the factories under authority C C ili p bd N C PLYMOUTH—Concord — 2-ar. $1,- 
of the Office of Price Stabilization. These T 757.23; 15.52; lect a 
prices include federal a ye and urren el ing rices on ew ars 164. 68: a ten ee — 
charges, plus dealer de- bi —4-dr. sed., ,825.61; cl. 
+ ate eAegre mee om Remar ane They do NOT | 189.62; Town & Country wag., $3,922.37; | sed., $1,766.09; 2-dr. sed., $1,716.20; bus. ; tam—4-dr. sed., $2,568.38; 2-dr. sed., $2,- | $1,788.55. a sed., $1,915.80; 
ey on oF ae e yom mir a! and | 8-pass. sed., $4,167.15. New Yorker—4-dr. | cpe., $1,612.53; stat. wag.. $2,094.07. Cus- | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler, |Cl. cpe., el Belvedere, $2,216.39; 
ae ATE he — . sed., $3,530.18; Newport, $3,965.99; conv.. | tomline 8—4-dr. sed., $1.857.85; 2-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (Hy- | COMnV., $2,328. 

oo s our—2-dr. - $1,395. | $4,088.59. Imperial—4-dr. sed., $3,837.26; | $1,808.95; cl. cpe., $1,818.50; country sed., | dra-Matie optional at $178.55 on all mod- PONTIAG_Chleftsia 6—4-dr., sed., $2,- 
ig ° +, $1,657. (Sold only by Sears | Newport, $4,219.22. Crown Imperial — | $2,264.74. Crestline 8— Victoria, $2,119.73: | els.) 014.64; 2-dr. sed., $1,956.36; stat. wag., 
OT ETIN. —_ —4-dr. sed., $1,795; 8-pass. sed., $6,870.54; lim., $6,992.53. | conv., $2,229.42; stat. wag., $2,401.24. LINCOLN—Cosmopolitan—4-dr. sed., $3,- | $2,615.09. Chieftain §—4-dr. sed., $2,089.62; 
atat was a sone a $1 945: ‘46 (Fluid-Matic optional at $131.81 on Wind- | (Ford-O-Matic optional at $184 on all |517; cl. epe., $3,621.50. Capri—4-dr. sed., | 2-dr. sed., $2,031.45; stat. wag., $2,772.46. 
ahs pi $2295: Ato. ~ 4 3 sor, standard on Windsor Deluxe and other | models. ) $3,660.50; spt. cpe., $3,865.50; conv., $4,- | Chieftain 6 Deluxe—4-dr. sed., $2,118.53; 
so i Deliverea no 4 - Pog sed., $3,-| series. Fluid-Torque standard on Crown FORD OF BRITAIN—Prefect 4-dr. sed., 025. (Hydra-Matic standard on all models.) | 2-dr. sed., $2,060.28; conv., $2,444.21; Cat- 

Suse bag owl ) 2900.76 Imperial, optional at $166.51 on other $1,344; Anglia 2-dr. sed., $1,183: Consul MERCURY—Custom—4-dr. sed., $2,248.- | alina, $2,304.30 (super deluxe, $2,370.43); 
(Deluxe mes 33): 2-8 ae $2,2 Hy eights, at $124.70 on Windsor Deluxe and |4_ar. sed. $1,693: Zephyr six 4-dr. sed., | 50; 2-dr. sed., $2,191; spt. cpe., $2,313; 6-| stat. wag., $2,689. Chieftain 8 Deluxe—4- 
$2,196 88; cl. cpe $2 114 ‘eS: Rivien “<2”. at $256.51 with Fluid-Matic on Windsor. $1,890. (Delivered at U. S. ports.) pass, stat. wag., $2.775 (8-pass., $2,823.50). | dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 

, 196. 88 ; pe., » 114.65; viera, $2,- | Power steering standard on Crown Imper- . Monterey—4-dr. sed., $2,330; spt. cpe., $2,- | conv., $2,517.66; Catalina, $2,379.99 (super 


295.43; conv., $2,634.17. Super—4-dr. sed., 
$2,563.17; Riviera, $2,477.56; conv., $2,- 
868.59; oes 4 $3,295.73. Roadmaster 


—4-dr. $3,200.36; Riviera, $3,306.05; 
conv., 33.4 452. 56; stat. wag., $3,976.73. 
( d on Roadmaster, op- 


Dynaflow standar 
—- = $192. 50 on Special and Super. GM 
optional at $198.90 on 


Super and Roadmaster. ) 
ILLAC—Series 62—4-dr. sed., $3,- 
666.26; cl. cpe., $3,571.33; Coup de’ Ville, 
. 60 Spe- 


$3,994.57; conv., $4,143.72 
ceial—4-dr. 8- 


-, $4,304.88. 15— 

_. sed., 407.54; lim. $5,620.93. 
Hydra-Matic standard on Series 62 and 60, 
pa ey at $198.36 on Series 75. GM power 
steering = at $198.43 on all models.) 
— 4-dr. 


', 


sed., $1,650.05; 2 dr. sed., $1,602.61; cl. 
epe., 609.22; bus. cpe., $1, 519.14; Style- 
line _ sed.. ,749. 19; 2-dr. 


° 695.69; el. ‘epe., $1, 714. 51; Bel-Air, 
j Conv., $2,118.47; stat. wag., $2,- 
oa (Powerglide moe. $178. “= 
° a .35 on 
Deluxe modeis.) 
sed., $2,- 


tS oe ‘ $2,476.79; p= & Country 
8A; by or = sed., $3,837.66. 

4-dr. sed.. $2,726.54; 

24; eonv., $3,206.60. Sara- 


gy - 
Se 
. $8,217.40; ol. cpe., $3,- 


Brees! 


719.75; Sportsman, 
stat. wag., $3,374.25; 
543.25. (Tip-Toe 
tom, optional at $131.97 on Deluxe an 
Fire Dome Eight. Tip-Toe wit 


8-pass. sed., $3, 


Dome Eight. 
$198.90 on all special-transmission models. 
DODGE — Wayfarer — 2-dr.  sed., 





2-dr. sed., $1,032.82; stat. wag., $1,076.77; 
conv., $1,035.38; Sports roadster, $1,028.72. 


$3,077; conv., $3,181.50; 
Shift standard on Cus- 
Fluid-Torque optional at $256.67 on Fire 
Power steering optional at 


$2, 


$1,66 


O—Deluxe—4-dr. sed., $2,336.24; 
cl. cpe., $2,323.22; Carry-All sed., $2.- | 296.54; 
573.90; 8-pass. sed., $3,140.31. Custom— sed., 
4-dr. sed., . cl. cpe., ,534.10; | cpe., 
Sportsman, $2,890.50; conv., $2,995.71; | conv., 
8-pass. sed., $3,359.38; stat. wag., $3,- 
187.80; Suburban, $3,728.30. Fire 
Eight—4-dr. sed., $2,741.25; cl. cpe., $2,- 


el. 


d | conv., 
h 


) 





cpe., 


$2,44 


$3,025.78 
sed., $2,654.60; 
wood, $2,976.59; 
—4-dr. sed., $2,749.18; cl. 
Hollywood, 
Commodore Eight — 4-dr. sed., $2,749. 18: 
Hollywood, $3,071.19; 
(Hydra-Matic optional at 


ial, optional at $198.90 on other special- 

transmission models. ) $1,407.24. V. 
ROSLEY—Stat. wag., $1,001.64; bus. | sed., 

coupe, $943.38; Hotshot, $952.07. Super— 


8.33; 


‘el. 


$2,250.13; 


sed., 


Hollywood, 


cpe., 


conv., 


$3,071.19; 


$2,722.51; 
$3,318.24. 
$175.71 on all models.) 
JAGUAR— 
hardtop, $4,065. Mark VII—4-dr., 
(Delivered at U. 8S. 
ISER—Virginian Special — 4-dr. sed., 


conv., 


ports.) 


HENRY J—Vagabond Four — 2-dr. sed., 
dad Deluxe Six — 2-dr. 

$1,552.38. Corsair Four — 2-dr. sed., 
att Corsair Deluxe Six — 2-dr. sed., 
38. 
HUDSON—Pacemaker — 4-dr. 
296.54; 2-dr. sed., 
bus. cpe., $2,102.77. 
$2,448.33; 2-dr. 


sed., 


XK-120—Super Sports, $4,039; 
$4,170. 


037.50; bus. cpe., $1,890.36. Meadowbrook | $2,212.26; 2-dr. sed., $2,159.79; ae. cpe., 
—4-dr. sed., $2,166. 32. Coronet—4-dr. sed., | $1,991.89; 2-dr. seas, $2,264.72; _e dr. 
$2,258.24; cl. cpe., = oe 42; Diplomat, | Traveler, $2,317.2 Vv -- 
$2,602.72; conv., $2,696 Sie’ $2,- | 4-dr. sed., $2,327. 70; 2-dr. sed., $2, 275: 23; 
905.74. (Gyro-Matic Galion at $102. 61 onjcl. cpe., ” $2, 296.22; 2-dr. Traveler, $2,- 
all models. ) 380.17; 4-dr. Traveler. $2,432.63. Deluxe— 

FORD—Mainline 6—4-dr. sed., $1,689.47; | 4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; 
2-dr. sed., $1,640.59; bus. cpe., $1,536.33; | bus. epe.. $2,212.82: 2-dr. Traveler, $2,- 
stat. wag., $2,018.40. Mainline 8—4-dr. |505.40; 4-dr, Traveler, $2,557.89. Manhat- 


$2,- 





449; conv., $2,605.50. (Mere-O-Matic op- 
tional at $189.81 on all models.) 

MORRIS and MG—Minor — 4-dr. sed., 
$1,595; 2-dr. sed., $1,445; conv., $1,475. 
MG-TD conv.—standard, $2,115; Mark II 
Deluxe, $2,360. 

NASH—Rambler Super—suburban, 
002.60. Rambler Custom—cCountry 
sed., $2,094.35; conv., stat. wag., $2,- 
118.90. Statesman Super—4-dr. sed., $2,- 
178.35; 2-dr. sed., $2,143.55. Statesman 
Custom—4-dr. sed., $2,331.70; 2-dr. sed., 
$2,309.50. Ambassador Super—4-dr. sed., 
$2,557.20; 2-dr. sed., $2,520.75. Ambassa- 
dor Custom—4-dr. sed., $2,716.45; 2-dr. 
sed., $2,695. (Hydra-Matic optional at 
$178.85 on Statesman and Ambassador. ) 

OLDSMOBILE—Deluxe 88 — 4-dr. sed., 
$2,327.09; 2-dr. sed., $2,261.62. Super 88 
—4-dr. sed., $2,461.71; 2-dr. sed., $2,- 
395.25; cl. cpe., $2,344.92; Holiday, $2,- 
673.39; conv., $2,852.59. Classic 98—4-dr. 
sed., $2,785.82; Holiday, $3,021.75; conv., 
$3,228.84. (Hydra-Matie optional at $178.35 
and GM power steering at $198.90 on all 
models. } 

PACKARD — 200 — 4-dr._sed., 
2-dr. sed., $2,475. 200 Deluxe—4-dr. 


$2,- 
club 


$2,528; 
sed., 


$2,675; 2-dr. sed., $2,622, 250—Mayfair, 
$3,293; conv., $3,450. 300—4-dr. sed., $3,- 
094. Patrician 400 —4-dr. sed., $3,767. 





deluxe, $2,446); stat. wag., $2,772.46. (Hy- 
dra-Matic optional at $178.35 on all models. ) 

ROOTES—Hiliman Minx—4-dr. sed., $1,- 
533; conv., $1,840; stat. wag., $1,938. 
Hillman Minx Deluxe—4-dr. sed., $1,645; 
conv., $1,890. Humber — Hawk sed. 7 
295; ‘Super Snipe sed., | tnd Pullman & 
Imp. lim., $5,110. Sun! ‘albot—sed., 
$2,685; conv., $2,911. Rover "eed., $2,- 
697. (Delivered at U. S. ports.) 





STUDEBAKER—Cham Custom — 4- 
dr. sed., $1,768.70; 2-dr. sed., $1,734.90; 
cl. cpe., $1,762.99. Champ Del 4-dr. 
sed., $1,861.70; 2-dr. = $1,827.91; cl. 
cpe., $1,856. Champion Regal—4-dr. sed., 
$1,946.48; 2-dr. sed, $1,912.70; cl. cpe., 
$1,940.78; Starliner, $2,220.35; conv., $2,- 


272.84. Commander Regal—4-dr. sed., $2,- 
120.82; 2-dr. sed., $2,085.60; cl. cpe., 
$2,114.86. Commander State—4-dr._ sed., 
$2,207.62; 2-dr. sed., $2,172.41; cl. cpe., 
$2,201.67; Starliner, $2,487.52; conv., $2,- 
547.92. Land Cruiser—4-dr. sed., $2,364.91. 
(Automatic optional at $231.24 on Cham- 
pion and $243.08 on Commander and Land 
Cruiser. ) 

WILLYS-OVERLAN D—Aero—Lark 2-dr. 
sed., $1,731.30; Wing 2-dr. sed., $1,988.96; 
Ace 2-dr. sed., $2,073.97. Four—stat. wag., 
$1,848.50 (four-wheel drive, $2,260.17). Six 
—stat. wag., $1,934.40 (Deluxe, $1,968.24). 
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i Used. Car Auction Prices 


AUTOMOTIVE NEWS, SEPTEMBER 8, 1952 











(Continued from Page 39) 


$2,405*, $2,455*. '49 Chieftain (6) sedan, luxe sedan, $1,270; Henry J (4) 2-dr., 
$1,175. °48 SL (8) sedan, $1,105*. ‘47 $710. '48 sedan, $425. 
Chieftain (8) conv., $565. '46 SL (8) LINCOLN—'52 Capri sedan, $3,385* 
sedan, $430, $435, $495, $505. 7. se a o 
NE » - MERCURY 52 sedan, $2,670* 50 club 
TUDEBAKER—'52 Commander Starliner, coupe, $1,455". 47 club coupe, $200 
$2,050*. °51 LC sedan $1,705*; Cham- eh > sade 2¢ 5 
pion conv., $1,525*. '50 Champion sedan, | NASH—'51 Statesman sedan, $1,390. ‘50 
$990, $1, 100, $1,130, $1.140 Statesman sedan, $1,030. '49 Ambassador 
ILI ’ 9 998 sedan, $985. '48 Ambassador sedan, $505 
WILLYS—'52 stationwagon, $2,225; 14-ton | gLDSMOBILE--'52 (98) sedan, $3,200°. | 
pickup, $1,780, $1,825; Jeep, $1, 500. ‘49 "51 Super (88) sedan, $2,150*, $2,290°; 
asee neae a words 2eeP, $735. °48 Jeep. | club coupe, $2,1385*; (98) conv., $2,170*; 
$460, $495, $510, $565. | Holiday, $2,570. ‘49 (76) sedan, $830; 
| (88) sedan, $1,145; (98) Holiday. $1,- 
DYER, IND. 610*. '48 (98) sedan, $1,005* 





| é $860. °46 (66) sedan, $655. 
(Dyer Auto Auction. Sale every Friday. | PACKARD 50 pape mele or 


Prices are for sale of Aug. 29.) PLYMOUTH—'51 Cranbrook’ conv., $1,545. 


BUICK—’52 Super sedan, $2,150*; conv., 


(Buyers fighting for clean cars. Prices | 

gained back some of last weck’s loss. | 
Sold 123 units out of 193 offerings.) } coupe, $855. '47 SD sedan, $535. 

} PONTIAC—’'52 conv., $2,670*. ‘51 Chief- 
$2,875*. ’51 RM sedan, $1,945*; Super| tain (8) sedan, $1,990*. '50 Chieftain (8) 
sedan, $2,145*; Special sedan, $2,000*. sedan, $1,435, $1,320, $1.500*, $1,530°*, 
"50 Special sedan, $1,560. $1,600*; SL (8) sedan, $1,365. '49 SL (8) 
| sedan, $1,290*, $1,155*. ‘48 SL (8) se- 


(62) Coupe De Ville, $3,660*. '50 (62) 


sedan, $2,820*. STU DEBAKER—'50 Champion club wo 


$1,040. °47 Champion sedan, $525; clu 


CADILLAC—’'52 (62) sedan, $4,525*. a dan, $895. $915". 
| 


CHEVROLET—’52 SL Deluxe sedan, §2,- | coupe, $505 
( ‘ SL s < 5 , Rte ‘ arr 
aa aan oe ee ee yeah WILLYS—'52 Aerowing sedan, $1,605. 
club coupe, $950, $960. ‘48 SM _ sedan, | 
$785; conv., $725. 46 SM sedan, $600. | DANVILLE, VA. 
"41 MD club coupe, $315. J : ew Ui 
. —— > 7 . (Danville Auto Auction. Sale every Wed- 
ae aT wea ware tenes. nesday. Prices are for sale of Aug. 27.) 
pass. sedan, $420. '46 Windsor club (Activity very steady. Sold 50 units 
coupe, $365. out of 93 offerings.) 
DeSOTO—'51 Deluxe sedan, $1,850*. BUICK—’49 Special 2-dr., $1,260, $1,110, 
DODGE—’17 Custom sedan, $565. | $1,275; 4-dr., $1,320. 


FORD—’52 Custom (6) sedan, $1,905; De- | CADILLAC —’49 (62) 2-dr., $2,195*. 


CHEVROLET—’'49 SL Deluxe 2-dr., $1,030; 
4-dr., $1,060. "48 FL 2-dr., $820. ‘47 FL 
2-dr., $780. '46 SM 2-dr., $660; FL 2-dr., 


luxe (8), $2,025*; Victoria, $2,510*. ’51 
Victoria, $1,780*. 50 Custom (8) sedan, 
$1,225; club coupe, $1,280; %j-ton pick- 


up, $750. °49 Custom (6) sedan, $960;| $665; FM 4-dr., $605. ‘41 SD 4-dr., 
Custom (8) sedan, $800. ’48 SD (8) -se- $327. 
dan, $590. '46 SD (8) sedan, $450. DeSOTO—’51 Deluxe 4-dr., $1,610*. 


HUDSON—’52 Hornet sedan, $2,510*. ’°50 | FORD—’52 Custom (8) 2-dr., $2,090; Cus- 


KAISER—’51 Custom sedan, $1,515; De- 


(6) sedan, $345. club coupe, $1,760; 2-dr., $1,600. ‘49 


Commodore (8) sedan, $1,210. '46 md tom (6) 2-dr., $2,030. ’51 Custom (8) 
Deluxe (6) 2-dr., $810; Custom (8) 4- 








New Low-Priced Passenger Car ROAD SANDER 





RETAIL PRICE $19 95 


fost Coutvel Releases Sand 
For Instant Traction 


FREE! Send now for literature, 
dealer selling plan and prices. 


CONNECTICUT TELEPHONE & ELECTRIC CORP. © MERIDEN, CONN. 











i 
7 PROVEN @ Successful sportsman-banker | 
now retired, offers seven recent | 
automotive, fishing, sports and | 
INVENTIONS camping inventions (individu- 
(Park's Patents Pending) ally or collectively) to rated, fi- 
nancially strong and aggressive 

° i Spas 
AVAILABLE on 5% Royalty Basis) = ,anufacturer or individual, on |! 
SAFETY AUTO BLOCK: Grips the a 5% royalty basis. @ All want- | 
re and the road. ry ry . 

w 
FISHING: Leg fishing device frees ed ingame res en appeal; 
hands for rowing, ete. can be retailed at popular prices 
ANCHORING: Noiseless ‘adjustable With good profit-margin. Can | 
weight’ anchor. be produced on standard fac- | 
SAVE FISH: Let hook in fish turned tory equipment without costly | 
loose with new type leader. rf ° ss 

SPORTS SEAT: Waterproof, comfort- dies or excessive investment. | 
able. Folds to fit pocket or handbag. Write fully regarding your man- 
CLOTHES RACK: For folding cots, ufacturing and selling facilities 


campers, Red Cress and ell emer- and details will be furnished 
gencies. * 
REAR VIEW BOAT MIRROR: Saves Promptly. Address the inventor, 


time and rowing trouble, JOE PARKS, ALTOONA, PA. 


ce a ee es ee ee ee ee ee ee we we ee es 





THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION’S LEADING CARS 


GEORGE P. HOOPER 


(76) se- day. Prices are for sale of Aug. 27.) 


| 
’*50 SD sedan, $1,235. °49 SD_ sedan, | a = - 
$955: club coupe, $875. °48 SD club| BUICK—’52 RM _ 4-dr., $2,745*, $2,675*; 





| DODGE 52 Meadowbrook 4-dr., $1,950*. 





dr., $1,075. '47 SD (8) 4-dr., $475. 46 | 
75 $315 


SD conv., $57! "42 SD 2-dr., 

Deluxe 2-dr., $150, $255. 
HUDSON—'51 Hornet club coupe, $1,750. 

‘47 Commodore (6) 4-dr., $215. 
KAISER—’49 Traveler, $570. 
LINCOLN—'51 club coupe, $1,770 
MERCURY--’'51 4-dr., $1,825* 49 4-dr., 


$1,010* 
OLDSMOBILE—’'50 (S88) 4-dr., $1,680*. '49 
(76) 4-dr., $1,070*; conv., $1,070; (88) | 


4-dr., $1,050*. '47 (SS) 2-dr., $580 
PACKARD —'51 (300) 4-dr., $1,545 
PLYMOUTH—'52 Concord 2-dr., $1,655. '50 
Belvedere, $1,160. "48 SD 4-dr., $680 
PONTIAC—'42 SL (8) 2-dr., $230 
STUDEBAKER-—'51 Commander (8) 4-dr. 
$1,480* "49° Commander’ Landcruiser 
$740 


MASON CITY, IA. 


(Lapiner Auction Co. Sale every Wednes- 


(Buying brisk. Prices steady excent for 
1952 models which took a decided drop. 
Sold 154 units out of 201 offerings.) 


500", $2,425. '51 Special 
Super Riviera 2-dr., 
RM Riviera 4-dr., $1,- 


Super conv., 
4-dr., $1,915. 
$1.815*, $1,675*; 
480*. 

CADILLAC-—’49 (62) 4-dr., $2,210*, §$2,- 
165*, $2,150*. '46 (62) 4-dr., $1,050*. 

CHEVROLET—’'52 FL Deluxe 2-dr., $1,- 
950*, $1,905*; SL Deluxe 4-dr., $2,145* 
$2.080*, $2,050*. °51 FL Deluxe 4-dr., 
$1,510, $1,545, $1,590, $1,645*; Bel-Air. 
$1,775; SL Deluxe 2-dr., $1,535*; SL 
Special 4-dr., $1,205, $1,345, $1,375*. '50 
$1,050, $1,090, $985; SL Deluxe conv., 
SL Deluxe 2-dr., $1,240, $1,235; FL De- 
luxe 4-dr., $1,285. '49 SL Special 2-dr., 
$985, $1, 125. °48 FL aerosedan, $750, 
$790, $865. 

CHRYSLER—’'52 Saratoga 4-dr., $2,705* 
’49 Windsor conv., $1,205*, '46 Windsor 
4-dr., $605. 

FORD—'52 Victoria, $2,475*, $2,550*; Cus- 
tom (S) 2-dr., .215*. '51 Custom (6) 
club coupe, $1,350; Custom (8) 4-dr., 
$1,440*, $1,390, $1.425, $1,495*; Vic- 
toria, $1,695. '50 Custom (8) 2-dr., $1,- 
175, $1,180. $1,225; Deluxe (6) 2-dr., 
$1,100, $1,120. °'49 Custom (6) 4-dr., 
$835; Deluxe (8) 4-dr., $925, $895*. °48 
SD (8) 2-dr., $755, $745, $715. 

FRAZER—’48 4-dr., $365*. 

HUDSON—'49 Super (6) 2-dr., $805*. '46 
Super (8) 4-dr., $325. 

LINCOLN-—-’52 Capri 4-dr., $3,360*; conv., 











MERCURY—’51 club coupe, $1,850*, $1,- 
880*, $1,680*. °50 4-dr., $1,275*, $1,- 
335*. °49 conv., $990; club coupe, §$1,- 
110*. '47 conv., $570. 

NASH—’52 Statesman 4-dr., $1,950*. °50 
Ambassador 4-dr., $1,125, $1,135*. 

OLDSMOBILE—’50 (98) 4-dr.© $3,105*; 
(88) 4-dr., $1,515*, $1,505*. °49 (76) 
club coupe, $1,215*, $1,105, $1,075. ‘48 
(98) conv., $925*. 

PLYMOUTH—’51 Cambridge club coupe, 
$1,360, $1,350, $1,300; Cranbrook 4-dr., 
$1,235, $1,370. '50 Deluxe club coupe, 
$1,020. °48 SD club coupe, $715, $680. 

PONTIAC—’52 Chieftain (8) 4-dr., $2,- 
460*, $2.420*, $2,385*. ’°51 Catalina, 
$2,120*. °50 SL (6) 2-dr., $1,265. °49 
SL (8) 4-dr., $1.125. °48 Chieftain (8) 
conv., $860. ’47 SL (8) 2-dr., $640, $575. 

STUDEBAKER—’50 Champion 4-dr., $1,- 
060*, $1,045*, $985*; 2-dr.. $1,030, "$925. 
’47 Commander 4-dr., $650. 

WILLYS—'49 jeepster, $690*. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Aug. 28.) 

(Prices up on clean late models. Dealer 
demand highest for two months. Sold 105 
units out of 123 offerings.) 

BUICK—’51 Super 4-dr., $2,175*. ’49 Super 
4-dr., $1,080*. '47 RM _ sedanet, $760. 
$545; Super conv., $860, $725. '41 Special 
4-dr., $325. 

CADILLAC—’50 (62) 4-dr., §2,810*. °48 
(62) 4-dr., $1,725*. 

CHEVROLET— ‘52 SL Deluxe conv., $2,- 
000; 4-dr., 2 at $1,940*; SL _ Special 
4-dr.. $1,810; %-ton pickup. $1,325. ’51 
Bel-Air, $1,830*, $1,825*; SL Deluxe 2- 
dr., $1,450*, $1,405; FL Deluxe 4-dr., 
$1,535. '50 SL Deluxe 4-dr., $1,150; 2- 
dr., $1,405, $1,310, $1,290, $1,285; SL 
Special 2-dr., $1,240. °49 SL Deluxe 
2-dr., $970; SL Special 2-dr., $1,060; FL 
Special 2-dr., $1,050. '48 FL 2-dr., $880. 
$800; SM 2-dr., 760, $675. °47 FM 
conv., $600; 4-dr., $750. '46 SM 4-dr., 
$420. 

CHRYSLER—’50 Windsor 4-dr., $1,430*. 
"49 NY 4-dr., $1,340*. '42 Saratoga 4-dr., 
$200. 

DeSOTO—’'52 Custom 4-dr., $2,225*. °50 
Custom 4-dr., $1,465*. °49 Custom 4-dr., 
$1,180. '48 Custom 4-dr., $900. 


‘51 Coronet conv., $1,890. °'50 Coronet 
club coupe, $1,350; %-ton pickup, $800. 
49 Coronet club coupe, $1,165. ’47 Cus- 
tom 4-dr., $700. 

FORD—’51 Country Squire, $1,700; Deluxe 
(8) 2-dr., $1,460. '50 Custom (8) conv., 
$1,325; 4-dr., $1,260, $1,210; Custom (6) 
4-dr., $1,120; 2-dr., 2 at $1,060; Deluxe 
(8) 2-dr.. $1,130. "49 Custom (8) 4-dr., 
$1,010*, $950*; 2-dr., $1,100, $975, $970; 
Deluxe (8) 2-dr., $820. ’48 SD conv., 
$760. *41 SD (8) coupe, $135. 

HUDSON—’52 Wasp 4-dr., $2,075*. 

MERCURY—’52 Monterey, $2,600*. '51 2- 
dr., $1,695. °50 4-dr., $1,267*. '49 2-dr., 
$200. 

NASH—’51 Rambler conv., $1,240*; sub- 
urban, $1,215. ’50 Statesman 2-dr., $1,- 
050. °49 (600) 2-dr., $810. '47 Ambas- 
sador 4-dr., $565*, $545. 

OLDSMOBILE—’51 Super (88) 4-dr., $2,- 
210*. °50 (98) 2-dr., $1,675*. °49 (98) 
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conv. $855. ‘46 RM 4-dr., $640. ‘41 
2-dr., $170. 

DILLAC—'50 (61) 4-dr., $2,860*, $2,- 
900*; (62) conv., §$3,705*; (60) 4-dr., 


$3, 270°; Coupe de Ville, $3,590*. ‘49 


62) 4-dr., $2,125*. ‘48 (61) 4-dr., $1, 
60. 


EVROLET—'52 Bel-Air, $2,440*; conv., 
2,425*. °51 SL Deluxe 2-dr., $1,720; 
onv., $2,000; 4-dr., $1,780; FL Deluxe 
-dr., $1,500. °50 SL Deluxe club coupe, 


$1,405; conv., $1,550; 2-dr., $1,395, 


1,360; 4-dr., $1,455; FL Deluxe 4-dr., 


$1,380, $1,225; 2-dr., $1,400. '49 SL De- 
| luxe 4-dr., $1,105; conv., $1,135; 2-dr., 


1,200; FL 2-dr., $960. "48 SM 4-dr., 
710; FL 2-dr., $790. ‘47 SM 4-dr., 
705, $625. 

RYSLER—’51 Windsor 4-dr., $2,360*. 


'50 Windsor 4-dr., $1,635*; conv., $1,- 


25*; club coupe, $1,680°. 


DeSOTO—'52 Firedome (8) 4-dr., $2,610*. 
50 Deluxe 4-dr., $1,460. "49 Custom 4- 


r., $1,375, 
DGE—’50 Coronet 4-dr., $1,240*. '49 


Wayfarer club coupe, $955, $1,140. '48 
Custom 4-dr., $745. '41 4-dr., $125, $105. 
FORD—’'52 Custom (8) 2-dr., $2,385*, $2,- 
375*; Victoria, $2,605*, $2,650°, $2,- 


00*. °51 conv., $1,800, $1,825; Custom 
8) 2-dr., $1,505; sedanet, $1,510. °50 


Deluxe (6) 4-dr., $1,070; Custom (8) 


Paintin’ the State— 2- 


Deluxe (S) 2-dr., $965, $1,045; station- 


dr., $1,315; stationwagon, $1,310. ‘49 


This model LM-122 truck, equipped with wagon, $1,280. '48 (6) panel, $675, '47 


a red-and-white Metro body, was made| SD 
LINCOLN—’51 4-dr., $2,410*. ‘49 Cos- 
mopolitan 4-dr., $1,290*; conv., $1,270, 


available for a highway-marking forest 
fire prevention program by the Seattle $ 


(8) 4-dr., $650; SD (6) 2-dr., $510. 


1,240. '46 4-dr., $370. 


motor truck sales district of International | mmeRCURY—'52 4-dr., $2,610*. °51 2-adr., 
Harvester Co. The truck's crew is stenciling| $2,000*; 4-dr., $1,990. °50 club coupe, 


highway surfaces with the words ‘Keep : 


Washington Green" and “Use Your Ash-| ¢ 
tray."’ R. W. Oltman (left), president of the | NA 


Keep Washington Green Assn., and Marion 2- 


1,595, $1,575; conv., $1,565. ‘49 4-dr., 
1,130, $1,095; club coupe, $1,100; 4-dr., 
1,090. '48 4-dr., $795. 

SH—’'49 (600) 4-dr., $835; Ambassador 
dr., $920*. '48 (600) 4-dr., $765, $725. 


Young, I-H's assistant motor truck district | FRAZER—'51 4-dr., $1,375*. 


HE 


manager at Seattle, watched a painter HU 


NRY J—’51 (4) 2-dr., $945, $890. 
DSON—’52 Hornet 4-dr., $2,775*. '50 


apply a message to a highway surface. PM 4-dr., $1,210, $1,215. "48 PM 4-dr., 


Michael P. Lazara, association director, is $ 
standing in rear. say 








4-dr., $940*; 2-dr.. $1,200*. °48 (98) 
4-dr., $980*. ’°46 (78) sedanet, $570. 
PACKARD—’51 (200) 4-dr., $1,710*. '50| 
Super (8) 4-dr., $1,060*. '48 4-dr., $890. 
PLYMOUTH—’50 SD club coupe, $1,515. 
’47 SD conv., $750; Deluxe 4-dr., $600. 
PONTIAC—’52 Catalina, $2,675*; Chief- 
tain (8) 4-dr., $2,600*, $2,100. °51 SL 
(8) 2-dr., $1.870*; SL (6) 4-dr., $1,610. 





Simonds Buys 2nd Deal 


Bill Simonds, president of Holly- | 
wood Ford, Portland, Ore., has pur- | 
chased the Art Hall (Lincoln-Mer- 
cury) dealership at Long Beach, 
Calif., reported to be one of the 
largest L-M dealerships in the 
United States, Name of the Long) 
Beach dealership will be changed | 
to Harbor Lincoln-Mercury. 


710; Commodore (8) sedan, $800. 
ISER—’51 2-dr., $1,350. "49 4 dr., $895. 


’48 4-dr., $845. "47 4-dr., $820. 
OLDSMOBILE—’52 (88) 4-dr., $3,215°. "51 


'50 Chieftain (6) 2-dr., $1,315. '49 _| (8) 4-dr., $2,496*; conv., $2,670*. '50 
tain (8) 4dr. $1,360" SL (Sy, ae | (88) 4-dr., $1,810°; (98) 4-dr., $1,895°. 
$1,180. : sy 49 (98) 4-dr., $1,510; (88) 4-dr., $920. 


'48 (78) 4-dr., $1,215; (76) 4-dr., $950. 


STUDEBAKER—’51 Commander (8) Land- Lendl 60. 
cruiser, $1,450*. ‘50 Champion 4-dr., arn. ni y TA conv., $2,- 
$925*. °49 Champion 4-dr., $890. ‘48 300; club coupe, $2,210. ‘50 SD’ 4-dr., 


Landcruiser, $635. $ 
WILLYS 





1,260; club coupe, $1,280; conv., $1,- 


"52 Aerolark 2-dr., $1,465*. '49 355. °48 SD 4-dr., $755, $645. 47 SD 


Jeepster, $655*. °47 Jeep, $500. 4-dr., $590, $665; conv., $795. °46 club 
coupe, $615. 

<LAN AI PONTIAC—'51 (8) 2-dr., $1,985*; Cata- 

OAK D, Cc IF. lina, $2,450%; panel, $1,710. ‘50 (8) 


(Pollock’s Used Car Auction. Sale every 2 
Wednesday. Prices are for sale of Aug. 27.) 2 


-dr., $1,430; 4-dr., $1,700°. °47 (6) 
-dr., $705. "41 (6) 4-dr., $160. 


BUICK—’52 RM 4-dr., $3,110*; 2-dr., $2,- STUDEBAKER—'51 Champion club coupe, 


880*. '50 Special 4-dr., $1,235, $1,330; $ 


1,620; 4-dr., $1,620. "50 LC (8) 4-dr., 


RM 4-dr., $1,640%. °49 RM 4-dr., §$1,- $1,280: pickup, $870. ‘49 pickup, $870. 
250, $1,400, $1,345; Super 4-dr., $1,295*. ’48 (8) LC 4-dr., $930. '47 4-dr., $625. 





'48 conv., $1,020. '47 Super 2-dr., $795; WILLYS—’49 panel, $745. 








motor mounts. Stock the complete line. 


with Armor-Flex 


FLOOR MATS 


Floor Mats can be an essential part 
of your replacement business. The 
Armor-Flex ler: t line 
is your. best bet ‘for ‘building this prof- 
itable volume. it’s made of heavy 
gouge, long wearing rubber, bonded 
to thick felt. Armor-Flex Mats cover 
the complete floor area for full pro- 
tection. Packaged in individual cartons 
for easier merchandising. And it's 
priced right for you and your customers. 








with Armor-Flex 


MOTOR MOUNTS 


Automotive engineers specify an exact harmony 
between motor and transmission, When that 
harmony, or alignment, is disturbed, the motorist 
will experience such troubles os clutch chatter, 
difficult gear shifting of motor vibration. Be in 
tune with the ever-increasing importance of 









MANUFACTURING CORP. 
1761 LONDON RD + CLEVELAND 12, OmNO 
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| changes in the workmen’s compen- 
jsation law, including a plan for 
| establishment of a two-judge indus- 
|trial accident board, were rejected 


Kentucky, Michigan, Virginia Hike Benefits . . . 








Job Insurance Laws Liberalized — 


NEW YORK.—Bills proposing 
changes in workmen’s compensa- 
tion laws were considered in most 
of the comparatively few state leg- 
islatures which convened in regular 
session this year, with enactments 
featured by further extension of 
the steady trend toward liberaliza- 
tion of such statutes. 

States in which legislation pro- 
viding for higher workmen’s com- 
pensation benefits has been enacted 
thus far this year include Ken- 
tucky, Michigan and Virginia, with 
a similar proposal pending in 
Louisiana. Such measures were en- 
acted in 32 states last year, when 
many more state lawmaking bodies 
were in session. 

Proposals for the establishment 
of monopolistic state workmen’s 
compensation funds were rejected 
this year in Massachusetts, New 
Jersey and New York. State insur- 
ance funds for workmen’s compen- 
sation are operated by 18 states, of 
which seven are monopolies and 11 





are competitive with private car- 
riers. 

A bill enacted in Kentucky in- 
creased from $23 to $36 the week- 
ly compensation payable to de- 
pendents of a fatally injured 
worker and raised the maximum 
liability from $8,500 to $9,500. To- 
tal disability benefits were in- 
creased from $24 to $27 a week, 
and the liability limit was boost- 
ed from $10,000 to $11,500. For 
partial disability, the payment 
rate was raised from $21 to $24 
a week, and the liability limit 
increased from $8,600 to $9,500. 
The Kentucky bill also increased 
legal fees in workmen’s compensa- 
tion cases from 15 to 25 percent of 
the judgment, with the cost of such 
fees to be split between employer 
and employe. Under the old law, the 
employe paid the entire fee. 

Another bill enacted in Kentucky 
changed the workmen’s compensa- 
tion law so that every worker 
whose employer elects to operate 


l under the act would be covered au- 
| tomatically unless the employe 


| files written notice to the contrary. 


Also enacted in Kentucky was a| 
| bill requiring a physician who ex-| 
| amines a covered employe to make 
an immediate report of his condi- 
| tion to the employer. Reports also 
|have to be submitted to the em- 
ploye and to the state workmen’s 
compensation board if either of 
them requests it. 

Kentucky lawmakers also enact- 
ed a bill including, in the definition 
of persons wholly dependent upon 
a deceased employe, persons over 
16 who are incapacitated and for 
whom support is required legally 
by judgment of a court. 

A bill enacted in Michigan pro- 
vides for payment of $4 more a 

week in workmen’s compensation 
benefits to dependents of work- 
ers injured or killed who are 
eligible for maximum benefits 
and $3 more for dependents of 
workers in minimum benefit 
brackets. Maximum benefits un- 














“We increased service absorption 15% 


with an 
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INLA 


Finds it produces more revenue 


per square foot than any other 
department in service section. 


“Frankly, we were skeptical at first,” Mr. 
‘But the volume of busi- 
ness derived from our complete INLAND 
RADIATOR DEPARTMENT has far 
exceeded my fondest hopes. In fact, com- 
paring this department with others, we 


Wirth continues, * 


were amazed to 


service absorption fifteen percent.” (See 


chart at right) 
“Then, too,” he 


find it alone increased 


says, “With the uncer- 


tainty of automobile production and sales 


our radiator department will help carry the load and keep our dealer- 
ship in the black no matter how much new car sales lag.” 


The demand for Radiator Service is increasing . . . the market poten- 
tial phenomenal. Now is the time to learn how an INLAND RADI- 
ATOR DEPARTMENT can increase business 


BLUEPRINT 
PROFIT 





and build extra profits for 


Address 


Radiator Department’ 
says Mr. Frank Wirth, 


Partner, Booth Motor Company, 
Harlan, lowa 


32.7% Retail + 


~ Workfrom © 
vice Floor « 





Chart shows figures on 
sources of revenue de- 
rived from radiator de- 
partment at Booth Motor 
Company. 


Mail coupon below for your free copy of “Blue- 
print for Profit” and get complete details. 


INLAND MANUFACTURING COMPANY 
1108 Jackson Street — Omaha 8, Nebraska 


—_——— ee ee ee ee ee ee ee ee ey 
Inland Manufacturing Company, Dept. AN-9, 
1108 Jackson Street, Omaha 8, Nebraska 
Please send your free copy of “Blueprint for Profit.”’ 
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“Hey, Mac, we got one with 
muffled tires?” 
der the new law range from $28 
to $36 per week, depending on the 
number of dependents, while min- 
imum benefits vary from $16 to 
$24 a week. The new act also in- 
creased burial benefits from $300 
to $400. 

Virginia lawmakers enacted a bill 
increasing maximum workmen’s 
compensation benefits from $20 to 
$25 a week, and increasing disabil- 
ity and death benefits proportion- 
ately. 

Other developments reported 
from state capitals with respect to 
workmen’s compensation laws in- 
clude the following: 

Georcia—A bill to establish a sec- 
ond-injury fund was unsuccessfully 
introduced in the legislature. 


Lovuisiana—Rep. Albert B. Koorie 
of New Orleans announced he 
would seek enactment of a bill to 
increase workmen’s compensation 
benefits and broaden the act to 
cover occupational diseases. 

MassacHusetts—Besides killing a 
monopolistic state fund bill, Massa- 
chusetts lawmakers also rejected a 
proposal by the governor for estab- 
lishment of a state rating bureau 
to compile data for fixing work- 
men’s compensation rates. 

Enacted was a bill calling for an 
investigation by the state judicial 
council of interest payments in 
workmen’s compensation cases. 

MINNESOTA — The compensation 
insurance board was directed by 
the state supreme court to recon- 
sider its order raising the rate for 
workmen’s compensation insurance 
by 8.2 percent. The court expressed 
dissatisfaction with the board’s 
methods of figuring the rate and 
demanded that hereafter full ex- 
planations accompany rate orders. 

Issued late in 1950 to apply to 
all new and renewal compensa- 
tion insurance written after Jan. 

1, 1951, the board’s order granted 
an increase approximating $1,- 
312,000 at a time when employers 
eontended a reduction of about 
$1,104,000 should have been or- 
dered. 

Mississippi—The legislature killed 
a bill to repeal the workmen’s 
compensation act, and also reject- 
ed a measure proposing the crea- 
tion of a special committee to in- 
vestigate the efficiency of the act 
and to determine whether benefits 
paid were in line with premium 
rates. 

MontTana—A proposal for an in- 
itiated measure to liberalize the 
workmen’s compensation law was 
being strongly opposed by employer 
organizations and some _ labor 
groups on the grounds that it was 
so radical as to be detrimental to 
the welfare of both employers and 
labor. 

New Jersey—The legislature kill- 
ed a bill proposing a monopolistic 
state fund. Bills enacted included a 
measure to divert some of the pro- 
ceeds of the second-injury fund to- 
ward the cost of administration of 
the state workmen’s compensation 
division. 

New York—Although the legisla- 
ture rejected a monopolistic state 
fund proposal, it enacted a meas- 
ure continuing indefinitely the 
state insurance fund’s power to 
write employer liability coverage. 

Killed were proposals for higher 
benefits and for a legislative study 


|of all aspects of workmen’s com- 


pensation. Employers were unsuc- 
cessful in proposing legislation to 
create a six-member court of re- 
view to hear appeals from decisions 
of the state workmen’s compensa- 
tion board. 

Oxn10o—The Ohio program com- 
mission, interim study agency, was 
investigating activities of the state 
industrial commission to find 
means of improving its administra- 
tion. 

Ruope Istanp — Proposed major 





by the legislature. 
Only two minor changes were 
enacted. These increased from 


| $10 to $12 daily payment to hos- 


pitals for ward care of an in- 
jured worker and increased from 
$300 to $500 the burial allowance 
for occupational death. Death 
from occupational disease also 
was placed under the burial ex- 
pense provisions. 

Under the rejected industrial ac- 
cident court proposal, present hear 
ings in the state department of la 
bor in disputed cases would havc 
been eliminated, unlimited hospital 
and medical expenses would have 
been authorized, and speedy trials 
under relaxed rules of evidence 
would have been provided for in 
the new court. 

SoutH Caro.tina—The legislature 
enacted a bill abolishing a require- 
ment for class appointments to the 
state industrial commission, which 
administers workmen’s compensa- 
tion. The law had required that 
two of the commission’s five mem- 
bers be named to represent labor 
and two to represent employers. 





Women Reported 
Dominant Sex 


In Car Selection 


TOLEDO.—Choosing a new auto- 
mobile has one thing in common 
with shopping for groceries at the 
super market—the lady of the 
house generally has the last word, 
opines a Willys-Overland executive. 

“Women make the final decision 
in the purchase of 80 percent of 
the automobiles bought by individu- 
al families, just as they do in most 
other items on the family budget,” 
says Clyde R. Paton, director of 
engineering for Willys. 

“Women usually aren’t interested 
in a car’s mechanical features,” he 
added. “However, they are as econ- 
omy-minded in an auto dealer's 
showroom as they are in the super 
market.” 

Appearance, comfort, and econ- 
omy get top priority from Mrs. 
America when she shops for a 
family car, Paton declared. 

“The ideal car for a woman com- 
bines the smartness of a fashion- 
able limousine with the driving 
ease, maneuverability and economy 
of a small car,” Paton said. 





Ingersoll-Rand History 


NEW YORK. — Ingersoll - Rand 
has published a 36-page illustrated 
booklet (Form 300), “Our Latch- 
string Is Out,” containing a brief 
company history. Nearly 100 pic- 
tures show Ingersoll-Rand products 
at work; including rock drills, air 
and electric tools and hoists, air 
and gas compressors, gas and diesel 
engines, centrifugal blowers, cen- 
trifugal and propeller pumps, vac- 
uum and condensing equipment and 
refrigerating units. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
Are you? 


MOTIVE NEWS WANT ADS! 


Quick Change 


Dealer License Plate Holder 








Guaranteed 


Safe, fast and easy to use. 
Holds license plate secure to 
slotted bumper, plain and 
channel brackets. 


$1.00 per set of 4 


C. HOWARD 


1498 Overlook Drive Akron 7, Ohic 
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Prosperity a Mirage? 
U. S. Chamber Disputes Interpretation of Data 
Put Out by Commerce Department 


WASHINGTON.—One of the fac- 
tors used to measure American 
living standards is the nation’s 
gross national production from year 
to year. Statisticians call the yard- 
stick “gross national product” and 
designate it with the alphabetical 
symbol GNP. 


The citizen who looks at GNP 
figures put out by the U. S. De- 
partment of Commerce could 
easily leap to the conclusion, says 
Dr. George Cline Smith, director 
of the government economy pro- 
gram of the U. S. Chamber of 
Commerce, that Americans are 
now 262 percent more prosperous 
than they were in 1939. 

Careful analysis, says Dr. Smith, 
discloses that the government fig- 
ures are just about 628 percent 
wrong, 

“Because,” Dr. Smith claims, “the 
improvement in living standards 
actually measures out to about 36 
percent for the average individual 


Japan Car Output 
Lags; Makers Turn 
Efforts to Trucks 


TOKYO. — (UTPS) — With auto 
production in Japan dropping off 
each month and truck output head- 
ing upward, manufacturers report- 
edly are on the verge of quitting 
the auto business and concentrat- 
ing all efforts on selling trucks. 

Japan’s plants turned out 2,061 
trucks in June, against 1,905 the 
prior month, while auto production 
slipped in the same month from 
3,662 to 3,555, reports the Automo- 
bile Industry Assn. here. Of the 
total cars manufactured, only 65 
were exported to other countries 
in June. 

The depressing auto situation is 
said to be under big discussion by 
Japanese producers. Many indus- 
trialists point out that their plants 
could be put to better use by 
turning them over to truck out- 
put, since every bit of material 
that goes into an auto has to be 
imported. 

They agree that although Japan’s 
autos are comparable in size to the 
American Crosley and French Re- 
nault, they are twice as expensive. 
The Japanese market in South 
America also is being threatened. 
Manufacturers who have visited the 
country are bringing back gloomy 
reports. 

According to the director of Nis- 
san Motors, who recently toured 
South America, attempts are being 
made there to create a domestic 
manufacturing industry. This, they 
say, will invariably place many re- 
strictions on Japanese imports. 

The Latin country already is 
producing German cars, and Ford 
and Chevrolet plants there are 
assembling and selling autos in 
Argentina. Even Brazil, with a 
large Japanese population, is 
showing more interest in trucks. 

If the truck business is to be 
pushed in South America, Japan 
must establish more service shops 
for its trucks and dealerships, the 
Nissan executive believes. 








during the past 12 years. That is a 
simple average of 3 percent a year 
—about the rate we have come to 
expect through most of our history. 

“The government’s figures indi- 
cate GNP has jumped from $91 
billion in 1939 to $329 billion today. 
Apparently, that indicates a tre- 
mendous growth in the output of 
the national economy and a cor- 
responding increase in the standard 
of living of the people. 

“But several facts conspire to 
make the GNP figures mislead- 
ing. First of all, the GNP con- 
sists primarily of two large items. 
They are personal consumption 
expenditures and government 
purchases of goods and services. 
The catch is in the government 
figure, which wasn’t much of a 
problem when government was 
small, but which now has reached 
large proportions as federal, state 
and local spending has grown in 
recent years. Government outlays 
accounted for only about one- 
seventh of the GNP in 1939, but 
equalled almost one-fifth in 1951. 


“Government spending and con- 
sumer spending are two vastly dif- 
ferent things, even though they are 
added togther for GNP. Govern- 
ment spending on military goods, 
for example, no matter how neces- 
sary, does not represent a direct 
contribution to economic standards 
of living for the consumer. To carry 
the illustration to an extreme, it 
would be possible to have a huge 
GNP made up almost entirely of 
government spending on equipment 
and_ services, while the people 
starved because no food was being 
produced, 

“A better measure of economic 
well-being is the personal consump- 
tion spending figure, representing 
goods and services of all kinds 
which consumers actually buy. 


‘Torture’ Chambers 


Aircraft Parts Undergo 
Severe Weather Tests 


NEW YORK.—Scientists at U. S. 
Rubber Co. report they have con- 
structed hot and cold “torture” 
chambers which can roast or freeze 
rubber and plastic aircraft parts 
up to 600 degrees above zero and 
down to 80 degrees below. 

Inside the chambers are electric- 
ally driven contrivances which 
bend, stretch and “punish” the 
products for many hours in the 
extreme heat and cold. 

Products passing the tests are 
guaranteed to weather the North 
Pole, the stratosphere, the Sahara 
Desert or any other spot. They are 
also designed to resist heat gener- 
ated by the plane’s motors and ex- 
haust. 

The scientists say they have 
virtually solved the problem of 
brittleness which formerly caused 
rubber hose, tubing and other parts 
to shatter like glass when flexed in 
the Arctic. Likewise, they are ex- 
tending the usefullness of the syn- 
thetic rubbers in high temperature 
applications, 
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ANNOUNCING SIX NEW MANUALS ON 


AUTOMOTIVE 
SALESMANSHIP 


By W. K, BRAASCH 
Dear of Automotive Sales Trainers 
A LIFETIME OF EXPERIENCE 
AT A FRACTION OF ITS REAL VALUE. 
BETTER BUY THESE SIX MANUALS TODAY! 





FOR THE FIRST TIME, WE ARE OFFERING A COMPLETE AND DETAILED COURSE 
IN AUTOMOTIVE SALES TRAINING. OUR SIX NEW MANUALS CONTAIN ALL 
OF THE FIELD-TESTED SALES PRINCIPLES WHICH WE HAVE USED SUCCESS- 
FULLY IN TRAINING OVER 50,000 AUTOMOBILE SALESMEN. 


1—The Eight Automotive Success Fundamentals. 
2—The Automotive Selling Process. 

3—Eighty Ways to Find New Prospects. 
4—Personality—the Key to Leadership. 

5—The Technique of Used Car Salesmanship. 
6—Developing and Testing Your Sales Talk. 


PRICE $1.50 EACH Postpaid 


Be sure to specify which Manvals are wanted, or buy all SIX for 


W. K. BRAASCH, 332 s. MICHIGAN AVENUE 





CHICAGO 4, ILLINOIS 








That figure has increased since 
1939, but not as rapidly as GNP. 

“But even the personal consump- 
tion expenditures are misleading, 
for two further reasons (which 
affect the accuracy of the GNP as 
well). First, these expenditures are 
measured in dollars which aren’t 
worth as much today as they were 
in 1939, and second, the population 
of the nation has grown by almost 
24,000,000 persons since 1939. 

“It is possible to correct these 
two defects, first by expressing 
personal consumption expendi- 
tures in 1939 dollar values, and 
then figuring out the per capita 
expenditures. 

“On that basis, we find that per- 
sonal consumption expenditures 
amounted to 67.5 billion 1939 dol- 
lars in 1939 and to 108.4 billion 1939 
dollars in 1951. This comes to $515 
per capita in 1939 and $702 per 
capita in 1951—an increase of 36 
percent in 12 years. 

“Another interesting point is that 
most of the increase came during 
the period 1939-1945, when per cap- 
ita personal consumption expendi- 
tures went up 20 percent, or 3.3 
percent a year. In the six years fol- 
lowing the war the increase was 
only 13.6 percent, or 2.3 percent a 
year, considerably less than might 
have been expected.” 





Dealer Assigns 
Self Dual Role 
As Shop Chief 


CUYAHOGA FALLS, O.—When a 
dealer appoints a service manager, 
that’s news. But when a dealer 
appoints himself as a service man- 
ager, that’s still better news. 

That’s just what happened here 
at Jones Buick Co., 2409 Front St. 
C. M. Jones, owner and operator of 
the dealership, says he is going to 
assume full duties as service man- 
ager of the organization. 

From now on, no car is going 
to leave the Jones Buick Co. serv- 
ice department without his personal 
check and double-check, Jones de- 
clares. 

“There is no comparable program 
in the entire county area where the 
owner of a large, successful first- 
line auto dealership voluntarily 
assumes full control of his service 
department as manager to check 
and thoroughly concern himself 
with each job,” asserts Jones. 





Home for Antiques 
Auto Museum Planned 


At Bradenton, Fla. 

BRADENTON, Fla. — Construc- 
tion of a museum for early Ameri- 
can automobiles is planned near 
the Sarasota-Bradenton airport on 
the Tamiami trail, Bradenton, Fla., 
following approval of the project by 
the airport authority. 

Robert and Herbert Horn, who 
plan to build the museum, have 
already leased the land for it. 
Architecture for the building and 
its approach will be patterned after 
an American street scene at the 
turn of the century. 

Completion of the museum is ex- 
pected Dec. 1. 





Essential Rating Granted 


Inter-City Bus Lines 


WASHINGTON. — Inter-city bus 
transportation has been added to 
the list of essential activities in the 
U. S., the Defense Transport Ad- 
ministration was advised by Secre- 
tary of Commerce Charles Sawyer 
last week. 


In a letter to DTA, Sawyer said 
that a revised petition of DTA re- 
questing inclusion of the inter-city 
bus industry on the list had been 
approved. These lists, it was ex- 
plained, are prepared for use by 
the Department of Defense for con- 
sidering requests for delaying calls 
to active duty of reservists and the 
National Guard. They are also made 
available to local draft boards of 
the Selective Service System as in- 
formation to assist them in making 
determinations on requests for de- 
ferment of registrants. 





Stabler Heads Sales 


Al J. Stabler has been appointed 
general sales manager of Buffalo 
Hudson, Inc., Buffalo, it is an- 
nounced by President Paul B. 
Johnson. Stabler also has _ been 








Automotive Washington 








(Continued from Page 14) 


the local members of Congress to 
join him on the platform while 
housewives made their comments. 

“In that way, Senators and 
Representatives will get the low- 
down on consumers’ feelings to- 
ward controls,” Woods said, “The 
things they learn should help 
them as well as myself in decid- 
ing whether or not to renew this 
economic controls law which ex- 
pires on April 30.” 

Woods announced plans for an 
economic “whistle stop” journey in- 
to all parts of the country. Con- 
sumers, mainly housewives, he de- 
clared, have not had a chance to 
express themselves on price con- 
trols so far. 

“Business groups and labor 
unions have all been articulate on 





the merits and demerits of price 
regulations,” he said. “The house- 
wife who does the nation’s shop- 
ping has not been heard from. 
Either she’s indifferent to the whole 
economic stabilization program, in 
which case it ought to be dropped, 
or she doesn’t know where to go 
to express her approval or disap- 
proval.” 





Shifts at Dick French 


Richard D. French jr., president 
of Dick French, Inc. (Studebaker), 
Flint, announces the appointment 
of Leo F. Yaklin as new-car sales 
manager. Yaklin succeeds Fay E. 
Loynes, who resigned to join a 
Studebaker dealership in Denver. 








Canfield 


EXTENSION BOOM WRECKER 
Power Operated—Model X-305 





Handles all passenger cars 
and trucks up to 7,000 Ibs. G.V.W. 





For ALL % and 1-TON PICK-UP TRUCKS Equipped 
With a Four-Speed Transmission 


CHECK THESE FEATURES 





¥ Swivel head—160 degrees—for angle pulls 
¥ Adjustable extension boom 


¥ Side at rear controls 


¥ 3-ton safe load power winch 
¥ Safety lock spacer bar and lift plate assembly. 
Write or phone today for Literature and Specifications. 


CANFIELD TOW BAR (O., INC. 


6033 E. McNichols Rd 


Detroit 12, Mich. 


Phone — TWinbrook 3-0400 








elected a director of the firm. 








of your 


e DUPLICATOR MASTERS 
e MANIFOLD FORMS 





iD) Taerete 
V-LIWE 


TRAYS 


Any important form that needs to be filed flat and unwrinkled 
belongs in V-LINE TRAYS. Here’s the slickest, easiest file 
operation you’ve ever seen—and it cuts $$$ from operating 
expenses—let us show you the proof today. - 


DIEBOLD, INCORPORATED 


Serving Business for over 
94 Years 


Microfilm * Rotary, Vertical and Visible 


Filing Equipment * Safes, Chests and | NAME 
Vault Doors * Bank Vault Equipment COMPANY 
* Burglar Alarms + Factory Branches ADDRESS 


and Dealers in all principal cities 


2051 Mulberry Road, Canton, Ohio 


Please send me complete facts on 
| Diebold V-Line Trays. 
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No Drop Seen Before ’53 Debuts. . . 





Used-Car Sales, Prices 
Still Holding Firm 


(Continued from Page 1) 


that dealers are carrying on ex- 
tensive campaigns to obtain clean 
cars. 

One dealer has advertised: “If 
you can’t come in for an ap- 
praisal, we'll come out.” In many 
cases, franchised dealers are sell- 
ing new cars in these transac- 
tions. 

In other cases, Chicago dealers 
report that it is easier to sell good 
used cars to would-be new-car 
buyers who find new-car prices or 
payments too stiff. 

At Akron, used-car sales came 
back during the week of Aug. 23, 
hitting 771 units. This is a jump of 
140 units as compared with a week 
earlier, and close to the average 
weekly figure, 

es 2¢ ¢ 


N THE darker side, Pittsburgh 

reported that the used-car 
market there is very slow, but deal- 
ers expect business will pick up 
early this month. Dealers say there 
is a lot of money around, but that 
prospects are shopping hard. 

At Cleveland, used-car sales for 
the week of Aug. 30 slipped back 
to 2,195, which is 153 units less 
than the previous week. However, 
dealers said a spurt occurred dur- 
ing the week of Aug. 23. 

Dealers in Louisville are not too 
optimistic about new or used-car 
sales for the balance of the year, a 
report from there indicates. The 
threat of a coal strike hangs over 
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their heads, and the tobacco crop 
this year was badly hurt by the 
prolonged drought. In addition, the 
distilleries are at a virtual stand- 
still due to over-production in 
1950-51. 
. * o 

N THE wholesale level, prices 

continued to remain firm with 
few exceptions, .according to re- 
ports from auction operators last 
week. 

Bob Clark, at Horseheads, N. 

Y., said that the market there 
was very weak, Sharp cars were 
still bringing the top dollar, he 
said, but average jobs were luke- 
warm and moving a little slower. 

Mark McConnell, operator of 
Dixie Automotive Auction, Atlanta, 
gave a controversial report on new- 
er cars. He said prices were rising 
there on late-model stuff. At near- 
by Valdosta, Ga., Tom Hewitt said 
that all prices were high there at a 
recent sale. 

Tim Anspach, at Albany, N. Y., 
reported that the market was firm 
on everything except new or near- 
new models, convertibles or station 
wagons. He _ said such models 
showed “a fringe of weakness,” and 
were harder to sell. 

An analysis of these reports indi- 
cates that the overall market is 
quite firm, and that activity ranges 
from steady to brisk. AUTOMOTIVE 
News’ index showed last week that 
68 percent of the auction offerings 
were being sold. 





AMALIE... the @U2A@2 oil 


AMALIE ... offers 30.000-mile new car guarantee 
AMALIE ...has Liquid-Phase refining 

AMALIE ... ideal heavy duty oil for hydraulic valve lifters 
AMALIE... helps make steady customers out of new ones 





AMALIE DIVISION 
L. Senneborn Sens, inc., New York 10, N.Y. 


GEFINERIES: PETROLIA AND FRANKLIN. PA. + 


FACTORY: HUTLEY, W.J. 





Member Pennsylvania Grade Crude Oil Association, Permit No. 32 
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For Safety's Sake— 

An intensive promotional campaign for 
its Peco Skid-Defier has been started by 
John Bean division, Lansing. Used by sev- 
eral leading tire companies on their 
premium lines, the division points out that 
“it is now possible to de-skid any make 
of new, used or re-capped tire of con- 
ventional tread design."’ The process cor- 
rects the lack of traction found in the 
hard surface of synthetic tires by slitting 
a tread with a razor-like blade to a pre- 
determined depth at intervals around the 
entire circumference of the tire. 





Accountants Call 
For Changes in 


Income Tax Policy 


NEW YORK. — Three important 
policy changes in Federal income 
tax administration are recommend- 
ed in an editorial in the September 
Journal of Accountancy, official 
publication of the American Insti- 
tute of Accountants. 


The editorial warned that a “get 
tougher” policy toward all taxpay- 
ers would not stop evasion and 
might even result in the system 
breaking down—as has happened in 
other countries—if the tax collector 
came to be regarded as the citi- 
zens’ adversary and tax evasion be- 
came popularly accepted. 

The three recommended changes 
are: 


1. Put less time and effort into 
securing minor shifts of income 
from one year to another and more 
into the checking of returns that 
are really out of line—recognizing 
that business income for a year is 
an estimate depending upon the 
allocation of costs to various years. 


2. Demonstrate confidence in the 
honesty of the vast majority of 
taxpayers by accepting the tax- 
payers’ method of computing in- 
come whenever it is reasonable and 
has substantial authoritative sup- 
port. 


3. Educate the public to frown 
on chiseling by stressing the point 
that the cheater takes money out 
of the pockets of his neighbors by 
forcing rates higher to meet gov- 
ernment needs. 


Montana 


(Continued from Page 3) 


entation of some 70 certificates of 
award to dealers who had lent au- 
tomobiles for behind - the - wheel 
driver training in Montana schools. 
The awards were delivered by Les- 
ter Olson (Ford), of Great Falls. 

James Moore, NADA general 

counsel, spoke on various govern- 
ment regulations, and a talk on 
public relations was given by 
Paul Seese (Chevrolet), of Great 
Falls, chairman of the Montana 
association’s public-relations com- 
mittee. 

Linn C. Jones, of Socony-Vacuum 
Oil Co., Minneapolis, discussed the 
importance of the lubrication de- 
partment as a feeder for the shop 
and for safety in the operation of 
a motor vehicle. 

Two Helena attorneys, Hugh Gal- 
usha jr. and John Marchi, worked 
as a team in answering dealer 
questions on the income-tax struc- 
ture. C. P. Jack William, dealer 
service consultant of Inglewood, 
Calif.. conducted a discussion on 
shop organization. 

Dr. Royal Garff, of the Univer- 
sity of Utah, was the after-dinner 
speaker, with “Human Relations” 





as his topic. 


BOSTON. — Lashing out at gov- 
ernment infringements on private | 
enterprise, the First National Bank 
of Boston, in its New England 
News Letter, said the people’s power 
of resistance to the steady march 
of government domination was 
being undermined by prevailing 
national policies. 

“The dangerous trend of govern- 
ment encroachment into private | 
enterprise must be stopped, and an | 
aroused public should insist upon | 
the adoption of national policies | 
that protect, and not destroy, our 
economy,” the bank said. 

“The most striking, as well as 
the most dangerous, feature of 
this trend is the colossal amount 
of money being siphoned into 
government channels. 

“Sen. Douglas, a staunch New| 
Dealer, has pointed out: ‘Roughly, 
the proportion which governmental 
expenditures form of national in- 
come has, on the average, almost | 
doubled every decade during the | 
last 40 years’... 

“If the ratio of federal expendi- 
tures to national income were to 








U.S. Handouts Lashed 
By Boston Bank 


| alarming increase. 
| that 37,000,000 persons now receive 
| checks from federal, state and local 
| governments. 


increase at the same rate as in the 
last 40 years, within a few decades 
these expenditures would swallow 
up the entire conomy,” the Neu 
Letter said. 

“In 1913, the ratio of government 
expenditures to national income 
was only 8 percent, while currently 
it is around 31 percent. The pro- 
portion of federal civilian employes 
to total nongovernment worker: 
has increased at an even mor: 
rapid pace. 

“Not only have we built up a 
swollen bureaucracy, but also th« 
number of persons receiving fed 
eral aid or benefits has shown an 
It is estimated 





Pontiac Partnership 


Lowen Casey and Fred Beckham 
have signed up as partners in 
Casey-Beckham, new Pontiac deal- 
ership in Anaheim, Calif. Casey 
formerly was district manager for 
Pontiac in Los Angeles. 
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ES How to Wake Up 
a Sleeper’ Market! 


It’s easy! Make sure that your product is 
shipped by American Airlines Airfreight. 
This way, it gets to market quicker—has 
added sales value—and your stocks can be 
replenished overnight. 


For further information, wire us collect— 
American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N. Y. 








Advertisement ———__— 


Realizing the importance of cars 
and motorized equipment to rural| 
families, Farm Journal, America’s | 
largest rural magazine, began a| 
series of informative maintenance! 
features two years ago. “Keep ’Em| 
Rolling,” as this series is called,| 
appears regularly at seasonal inter- 
vals. The next feature will appear 
in the October issue of Farm Jour- 
nal, which will start reaching sub- 
scriber families Sept. 15. 
Hundreds of automotive and serv- 
ice dealers look forward to these 
“Keep ’Em Rolling” features as 
much as Farm Journal’s more than 
2,850,000 subscriber families, who 
collectively own some 6% million 
motor vehicles. Most dealers are 
aware of the importance to them 
of the prosperous rural market, 


Opportunity for Rinsliees 
To Attract Rural Trade 





and “Keep ’Em_ Rolling” offers 


them a real opportunity to do a 
specially good sales job among their 
rural customers. In fact, those 
dealers who tie in directly with 
“Keep ’Em Rolling” say they ex- 
experience a considerable sales im- 
petus. They say these features do 
a good job for them the whole year 
long and are particularly effective 
the months of their issue. 

If you have not yet made plans 
for tying in with “Keep ’Em Reoll- 
ing,” it’s not too late. You can use 
your own advertising program—or 
ask your supplier for material now. 

He can help you out. And send 
for your free copy of the October 
issue of Farm Journal. It will give 
you many excellent tie-in ideas. 
Write Dealer Service Department, 
Farm Journal, Philadelphia 5, Pa. 
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BINDER for 
Automotive News 


se many requests from our readers for 

a semi- 
ready-reference, this quality binder will 
stand the gaff. This binder is covered with black 
Levant leather cloth, stiff sides, holds 26 issues of 


$7.50 postpaid to our subscribers. 


AUTOMOTIVE NEWS 


permanent binder to retain this publica- 


News in removable metal blades. Price 
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Auto News 


from Italy 


Output in Second Quarter Rises Nearly 27 Pct.: 
Transport Groups Seek Specialized Trucks 


OME.—-(UTPS) Confirmation 
of the revival of the Italian au- 
tomobile industry during the second 
quarter of 1952 is supplied by the 
following production figures of the 
industry during the second half of 

the current year: 
(Number of motor vehicles) 





1950 1951 1952 

January 9,283 13,251 9,296 
February 9,309 12,108 9,793 | 
March 10,201 13,818 9,925 | 
April 9,545 13,137 11,876 | 
May 11,386 13,597 12,819 
June 10,405 12,325 12,101 
Total 60,129 72,236 65,810 | 


During the second quarter of 1952 | 
output of motor vehicles in Italy 
increased 26.8 percent, compared to 
the first quarter of this year when 
it did not exceed 10,000 units a} 
month, against 12-13,000 during the | 
April-June period. The output de-| 
crease on June 30, 1952, in respect | 
to June 30, 1951, must be consid-| 
ered from this point of view, as the 
progress ascertained during the 


during the remainder of 1952, tak- 
ing into account the important or- 
ders for buses which the Italian au- 


tomobile industry has secured in 
Brazil, Argentina, Greece and the 
Middle East 

* + * 
Distribution 


| distribution of various types 

of motor vehicles from January 
to June, 1952, compared with the 
first half of 1951 and the first half 


|of 1950 is summarized as follows: 





1950 1951 1952 
Cars 46,137 64,379 53,474 
Vans 8,305 7,399 5,384 
Motor 
trucks 3,809 5,522 6,136 
Buses 1,878 936 816 
Total 60,129 78,236 65,810 


During the first half of 1952 the 


Italian auto industry exported to 
| foreign countries 14,056 motor ve- 
| hicles, against 16,346 during the 


second quarter of this year might | Same 1951 period and 9,644 during 
influence the trend of the situation the corresponding period of 1950. 








IF NUTS WERE SOLD 





...you'd buy Midland Weld Nuts! 





If, instead of a Price Tag, you could 


see a “Time Tag” 


you buy, we know you'd follow the lead 
of the many manufacturers who have 
standardized on MIDLAND WELD 
NUTS for those hard-to-get-at places. 


Find out more about... 


_ MIDLAND 










on the fasteners 


2 


7he MIDLAND STEEL PRODUCTS COMPANY 


6660 Mt. Elliott Ave. . 


Detroit 11, Michigan 


Export Deportment: 38 Pearl St, New York, N. Y. 
MANUFACTURERS OF: 


AUTOMOBILE AND 
TRUCK FRAMES 





AIR AND VACUUM 
POWER BRAKES 


AIR & ELECTRO-PNEUMATIC 
DOOR CONTROLS 
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| problems have | 
|ments to advise the research coun- 





Canadian Truck Sales 
Dip 3.7% in Ist Half 
OTTAWA.—Unit sales of 
trucks and other commercial ve- 
hicles in Canada were down 3.7 
percent in the first half of 1952, 
the Canadian government re- 
ports, but dollar values of sales 
increased 4.9 percent in the same 
period, compared with the cor- 
responding period of 1951. 
Sales were up in four prov- 
inces and down in the other five, 
according to dealer reports. 





Obituaries 


Death Ends Stormy Career 
Of Ben L. Marcus at 68 


MADISON, Wis.—Ben L. Marcus, 
68, stormy petrel of the Wisconsin 
motor vehicle department, died Aug. 
30 of a heart ailment. He joined 
the department in 1941, when he 
was made director of car and driv- 
ers’ licensing. He became commis- 
sioner in 1947, and would have re- 
tired in January, 1953. 

His career was more controversial 
than that of any other recent state 
executive. He was threatened with 
dismissal at one time, but his salary 
was raised instead. The staggered 
car licensing system, put into effect 
several years ago, has been copied 
by other states. 

+ * * 
Pioneer Sterling, 72. 
Active Through °20s 

CLEVELAND. ~—. James G. Ster- 
ling, 72, pioneer automotive engi- 
neer, died Sept. 1, at his home in 
suburban Cleveland Heights. 

He brought the rights to the 
famed Knight engine to this coun- 
try from England in 1910. It was 
used in the Stearns-Knight, Willys- 
Knight and Velie-Knight cars. In 
1921, Sterling designed the Sterling- 
Knight car and became vice-presi- 
dent and chief engineer of Sterling- 
Knight Motor Co. 

* + 


Goodwin, 79, Dean 
Of R. I. Dealers 


PROVIDENCE. — Charles Henry 
Goodwin, 79, founder and honorary 
president of the Rhode Island Au- 
tomobile Dealers Assn., died Aug. 
12 after an illness of one month. 
The pioneer auto dealer once dis- 
tributed Inter-State automobiles, 
and then Studebakers. 

The one-time bicycle maker built 
the first motorcycle in Rhode 
Island, and later became the first 
used-car dealer in the state. Last 
year the RIADA cited him as the 
dean of the state’s auto dealers. 

* * * 


E. G. Christian 
WOLCOTT, N. Y.—E. G. Christian, 55, 
auto dealer, died of a heart attack Aug. 28. 
* * 


James M. Callaway 
ATLANTA.—James M. Callaway, presi- 
dent of Automobile Financing, Inc., died 
Aug. 21 in his Atlanta home. He became 
associated with Automobile Financing when 
the firm was organized in 1921, and moved 
into the presidency 10 years ago. He was 
a member of both the Automobile Dealers 
Assn. and the Used Car Dealers Assn. of 
Atlanta. 

* * * 


A, C. Webber 
YAKIMA, Wash.—A. C. Webber, 80, pio- 
neer automotive dealer and former mayor 
of Sunnyside, Wash., died at his home here 
of a heart attack. He opened his first ga- 
rage in 1909. 
* * * 


Lawrence C. Fuller 
PHILADELPHIA. Lawrence Campbell 
Fuller, a retired founder of Thornton-Fuller 
(Dodge-Plymouth), died at the age of 74. 
He was a lineal descendant of George Ross, 
signer of the Declaration of Independence 
* * * 


Harry W. Mitchell 

MALIBU, Calif.—Harry Woodwell Mit- 
chell, 56, retired Los Angeles auto dealer- 
ship executive, died Aug. 27, at his home 
here after a year’s illness. He was well 
known for years in Southern California au- 
tomobile circles, in which he had long been 
active, until he was forced by illness into 
retirement 


18 Experts to Study 


Workers’ Health Problems 
CHICAGO.—Eighteen experts in 





technical and administrative health 
accepted appoint- | 


cil for economic security in its na- 
tionwide survey on the economic | 
aspects of prolonged non-occupa- 
tional illness among employed per- 
sons. | 

The council, devoted exclusively | 
to research and education in all | 
phases of social and economic se- | 
curity, is currently studying the | 
problem of non-occupational illness 
and its economic impact upon the | 





individual and his family, Gerhard | 
Hirschfeld, director, said. ‘ 


$75,000 Worth 


Of Bad Checks 
Burst U. C. Deal 


MILWAUKEE.—With Wisconsin 
auto dealers holding nearly $75,000 
in worthless checks, a Milwaukee- 
to-Chicago late-model used-car deal 
blew up in two court actions Aug. 
29 and 30. 

Chicago used-car dealer William 
Rothman, 31, operator of Rothman 
Motor Sales, charged his Milwau- 
kee buyer Aug. 29 with operating 
a confidence game—using $32,000 of 


Rothman’s money for his own pur- | 


poses. 

The buyer, former Chicagoan 
James Sanders, 38, of Delafield, 
Wis., countered the next day with 
a warrant charging Rothman with 
obtaining at least $50,000 worth of 
late-model used cars under false 
pretenses. 

The $75,000 in worthless checks, 
returned to Wisconsin dealers 
marked “not sufficient funds” or 
“payment stopped,” were all issued, 
Sanders said, after Rothman with- 
drew financial backing without no- 
tice 10 days before filing complaint 
against Sanders. 

Rothman had been depositing 
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money to Sanders’ account in a 


| Chicago bank, and having the Wis- 


consin cars driven to Chicago from 
the Milwaukee parking lot where 
Sanders drove them after each pur- 
chase. 

Sanders was also named Aug. 30 


jin a separate warrant, filed by 


George Lowe, general manager of 
Ruby Downtown Chevrolet, Inc., 
Milwaukee, charging the buyer with 
two fraudulent checks totaling more 
than $4,200. Officials of two other 
large Milwaukee dealerships told 
Joseph E, Tierney, deputy district 
attorney, that they had lost money 
in the same deal. 

Arthur Farrow, general manager 
of Merlin Motors, said his firm lost 
$16,600, while Jules Dann, part own- 
er of Crown Motors, listed losses 
of $12,200. The two filed no charges, 
however. 


Toronto Likes Trolleys 


TORONTO. — Unlike other large 
cities which are getting rid of 
trams in favor of buses, Toronto 
will continue with street cars. The 
Toronto transportation commission 
said in a report that the street car 
provides the most efficient and 
economical form of transport to 
handle rush-hour demands in this 
city. 











DRAIN 


PLUGS 


You can cut the cost of your service 
guarantee by installing Lisle Plugs as 
original equipment in crankcase, trans- 
mission, overdrive and rear axle. 

A strong, permanent magnet in each 
Lisle Plug attracts and holds particles 
that flake off moving parts and circulate 


in lubricants. 


Removal of this abrasive 


metal greatly reduces wear to vital mov- 


ing parts. 


Replace 


Ordinary 
Plugs 
with 

LISLE 

PLUGS 







To Remove 
IRON and 
STEEL 
Particles 
from Oil 





YOUR 


NCIS 
sample LISLE 
PLUGS will be 
sent to you FREE 
for testing. Just 
state size and 
type of plug de- 
sired. 


oye OLUMUH 


CLARINDA, 


IOWA 
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Alvis Dealer in L. A. 
Los Angeles area demain for | Motors. They claim that road tests Credit Sales Still Lag 9 


the Alvis British sports car, are | of the Alvis show acceleration from 
Dino de Rostaing and Bud Witten-|zero to 60 miles per hour in 20 
berg jr., joint heads of Cavalier | seconds. 








Survey Discloses that Installment Purchases 
Remain Under Prewar Levels 








there iso HERMAN BODY 


designed for your 


Customers’ Specific Needs! 


TMNT marry 
OTT: rere, 
I. 
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The HERMAN WHOLESALE Refrigerated 
Delivery Body For Store Delivery 


Complete with all equipment necessary to maintain a continuous 40° product 


temperature 24 hours per day. Especially designed for store delivery of dairy 


relaele ition} meats 


with customer. WRITE, WIRE, OR PHONE COLLECT 


HERMAN BODY COMPANY 


etc. Available as a pockage 


No engineering "to do 
FRanklin 5300 


ST. LOUIS 10, MO. 








CHICAGO. — Installment-sale 
credit still is recovering from the 
sharp curtailment caused by World 
War II and has not yet reached 
prewar levels in relation to nation- 
al income, according to a survey 
by the American Finance Confer- 
ence. 

AFC cited figures based on re- 
ports of the Federal Reserve 
Board showing that in 1939, in- 
stallment-sale credit outstanding 
amounted to 3.98 percent of dis- 
posable income. In 1940, this per- 





More Vibrin Output 
NAUGATUCK, Conn. — Nauga- 
tuck Chemical division, U. S. Rub- 
ber Co., has announced that it is 
doubling the capacity of its facili- 
ties for the production of Vibrin 
polyester resins at its headquarters 
plant here. Demands for Vibrin 
resins as a structural material in 
combination with glass fiber have 
increased steadily during the past 

12 months, the company said. 





Real help 
in your problem of 


SERVICE 
ABSORPTION 


With nationally advertised Krylon Acrylic 
Spray at your finger tips, you can offer 
many new services which will earn you 
genuinely important profits. New services, 
new profits—there’s the key to your prob- 
lem of service absorption! 


Krylon covers surfaces with a tough, 
waterproof coating of Acrylic that protects, 
reserves, beautifies. Just spray it—right 
lon the aerosol can. Anyone can do it! 


You can waterproof ignition systems by 
“Krylon-izing.” A “Krylon-ized” motor will 
start easily under any atmospheric condi- 
tions and won't stall because of moisture. 
Furthermore, “Krylon-izing” stops battery- 
current leakage and spark-plug shorting. 
Thousands of shops are making real money 
by charging $2.95 to $4.95 for this job. 
The Krylon costs about 40c and the work 
takes about half an hour. Every time you 
“Krylon-ize” you set up future business, 
too, for the job should be done twice 
yearly. It’s a cinch to sell with lubri- 
cations and with spring and fall change- 
overs. The big season is coming up—and 
there are hundreds of “Krylon-izing” dol- 
lars in it for alert dealers. 


“Krylon-izing” waterproofs convertible 
tops completely—for months. “Krylon-izing” 
protects paper seat-covers and wood panel- 
ing on station wagons, makes them last 
longer, adds luster to colors. 


But Krylon helps solve the problem of 
service absorption in still another way. 
“Krylon-izing’ prevents tools and equip- 
ment from pitting and rusting. “Krylon- 
ize” displays and shelf merchandise—you’ll 
keep them bright, sparkling, attractive. It’s 
worth while to “Krylon-ize” oil and water 
cans, too. 


“Krylon-izing” is a real boon on used 
car lots, as well. “Krylon-ized” cars start 
up at the first whir of the starter—make a 
mighty good impression on prospects. And 
“Krylon-izing” eliminates most ignition 
failures caused by leaky wiring, thus reduc- 
ing complaints by purchasers. 


Getting started with Krylon costs you 
just $4.78. That’s the price of the Krylon 
it, which contains three 12-0z. aerosol 
spray cans. Order from your jobber, or 
send in the coupon for fast service. 


KRYLON, INC., 
Dept. 709, 2601 N. Broad St., Phila. 32, Pa. 


Yes, Krylon sounds like a good deal to us! 
Have a local jobber deliver us .... Krylon 
kits, each containing three 12-0z. cans of 
Automotive Krylon, @ $4.78 per kit. 





AMAZING 
DEMONSTRATION! 


Start the motor.... 





It keeps right on purring — 


it’s “KRYLON-ized’Z 


Read the exciting de- 

tails about Krylon 
Acrylic Spray and what 
it can mean to you—see 
the adjoining column 


Press the button—spray 





it on. That’s all you do! 


Other Krylon products you can count on for 
top quality and fast sales! 


Famous WINDSHIELD SEALZIT 


seals 


windshield and rear-window leaks. 


KRYLON CHROME PROTECTOR keeps 
today’s “flash chrome” like new! 








centage moved up to 4.56 but de- 
clined to 4.1 in 1941. 

During the war years, when there 
was little merchandise to buy on 
installments, the level fell sharply. 
By 1950, it had returned to 3.9 per- 
cent but declined later and by Sept. 
30, 1951, was only 3.3. On June 30, 
1952, the percentage again stood at 
3.9, still below the level for any one 


of the three years immediately pre- 
ceding World War II. 


“The amount of installment-sale 
credit outstanding in 1939-40-41 rep- 
resents a normal volume needed to 
sustain a healthy national econ- 
omy,” the AFC report said. 


“The lower ratios since then are 
the result of abnormal and de- 
pressed production conditions of 
wartime plus unnecessary and ar- 
bitrary controls that dammed up 
the healthy flow of installment 
credit that enables all segments of 
our population to share the nation’s 
production of durable goods. 


“The relatively small increase 
in installment-sale credit that has 
followed the lifting of Regula- 
tion W in May may be attributed 
to seasonal factors plus the fact 
that in a free economy the use 
of credit by the public is return- 
ing to the normal rate needed to 
distribute goods now being pur- 
ch . 

“It can be expected that the per- 
centage of installment-sale credit 
outstanding will level off at the 
1940-41 ratios after the economy 
has had sufficient time to recover 
from the obstructions of Regula- 
tion W.” 

AFC is a national association of 
360 independent automobile - sales 
credit companies operating in the 
U. S. and Canada. 





* 
Dana President 
ao 
Finds Europe 
a + 

Clinging to Past 

TOLEDO.—“Resistance to change 
in Europe seems to be the biggest 
hindrance to international think- 
ing,” observed R. E. Carpenter, 
president of Dana 
Corp., with head- 
quarters at the 
Spicer Mfg. divi- 
sion, upon return- 
ing from his 22nd 
trans - Atlantic 
trip in 35 years. 

He conferred 
with officials of 
Spicer - affiliated 
plants in England 
and on the conti- 
nent, regarding 


R. E. Carpenter 
business conditions in the field of 


automotive 
equipment. 

Carpenter said that “each coun- 
try has its own habits of thought 
and conduct which are so inborn 
and surrounded by ancient shrines 
that, even though they admit that 
many customs and habits are out- 
moded, the people shrink from do- 
ing anything different than their 
ancestors did hundreds of years 
ago.” 

“Without exception, all of the 
eight countries that I visited are 
living in the past,” he declared. 

“The visitor is conducted to mu- 
seums, cathedrals, ancient resi- 
dences, castles and so forth, and 
impressed with the fact that these 
shrines were established many hun- 
dreds of years ago. I have never 
been taken to see a new building 
or had a new piece of engineering 
pointed to with pride. 

“It is little wonder, with this ad- 
herence to established custom and 
tradition, that it is difficult for our 
diplomats to compose the differ- 
ences between countries in funda- 
mental thinking.” 


power- transmission 





Welding Society Awards 

PHILADELPHIA.—The Ameri- 
can Welding Society has announced 
three winners of the A. F. Davis 
undergraduate awards which in- 
clude cash prizes of $700. Paul J. 
Wisniewski and David A. Thomas 
of Cornell U. were first prize win- 
ners, and Norman Fletcher of Wis- 
consin U. won second prize. 
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King-Size Salesmasa— 


Cc. L. Adams (left) and Mrs. Adams are 
dwarfed by the newest salesman on the 
staff of their Kaiser-Frazer dealership, 
Adams Sales & Service of Baton Rouge, 
La. He is Max Palmer, seven feet, 10 
inches tall, whose specialty is demonstrat- 
ing “the ample legroom of Henry J's.” 


Peak Sales Laid 
To Golden Rule, 
Stage Training 


LOS ANGELES. — Russ Vincent, 
general manager for University 
Motors and Taylor Automobile Co., 
both Studebaker dealerships in Los 
Angeles, says there’s no _ secret 

” formula for sell- 
ing 600 units a 
month for the 
first seven months 
of this year, 

Instead, he 
credits a combi- 
nation of the 
golden rule and 
more than 10 
years’ experience 
as a stage and 
fe screen actor. 

Muse Vincent Vincent entered 

automotive sales only 16 months 
ago, in a unique role switch from 
actor-customer to salesman. He 
bought a Cadillac from Frank Tay- 
lor, owner of both firms, and the 
two started talking. The first thing 
Vincent knew, he was out of pic- 
tures and selling cars. 

He has been general manager for 
Taylor since Jan. 1, directing 50 
salesmen at University and Taylor’s 
used-car showrooms. 

“I owe my sales ability to two 
things,” Vincent says, “acting and 
the principles of good business 
which Frank Taylor taught me.” 

He says playing “all kinds of 
people” on the stage has enabled 
him to put himself in the position 
of the average man—with an aver- 
age man’s economic problems. 

“This is a tremendous asset in 
selling people automobiles, and in 
handling the men who meet the 
public,” he says. “If you don’t 
understand the customer, you can’t 
sell him. If you don’t understand 
the salesman, you can’t tell him 
how to sell.” 


Phila. Merchants 
Battle Sales Tax 


PHILADELPHIA. — A proposed 
city sales tax is “unfair and dis- 
criminatory” and will drive busi- 
ness out of town, the Philadelphia 
Merchants Assn. has charged. 

Maurice Spector, acting presi- 
dent, said in a letter to Mayor 
Clark that the tax “would prove a 
serious blow to the best interests 
of all the citizens of Philadelphia.” 
Spector contended that it would 
put undue burdens on lower and 
middle income groups. 

He predicted that if adopted it 
would drive business into the sub- 
urbs, lower city real estate values 
and increase unemployment. Also, 
he said, it would be difficult to en- 
force. 















The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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New York City Dealers Stand Confirmed... 





Study Traces Urban Exodus 


By Ed Brown 
Staff Correspondent 

NEW YORK. —A study proving 
that the postwar trend of industry 
is to the suburbs, away from high- 
ly centralized urban areas, has just 
been released. 

The survey was conducted un- 
der the auspices of the New Jer- 
sey and New York State depart- 
ments of labor, the Connecticut 
development commission and the 
New York City department of 
housing and buildings. It gives 
official recognition to a situation 
which New York dealers have 
been pin pointing for many years. 

Of 2,658 new plants built in this 
area between 1946 and 1951, only 54 
were in Manhattan. The remainder 
were distributed in Kings and 
Queens counties, and in the five 
New Jersey counties of Union, Mid- 
dlesex, Bergen, Essex and Hudson. 
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“ STEMAC SERVICE 
EMBLEMS 


J BUILD SERVICE VOLUME 
| BUILD GOOD WILL 
| GIVE FREE ADVERTISING 


Stemac gives you life of the car durability in 
quality, individually designed chrome plated 
or baked enamel color service emblems. Write 
today for free typical sample and details on 
how to build service business with Stemac 
Service Emblems. 


STEMAC= 





1281 S. CHEROKEE 
DENVER, COLORADO 
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DO YOU 
WANT THE FINEST, 
MOST COMPLETE 


DEALER 
FORMS 


In America Today? 


NEW CAR PURCHASE ORDERS. 
FAIR APPRAISAL SHEETS. 
“LET'S TRADE" PROPOSALS. 
SALESMAN'S DAILY REPORTS. 


“MY DAILY WORK" POCKET 
SIZE, PROSPECT & OWNER 
BOOK. 
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a 
EVERY FORM HAS BEEN PROVEN, 
IN SUCCESSFUL DEALERSHIPS BE-© 
FORE BEING OFFERED FOR SALE. 


s 
USED CAR ORDERS "50-50." 
USED CAR ORDERS "AS-IS." 


USED CAR MASTER CONTROL 
RECORD SYSTEM. 


SALESMAN'S USED CAR 
STOCK REPORT SHEETS. 


ESTIMATE OF NECESSARY 
REPAIRS FOR WRECKS OR 
MAJOR REPAIRS. 


Y CHECK YOUR WANTS 


Free Samples Will Arrive Promptly 
If You Mail This Now. 


MODERN 
SELLING 
METHODS 


INCORPORATED! 
P.O. Box 666 Louisville 1, Ky. | 
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These last five counties accounted 
for the largest percentage of new 
structures. 

Factors found contributing to 
this move from New York closely 
parallel the reasons stressed by 
dealers in the past. They are rea- 
sons which dealers attribute to 
faulty city policy and which are 
directly related to declining sales 
figures over the past few years. 

The study adds one more en- 
dorsement to the importance of the 
automobile in the daily business ac- 
tivity of the community. It places 
one more nail in the coffin of the 
term “pleasure car,” for it shows 
how essential to the proper conduct 
of our daily lives the automobile 
has become. 

One important reason given for 
the movement from the city is 
the fact that more space is avail- 
able for future expansion, for 
employe parking, cafeteria and 
recreation facilities. In the same 
vein, greater economy is possible 
through the faster transportation 
of supplies and the easier acces- 
sibility of the plant to employes. 
Savings through minimizing em- 
ploye turnover by better living 
and working conditions are also 
possible. 

The study reports that although 
taxes may not be less than in ur- 
ban centers, they are almost always 
“steadier and more predictable.” 

Dealers have long contended that 
traffic conditions and taxing poli- 
cies of the city fathers were fast 
driving business from the city and 
draining business potential to a 
serious degree. 

Dealers have long pointed out 
that this “short-sighted” policy by 
the city government was depriving 
the city of revenue in the form of 
taxes and everyday expenses which 
it could ill afford to lose. 

This is demonstrated by the 
fact that the total investment in- 
volved in these transfers is more 
than $177,000,000. By failing to 
spend money in an effort, through 
long range planning, to produce 
more money, the city has econo- 
mized at the probable expense of 
its future, dealers say. 

As an illustration that the term 
“pleasure car” no longer is a true 
definition of the automobile, deal- 
ers point to the following from the 
report: 

“Many factors are involved in the 
selection of industrial cities. His- 
torically, ever since the replace- 
ment of water wheels by steam en- 
gines and water travel by railroads, 
industrv has sought central places 
served by a network of transport 
lines. 

“However, the greatly increased 
use of private automobiles by fac- 
tory workers and the freedom of 
location afforded by truck trans- 
nortation, have given plants a new 
mobility. As a result of traffic con- 
gestion, many central industrial 
areas now are far less accessible 
than they used to be. Conversely, 
factory sites at key points in the 


U. S. Removes Ban 
On Cold Rubber 


WASHINGTON. — The govern- 
ment last week removed all re- 
strictions on the purchase of gov- 
ernment-produced synthetic cold 
rubber. 

The action was taken, it was ex- 
plained, because present RFC in- 
ventories, plus new facilities coming 
into production, will put supply and 
demand in balance. 

An NPA official said the removal 
of buying restrictions on cold rub- 
ber will benefit individual manu- 
facturers and permit a _ greater 
quantity to be available to fill de- 
fense orders. 








Batteries Rated Tops 


For Driver Neglect 

WASHINGTON.—Most neglected 
of all car services, says the Amer- 
ican Automobile Assn., is maintain- 
ing car-battery water levels. 

Only tire trouble called AAA 
emergency service crews into ac- 
tion more times last year, the as- 
sociation says, pointing out that 
low water can cut useful battery 
life from the normal two years to 
a year, or even a few months. In 
hot weather, it should be checked 
every week, AAA says. 





suburban area now have risen 
greatly in relative accessibility.” 

The report also points out that 
one of the urban patterns which 
appears to be developing at the 
time is the “. . . extensive indus- 
trial districts on low, flat lands 
unsuited for residential purposes 
but manned by employes jour- 
neying along express highways 
from predominantly residential 
communities located in the more 
desirable uplands.” 

Dealers in this metropolitan area 
have long seen this trend, and have 
encouraged all interested parties to 
take part in a redevelopment plan 
to make city areas more accessible 
and desirable. They have long 
fought stop-gap measures for the 
short haul and worked for measures 
which would pay off over the long 
haul. 

They hope that this study will 
reinforce in the minds of all con- 
cerned the necessity of working 
now, for the health and growth of 
the city, to stop heavy decentrali- 
zation, which they think means ec- 
onomic chaos for the city. 


New York Firm Offers 


Guide to Film Making 

| NEW YORK.—A book explaining 
baw costs and processes involved 
in making advertising, personnel 
| training, public relations or other 
types of films has been released by 
| Times Square Productions, Inc., 145 
W. 45th St., New York 19. 

“The Handbook of Motion Pic- 
ture Technique for Businessmen,” 
by Charles Curran, president of the 
firm, includes a nomenclature pe- 
culiar to the business. and a break- 
down of processes used in picture 





making and the costs of each pro- 
cess. In addition, it includes infor- 
mation on how to plan TV and bus- 
iness film production, including il- 
lustrations of standard specifica- 
tion forms. 


Best C ets Sales Post 


Lloyd R. Best has been appointed 
general sales manager of Moore 
Motor Co., Bradenton, Fla., it is 
reported by J. Harley Moore, owner 
and general manager. Best has 16 
years automotive experience in 
Manatee county. 








ORDER TODAY | 
TOPPS-ALL PRODUCTS CO. 





— WORN-OUT REAR FLOOR CARPETS. 







Standard Universal Size (27” x os List $6.00 
YOUR COST — b DOZOM on... ccccccccccccsseseesserseee $3.50 
Jumbo Size (27” x 66’’) 
YOUR COST 
Orders shipped freight prepaid. Sample orders “aaiea. 


© 3815 TIBBETT AVE., NEW YORK 63, N. Y. 


It’s easier to sell used cars when you 
recover rear floors with TOPPS-ALL 
carpets! They’re quickly and easily 
laid —the sponge rubber backing 
grips firmly. TOPPS-ALL carpets are 
universal — they fit most cars and 
come in the original color — Neutral 
Taupe. For EXTRA profits, sell 
TOPPS-ALL with new cars to prolong 
the life of the original floor covering. 

















“Our 


Edgefield, so 


Fine 


South Carolina 


Employees Gave Us 
Peak Production in half 


the Time Thought Possible” 


says Daniel C. Larkin, President 








uth Caroling 
Manufacturers of 
Automobile Seat Covers 


**Because ot our need for skilled people due to the fact that ours 
is a highly styled, high quality product, we anticipated operating 
for many months before our production would be profitable. The 
result of our South Carolina experience: Within six months our 
new plant with its South Carolina employees was producing in 


profitable volume. 


Needing additional facilities, we recently 


opened our second South Carolina plant in Batesburg.” 


LOCATE YOUR PLANT WITH THESE 8 ADVANTAGES 


Happier, more productive employees 
Cooperative State and Local Government 
Nearness to markets 


Gentle climate 


Wealth of natural resources 
Abundance of water and power 
Splendid transportation (land, sea, air) 


Low construction and site costs 
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Truck Tonnage Down 


{TA Reports Inter-City Volume Off 3.4% 
In 2nd Quarter As Compared to’51 


WASHINGTON The American | 
Trucking Assns. reported last week 
that the inter-city tonnage trans- 


ported by Class I motor carriers in 
the second quarter of 1952 dropped 
3.4 percent below the second quar- 
ter of 1951. 


This is the first year since 1944, 
the ATA said, that a second-quar- 
ter gain has not been made over 
the second quarter of the preceding | 
year. This year’s figure, however, | 
still represents a gain of 6 percent | 
above the volume carried in 1950, | 
it was pointed out. 

The ATA truck-loading index for 
the 1952 second auarter, using the 
second quarter of 1941 as 100, was 
229. The highest second-quarter fig- 
ure, established last year, was 237. 
The index is based on preliminary 
figures covering the operations of 
1,301 inter-city common and con- 


Goodyear Ups Two 
In Merchandising; 


Jenkins Retires 


AKRON. — Two men have been 
promoted and a third will be re- 
tired in the car and home merchan- 
dise department of Goodyear, ac- 
cording to C. L. Metzger, manager 
of associated merchandise. 

Vernon H. Jones has been named 
manager of car and home merchan- 
dise succeeding Charles R. Jenkins 
who is retiring after nine years’ 
service at that post. 

Replacing Jones as manager of 
the store planning and display de- 
partment is Fred C. LaBoyteaux, 
who has been serving as display 
laboratory supervisor since 1945. 

Jones joined Goodvear in the ad- 
vertising department in 1940 and 
four years later was named man- 
ager of store planning and display. 

LaBoyteaux has been a member 
of Goodyear’s advertising depart- 
ment since 1941. He was appointed 
senior staffman in sto.e planning 
and display in 1944 and the follow- 
ing year became display laboratory 
manager. 

Jenkins’ entire Goodyear tenure 
has been as manager of car and 
home merchandise. Prior to joining 
the company in 1943, he had been 





affiliated with the F. H. Dav Co. 
and Montgomery Ward and Co. in 
Chicago. 





Insurance Rates 
Rise in 4 States 


NEW YORK. Auto liability in- 
surance rates are up again in four 
more states, Georgia, Indiana, Ken- | 
tucky and New Jersey. Hikes an- 
nounced by the National Bureau of 
Casualty underwriters bring the 
number of states affected to 23 in 
recent weeks. 

The increases, based on loss rec- 
ords by areas within states, are not 
uniform, but the overall pattern is 
upward, to bring rates into line 
with current accident frequency 
and claim costs, the bureau said. 

In a few rural districts, changes 
have brought downward revision of 
rates, but there has been a net up- 
ward movement in every state so 
far. 


tract carriers, who’ transported 
41,155,889 tons of freight, as com- 
pared with 42,609,984 tons in the 
same period in 1951 

Second-quarter index numbers 
since 1938 are as follows: 


1938—55, 1939—65, 1940—75, 1941 


—100, 1942—99, 1943—116, 1944— 
116, 1945—118, 1946—125, 1947— 
141, 1948—164, 1949—170, 1950— 


216, 1951—237, 1952—229. 

Regionally, four areas showed de- 
creases, while five registered in- 
creases. Regions showing decreases, 
ranging from 0.6 percent to 9.8 per- 
cent, were the New England, Mid- 
dle Atlantic, Central and North- 
western areas. Increases ranging 
from 3 to 14 percent were shown in 
the Southern, Midwestern, South- 
western, Rocky Mountain and Pa- 
cific regions. 

The commodity breakdown re- 
vealed five increases and four de- 
creases in the second quarter of 
1952, when compared with the same 
period in 1951. Decreases were as 
follows: Motor vehicles, 12 percent; 
building materials, 10.5 percent; 
agricultural products, 3.7 percent, 
and general freight, 3.4 percent. 

Gains shown by other commod- 
ities ranged from 1.8 percent for 
liquid petroleum to 6.9 percent 
for refrigerated liquids. 

In regard to types of motor car- 
riers involved, the study revealed 
that the volume of freight trans- 
ported by common carriers de- 
creased at a slower pace than that 
for contract carriers, with the for- 
mer dropping 3 percent and the 
latter 6.1 percent. 

Common carriers transported 88.5 
percent of the total tonnage, while 
contract carriers moved 11.5 per- 
cent, during the second quarter of 
1952. This compares with 88.1 per- 
cent for the former, and 11.9 per- 
cent for the latter, moved in the 
same period of 1951. 


B-47 Wing Parts 
Displayed by Ford 
At Aviation Show 


DETROIT.—Wing sections of the 
Air Force’s giant Boeing B-47 
Strato-Jet bomber were on public 
display for the first time in De- 
troit last week in the Ford exhibit 
at the international aviation expo- 





| sition at the Detroit Wayne major 


airport. 

The exhibit, occupying a wall of 
the airport hangar, consisted of a 
13-by-26-foot photograph of the 
Strato-Jet bomber, a number of 
metal wing parts and a series of 
photographs illustrating the vari- 
ous wing sections. 

Ford will manufacture wings for 
the B-47 at its 1,000,000 square-foot 
aircraft plant now nearing comple- 
tion at Claycomo, Mo., 15 miles 
northeast of Kansas City. 

When assigned the wing project 
in July, 1951, the division rede- 
signed its proposed new Kansas 
City auto assembly plant—already 
being constructed at that time—to 
handle the job. 

A completely assembled wing sec- 
tion is 68 feet long and 13 feet wide, 
contains more than 8,500 separate 
parts and weighs about 7,000 


| pounds. 





a 





Proudly holding their trophies and posing with Harley Worrel (rear), president of 
the Central Motor Freight Assn. are the three divisional champions in the Illinois state 
truck roadeo competition held at Peoria. The winners, their companies and trucks they 
drove are (from left): Edward J. Hebert, Rudolf Express Co., Bradley, Ford-Fruehauf 


tand axle combi 





tion; William Metsch, George F. Alger Co., Chicago, Ford- 


Fruehauf semi-axle combination, and Willis Brown, Central Transfer Co., Galesburg, 


International straight truck. 


| Use of Rubber 


\Shows Decline 


During Month 


NEW YORK.—New rubber con- 


sumption during July decreased 
|10.73 percent to 91,446 long tons 
from the 102,437 long tons con- 
sumed in June, according to the 


Rubber Mfgrs. Assn 

| Consumption of natural rubber 
during July was down 11.69 percent 
to 32,564 long tons from the 36,875 
long tons used during June. Use ef 
synthetic rubber amounted to 58,882 
long tons, a decrease of 10.19 per- 
cent from the previous month’s to- 
tal of 65,562 long tons. 

Consumption of reclaimed rubber 
by the industry was estimated at 
20,667 long tons, 5.16 percent lower 
than the 21,791 long tons used dur- 
ing June. 


Dealer in Conn. 


Admits Tax Guilt 


HARTFORD, Conn.—A Dodge- 
Plymouth dealer in nearby New 
Britain pleaded guilty in Federal 
Court here last week to wilful 
evasion of some $12,000 in corpora- 
tion and personal income taxes 
during 1946 and 1947. 


District Judge J. Jospeh Smith 
deferred sentencing of the de- 
fendant, Philip J. Curry, president 
of Curry Motors, pending a proba- 
tion report. 


Rank Outranked ? 


Milwaukee Dealer Rapped 


By BBB on Ad Claim 


MILWAUKEE. — An example of 
the close scrutiny that the Better 
Business Bureaus throughout the 
country are giving to dubious ad- 
vertising is illustrated in a recent 
case here involving an auto dealer. 

The local Bureau again has criti- 
cized the advertising of Rank & 
Son, Dodge-Plymouth dealer on 
Milwaukee’s north side. It was al- 
leged that the dealership’s recent 
newspaper ad, which said it was 
the “first in sales in Wisconsin,” 
did not check against figures of 
the motor vehicle department. 

The local Bureau contended that 
the words mean “highest in sales” 
on a continuing and overall basis, 
and said the ad was highly mis- 
leading because it did not explain 
details of the “first in sales” claim. 

Explaining the statement in the 
paper, Rank told the bureau that 
there had been a sales contest 
sponsored by the manufacturer and 
that his dealership surpassed its 
quota by a larger percentage than 
any Dodge dealer in the state. 

The Bureau said that a check 
with the vehicle department re- 
vealed that Rank was third in sales 
of new Dodges and Plymouths 
among the four dealers in Milwau- 
kee county. 

Last June the Assn. of Better 
Business Bureaus adopted a pro- 
gram at its convention to give ad- 
vertising major attention. 





Plant Maintenance Show 


Draws 350 Companies 


NEW YORK.—A 12-man group 
of advertising and sales executives 
has been chosen for the advisory 
board of the plant maintenance 
show and conference to be held at 
Cleveland public auditorium, Jan. 
19-22. 

Three hundred and fifty com- 
panies are expected to conduct ex- 
hibits, with some displays sched- 
uled to be larger than 3,000 square 
feet. Total display space will be 75 
percent greater than that of the 
show held in January of this year, 
and six times larger than the 1950 
exposition. 


Rescue Truck for Mines 


SPRINGFIELD, I1l.—The Illinois 
department of mines and minerals 
has added a fourth mobile rescue 
station to the three it has used to 
fight mine disasters since shortly 
after World War II. Designed by 
Mine Safety Appliances Co., Pitts- 
burgh, the units not only serve as 
completely equipped stations, for 
two six-man rescue teams, but also 
as roving mine rescue classrooms, 
portable safety testing laboratories 
and combined emergency hospital- 
ambulances. The body is similar to 
a school bus, on a heavy-duty truck 
chassis. 


















Fen OEE 


Parks Greets ‘Passenger’ from 


Italy — 


W. M. Parks, Nash San Francisco assistant zone manager, watches ticklish unloading 


of a 1952 Nash-Healey sports car at a San 


Francisco airport. The American sports car, 


just arrived in the country from Turin, Italy, where its body is hand-made, was flown 
from New York in the C-46 cargo plane for display at the state fair in Sacramento. 


NPA Appeals Reduction 
In °53 Output Proposal 


(Continued from Page 1) 


put NPA and DPA in the em-| 
barrassing position of conceding | 
that there is no reason for the} 
continuance of Controlled Materi-| 
als Program restrictions, it was| 
indicated. } 
oa * * j 
HERE is a strong belief here| 
that the auto industry will not | 
get any more steel for fourth-| 
quarter use than its advance allot-| 
ments of 60 percent of third- 
quarter CMP authority. 

This means that the industry 
would get only 73 percent of its 
fourth-quarter steel needs from 
CMP. It would have to obtain the 
other 27 percent by purchasing 
foreign and conversion steel. 

Government sources are elated 
over the steel industry’s quick 
recovery from its prolonged 
strike. It is reported that Re- 
public Steel has been able to raise 
production to 103 percent of ca- 
pacity. Other steel companies 
have about reached capacity. 

There is talk that the military 
take of new steel will be cut back 
5 to 10 percent to make more metal 
immediately available for civilian 
production. Military officials are 
being criticized for excessive steel 


demands. 


. * * 


OTOR Vehicle division officials, 

at the behest of Washington 
representatives of car-truck manu- 
facturers, hereafter will hold 
weekly meetings with them to 
learn the industry’s week-to-week 
steel-procurement status. 

The first such meeting was held 
Wednesday (Sept. 3). Hereafter, 
they are scheduled for every Thurs- 
day. 

NPA officials say they have re- 
ceived only two letters from car 
makers protesting the newly re- 
vised percentages of industry 
which become effective with 
fourth-quarter production. These 
letters are from Hudson and 
Ford. 


Similar protest letters are ex- 
pected from virtually every other 
car manufacturer. However, NPA 
officials do not believe that any} 
formal appeals are imminent. 

Meanwhile, Motor Vehicle divi- 
sion officials have continued their 
job of appraising factory sales 


figures from truck manufacturers 
to determine what changes, if any, 





should be made in their percent- 


ages of industry. The changes 
would become effective in the first 
quarter of 1953. 


* * 
\ pee officials have been hearing 
+‘ many complaints lately about 


od 


| retaining controls on nickel while 


relaxing controls over copper and 
aluminum. Nickel producers re- 
portedly are saying that there is 
plenty of nickel, but NPA insists 
that the supply is not easing. 

As long as the jet-engine pro- 
gram continues to consume more 
than 20 percent of the total nickel 
supply, informed sources doubt 
that this metal will be decon- 
trolled before late in 1953. 

NPA is said to be considering a 
plan to allocate nickel monthly in- 
stead of quarterly, starting in 
October. Both NPA and industry 
thus would be relieved of consider- 
able paper work. 


Auto Prices Cut 
By Two More 
British Makers 


LONDON.-Two more manufac- 
turers last week joined the parade 
of large auto companies which have 
trimmed prices. 

Armstrong-Siddeley announced a 
reduction of about $479, and Austin 
Motor Co. slashed the home-market 
prices of two luxury lines by more 
than 10 percent. 

The two-month series of price 
cuts was touched off by Ford, 
which lowered all models 5 to 10 





| percent. Lea Francis, Humber and 
| Jowetts cars also have been affected. 


Armstrong-Siddeley said that all 
three of its types hereafter would 
retail for about $4,360, including a 
purchase tax of approximately $1,- 
560 for British buyers. 

The new price of Austin’s Sheer- 
line sedan is $5,695, including pur- 
chase tax. The car formerly sold 
for $6,538. Austin also reduced its 
Princess touring sedan to $7,263 
from $8,290. 





Collins Gets Charter 
Collins New & Used Cars, Inc., 
Greenville, S. C., has been granted 
a charter by the Secretary of State 
Authorized capital stock is 1,000 
shares, no par value. R. C. Collins 
is president. 
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When Dodge demonstrated farm truck 


Lifesize Photo of Cow Highlights Dodge Exhibit— 


uses at the Michigan state fair, Detroit, 


visitors saw a life-size photograph of Fuglesang Ruby Rag Apple Supreme, reserve 
All-American aged cow owned by Harden Farms, Camden, N. Y., standing in a 


stake truck. 
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Coal Threat, Borg-Warner Strikes Pose Labor Policy Test . . . 





Pre-Election Auto Layoffs Feared 


«Continued from Page 1) 

An outright demand for a com- 
yanywide bargaining contract be- 
ween Borg-Warner and the UAW- 
CIO now has been made formally 
by a strikers’ representative. Wage 
differences were purportedly the 
reason for calling the walkouts at 
seven B-W plants two weeks ago. 

* > > 
A UNION agent for the Borg & 
~ Beck division of B-W renewed 
the master contract demand last 
week at negotiations in Chicago. 
Most of the B-W plants now closed | 
were struck last November over 
the controversial contract demand, 
but the Wage Stabilization Board 
later recommended retention of the | 
present individual plant — | 
ment on collective bargaining. | 

Packard assembly was suspended | 
Wednesday and again Thursday by | 
a “protest walkout” of auto work: | 
ers protesting discharge of a union | 
steward. 

Briggs Mfg. aircraft production 
at Detroit was halted for two days 
last week by a strike of tool and 
die workers. The strikers were pro- 
testing against hiring of additional | 
skilled workers, which the company | 
said was necessary because of a) 
shortage of manpower. | 

Labor and political analysts | 
were agreed that the 72-year-old 
Lewis is relishing the role which | 
he might assume in the current 
Presidential race. 

The president of the United Mine 
Workers has served notice of con- 
tract expirations Sept. 20 for north- 
ern bituminous mines and Sept. 30 
for southern bituminous and an-| 
thracite mines. 

His independent union is sched- | 
uled to hold its annual convention 
early in October. He is facing a 
reelection “campaign,” but no one 
in the UMW ever dares to put up 
even token opposition against the 
veteran labor leader. 

= . = 


A 


| 








FINAL aspect of the Lewis sit- 
uation is his bitter hatred of ! 


the Taft-Hartley law, 
the fact that the UMW chief is a 
nominal Republican. 

The injunction provisions of the 
Taft-Hartley law, which have been 
invoked once against a miners’ 
strike at great cost to Lewis’ treas- 
ury, were aimed at curbing para- 
lyzing coal walkouts. The extent of 
Lewis’ anger against the promoters 


of the Taft-Hartley law is shown | 
in his suggestion last spring that | 


the “ideal” GOP ticket would be 
Sen. Taft and former Rep. Hartley. 

Taft-Hartley took on increased 
campaign importance last week 
in the Labor Day speeches of 
Gov. Stevenson and President 
Truman, These two gentlemen 
will address the AFL convention 
in New York next week, along 
with Gen, Eisenhower, who doubt- 
less will amplify his views to- 
wards the late statute. 

Gov. Stevenson pointedly repudi- 


| ated unionist contentions that Taft- 





Labor Dept. Offices Halt 
Wage Stabilization Aid 


WASHINGTON. — Wage-Hour 
division offices of the Depart- 
ment of Labor will no longer 
serve as informational and pub- 
lic advisory centers on wage 
stabilization matters, it was an- 
nounced last week. 

WSB Chairman Archibald Cox 
said the move was necessary to 
“achieve the economies forced 
upon the Wage _ Stabilization 
Board by the reduced budget au- 
thorized by congressional appro- 
priations.” 

After Oct. 1 all petitions for 
wage adjustments, requests for 
rulings and interpretations, let- 
ters of general inquiry and re- 
quests for forms, regulations or 
printed matter must be sent to 
the 14 WSB regional offices 
rather than to the Wage and 
Hour field offices. 








ADVERTISEMENT 








“Whirlabout" Umbrella Attracts More Sales 





THE NEW MCFARLAND 


“WHIRLABOUT" 


is a “GREAT Umbrella (21-foot 


in spite of | 





spread) that rotates electrically 6 times per minute. The “GREAT” Umbrella has always 


been a real business builder for car lots. It's size and color attract attention and 
create interest. It also affords shade and comfort for cust | and cars. 
Now with the new ‘““WHIRLABOUT" you can have all of these ‘ean. plus the 
added attention and advertising value of motion. For full information, on the McFar- 
land “GREAT” Umbrella and new ‘“WHIRLABOUT,"” call, wire or write: McFarland 
“GREAT” Umbrella Co., division of McFariand Awning Corp., 742 S. W. 8th Street 











Miami, Fia. 
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October Farm ‘heel Carries 
Important “Keep “Em Rolling” Feature 


Free Copies Available 


To make everyone in the automo- 
tive industry familiar with the fine 
job Farm Journal's “Keep ’Em 
Rolling” editorial features are do- 
ing, Farm Journal is making free 
copies of the October issue avail- 
able to distributors and dealers. 
This issue, out September i5, con- 
tains a big Fall “Keep ’Em Rolling” 
feature article. To get your copy, 
merely write Dealer Service Depart- 


ment, Farm Journal, Philadelphia 
5, Pa. 
Cars, trucks and tractors are 


vital equipment on the farms of 
today. Because it promotes better 
and more timely maintenance of 
this motive equipment, “Keep ’Em 
Rolling” has been doing a fine edu- 
cational job among millions of 





Farm Journal readers. In so doing, 
it has created a wonderful oppor- 
tunity for dealers and distributors 
who depend on rural trade, as most 
of them do. 

The October “Keep ’Em Rolling” 
feature, which reaches the homes 
of more than 2,850,000 subscriber 
families today, is another big main- 
tenance article devoted to keeping 
6% million motor vehicles go'ng 
when they are needed most. This 
feature will be welcomed not only 
by Farm Journal readers, but by 
hundreds of dealers who are pre- 
paring to tie in actively with the 
promotion and thus take advantage 
of the sales impetus “Keep ’Em 
Rolling” gives the products they sell. 





Hartley is a “slave labor law,” 
maintaining that many fair provi- 
sions were in the lengthy enact- 
ment of the 80th Congress. 
However, the Democratic candi- 
date advocated repeal of the pres- 
ent law in favor of a brand new 
|law. He said the present legislation 


was too “biased” against unions. 
* * * 
TEVENSON possibly offended 


many of the Detroit labor bosses 
who heard him by suggesting that 
a new labor code should retain the 
| “unfair labor practices” introduced 
| for unions by the Taft-Hartley act. 
|He also said the President should 
| be given more ways of coping with 
|a national emergency strike, in lieu 
ee the present provision pr >viding 
only injunction proceedings 
| To date, Gen. Eisenhower’s lone 
comment on Taft-Hartley is that he 
opposes “over-iegislation” in the 
labor field but favors amendments 
and modifications to the present 
| statute. Just what these are may 
be spelled out next week when the 
Republican standard-bearer ap- 





| pears before the AFL convention. 


As for President Truman, he 
revealed in Milwaukee that he is 
unreconciled to the Supreme 
Court decision banning his seiz- 
ure of the steel plants last spring. 
Taft-Hartley is indirectly in- 
volved because Mr. Truman ignored 
the injunction powers given him by 
T-H in order to test what he called 
“inherent seizure powers” available 
to the President. The President was 

overruled by six of the nine Su- 
preme Court justices, and _ the 
plants were returned to private 
ownership. 
« * * 
N 1948, the President raked the 

Taft-Hartley provisions up and 
down, but it’s doubtful that he’ll do 
it this year. Stevenson’s position is 
more moderate and less pro-union 

than Truman’s, and the President 
has promised to let the views of 
the governor take precedence. 

One Labor Day speaker, CIO 
President Philip Murray, came 
up with a new idea. He suggested 
an “Industry Day” on which ex- 
ecutives, brokers and stockhold- 
ers “could sit in solemn medita- 
tion and consider their fundamen- 
tal responsibility to our nation.” 
CIO _ speerch-makers, including 

UAW President Walter P. Reuther, 
laid heavy emphasis on proposals 
for a guaranteed annual wage. Reu- 
ther argued that auto workers 
should be paid on a yearly basis 
“so they can plan their year’s bud- 
gets, just the way auto executives 
do.” 


Bayne, Lloyd Due 
To Make Speeches 
At Kansas Parley 


TOPEKA, Kans.—Program ar- 
rangements have been virtually 
completed for the 21st annual con- 
vention of the Kansas Motor Car 
Dealers Assn., Roscoe Hambric, as- 
sociation secretary-manager, an- 
nounced last week. 

The parley will be held Sept. 
25-26 at the Broadview hotel in 
Wichita, and the following will be 
featured speakers: 

Joseph E, Bayne, 
cury sales manager; J. Saxton 
Lloyd, NADA president; L. W. 
Pierson, assistant sales manager of 
International Harvester’s Motor 
Truck division, and Edward F. 
Arn, governor of Kansas. 


Hendersonville Assn. 


Names Eudy President 

HENDERSONVILLE, N. C.—The 
Hendersonville (N. C.) Automobile 
Dealers Assn. has elected the fol- 
lowing officers for the ensuing year: 

H. A. Eudy, Eudy Motors, presi- 
dent; Tom D. Hunter, Hunter Chev- 
rolet Co., vice-president, and L. A. 
Blair, Blair-McLeod Motors, Inc., 
er ee 


Lincoln-Mer- 





ies ili Ups Winn 

Promotion of K. D. Winn to sales 
manager is announced by Modern 
Motors, Inc. (DeSoto - Plymouth), 
530 S. Fifth St., Springfield, Ill, He 





has been with the firm three years. 








Browning Sponsors Beauty— 


Miles J. Browning, of Browning Auto Co. 
(Buick), Twin Falls, Id., wishes Miss Idaho 
luck as she prepares to start on the first 
lap of her journey to Atlantic City where 
she competed for the Miss America crown. 
The young lady is Ann Warberg, of Twin 


Falls. She was sponsored by the dealer- 
ship in a contest last spring for the title 
of Miss Twin Falls, later winning the state 
honor at Boise. 





L. A. Firm Names Murphy 

Allen Murphy has been appointed 
new-car manager and has been 
placed in charge of truck sales for 
George Murphy Chevrolet in Los 
Angeles. 
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F onty F lock Wins 
Southern 500 in 
Olds S Super 88 


DARLINGTON, S. C.— Fonty 
| Flock, Decatur (Ga.) stock car rac- 
|ing driver, won NASCAR's biggest 
| annual event here Labor Day, when 
|he drove his 1952 Oldsmobile Super 
88 to victory in the Southern 500. 

Flock went the entire race with- 
|out lifting the hood, making only 

| four pit stops—two for gas and two 
'for tires. He completed the race a 
full two laps ahead of his nearest 


5 | challenger, Johnny Patterson, driv- 


| ing a Hudson Hornet. 

| Flock’s time was 6 hours, 42 min- 
utes and 27 seconds for the 500 
miles—slower than last year be- 
cause of a rain which fell for near- 
ly an hour. 


Flock won the pole position with 
a speed of 88.55 miles per hour dur- 
ing the speed trials the week be- 
fore the race. This was a new stock 
car record for the track, but that 
mark was broken later in the week 
by Dick Rathman, who scored 89.06 
in a ’52 Hudson. 

Herb Thomas, winner of the 
Southern 500 last year, placed third 
with a Hudson Hornet. The race is 
run over the full-banked, mile and 
a quarter tarvia track here. 

Flock led the field for 340 of the 
400 laps, and won over $9,500 in 
prize money—$6,000 for first prize, 
and the rest in lap prizes. 

Following Thomas, cars finished 
as follows: Bud King (’52 Hudson), 
Banjo Matthews (’51 Hudson), Lee 
Petty (’51 Plymouth), Jack Smith 
(51 Hudson), Jimmy Thompson 
(52 Hudson), and Steve Thompson, 
(51 Ford V-8). 

More than 60 cars started the 
race, Tony Bonadies, driving a Nash 
Rambler, was slightly injured in 
one of the two crashes. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 














UMOUT 


“ON-THE-ENGINE”’ 


CARBURETOR 
CLEANING 


Makes Cars Run Better 


You can do it in 
20 minutes 










id customer good will by elim- 
rd starting, stalling, bucking and 
Bling caused by dirty carburetors. 
business, new profits—from an 
ely new, low cost service. 


Order GUMOUT from your 
Jobber or send coupon today! 













GUMOUT DIVISION, Pennsylvan 
2686 Lisbon Road, Cleveland 4, 


AN-2 
Please send: 
o 21.60 per case 






Cases of GUMOUT (24 Pints) 
. .Five-gallon pails of GUMOUPJ 
. GUMOUTERS at $2.95 gaft 
Additional informatig 








GUMOUT DIVISION ME a x'nk4c:h-0in Oho adcauaelnceteceee 
Pennsylvania Refining Company ESET ee 

Cleveland 4, Ohio ai 
Butler, Penna. Edgewater, N. J. City... 6... - Zone. State...... 





Refiners of Penn Drake Petroleum 
Products Since 1880 


Favorite Jobber... . 
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Much More Than Flunkies 


Management Study Classifies Staff Assistants 
As ‘Most Useful’ Personnel 


NEW YORK.—No more cracks, 
please, about the traditional nonen- 
tity of the guy who is “assistant 
to” the guy who really runs a cor- 
poration’s activities. 

According to a study conduct- 
ed by the American Management 
Assn., the “assistant to” is one of 
the most useful of all people in a 
corporation’s organizational struc- 
ture. 

There is a veiled hint that the 
“assistant to,” poor fellow, is often 
the guy who does all the work and 
much of the thinking for which the 
guy being assisted gets the credit. 

AMA’s study finds the “assistant 


to” one of the “most misunder- 
stood” persons on a company’s 
staff. 


Yet, the study continues, the “as- 
sistant to” is often the man respon- 
sible for a corporation’s top execu- 
tives not having to stay in the 
office until midnight, not having to 
take home work at night and over 
the weekend, and not having to 
limit themselves to short and inade- 
quate vacations. 





Presumably, if a top executive 
gets out of all those unpleasant 
things, somebody has to come in 
for them and the “assistant to” 
looks like the best bet. 

Maybe that is the reason there 
are no more staff assistants in in- 
dustry than there are, although 
there seems to be a great many of 
them. 


AMA’s study found that a good 
many companies fear that employ- 
ment of staff assistants may mere- 
ly be an excuse for executive per- 
sonnel to refuse to delegate impor- 
tant responsibilities. 


Decentralization of executive au- 
thority was reported by the AMA 
study as not being so widespread 
as is generally believed. Chief ex- 
ecutives, it was found, continue to 
make most of the major decisions, 
as well as final decisions on rela- 
tively unimportant matters. 

In many companies, the study 
found, nobody making salaries 
ranging between $4,000-$5,000 an- 
nually gets a raise without the 


~ 
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El Segundo plant. 






At Nash Service Training School in L. A.— 


Zone service personnel from the entire western region recently attended Nash's 
service training school in Los Angeles. Shown here are (from left): L. T. Kouns, western 
sales manager; F. H. Brodek, technical service supervisor; W. A. Cook, national service 
manager; Roy D. Bolt, Los Angeles zone manager; K. E. Kuehl, quality engineer, 
Kenosha (Wis.) plant; Walter H. Curtis, quality engineer body plant; Cc. H. Yordi, 
resident engineer El Segundo (Calif.) plant, and Earl F. Warner, acting superintendent, 





matter coming to the attention of 

the top man. 

In some small companies, it was 
said, the top executive even in- 
sists on opening the mail himself. 
In larger firms, the president 
usually must personally approve 
every public appearance of a mem- 
ber of management and whatever 
he may say. 








AMA’s report, “Planning and De- 
veloping the Company Organiza- 
tional Structure,” was written by 
Ernest Dale, assistant professor of 
industrial relations at Columbia 
university. 

In obtaining data for the 250- 
page analysis, Dale reportedly vis- 
ited 40 top companies and spot- 
checked 150 others. 








Ive found it takes 


teamwork 
to win!’ 


... says. Herb 


A true story. Reading time: 1 minute, 35 seconds. 


**As a pitcher for our high school and later for City 
College,” Herb emphasizes, “I learned even a poor pitcher 
with good support can be better than the best pitcher 
with no support.” 





W hen Herb sold shoes to pay his way through school, 
he soon found teamwork paid off at the store just as it did 
on the diamond... a good location, leaders to stimulate 
traffic, the right styles and values, good advertising helped 
him sell. And as in baseball it helped too, when as the 
salesman, he had plenty on the ball. “I found out,” he 
says, “you treat a man’s feet right and they’ll bring him 
back to you.” 


When he was only twenty-three his record for win- 





ning friends and selling shoes was so impressive, a 
De Soto-dealer customer gave him a chance to sell cars. 


*“That was in 35 and the new car business was 
slow,” Herb recalls in something of an understatement. 
“I don’t think there is a sales approach I didn’t try. My 
family and friends were helping as ‘bird dogs.’ I kept 
the telephone lines humming.” 


His terrific drive brought results. As top salesman, 
he was put in charge of sales. Later, made partner. Then 
came the chance to take over the whole business. His 
enthusiasm and proved ability won financial support for 
the undertaking. No big league manager ever selected 
his team more carefully or trained them more thoroughly 





. .. in sales, in the office, in the shop and on the lube 
racks. Every member of his team had one objective—to 
give the attention, service and value that would assure 
future sales. 





Came the war and Herb was like a pitcher with 
a “murderer’s row” behind him. New car sales disap- 
peared but his service and used car departments piled up 
a winning score. His customer list grew and grew. 


ec > ” a ’ 
You can’t let down,” he says. “Last year’s enthu- 
siasm won't win this year’s pennant. But this is a wonder- 
ful business for anyone who will keep an all-star team 


pulling together.” 
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Dealers in Chrysler Corporation products are 
selected for their integrity, their merchandising 
and their capacity to serve the ever- 
growing preference for the cars and trucks that 
exclusively offer the superior values of Chrysler 
Engineering Leadership. 
A booklet of true stories about enterprising 


men like Herb is yours for the asking. 
Chrysler Corporation, Highland Park 3, Mich. 
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Chrysler Corporation 
PLYMOUTH * DODGE ¢ DE SOTO * CHRYSLER * DODGE “‘Job-Rated"’ TRUCKS 
Fine Cars of Great Value 





Canada Reports 
Sizable Boosts 


In Car Financing 


OTTAWA.—Dealers in the At- 
lantic provinces have reported the 
biggest increase in demand for 
new-car financing during the first 
half of 1952, compared with the 
same period of 1951, according to 
the Canadian government. 

Some 4,749 new cars were financed 
in the period, compared with 3,245 
in the first six months of 1951, up 
46.3 percent. 

Gains in new-car financing also 
were recorded in all other prov- 
inces but ranged widely between 
areas. 

The following gains were made 
(figures in brakets are for the first 
six months of last year and per- 
centages represent increases): 

Quebec, 13,590 (9,856), up 37.9 
percent; Saskatchewan, 3,544 (2,670) 
33.1 percent; Alberta, 5,734 (4,399) 
30.3 percent; Manitoba, 3,075 (2,- 
367) 29.9 percent; Ontario, 23,619 
(18,338) 28.8 percent; British Col- 
umbia, 4,782 (4,366) 9.5 percent. 

Dealers reported that demand 
for used-car financing also was 
much greater than last year, with 
Quebec setting the pace for the 
rest of Canada. 

The number of used cars financed 
in Quebec during the first half of 
this year totaled 30,881, against 15,- 
842 in the like period last year. This 
was an increase of 94.9 percent. 

Spectacular gains also were re- 
ported by other provinces, as indi- 
cated by the following figures: 

Manitoba, 9,875 (5,473) 80.4 per- 
cent; Saskatchewan, 10,269 (5,912) 
73.7 percent; Alberta, 18,403 (10,- 
948) 68.1 percent; Ontario, 90,701 
(55,439) 63.6 percent; Atlantic Prov- 
inces, 15,906 (10,061) 58.1 percent; 
British Columbia, 16,616 (12,351) 
34.5 percent. 





e ' 

Oilman's Boon? 
Aluminum’s Advantages 
Cited by Reynolds 
LOUISVILLE.—The oil and gas 
industry will be one of the largest 
users of aluminum within a few 
years, according to Reynolds Metals 
Co., which has announced the re- 
sults of surveys and research work 
carried on with oil field installa- 

tions by the company. 

The advantages of aluminum’s 
lighter weight and non-corrosive 
properties make it especially suit- 
able for many oil field structures, 
according to David P. Reynolds, 
sales vice-president of the com- 
pany. 

It was announced that the use 
of the metal had been tested in 
truck mounted service units and 
drill rigs, in deck or roof struc- 
tures in sour crude areas where 
other metals are severely attacked 
by sulphur gases, light-hole shot 
casings, heat exchangers, transport 
pipe for bridge crossings and un- 
derground installations and other 
instrument lines. 

In each case, Reynolds said, use 
of aluminum has proven more sat- 
isfactory than comparable installa- 
tions of other metals. In many 
cases, cost of installation was re- 
duced through roll welding pro- 
cesses and ease of handling due to 
the lighter weight material. 





Mellon Institute Offers 


Standardization Fellowship 

PITTSBURGH.—A fellowship for 
conducting systematic studies of 
standardization and its applications 
in science, engineering, production 
and marketing has been announced 
by Dr. Edward R. Weidlein, presi- 
dent, Mellon Institute, Pittsburgh. 

This fellowship will be sustained 
at the institute by a grant from the 
Sarah Mellon Scaife Foundation of 
Pittsburgh, and will be organized 
and supervised by Dr. Dickson 
Reck, advisory fellow. Dr. Reck 
will work in cooperation with re- 
search specialists of the Institute 
and with national authorities and 
societies. 


Oldtime Firm Sold 


PORTLAND, Ore.—One of the 
oldest and largest engine rebuild- 
ing firms on the west coast, Fac- 
tory Motor Car Co., organized in 
1914, has been sold to a new firm, 
Factory Motor Car Co., Inc. Offici- 
als in the new firm are Thomas D. 
Taylor, president; Jack Jolly, vice- 
president, and Rod Jeffrey, secre- 
tary-treasurer. 
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In Utah Dealer Suit... 





NADA Hopes to Block 


Inquisition 


by OPS 


(Continued from Page 1) 


ised a decision as early as pos- 
sible. 

Meanwhile, J. Saxton Lloyd, 
NADA president, asserted that re- 
porting requirements of govern- 
ment agencies are placing a tre- 
mendous burden on businessmen, 
putting them to no end of trouble. 

“From this moment on,” Lloyd 
told Automotive News exclusively, 
“NADA is going to bend every 
effort to see that such foolishness 
is stopped.” 

Generally, the 1,433 new-car deal- 
ers selected for the OPS “inquisi- 
tion” were waiting for definite 
word from NADA and their local 
associations before deciding wheth- 
er to tackle the “interrogatories” 
or ignore them. Most of the in- 
volved dealers have about 2% weeks 
before the deadlines on return of 
the forms. 

* * * 

N ATTORNEY for one local as- 
‘4% sociation expressed the opin- 
ion that the quiz procedure was 
legal, explaining that the link with 
a court case gave the government 
and OPS subpena powers to collect 
information. Members who got the 
questionnaires in this association 
were advised to begin preparing 
the required data. 

On the other hand, the Chicago 
Automobile Trade Assn. recom- 
mended that respondents “do noth- 
ing about answering for the pres- 
ent.” Seventeen Chicago-area deal- 
ers received the registered letters 
in which the questionnaires went 
out from Washington. 

“We understand,” CATA said, 
“that NADA has high hopes of 
getting the price controllers to 
abandon, or at least, to modify 
the order.” 

The wait-and-see advice also 
came from Charlie Henderson, 
manager of the New York State 
Automobile Dealers, Inc. He called 
the quizzing “preposterous,” a 
“blacklist” and a “supreme out- 

” 


“Although we have always urged 
our members to cooperate com- 
pletely with all government agen- 
cies,” Henderson said, “in this in- 
stance it is apparent that some of 
the questions OPS ask can lead 
only to greater confusion and to 
unnecessary work for the 1,000 un- 
lucky dealers.” 

« * = 

POKESMEN for OPS explained 

that the $3,700 over-ceiling suit 
filed bv the agency against the 
Fork (Utah) auto dealer had re- 
sulted in an avalanche of protests 
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from other dealers, thus making 
the matter an “issue” which had to 
be cleared up. 

A natural resultant action, it was 
said, was the OPS request for in- 
formation sent to the 1,433 dealers 
throughout the country. 

There is no “persecution” be- 
hind the move, OPS emphasized; 
merely a desire to get “experi- 
ence” from a cross-section of the 
eountry’s car retailers that would 
help OPS to reach a decision in 
the matter. 

(The Missouri Automobile Deal- 
er’s Assn. expressed the opinion 
that the car retailers questioned 
by OPS were chosen at random and 
not in a particular manner. The 
association pointed out that two of 
the 27 Missourians on the OPS list 
had been out of business for a year 
or more.) 

The dealers who protested the 
OPS action had, in effect, it was 
contended, challenged the price 
regulation and made the subsequent 
action imperative. 

The protesting dealers are locat- 
ed as follows: 393 in Texas; 131 in 
Washington state and one in Utah. 
These were included in the 1,433 
to whom questionnaires were sent. 
The remaining 908 to whom the 
questions were sent are located in 
every state in the nation and in the 
District of Columbia. 

+ * * 


|= dealer protests, of course, 
ante-dated revised CPR 83 and 
called the old regulation “arbitrary 
and capricious and in disregard of 
the industry’s pricing and business 
practices.” 

The original protest is docketed 
in the name of Paul L. Harmon, 
doing business as Paul L. Harmon 
Co., Fork, Utah, who filed the pro- 
test after he was named defendant 
in an OPS treble damage action 
alleging overceiling sales of new 
cars. To this, OPS added the pro- 
tests of the other dealers in the 
states of Washington and Texas. 

OPS said that the dealers who 

protested the original CPR 83 al- 
leged that the regulation pro- 
hibited them from _ recovering 
various items of cost such as 
those covering transportation 
from the unloading points and 
the preparing and conditioning of 
cars. Such costs, they said, they 
had _ historically recovered in 
their selling prices. 

The information sought by OPS 
from the 1,433 dealers includes the 
sales price of every new automobile 
during five specified periods, to- 
gether with a detailed breakdown 
of that price as to manufacturer’s 
suggested retail price, actual trans- 
portation costs and taxes, handling 
and conditioning charges, and op- 
tional equipment and installation 
charges. 

Information is also sought, it was 
stated, on the traditional markup 
and pricing practices with respect 
to the various items in the break- 
down of prices. 

- * 

the five periods for which in- 

formation is requested by OPS 
are: May 24 to June 24, 1950, pre- 
Korean period; Dec. 19, 1950, to 
Jan. 25, 1951, General Ceiling Price 
Regulation base period; Jan. 26 to 
Feb. 26, 1951, period subsequent to 
issuance of GCPR; March 2 to Apr. 
2, 1951, period subsequent to issu- 


Auto Maniacs Set 
Oct. 18 for Parley 


DETROIT.—Oct. 18 has been set 
as the date for the fourth conven- 
tion of the Auto Maniacs of Amer- 
ica in the Barlum hotel, it is an- 
nounced by Harold L. Mayer, sec- 
retary. 

A record crowd of members from 
all parts of the U. S. and Canada 
is expected to attend the conven- 
tion, including top engineers and 
executives of the auto industry. 

Mayer said that there is need for 
unusual cars to exhibit at the con- 
vention, such as customized and 
hand-built models, unusual foreign 
cars, classics and antiques and au- 
tos with special] paint jobs or equip- 
ment, 











A Little Something for a Star Salesman— 


Kenneth E. Wilkenson, star salesman for Stan Baker Motors, Salem, Ore., receives 
tickets for the Streamliner to Detroit for a week's vacation as guest of Dodge. He was 
one of 20 top salesmen in the nation in a recent sales contest held by the auto 
manufacturer. Pictured at the special presentation at Stan Baker Motors are (from 
left) Stan W. Baker, owner; Wilkenson; James C. Randall, district manager; Don 
Blaisdell, and Homer Stiffler. 





ance of Supplemental Regulation 5, 
GCPR, and the one-month period 
following the effective date of Spe- 
cial Orders establishing basic dol- 
lars-and-cents ceiling for new cars 
sold by the dealers. 

The order calling for the survey 
was signed Aug. 21 by then OPS 
Director Ellis Arnall. 

One OPS official told Automo- 
tive News it is just possible that 
the dealers may make good on 
their charges. If they fail, en- 
forcement of the law and regula- 
tions then in effect will follow. 

The decision will be up to the 
OPS director, who will pass on the 
merits of the case. Tighe E. Woods 
succeeded Arnall in that post last 
week. 


Hearings a Hand 
On 4 More Counts 
Against Ward 


DENVER.—Fred W. Ward, bank- 
rupt Hudson distributor given sev- 
en to 15 years in the Colorado peni- 
tentiary last week for fraud in the 
sensational crash of his vast auto 
business, probably will be tried on 
four more counts this fall. He is 
now free on bond, selling fire ex- 
tinguishers, but must report Tues- 
day (Sept. 9) when the four cases 
are set for hearing. 

Ward could go to prison at once 
and possibly have the remaining 29 
criminal counts against him drop- 
ped, but his attorneys may appeal 
to the Colorado supreme court. 

District Attorney Bert Keating 
said that he will ask that any fu- 
ture sentence Ward might draw be 
added to the end of his seven to 15- 
year term. 

Cases Keating said were being 
considered next for Ward are: 

1. A charge of embezzlement from 
his own corporation by “system- 
atically and persistently” milking it 
of assets. 

2. Defrauding a national bank by 
pledging cars he did not have as 
security for a loan. 

3. General conspiracy by Ward 
and his auditor, Mervyn L. Mc- 
Carthy, to defraud creditors. 

4. Defrauding a national bank by 
obtaining an $85,000 loan after 
Ward went broke. 

Keating said cases also will be 
brought to trial during the fall 
term of court against Mrs. Ward 
and Clarence Endsley, Denver mor- 
tician and Ward family friend, 
charging fraud to delay creditors, 
and against O. E. (Smiling Charlie) 
Stephens for forgery. 

~ + 


OPS Furloughs 6,200, 
With More Layoffs Due 


WASHINGTON. — Furlough no- 
tices for nearly 6,200 OPS employes 
became effective last week, includ- 
ing 447 at national headquarters 
here. 

OPS will give notices to about 50 
more headquarters employes this 
month, a personnel official said. 
The next large-scale OPS layoff is 
set for next April, of course, unless 
Congress votes to strengthen and 
continue the agency. 





Tubeless Plane Tire 


AKRON.—The first tubeless tires 
for use on aircraft have been de- 
veloped and are undergoing tests 
at B. F. Goodrich Co. The new 
tires assure safer high-speed take- 
offs and landings, reduce overall 
weight of aircraft, simplify assem- 
bly and provide more uniform in- 
flation pressure, according to T. G. 
Graham, company vice-president. 








Federal Bureaus 
Help to Fatten 
Telephone Books 


WASHINGTON.—AIll you have to 
do to measure the growth of big 
government, says the U. S. Cham- 
ber of Commerce, is look in your 
telephone book. 

The chamber checked the tele- 
phone directories of the nation’s 10 
largest cities, outside Washington, 
and found 3,375 listings for federal 
bureaus, departments, agencies, 
units, offices and installations. 
State governments, on the other 
hand, had only 1,738 listings. 

The directory for Boston, capital 
of Massachusetts, lists 403 phone 
numbers for federal agencies, and 
only 294 for the state government. 

A check on phone books else- 
where showed the following results: 
New York City (Manhattan only), 
546 federal listings, 239 state; Chi- 
cago, 415 federal, 158 state; Phila- 
delphia, 356 federal, 220 state; Los 
Angeles (central directory), 336 fed- 
eral, 198 state; Detroit, 230 federal, 
112 state; Baltimore, 216 federal, 
146 state; Cleveland, 207 federal, 72 
state; St. Louis, 330 federal, 113 
state, and San Francisco, 336 fed- 
eral, 186 state. 

Defense installations and post of- 
fices accounted for a large part of 
the federal government total, but 
numerous listings also were found 
for the Commerce, Agriculture and 
Treasury departments and for other 





agencies with headquarters in 
Washington. 

In many of the cities, the cham- 
ber reports, the federal government 
not only dominates the phone di- 
rectory but also is the largest single 
employer. Of the 2,603,000 civilians 
now on the federal payroll in aH 
parts of the country and overseas, 
610,363 are employed in the 10 larg- 
est cities. 


New Color Plastic 


Method Unveiled 


NEW YORK.—A new process 
which will fuse colorful inks into 
the embossed patterns on auto seats 
and upholstery in perfect registra- 
tion with the pattern is announced 
by Goodall Fabrics, Inc., 525 Madi- 
son Ave. 


Goodall expects that its new plas- 
tics inlay method will make colors 
permanent and help upholstery 
manufacturers attain actual color 
effects that can’t be woven even on 
looms. 


The firm says that an advantage 
of the process is that added color 
is deposited into the recesses of the 
material grain, and won’t wear off 
as easily as the customary print 
ink on a vinyl plastic surface, In 
the new process, the color in the 
pattern is protected by the coat of 
vinyl] itself. 








Crawford 
(Continued from Page 1) 


retiring after 37 years of Gen- 
eral Motors service. 

Crawford, 47, has been Chev- 
rolet’s assistant general sales 
manager in charge of the west- 
ern territory. He joined Chevro- 
let in 1930, serving later as Flint 
regional manager and rising to 
the assistant general manager- 
ship in 1949. 

It was reported late Thursday 
that K. E. Staley was in line to 
succeed Crawford at Chevrolet 
as an assistant to General Sales 
Manager W. E. Fish. Staley is 
the division’s Chicago regional 
manager and has been with 
Chevrolet since 1929. 





Ash Motor Expands 


J. V. Ash Motor Co., Bastrop, 
Tex., has acquired an adjacent 
building, doubling the size of its 
sales and service departments, The 
building will be remodeled and air- 
conditioned. 








THIS YEAR 
NEXT YEAR 
ALWAYS 


Kaiser-Frazer shows the way... 


with the car that keeps your customers 
on Easiest Street... with America’s 


handiest car, the Henry J! 


ui 


with the world’s 7 ® first Safety- 
First car the advanced-engineered 
Kaiser Manhattan ! 


Get the details on Kaiser-Frazer’s 
Priceless Franchise ! Write, wire or 
phone Kaiser-Frazer Sales Corporation, 
Willow Run, Michigan. 


©1952 KAISER-FRAZER SALES CORP,. WILLOW RUN, MIGHs 
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7 N bers balance of the year, and that is 
| taking into account that Chrysler 
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U. S. and Canada 


109,587 102,824 123,935 317,555 5,337,712 3,698,031 


Want Ad Section are requested to ad- 
vise all respondents if and when their 





*Revised. 
Drive, one. Nash, etc. 
N.B.: All U. 


Miscellaneous includes Autocar. Corbitt, Marmon H., Brockway, Four-Wheel 


. totals include cars and trucks for military orders. 


wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 





Makers Set Output Hikes 
To Reach ’52 Quotas 


(Continued from Page 1) 


week turned out 82,674 cars and 
18,467 trucks for a total of 101,161 
vehicles, according to Automotive 
News edtimates. 

The previous week’s production 
was made up of 93,868 cars and 21,- 
451 trucks—a total of 115,319 units. 
With that effort, U. S. plants wound 
up August having built 238,282 cars 
and 59,466 trucks during the month. 


UGUST was a _ disappointing 

month for all car and truck 
makers, but last week’s production 
effort lit up the signposts pointing 
to a steady flow of new vehicles 
into dealerships from now until 
near Christmas time. 

No auto factory, if it can help it, 
wants to wind up 1952 having failed 
to build up to government-allowed 
production ceilings. 


In Dallas, L. L. Colbert, Chrys- 
ler Corp. president, told a group 
of businessmen: “We will pro- 
duce by the end of the year all 
cars that NPA has allocated us 
for 1952, despite the steel strike.” 


Chrysler is determined not to be 
out-produced by Ford this year in 
the passenger-car field, in view of 
Ford’s recent appeal to NPA for 
higher material allotments than 
Chrysler. 


sd * 

THAT end, Chrysler has 
geared its model changeovers, 
beginning next week at Chrysler 
division, so that no division will be 
idle longer than about seven work- 
ing days. Chrysler division was ex- 
pected to complete its 1952 model 
run last week, with production on 





which this department enjoys. 
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HELP WANTED 


ONE OF THE UPPER midwest’s largest 
automobile dealers desires an experienced 
general sales coordinator, Must be fully 
capable of directing new car, new truck, 
used car, used truck managers. Capable 
of hiring adequate man power and train 
to accomplish volume with a _ Profit. One 
who knows the autc A 
must, a first. Our expansion plans, we 
believe, require a hard worker, a stem 
winder who has the know how and the 
ideas to be a leader. Applications must 
state past experience, past accurate in- 
come, picture, references we can contact. 
State income expected. If applicant is 
hired, we want a trial period of ninety 
days in fairness to both parties that they 
are satisfied with the arrangement. We 
have the facilities and the market there- 
fore to accomplish what our expansion 
plans call for. Are you interested? Box 
1838, c/o Automotive News, Detroit 26. 





a new series of cars slated for the 
week of Sept. 15. 

Colbert told his Dallas audience 
that a strong demand for automo- 
biles will continue throughout 1953. 
“The industry as a whole will sell 
all the cars NPA will let it pro- 
duce,” he said. 

Colbert’s remarks seemed to be 
in line with most thinking in the 
auto industry at the factory level. 
Those makers, who will continue 
making 1952s through the rest 
of this year, are confident that 
plenty of customers can be found 
for them. 








AUTO AUCTION 





daily control system, also has proven 
ability to plan and execute merchandis- 
ing programs and train service men. 
Liberal salary, bonus, profit-sharing and 
pension plan, vacation, group insurance 
and hospitalization available. Please 
write full particulars regarding experi- 
ence, age, family and references. Box 
1833, c/o Automotive News, Detroit 26. 





NEW CAR SALESMANAGER. Large east- 
ern Dodge-Plymouth dealer in New York 
state. Job entails handling 14 new car 
salesmen on new car sales only. (Trucks 
are a separate department.) Should be 
35-40 years old. Volume experience neces- 
sary (minimum 1,500-1,800 new cars year- 
ly) preferably in Chrysler Corporation 
vehicles. Compensation very attractive, 
salary and bonus on volume. Give full 
particulars, including references and pic- 
ture. Box 1836, c/o Automotive News, 
Detroit 26. 





SERVICE MANAGER. Must b. a worker. 
Take complete charge of good productive 
shop. One of ‘‘Big 3.’’ Liberal incentive 
plan. Paid vacation, hospitalization and 
other benefits. Chance to grow with 
young aggressive organization. Box 1837, 
c/o Automotive News, Detroit 26. 





PARTS MANAGER. Chrysler products ex- 
perience. Splendid opportunity for right 
man, Dealer in Los Angeles city. Box 
1812, c/o Automotive News, Detroit 26. 





FLORIDA SERVICE MANAGER. Great 
opportunity for an experienced man who 
can handle a $10,000 per month service 





In the opinion of factory sales 
people, if there is any softness in 
the market for new cars now, it 
stems mostly from the inability of 
dealers to offer a selection of mod- 
els due to low inventories. 

* = 7 


4 CHRYSLER is to build up to 
NPA ceilings, it will have to 


Auto Stocks 


O.K. AUTO 
AUCTION 


4305 Euclid Avenue 
Cleveland. O. 





Sept. Aug 1952 EVERY 
Chrysler 81% 80% 82% 68% 
Chrysler 81% S07 82% 68/1 Tuesday Noon 
GM 61% 60% 61% 50 
Hudson 144% 14% 15% 12% 
K-F 4% 4% 7 8% 
Nash 21% 21% 21% 11% For Swed Numbers 
Packard 4% 4% 5% 4% Phone Endicott 1-5757 
Stude, 87% «8637 39% 31% 
Willys 10% 9% 10% 8% INSIDE SALE RAIN OR SHINE 
—_-  — Auctioneers 
Average 26.30 26.00 HAROLD STRAIT 
~ from reports of trading on the RAY AUSTIN 


N. Y. Curb and N. Y, Stock Exchange. 














i for new southern Florida Olds- 
mobile dealer, Salary and profit-sharing 
plan. State qualifications by letter with 
photograph. Box 1861, c/o Automotive 
News, Detroit 26. 


SALES MANAGER, new cars and trucks. 
Florida Chevrolet dealer. Must have prov- 
en ability. State full details first letter, 
references, age, photograph, etc. Replies 
confidential. Box 1786, c/o Automotive 
News, Detroit 26. 








SERVICE MANAGER 


One of the largest Chevrolet dealerships in 
Western New York needs an outstanding serv- 
ice executive to manage its complete me- 
chanical, body and paint departments. He 
must have the required outstanding qualifi- 
cations to build up an aggressive merchan- 
dising program and keep it going. This is 
that big opportunity which every service 
manager looks for to show what he can do 
with the right shop, the right equipment, the 
right men and the 100% support of manage- 
ment. If that is you—write giving full quali- 
fications, experience, references and a photo- 
graph, all of which will be held in strict 
confidence to Box 1858, c/o Automotive 
News, Detroit 26. 





ence. Newton A. Cope Buick Co., 1500 K 
St., Sacramento, Calif, 


ASSISTANT PARTS MANAGER. Aggres- 
sive salesman, familiar with MoPar. Age 
25 to 35. This is a wonderful opportunity 
with largest complete Chrysler products 
parts inventory on the west coast of 
Florida. Give full details, experience, 
education, references, salary, recent pho- 
to and date available. Humphrey Motors, 
Inc., 1602 Florida Ave., Tampa, Fla. 

SERVICE MANAGER for Ford dealership 
30 miles northwest of Chicago. Must be 
well qualified and able to take over and 
manage complete service department. 
Trading area of approximately 40,000. 
Reply in detail, giving qualifications, 
age, references and photograph. Address 











reply to Box 1839, c/o Automotive 
News, Detroit 26. 

SALESMAN. Wonderful opportunity for 
ambitious men selling ‘‘Precision-Fit’’ 


seat covers to new car dealers. Known, 
advertised for over 30 years. Fabric seat 
covers offer steady income, very liberal 
commission, For information, write giv- 
ing territory desired, qualifications, etc. 
Fabric Mfg. Co., Inc., Box 1259, New- 
ark, N. J. 


NATIONAL ORGANIZATION, selling 
aluminum alloy delivery bodies to auto- 
mobile dealers, has exceptional opening 
for qualified man in Detroit area, Sal- 
ary, bonus and expenses with protected 
territory. Write complete resume _ in 
strictest confidence. Box 1835, c/o Auto- 
motive News, Detroit 26. 


SALESMAN to sell new and used cars for 
Studebaker dealer in central Ohio, town 
of 15,000. No fancy promises but a good 
opportunity for a real honest to gosh 
salesman. Reply stating age, experience 
references, salary, etc. Box 1834, c/o 
Automotive News, Detroit 26. 


MECHANICS WANTED. Old established 
high volume Buick dealership expanding 
service facilities. General Motors experi- 
ence preferred. Minimum pay §$2 hour. 
Excellent working conditions. Housing 
available. Newton A. Cope Buick Co., 
1500 K St., Sacramento, Calif. 


POSITION WANTED 
To qpeowege this classification for the 
benefit of our employing readers, Position 
Wented oe are pote F at half requier 
































rates, nemely: % cents per 

Insertion. ash in odeanen. (Helf-rate 
does not apply to display eds ia this 
section.) 
CHEVROLET PARTS MANAGER, 13 
years’ experience, familiar with a1! 


phases of factory and medium dealer 
parts operations. Record club member. 
Best of references. Presently employe: 
Box 1840, c/o Automotive News, De 
troit 26. 

ACCOUNTANT-OFFICE MANAGER, ex- 
Perienced automotive acounting systems 
Upstate New York or New England lo- 
cation, Box 681, Berlin, N. Y. 
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POSITION WANTED 


DEALERSHIPS AVAILABLE 


DEALER SERVICES 


PARTS FOR SALE 


ANTIQUE CARS FOR SALE 





46- YEAR YOUNG former dealer seeking 
sareer! 27 uninterrupted new-used ad- 
ministrative, advertising, parts, service, 
buying, sales, sales training, sales man- 
agement experience—thru depressions, re- 
-ession, prosperity, war, inflation, defla- 
tion, Democrats, Republicans, Dixiecrats 
-have yielded up the sales seasoning 
hat only time can buy. It's available 
preferably to a Ford, Mercury, Chevro- 
let, Plymouth, Dodge or Studebaker 
jealer) who can pay the price (in 5 
figures) and who's interested in a career 
man who's been employed by only three 
concerns during his entire 27-year career 
(including 10 profitable years in his own 
dealership)! If you’re out to buy a sure, 
sober, mature right hand man—a closer 
that can turn a suspect into a prospect 
into a sale—a seasoned hand that can 
steer a straight and profitable course 
thru both buyer resistance and a seller’s 
market, write Box 1859, c/o Automotive 
News, Detroit 26. 





BUSINESS MANAGER - ACCOUNTANT, 
willing to pay the price of success 
through hard self application, seeks af- 
filiation with organization who can use 
services of hard working dependabie 
man in good health and non-drinker. 
Past prewar training in new and used 
car departments in supervisory position 
together with experience in assisting 
Parts and service managers with pro- 
grams to establish and maintain custom- 
er goodwill and superior service would 
be helpful. If your company can use 
services of man qualified trom experience 
to handle all accounting tax and credit 
problems together with any other assign- 
ments placed with me would appreciate 
an opportunity to come to your office 
for personal interview, when bank, char- 
acter and business references will be fur- 
nished. Box 1843, c/o Automotive News, 
Detroit 26, 





NEW AND USED car and truck salesman. 
Am capable of taking over salesmanager- 
ship. Married with tamily of three. Am 
33 years old, hard hitter and am willing 
to work. Sober and honest. Have 15 
years’ experience with General Motors 
lines. Have plenty top references. Am 
presently employed with large GM dealer 
that handles 200 new cars and approxi- 
mately 600 used cars yearly. Am rated 
as top salesman with firm, Have to 
move to different climate for alergy rea- 
sons. Prefer Arizona, Texas, California 
or vicinity, Box 1844, c/o Automotive 
News, Detroit 26. 





SERVICE MANAGER, available October 
first. Chrysler-Plymouth and Kaiser- 
Frazer experience. Executive and tech- 
nical background. Only permanent setup 
will be considered. Presently employed 
but desire change. Box 1789, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP, handling Studebaker, N. E. 
Texas city 25,000. Trade area, 100,000. 
Price $19,850 includes furniture, fixtures, 
machinery, tools, signs and approximate- 
ly $8,000 parts inventory. Lease modern 
salesroom and shop with adjoining used 
car lot—$250 per month. Should make 
investment back in one year. Sale sub- 
ject to factory approval. Box 1853, c/o 
Automotive News, Detroit 26. 


POPULAR THREE CAR dealership—Colo- 
rado. City of twenty thousand. Good ter- 
ritory. Excellent location. Fine building, 
50'x125’. Completely equipped service de- 
partment. 75’x150’ fenced used car lot. 
Lease building. Mining and agriculture. 
hunting, fishing, skiing. Wonderful cli- 
mate. Box 1821, c/o Automotive News, 
Detroit 26. 

DEALERSHIP now handling Nash. Well 
established. Southwestern Indiana. Popu- 
lation 20,000. Will invoice stock and 
equipment. Lease or sell building. Box 
1850, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 











INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





CARS FOR SALE 





FOR SALE. 1924 Lincoln sedan. Immacu- 
late condition, 28,000 actual miles—$350. 
Box 1854, c/o Automotive News, De- 
troit 26. 


—AUTO— 
AUCTION 


—AT— 








WANTED—Ford, General Motors or Stude- 
baker dealership—preferably in central 
New York state, at least 75 cars, All 
replies strictly confidential. Give details. 
Box 1848, c/o Automotive News, De- 
troit 26. 


WANT TO BUY about 100 car Chevrolet 
or Buick deal in well located small town 
in New York or Pennsylvania. Prefer 





inventory $20,000 to $35,000. Confiden- 
tial. Box 1849, c/o Automotive News, 
Detroit 26. 





TEXAS CHEVROLET OR MERCURY deal- 
ership wanted. Can handle up to 150 unit 
deal. Factory approved and waiting. Ab- 
solutely confidential. Wire or write Wil- 
liams, Box 1938, Abilene, Texas. 





GM or FORD 
200 OR MORE UNITS 


Partnership deal wanted — Buy in on retiring 
partner. Take active management. Am present 
owner of small dealership and want to ex- 
pand. Have $200,000 cash and factory ap- 
proval assured. 


Box 1831, c/o Automotive News, Detroit 26 





WANT FORD, GM or Dodge-Plymouth 


dealership in 100/300 car class. Prefer 
midwest or western location. Will pay 
all cash. Address Box 1847, c/o Auto- 


motive News, Detroit 26. 


WILL PURCHASE INTEREST in ‘‘Big 
Three,’’ 100-200 car dealership — New 
York, New Jersey. My age 34, 12 years’ 
experience. Box 1819, c/o Automotive 
News, Detroit 26. 








SHORT OF DOLLARS but ready for my 
own dealership. Could I help you and 
come in on a buy-out deal? Detroit ex- 
perience includes volume Ford truck 
sales, business and general management, 
sales training programs. Prefer medium 
or large deal. References, 40 years old, 
available September 15th. Box 1842, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER. Six years’ experi- 
ence with Cadillac-Oldsmobile dealer. 
Familiar with all phases of operation. 
Forty-one years old. I desire to make 
substantial investment with eventual 
ownership in west or midwest, Ford or 
General Motors operation. Box 1841, c/o 
Automotive News, Detroit 26. 


USED CAR MANAGER. Over twenty-five 
years in the automobile field in both new 
and used cars. Formerly with a Chev- 
rolet dealer in N. Y. I am an expert on 
appraisals, reconditioning, advertising, 
etc. Married, sober and no habits. Can 
furnish the best of references, Box 1845, 
c/o Automotive News, Detroit 26. 











WHOLESALE PARTS sales manager or 
general manager. Presently managing 
large MoPar_ wholesaler. Exceptional 
background of experiences. References 
exchanged. Box 1846, c/o Automotive 
News, Detroit 26. 





DEALERSHIP AVAILABLE 
NEW GARAGE, 50’x110’—showroom, 33’x- 
30’. Building built in 1951. Handling 
Pontiac agency and GMC trucks. Have 
had a bad heart condition for past year. 
Box 1851, c/o Automotive News, De- 
troit 26. 


DEALERSHIP HANDLING Plymouth-De- 
Soto. Kansas town, 20,000 population. 
Established 14 years. Modern, brick 
building. 18,000 square feet. Excellent 
equipment throughout. McHugh, Inc., 
—_— Long Building, Kansas City, 

o. 











SMALL DEALERSHIP for sale, handling 
Studebaker, in county seat town of 4,000 


FORD OR GM 
200 Car Minimum 


Unlimited cash. Factory approval assured. 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—AT— 





DANVILLE, PENNA. 
EVERY WEDNESDAY 








PRECISION REBUILT 


HYDRA-MATIC 
TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent to a 
new unit. 
Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 
exchange. 

Catalog sent on request. 
SHIPPED ANYWHERE — SAME DAY 
Write—Phone—Wire 
Ace Automotive Products 


5416 N. Broadway Chicago 40, Illinois 
Phone: Longbeach 1-1773 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 














You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 














ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
BUY NOW AT LOW PRICES 
1949 - 1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 7-2300 SHERWOOD 7-1700 








Information treated in strictest confidence. 


Box 1807, c/o Automotive News 
Detroit 26 





Chevrolet dealership. 
Have factory approval. Ample capital. 
All replies confidential. Box 1860, c/o 
Automotive News, Detroit 26. 


BIG THREE DEALERSHIP wanted within 
50 miles New York city. Hammond, 54 
Riverside Dr., New York City. WAtkins 
4-6754. 


WANTED — Large 








GM DEALERSHIP WANTED 


In Michigan, Ohio, Indiana or general mid- 
west area. Market getting soft. Tough clean-up 
job ahead. Sell now while you can still get a 
fair price. Already qualified with all GM 
divisions. Confidential. 
Box 1806 
c/o Automotive News, Detroit 26 








BUSINESS OPPORTUNITIES 
AUTO PAINT and body shop. Fort Laud- 
erdale’s best location. Downtown. Good 
reputation, well equipped, baking oven. 
Room for dealership. $12,000. P.O. Box 
815, Ft. Lauderdale, Fla. 


HIGH CLASS! Well established implement 
business, town 600, right in the heart of 
bumper crop territory, doing over $100,- 
000 gross. The buy of the season. Con- 
tact Grinde, New Rockford, N. D. 











POPULAR IMPLEMENT car franchise, 
city 1,200, doing wonderful business. Re- 
quires $20,000 for equipment-s tock. 
Grinde, New Rockford, N. D. 





population in eastern Oklahoma. R 
for selling, death of partner. Box 1852, 
c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 


LEO J. KLEM 


411 Curtis Bidg. Detroit 2, Mich. 





DEALERSHIP, now handling Dodge-Plym- 
outh. Thriving Tennessee city. Three-year- 
old building containing 7,200-square-feet. 
Can be leased for $150 per month. Parts 
and equipment at substantial discount. 
$20,000 will handle. Box 1827, c/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP, handling Ford. City 1,000, 
grossing $200,000. Also Standard Oil 
products. Modernistic building, low rent- 
al. Hustler’s opportunity. Grinde, New 
Rockford, N. D. 








AUTO AGENCIES 


Large, medium and small "Big Three'’ auto 
agencies located throughout the United 
States. Write for brochure. 
DAVID JARET CO. 
Established Over 29 Years 


150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 





USED CAR LOTS FOR SALE 
2 Mack Avenue Hot Spot Corners 


Both lots graded, graveled, including offices 
on premises, utilities and lighting, ready for 
business. Very low down payment. 


ROSMAN AND RUBINER CO. 


Cadillac Tower “Detroit, Mich. 
WO 5-5233 





DEALER SERVICES 








INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 


Automotive Inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 








INVENTORY SERVICE 
Parts Accessories 

Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLISD INVENTORY CO., INC. 


183 ‘oth St. Illinois 
ESsex ua” 


ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 

These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
CORNER CAPITAL AND MORRIS STS. 


arket 8541 — Belmot 015! 
IN THE HEART OF INDIANAPOLIS 








AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Meet eANY. t. Road 


. N.Y. 


(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Nember of N.U.C.D.A, and N.A.A.P.A. 














CARS WANTED 


WANTED. Cadillac, 1950, series 75. Must 
be clean with low mileage. Write Fred 
Johnston Funeral Home, 334 N. Snelling 
—_ St. Paul, Minn. Phone NEstor 
4037. 








PARTS FOR SALE 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO §5, ILL. 

All Phones WAbash 2-1030 

















TRUCKS WANTED 


TRUCKAWAY OPERATOR WANTS eight 
to ten used, 35 foot, air brake equipped 
traffic transport or other auto transport 
trailers. Box 1855, c/o Automotive News, 
Detroit 26. 


BUSES FOR SALE 


NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester. Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 
passenger), Yellow Cruiser (29-passen- 
ger). National Bus Sales Co., Inc., 101 
ae a St., Philadelphia 4, Pa. BAring 


FOR SALE. New Chevrolet school buses 
with 47 passenger Superior bodies. Box 
1856, c/o Automotive News, Detroit 26. 














FOR SALE—Antique car. 1919 Ford road- 
ster. Excellent condition. Price $350. Mc- 
Gill Motors, Inc., Indiana, Pa. 





MISCELLANEOUS 
FOR PRESTIGE, use embossed business 
cards. 1,000 prepaid—$3,85. Write now 
for free samples. Business Cards. Box 
8066, Albuquerque, N. M. 








ENGILiNE KEBUILDING — Cranksha!t 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 


8 out of 10 
DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 
FACTORY 


$A A85 
NET PRICE 44 


LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Federal Tax 
included 


Factory Sales Division 
PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 











BUS FOR SALE. 1952 Ford, 
body, 60 passenger school bus. 
Motors, Inc., Indiana, Pa. 


SCHOOL BUSES 
NEW 


7 International ....................... 183 54 


Superior 
McGill 














6 Ford F-6 48 
DB GROUPEE cnccccccerccsccsecss aseeeeee 809 54 
4 GMC 457 54 
2 Dodge JS212 54 
2 Reo E121 54 





IMMEDIATE DELIVERY 


FRANK T. MEE, JR. 


DANBURY, CONN. TEL. 8-5645 








SHOP EQUIPMENT FOR SALE 

FOR SALE—Garage equipment, almost 
new, one third less than cost, Consisting 
of the following: Walker three ton lift, 
Sun motor analyzer, Sun _ distributor 
analyzer, Westinghouse air compressor, 
Chicago air hammer, welding outfit with 
cart and tanks. Box 1857, c/o Automo- 
tive News, Detroit 26. 


PORTABLE HYDRAULIC engine crane, 
like new (remove motor leave hood on), 
$100. Walker four post lift. In operation, 
$250. Laurie Motors, Morris Plains, N. J. 


FOR SALE. Studebaker neon sign, special 
tools, parts, shop equipment. Goins Mo- 
tor Co., Versailles Rd., Frankfort, Ky. 
Phone 3-0328. 


SHOP EQUIPMENT WANTED 














Reward for Recovery 
1946 Ford Tudor 


Florida License 9-10849 
Serial 99A-1297826 
Black, Radio, Spot Light 


GREEN MOTOR CO. 


21 W. Gregory St. Phone 3-1111 
Pensacola, Florida 





NS ARTE, 
HEADQUARTERS FOR 
TOWING EQUIPMENT 
AUTOMATIC BRAKING 
WITH BRAKE HOOK-UP 


ONLY... .951*° sus 


GUIDE 

CABLES 
Meets 1.C.C. Strength Requirements 
COMPLETE with 
$614 


Guide Cables and 
BRAKE HOOK-UP ............. 
Meets ALL 1.C.C. Requirements! 
$19.50 
TRI-KING 3-Point Hook-U 
Intra-State or ie. . $42.50 


(Folding ‘'V'' Type) 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar 











ONE SET fireproof spray booth doors, pre- 
ferably DeVillbis or Kellog. One large 
exhaust fan 30’’ to 40’’ in diameter with- 
out motor or with explosion proof motor. 
Eight explosion proof lights 200 or 300 
watts. Write or wire Clayton Thorne, 901 
Gibbon St., Alexandria, Va. 

NEW OR USED steel parts bins. Must be 
real buy. Rainbow K-F Sales, Inc., Ta- 
coma, Wash. 








All Prices Include 8% Fed. Excise Tax 
Call... Write... Wire 


TOW BAR SALES CO. 

Exclusive Factory Distributors 
AN 3-8888 Nite { MO 4-4485 
DE 2-0700 DO 3-8373 
40 So. Clinton St., Chicago 6, Ill. 
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New Subscription Order 


Send Automotive News to Address Below 


for which check is attached ["] or send bill [_] 





Car Dealer (J 


Jobber [1] Insurance [] 


Make of Car...... en 


TRADE CONNECTION: 
Truck Dealer [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


| 
| 
| 
for One Year $8 [} or Two Years $14 [[] ; 
| 
| 
| 
| 
| 


Manufacturer [] 


Financial [) Supplier 1 
































Your tire investment never 
traveled so safely...so far! 








51% more stopping power 
The only Safety -Slotted Tread — 
3,000 biting edges knife through 
road-film danger...stop you 
shorter, straighter, safer! 





I UP TO 


58% more safe mileage 


Extra-Deep Tread permits renewal 
of full stopping power twice with- 
out retreading. Defense in depth 
for your tire mileage dollar! 


| © WEW e™ srorpng rower a sare ron 








DIVISION OF U 


*Trademark of Fisk Division, United States Rubber Company 


NITED STATES 


Looks best 


because it is! 


With Whitewalls preserved for life by its 
patented Scuff Guard*...with modern styling 
giving longer, lower looks to any car it goe 
on—the Fisk Safti-Flight is unmistakably the 
year’s best-looking safety invention. 

What is more, in this great new Fisk you have 
mileage capacity far beyond the standards of 


ordinary tires. 


"When its Time to Re-Ti 


RUBBER COMPANY 





ee I ae ee 











